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CHICAGO, FEBRUARY 28, 1914. 


$2.00 Per Year. 














TRIED » TRUE! 


The Ventilator eo 






Patented and 
Trade-Mark 
Reg. U.S. Pat. Off. 


ste “GLOBE” 


SUCCESSFULLY WITHSTANDINGG*FHBTEST OF TIME, IT HAS 
WON THE PINNACLE Oe PUBLIC FAVOR 

Constructed of Copper or G 1 adlized/ Iron. Has Glass 

Top for Skylight, but furnished “with Metal Top if pre- 


ferred. An unusual value for the LOW PRICE we ask. 













NO “SMOKY” CHIMNEY WHEN THE GLOBE IS “ON” 


There Are Reasons Why Good Buildings 
Have “GLOBE VENTILATORS” ONLY 


Write for our Descriptive Pamphlet. It is FREE 


GLOBE VENTILATOR CO, 


TROY, N. Y. ! mr 








Trade-Mark 
Reg: U.S. Pat. Off. 














ALPHABETICAL INDEX AND CLASSIFIED LIST OF ADVERTISERS. PAGES 64 aud 65 
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@ Boo e eeeeeeeeeeee 
WHY A KELSEY SLUMBER FIRE WILL 
DELIVER HEAT ALL NIGHT LONG 
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Look at the cut—see how those zig-zag tubes go be equalled. These and its proven economy and ) 
right down into the fire box and surroundit. Even durability are its staunch selling points. =. 
the slowest fire must heat those tubes. If it heats = 
the tubes, it heats the fresh air inside them —which is With the Kelsey back of you, competition doesn’t ~ 
only another way of saying it will deliver in the enter in. You are in a class all by yourself. Effec- g 
rooms a gentle slow heat or deliver it in large vol- | tive magazine advertising and the help of our selling 7h 
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umes at high velocity, just which ever is 
wanted. So called “tube constructed,” 
hot air furnaces have tubes above the 
fire only. A slow fire in them delivers 
but jlittle, if any 

mS, heat. For flexibil- 
ity and easy con- 
trol, the KELSEY 
GENERATOR can’t 


force together with advice from our 
Engineering Department on difficult 
jobs, all make the Kelsey dealership 
of special ad- 

vantage to you. 
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shipped by, Geier & Peppler WARM AIR GENDERATO 103-Y Park Ave. 


Co., 2767 or Avenue, DEALERS IN ALL 
ee teenth N. so 301 James Street ae Seca 
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SATAN’S ONLY RIVAL 
FRONT RANK 


Warm Air— Steel Furnace 





The “FRONT RANK” 
Warm Air Steel Furnaces 
never heat the same air twice. 
There is always a new sup- 
ply of clean, warm FRESH 
air, free from smoke, gases 
or soot. 


Write for our catalogue and 


Aly, booklet of general information 
| ; now. 


Haynes-Langenberg Mfg. Co. 


4045-4047 Forest Park Blvd. 


FRONT RANK Portable Furnace ST. LOUIS, U. S. A 
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FOSTERS AER-DOME 


The Baseburner Furnace 


The acme of perfection in appear- 
ance, construction and utility. 


It hasa GIANT VENTIDUCT FLUE, 
21 inches wide, extending from side to 
side of the stove. This flue has FOUR 
LARGE OPENINGS near the floor to 


admit air. It also has a 
CORRUGATED BACK 
which increases radiation. 
The space occupied by 
this flue is entirely sur- 
rounded by the fire flues 
and the air passing through 
it is quickly heated and 
circulates rapidly. The 
top of this stove is a 
GENUINE FURNACE. 
A heavy, horizontal, air- 
tight partition imme- 
diately over the fire forms 
the HOT AIR CHAM- 
BER. The fire heat rises 
and plays directly against 
this chamber thoroughly 
and rapidly heating the 
air passing through it. Air 
is admitted to this cham- 
ber through SIX OPEN= 
INGS, one at each corner 
of the stove through the 
nickel plated pilasters and 
one at each side over 
the mica doors. This 
HEATED AIR together 
with that from the venti- 
duct flue can be discharged 
at will into the room or 
conveyed to the room 
above. The nickel plated 
parts lift off and the firepot 
can be removed through 
the top front door open- 
ing. The grates have rol- 
ler bearings and the ash 
pan is made of galvanized 
iron, 


Secure the agency for the best baseburner on the 
Best in appearance, best in action and 
best in talking points. Write now or you may be 


too late as our capacity is limited. 





THE FOSTER STOVE CO. 


IRONTON, OHIO 
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Wick Blue Flame 
Oil Stoves 


Our 1914 Cabinet Oil Stove is a 
Model of Beauty and Conveni- 
ence. It has the Automatic 
Chimney Lifting Device, Blue 
Porcelain Enameled Burner 
Drums, Glass Fount, Glass Door and Large Oven. 

The Burners are Strong, Powerful and Easy Regulated. 





SAMPLES NOW READY FOR 
IMMEDIATE SHIPMENT 


RINGEN STOVE CO. 28% 





“QUICK MEAL” 





825 Chouteau Ave. 
| SAN FRANCISCO, CAL. | 


976 Indiana St. | ST. LO U [ S ’ M O i | gong men 














| SPECIFICATIONS 







=] 


QUALITY RANGES 


SHOULD BE CAREFULLY CONSIDERED 


Body made of beautiful Flue Bottoms are lined with 
even color blue iron, thor- asbestos’ and protected 
oughly lined with heavy by a sheet iron covering. 
asbestos mill board. Flue Back ue 

: ue Backs are made o 
Oven made of charcoal iron. cast iron securely bolted 
Fire box is perforated. to the range. 


Qruatiny "sea erase 
WHY? 


Because they embody the four essential features 
necessary to make a good range. 


QUALITY ECONOMY 
UTILITY DURABILITY 


Send for Catalog 





Experience, special machinery, modern methods and location give us exceptional 
facilities for the economical production of wrought iron ranges and stoves. 


QUALITY STOVE AND RANGE COMPANY 


BELLEVILLE, ILLINOIS 


wishin sacs 
























vw 


AMERICAN ARTISAN AND HARDWARE RECORD 











3 
. 
7 
c 
: 


THE PROPER WAY 


to get proper results in your heating work 
is to go about it properly. The furnace 
dealer must install his furnace properly. 
The furnace maker must produce a fur- 
nace that will give the best results under 
proper installation. A combination of 
the two insures good furnace jobs. 

The SQUARE POT FURNACE is 
made for the man who installs his fur- 
naces properly. Such men do not over- 
look the wonderful advantages of Square 
Pot Construction. The proper dealer 
with the proper furnace can’t go wrong. 


WHY NOT INVESTIGATE? 











BOYNTON’S 
SQUARE POT CHICAGO 
ADMIRAL FURNACE NEW YORK JERSEY CITY 





o00000 





. 4 . 
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Of Greatest Importance i | 

a») aris ch 
In the purchase or building ot a home is the heating plant. 

AJAX and EMPIRE Ut 
Warm Air Furnaces ‘1a 

are a positive guarantee of entire satisfaction in that particular. | + 


A Careful Comparison 
of the fit, weight, finish and pro- 
portion of their different sections 
with those of other makes will 
at once convince you of their superiority and explain the reason for 
their well merited and wide-spread popularity. 


It Is Warmth and Comfort That Counts 
and where AJAX and EMPIRE Warm Air Furnaces are properly 
installed in a home it has both. 


Special Features 


FIRST—Extra large grate surface. FOURTH—Extra heavy corrugated straight 
SECOND—Extra large cast and steel radi- 


ators. 
THIRD—Extra large feed door for soft coal bar grate. 
or wood. SIXTH—Extra high and roomy ash pits. 


Write for new 1914 Catalog, just issued, illustrating and 
describing the New Ajax. Also for prices and terms. 


Co-Operative Foundry Co. 


ROCHESTER, N. Y. 


Western Branch: 


505 So. Clinton St. (narrison 6373) CHICAGO, ILL. 





fire pots. 
FIFTH—Extra heavy draw-out triangular 
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The Best Warm Air Heating Furnace 
Is the Father of Steel Furnaces T 


SEND FOR CATALOGUE 


We are the only manufacturers 


who make furnaces absolutely and 


G1 

permanently, gas and dust tight. 
en 

Bear that in mind and you have 
one of the éssentials in correct ° 

furnace construction. 

p 
, ec 
WEIR—Yours for Service b 


The Meyer Furnace Co. 
PEORIA, ILLINOIS 











‘THE UNDERFEED FURNACE 


MAKES A STRONG APPEAL TO 
THE ULTIMATE CONSUMER BE- 
CAUSE IT EFFECTS A GREAT ' 
SAVING IN HIS COAL BILL. 


That is why every dealer should 
handle the 


PECK-HAMMOND 
UN DERFEED 
Warm-Air Furnace 

This furnace is an easy seller 
because it will appeal to the 


householder’s most vital spot— 
his pocketbook. 


ARE YOU HANDLING IT? 


Don’t neglect this opportunity; it 
means 


BIGGER BUSINESS FOR YOU. 


Write AT ONCE for our catalog 
THE PECK-HAMMOND CG.., Cincinnati, Ohio 
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ALLLATEST IMPROVEMENTS 


INCLUDING THE OFFSET IN FEED SECTION FOR 
WATER COIL AND FULL ORNAMENTAL FRONT 
ARE EMBODIED IN 


THE ENLARGED HERO 


‘500 SERIES” WARM AIR FURNACE 





STRONG = — DURABLE 
MADE FOR HARD WORK 











A distinct feature of the HERO is our Independent 
Grate Bars, which have neither Cog-Wheels nor Bolts. 


The Dome is practically indestructible. Made high 
enough to allow ample room for free combustion. 


The ‘500 Series’ is fitted with large casing area 
to meet the ideas and requirements of the trade in 
certain localities. 


The Soft Coal Cast Radiator without division 
plates is shown in the illustration. Radiator is 
equipped with division plates when Hard Coal is to 
be used. 


We furnish Two-Piece Fire Pots with this furnace. 


SEND FOR CATALOG TO-DAY 


CHARLES SMITH COMPANY 


57 West Lake St. Chicago, Illinois 


GET WISE 























—And investigate our claims of 
what WISE WARM AIR FUR= 
NACES will do. They will stand 


the most rigid tests. 

_ The Base is cast in one piece, form- 
ing the bottom of the ashpit and a firm 
support for the outside galvanized 
casing. 

The Grate, one of the most impord 
tant parts of a furnace, can be supplie - 
either in the shaking grate or the tri- 
angular revolving bar grate. Either 
of these styles of grates can be used 
to good advantage in WISE WARM 
AIR FURNACES. 





—And put a supply of WISE 
WARM AIR FURNACES in 
your stock. They are sure sellers 
and you won’t “get stuck.” 

A great advantage in selling WISE 
WARM AIR FURNACES is the 
guarantee that goes with every fire- 
pot. They are practically indestruct- 
ible and are unequaled for economy 
and durability. 

The Wise Self-Cleaning Radiator is 
the top notch of radiator construction. 
It is gas and smoke proof, and due to 
its perfect radiation, has immense 
heating power. 





Write for our latest catalog, describing WISE WARM=- 
AIR FURNACES. Dealers all over the country are 
making good with them. You can do the same. 


WISE FURNACE COMPANY 


AKRON, OHIO 
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GILT EDGE Furnace Hints—No. 6 | 

















The GILT EDGE “ALL-CAST” IRON 


WARM AIR FURNACE 
IS DESIGNED TO BURN 


“HARD or SOFT COAL 


Equally Well 


It is the Large Combustion Chamber, Long 
Fire Travel and Fully Utilized Radiating Surface 
that make GILT EDGE furnaces so Popular. 


oO 





Write for our Catalog describing the full Gilt-Edge line. 


R. J. Schwab & Sons Co., Milwaukee, Wis. 




















tf . 









loncrief 


TRADE MARK 











Our 1914 Sample Proposition gives you an 
opportunity to become the leading furnace 
man of your town. 


Write for information. 


THE T. E. HENRY FURNACE CO. 


MAKERS OF 
 [Moncries @ 
FURNACES | 


Clevelond 








: Gun 
FLORAL CITY FURNACES 


ARE UNQUESTIONABLY THE BEST 


GAS TIGHT 


double radiator warm air furnace shown here embodies every good feature 
that the best furnace could have. The GAS TIGHT is a solid, extra 
heavy, all-cast furnace without a bolted joint above the ash pit. In 


HEATING POWER DURABILITY ECONOMY 


it is superior to any other all-cast furnace made. 











Fire-Pot and Body are made extra Radiators are both heavy single- — 
di heavy and deeply corrugated. piece castings without joints. 
i Send Today for Catalog 





THE MONROE FOUNDRY & FURNACE COMPANY 
MONROE, MICHIGAN FLORAL CITY “GAS TIGHT” FURNACE 
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GO AFTER IT 


—the agency for the furnace built on new principles—the best furnace 


on earth. SPRAGUE 
Underfeed Furnace 


For fuel economy it hasno equal. The new Underfeed Grate 
will surely interest your trade. Send to-day for descriptive matter and 
prices to the trade. Also ask about special inducements to agents. 


Sprague Foundry & Mfg. Co. 
COUNCIL BLUFFS, IOWA 








SCHEIBLE 
FURNACES 


The Right Furnaces 
at the 
Right Prices 


You Should Know 
About Them. 
Let Us Tell You. 





THE SCHEIBLE-MONCRIEF 


HEATER CO. 


1444 W. Ninth St. 


Cleveland 














We want agents in every state in 
the Union to take subscriptions 
for AMERICAN ARTISAN. Agents 
can devote all or part time. Sub- 
Scribers can make a _ nice little 
sum each week on the side by de= 
voting their spare time to this 
work. Write for agents’ terms. 
Sample copies sent on request. 
Address AMERICAN ARTISAN, 
910 Michigan Boulevard, Chicago, 
Illinois. 




















W. G. Hamm, D. D.S. 


19 South Paint Street 
Chillicothe, Ohio 


February 14, 1914. 


The Inter-State Heater Co. 
Cleveland, Ohio. 
Gentlemen :— 


About a year ago I had an INTER-STATE 
FURNACE placed in my new home and it is'giving 
the very best satisfaction. 


We are highly pleased with the furnace and 
can recommend it very highly as an efficient 
and economical warm air furnace. 


Yours very truly, 


LG J 
WGH/MSE - f y. Cpt 


Only one of many who thus expresses himself in re- 


gard to the INTER=-STATE FURNACE. 

Satisfied customers spells the Dealer’s success. 

Why not be THE dealer in your town? 
Right now Write 


for prices, terms and territory. 


THE INTER-STATE HEATER CO. 
Ceyelond 


THE ROBINSON 


Tubular Warm | Air Furnace 











ASH PIT—Broad and deep, allowing free circulation 
of air under grate. 
GRATE—Celebrated Eclipse Grate. Keeps fire clean. 


Ashes will not accumulate in center. 
RADIATOR—Large. Does not waste gases and smoke. 
FUEL—Burns Hard Coal and Wood. Greatest amount 


of heat from the smallest amount of fuel. 


These are only a few reasons why you can sell ROBIN= 
SON TUBULAR FURNACES. Write for catalog, fully 
describing our entire line of ROBINSON WARM AIR 
FURNACES. There is all to gain and nothing to lose. 


ROBINSON FURNACE CO. 


New Address: 205-207 W. Lake St., Chicago, Iil. 
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Protects Walls. Locks Automatically. 
Burglar Proof. 

Can be in any wall, old or new. 

Made of wrot plates and tough cast 

iron. 3 sizes of openings for 3 thick- 





nesses of walls. No pouch to be i es | ee 
bent or broken. i Wt Te 
Business Getters. Prices Reasonable. OPEN FOR BUSINESS 


ASK FOR BOOKLET “B" 





SPECIAL—The Marvel Furnace is made of Old Style Wrot 
Iron, the best for endurance, fuel economy and comfort. 
Write for information. 


INTERSTATE MANUFACTURING CO. 


Oskaloosa, lowa 





















THE PEERLESS 
FURNACE 
BONNET 


Teor is a | 
which per. 


mits use of 
Casing collars 
cut with a 
straight edge, 


Arr is properly warmed since pipes are bunched in 
center. 


STRONG—DU RABLE—EFFICIENT 


Ask Your Jobber 
Send for particulars. 











THE WILBUR S. STEELE COMPANY 
HARTFORD, CONN. 














DO IT NOW 


CUT DOWN THE COST 


of erecting furnaces by using the IDEAL steel clincher 
damper clip. It is the strongest and best made clip 
on the market. 

We have scores of other furnace and stove trim- 
mings, also hardware specialties that will tone up 
your business. 

Check below the items you are interested in, sign 
and send the coupon to us. We'll show you some 
exceptionally nice goods. 


Stover Mig. Co., Freeport, Ill. 


We ure interested in the following goods: 
___Damper Clips — Fireplace Fixtures 
__Dampers _— Waffle Irons 
_ Registers ___Lemon Squeezers 

__Pokers —_Ice Shaves and Picks 
__Lifters __Door Knockers 
__Scrapers __Screen Door Hinges 
__Furnace Pulleys ___Saw Vises 
__Awning as ___Chest Handles 
___Door Latches ___Harness Hooks 

__Ideal and Stover Feed Mills 

Samson Wind Mills 


NAME_ re ea St ee 
CITY STATE 











NOTE THE DISCHARGING CAPACITY. 
THOSE WHO USE 


SYMONDS REGISTERS 


stand by them year after year. 
Why? Let us tell you. send for our catalogue. 


Symonds Register Co., 1102-04 Madison St., St. Louis, Me. 











One of Our 1914 Models 


Clean 
Sightly 

No Breakage 
Less Weight 
Less Freight 





Write for No. 14 
Register Book 





Lattice Steel Baseboard Register 


The Auer Register Co., Cela 
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a Prof iG 


Good Profits go with 
every length of HANDY 
FURNACE PIPE and 
FITTINGS. They are 
sold to you .ready to in- 
stall at a price that allows you a liberal 
margin of profit. All HANDY FUR- 
NACE PIPE and FITTINGS fit closely 
together. The ends are PERFECTLY 
SQUARE so there is no place where a 
leak could possibly occur. 








= — ~ 
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HANDY FURNACE PIPE and:FITTINGS have been designed 
on scientific principles which insure the fullest degree of safety from 
fire risk and the best heat circulation. Every feature that could be 
of any advantage is embodied in their construction. Therefore, 
they are EFFICIENT in every way. 


Complete satisfaction also goes with HANDY FURNACE PIPE 
and FITTINGS. They have never failed to make good under any 
conditions, and will give many years more of hard service than any 
other ordinary furnace pipe made. The construction and practical 
features of HANDY FURNACE PIPE and FITTINGS can only 
be observed by examination. Send for a free sample of HANDY 
FURNACE PIPE so you can examine it and satisfy yourself of its 
superiority. You incur novobligation whatsoever by requesting a 


sample. 


We will also send upon request our HANDY FURNACE ES- 
TIMATING BOOK and TINNERS’ READY REFERENCE. 


[ Meyer & Bro. (0. Peoria, [Il 


1313 Adams Street 
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NO INTERRUPTION TO OUR BUSINESS 


Fire destroyed our plant on February 


20, but we have already planned to take care of all 
orders and ship promptly. 





We have rented temporary quarters at 113-115 Fort Street, 
East, Detroit, Michigan, installed a complete equipment and 
will ship the first carload of 


MICHIGAN SAFETY FURNACE PIPE 


ON MARCH 9 


The building destroyed was fully covered by insurance 
and we were not crippled by the fire. All of our dies were saved 
together with a large supply of tin plate, and we at once 
made arrangements to handle orders in our usual prompt and 
efficient manner. 


We are Rebuilding Our Factory and will Have 
a Larger, More Commodious and Better 














Equipped Plant Than Ever Before 





There is an air space be- 
tween the outer and inner 


MICHIGAN SAFETY 
FURNACE PIPE is the 








SAFEST Furnace Pipe 


on the market. 


A trial will convince 
you that it is the Cheap- 
est and Best furnace 
pipe you can buy. 











pipes which keeps the 
outer pipe from becoming 
overheated. 


All reliable Jobbers 
handle MICHIGAN 
SAFETY FURNACE 
PIPE. 


SEND FOR SAMPLE AND CATALOG 


MICHIGAN SAFETY FURNACE PIPE C0. 


New Address 113-115 Fort Street, East 


DETROIT, MICHIGAN 
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EUGENE NEW YORK 


Munsell’s Mican “> 


642 S. Dearborn Sa. 


THE STANDARD FOR HIGH GRADE STOVES “se 





ALAM 


School Room Heaters 
Furnaces and Hot Water 
SPECIALTIES FOR’COMBINATION HEATING 





CHARLES SMITH, 24 West Lake Street, Chicago, Illinois 





YALE, 


Russia finish, pat. 


STOVE PIPE 


Itis made of a very high 

rade of uniform color 
Biue Polished Steel and 
is coated toprevent rust- 
ing. Madein all sizes. 
Packed twenty-five and 
fifty jointstocrate._For 
sale by the JobbingHard- 
ware Trade throughout 
the United States. 


Mid. by HEMP & CO. 
ST. LOUIS, MO. 


In the event of your 
jobber does nothandle =~ 
this pipe send your inquiries to us. 








~ STOVE REPAIRS 


Range and. Furnace Repairs 
A. G. BRAUER SUPPLY CO. 


| 316-318 N. Third St. ST. LOUIS, MO. 











PATTERNS 


FOR STOVES AND HEATERS 
First-Class in Wood and Iron 


VEDDER PATTERN WORKS 
Established 1835 TROY, N. Y. 


PATTERNS 


For Stoves and Heaters 
The Cleveland Castings Pattern Co. 


Cevlond 


THE GEO. W. COPE 


STOVE PATTERN 
WORK COR. BRUSH AND 


WOODBRIDGE Sts. 


DETROIT, MICHIGAN 


WELLER PATTERN (0 


QUINCY, ILL. 


UIN(Y Pat ternCo 


IRON&SWOOD 


STOVE PATTERNS 

















The COOPER OVEN 
. THERMOMETER 
io, Attracts The Woman Buyer 


She knows what an oven thermometer is for. She 
knows the best—Cooper’s. And she decides the sale. 


A Cooper Oven Thermometer will add selling to 
your range. 


It is accurate and durable. 


Get our catalog and prices 


The Cooper Oven Thermometer Co. 
PEQUABUCK, CONN. 





(Onechalf actual size.) 








PEERLESS ENAMEL 


Gloss Black Aluminum 


For STOVE PIPES AND ALL For RADIATORS, PIPES, 
SHEET IRON WORK ETC. 


Handled By All Leading Jobbers 


SAMPLES FREE ON REQUEST 


NICKEL PLATE STOVE POLISH CO., mfrs., CHICAGO 














A  — 


REMEMBER THIS! 


J. Pierpont Morgan, at one of the sumptuous dinners that 
he gave in this city during the recent Church Congress, praised 
the power of advertisement. 

Mr. Morgan’s eulogy concluded with an epigram quite good 
and quite true enough to be pasted in every business man’s hat. 

“Tf a dealer,’’ he said, ‘‘does not advertise his wares, it is 
10 to 1 that the Sheriff will do it for him.”’ 














* bs 
SiR kong era eee > a 
Se ee eS J 


ee 
















a 
~ 






















AMERICAN ARTISAN AND HARDWARE RECORD 


THE PYRAMID 


Air-Blast Warm-Air Furnace 








Is a great money saver. It produces almost as much heat from a ton of slack 
coal as other furnaces produce from the same amount of hard coal. And the 
saving is about two-thirds. There is no waste of fuel in the PYRAMID 
FURNACE, because the PYRAMID GRATE removes alll the ashes with- 


out the loss of any coal. 


A simple shifting of the upright lever raises the center of the grate, thereby 
rolling all of the fire to the outside of the firepot, against the radiating surface 
of the furnace. This operation leaves a space in the center of the firepot 
where new fuel, as needed, will not choke the fire or cause smoke or soot. 
The PYRAMID FURNACE is said to be the cleanest and most satisfactory 


warm-air furnace that is offered the public to-day. 


And, Mr. Dealer, when you are selling a furnace, impress these facts on the 
mind of your customer; the PYRAMID WARM-AIR FURNACE is simple 
in construction, and the parts are easily replaced, but replacing is rarely 
necessary. Write for illustrated catalogue and prices to-day. 


FOREST CrTy FOUNDRY & MANUFACTURING Co. 
Cevelond Qiang 

















ESTABLISHED 1880 
Representative of 
The Stove Tin Hardware 
Heating and Ventilat- 
ing Interests 
PusisHED Every SATURDAY 





arenec 


Addrsss all communications and 
remittances to 


DANIEL STERN 
Publisher and Proprietor 
910 South Michigan Avenue 
Chicago Illinois 


TERMS OF Sunngueteen IN THE Unrrep STATES AND Its Possessions (Invariably in Advance) ONE YEAR PostaGE Paip $2.00 


OREIGN CounTRIES ONE YEAR PosTAGE Paip $4.00 


ANADA ONE YEAR PostaGE Paip $3.00 


Entered as Second-Class Matter June 25 1885 at the Post Office at Chicago Illinois under Act of March 3rd 1879 





Vol. 67. No. 9. 


CHICAGO, FEBRUARY 28, 1914. $2.00 Per Year. 








THE PLAN outlined by H. T. Coldwell, Secretary 
of the Coldwell Lawn Mower Cofmpany of Newburgh, 
New York, in AMERICAN ARTISAN of 

Centralizing February 21, for centralizing hardware 

Hardware. hibits in connection with the conven- 

mone 85 tions of the state hardware associations, 
should receive careful consideration by officers and 
members of these organizations. As Mr. Coldwell 
points out, the numerous conventions, with their con- 
flicting dates, work a hardship on the manufacturer 
who desires to be represented at all of them. Under 
the present plan it is not only necessary for the manu- 
facturer to ship his exhibits about the country on a 
schedule that resembles those of the one-night-stand 
theatrical companies, but he must also keep a large 
number of his men out of their territories during the 
three or four winter and spring months while the con- 
ventions are in progress. 

As an improvement on these conditions, Mr. Cold- 
well suggests that the country be divided into sections 
and that the retail hardware associations in each sec- 
tion get together and hold a joint exhibition at some 
centrally located point, the individual conventions of 
the associations to be held while the exhibition is in 
progress, devoting one or two days to a joint conven- 
tion in which all of the associations can participate. 

If this plan were adopted it would be possible to 
have hardware exhibitions that would be worth while 
and manufacturers would be justified in making bet- 
ter displays of their merchandise than they can at 
present. With but four exhibitions instead of the 
nineteen or twenty now held each year, it would be 
possible to show complete lines of hardware and make 
the exhibitions of great educational value to the retail 
hardware merchant. 

It is not proposed that the various state associations 
shall in any way lose their identity or individuality. 
On the contrary, each organization can hold its own 
convention and consider its own particular problems. 
It would, of course, be necessary to arrange the dates 
so that one convention could follow another during 
the two weeks while the hardware exhibition was being 
held, and arrangements would also have to be made to 
handle the business details of the exhibition. probably 
by a joint committee from the different associations. 
These details; however, present no difficulties that 
could not be worked out satisfactorily if the plan were 
adopted. 

! In several other industries the plan of holding a few 
‘arge trade shows instead of a number of small ones 
has been found to be most satisfactory. Automobile 
manufacturers, for instance, hold annual exhibitions 


in New York and Chicago at which new styles in cars 
are displayed and improvements in accessories are 
shown. Furniture manufacturers show their new de- 
signs at Grand Rapids and Chicago twice a year, and 
the makers of railway supplies and equipment con- 
fine their displays to the joint convention of the rail- 
road associations held at Atlantic City once a year. 

The plan adopted by the latter organizations is one 
that could be followed to advantage by the state hard- 
ware associations. The Master Car Builders’ Associa- 
tion, the Maintenance of Way Association, and several 
other associations of railroad men hold their conven- 
tions at Atlantic City in June each year. The dates are 
arranged so that one convention follows another and 
the supply people who desire to do business with the 
railroad men put in their displays and keep them in- 
tact while the different conventions are on. In this 
way the manufacturer is able to show his goods to all 
the people in the line who are liable to be interested in 
them, and the delegates to the conventions have an 
opportunity of inspecting more complete assortments 
than they would if the meetings were held separately. 

Because of the large number of state hardware 
associations it would be impracticable to hold all of 
the conventions at one place but the idea of dividing 
the country into four sections and having four conven- 
tion periods of two weeks each, is entirely feasible. 
And the hardware exhibitions held under these condi- 
tions would assume the dignity of other trade shows. 
Manufacturers would vie with one another in making 
attractive displays and the visiting hardware mer- 
chant would have an opportunity to inspect complete 
lines of the merchandise in which he is interested. 

We trust that Mr. Coldwell’s suggestion will receive 
the attention it merits from those who direct the poli- 
cies of the various state hardware associations and 
that some action will be taken to put the plan in opera- 
tion, 








THE IMPROVEMENT in business conditions that has 
heen noted in the trade press of the country during the 
An Adminis- Past two months is reflected in a recent 
trative View address by Secretary of Commerce Will- 

of Business jam C. Redfield, who is regarded as the 


Conditions. 


spokesman of the administration on 


commercial and industrial subjects. Secretary Red- 
field reviewed the workings of the tariff act and com- 
mented on the new currency law and its effect on 
business generally. 

It was not strange, he said, that the serious de- 
pression all over Europe, as well as in South America, 
should have been slightly reflected upon us in the 













































ee 



















16 AMERICAN ARTISAN AND HARDWARE RECORD 


latter part of last year. It was not surprising that 
careful men moved cautiously in business matters 
pending the necessary readjustment from the new 
tariff, or that they should have hesitated until the final 
form of the currency bill was known. It is not 
strange, either, fhat men should want to know the 
attitude of the government toward legitimate business. 
He declared that there is no longer ground for worry 
regarding the future in this country. The surplus of 
freight cars has ceased to grow and there are now 
about 5,000 less idle cars than there were at the mid- 
dle of January. He added that in the last fortnight 
he had received so many reports of improved business 
that it was impossible for him to consider all of them. 
The tendency is clearly and openly in the direction 
of a reduction in the cost of food and clothing through 
the removal of the tariff tax, he asserted, but it is also 
pointed out that the present costly process of dis- 
tribution lays a tremendous tax upon our consumers. 

The opinions expressed by Secretary Redfield are 
especially significant inasmuch as they represent the 
views of the administration regarding business condi- 
tions and show that the government has its fingers on 
the business pulse and is cognizant of the influences 
which are at work and determine whether or not busi- 
ness men shall be permitted to work out their own 
salvation. The present attitude of the administration 
is a friendly one and no drastic action that will dis- 
turb business conditions is anticipated. With this 
assurance manufacturers and retailers are free to 
make plans for the future without fear of harmful 
legislative influence. 








Tue relation that exists between proper ventilation 
and health is becoming better understood every day. 
The necessity for pure air in schools, 

Dust workshops, public buildings and _resi- 
B00 dences is being constantly emphasized 
by boards of health, ventilation experts 

and physicians. Not only is foul air dangerous, but 
air that is filled with dust particles also is a menace 
to health. Such air is often found in machine shops, 


metal polishing rooms, type foundries, brass works 


and in all industries where the production of dust is 
unavoidable in carrying out the process of manufac- 
ture. 

Many of the states have laws aimed to protect 
workers in dust-producing trades by requiring that 
fans, shields and blowers be installed to carry off the 
noxious dusts. That it is possible to materially im- 
prove conditions is shown by recent investigations. 
Out of twenty-four industrial establishments visited 
in one of the eastern states it was found that in those 
places where the air was filled with dust employes 
were pale and sickly in appearance and that without 
exception all complained of the irritating effects of 
the dust they were compelled to breathe. In shops 
where the conditions as to light, air and ventilation 
were good, the employes noticeably were in good 
health, good natured and contented. Also it was 
found that the latter were turning out more work per 
person and of a better quality than were the employes 
in shops where the conditions were bad. For this 


reason, if no other, it is best to have good air, plenty 
of light and adequate ventilation in our work shops 








With retailers all over the country seriously con- 
sidering ways and means of retaining the trade of tlic 
farmer, it is advisable to consider the 
Good Roads effect of bad roads on the business i 
fae ce ae any town. While there are thousands 
of miles of country roads throughout 
the United States that compare favorably with those 
in any other country, there are also tens of thousands 
of miles that are a disgrace to civilization. Some 
vears ago the United States Department of Agricul- 
ture published a bulletin in which it was proved that 
in some sections of the country it costs more to haul 
a load of grain from the farm to the receiving ele- 
vator in the nearest town than it does to subsequently 
transport this same quantity of grain to Liverpool, 
England. 

The effect of bad roads on the business of the town 
to which they lead cannot fail to be detrimental. 
Where the roads are bad the farmer will not make a 
trip to town oftener than is absolutely necessary, and 
he is more liable to use the facilities for buying away 
from home than is the one who lives in a section 
where there are good roads and who can run into 
town and back frequently. It is human nature to 
follow the line of least resistance and there is no ques- 
tion but that bad roads have done as much to educate 
the farmer to mail-order buying as any other agency. 

It may, of course, be argued that the question oi 
good roads is one in which the farmer is most vitally 
interested and that he is the person to take the initia- 
tive in improving conditions. While this is undoubt- 
edly true, it is also a fact that the average farmer is 
the last man in the world to undertake a movement 
to better these conditions. The farm press has been 
preaching the gospel of good roads for a long time. 
and the subject has been discussed at nearly every 
farmers’ institute held in the last ten years. In spite 
of these facts there still are many sections in which 
the roads are no better today than they were a decade 
ago. The system of requiring farmers to work out 
their poll tax on the roads is a relic of pioneer times 
and is a ridiculous makeshift in the light of modern 
advancement. 

Inasmuch as the merchants in every town are vitally 
interested in improved highways, it is up to them to 
inaugurate a movement that will bring about a change 
in conditions. The business men of any town that is 
unfortunately situated with regard to roads can start 
a “good roads” movement that will not only result in 
ultimate improvement in conditions, but will also have 
the immediate value of attracting attention to the 
town and its market facilities. Ways and means of 
carrying out a campaign of this kind will suggest 
themselves to any business man who gives the matter 
serious consideration. It will, of course, be governed 
largely by local conditions, but the natural plan would 
be for the merchants of the town to get together and 
form a “Good Roads Association.” Farmers in the 
territory tributary to the town should be invited to 
become members of the association and work with 
the merchants for the good of the community. Once 
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farmers learn that the business men of a town 
are behind a movement of this kind and intend to 
carry it to a successful issue, there is no question but 
that they will co-operate to the fullest possible extent. 
And with the farmers and merchants of a community 
working together for the betterment of local condi- 
tions a closer relationship will be established that will 
lead to a better understanding on the part of both. 
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RANDOM NOTES AND SKETCHES 





BY SIDNEY ARNOLD 


Few careers are more inspiring than that of Lord 
Strathcona, who died recently in London at an ad- 
vanced age. Starting as a humble trapper in the em- 
ploy of the Hudson Bay Company, he rose to be High 
Commissioner for the Dominion of Canada and was 
generally regarded as one of the strongest men in 
the British Empire. He was one of the most trusted 
and respected men in the councils of the late (Queen 
Victoria and by her was raised to the peerage. 


Although he was one of the greatest men of his 
time, Lord Strathcona was by nature unassuming— 
a plain man of the people. He attributed his success 
to integrity, thoroughness and diligence, the three 
cardinal principles which governed his life. As a 
trapper and in the highest councils of the empire these 
attributes marked all his actions. He was a faithful 
and conscientious trapper and the same qualities made 
him a reliable minor officer of the great company for 
which he worked. When he projected a railroad 
across Canada—the present Canadian Pacific—his 
reputation for integrity, thoroughness and diligence 
brought him the support of those who were able to 
finance the great undertaking. 

It is true that his opportunities were large, but he 
measured up to them in capacity for work, in attention 
to detail and in an absolute regard for the sacred- 
ness of his word. His life is full of inspiration for 
the young man. The reason he stood out above his 
contemporaries is found in the high standard of 
conduct he adopted early in life and adhered to so 
faithfully. The opportunities he saw and grasped 
existed for other men of his time, but Lord Strathcona 
dared, risked and made these opportunities his own. 
And when he set himself to a task he carried it to 
a successful issue. But the opportunities he seized 
might have led to nothing worth while had he not 
applied integrity, thoroughness and diligence to them. 
That is where the lesson of his life looms large for all 
young men. The opportunities he had may have been 
unique, but any one can take and use integrity, thor- 
oughness and diligence. These are as free as the air 
we breathe. And their effectiveness is not dependent 
upon the rank or situation of the user. They are as 
good in the wilds of Africa as in the drawing rooms 
of Vienna. They constitute working capital which 
any person may secure, without bond or interest. They 
will work for any man who works with them. They 
always are at hand. Why not take and use them? 

* * x 
_ Hibbard, Spencer, Bartlett & Co., of Chicago, have 
in operation a profit sharing system by which a portion 
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of the earnings of the business are distributed to the 
employes, but the firm goes a step farther in the in- 
terests of its employes by depositing in a savings 
bank, one-half of the amount that is due each worker, 
instead of paying over the full amount. In the an- 
nouncement concerning this innovation the firm says: 

“A man or woman who is saving money is more 
valuable to an employer than one who is spending the 
last dollar. 

“You are at liberty to withdraw your savings from 
the bank when you desire to do so, but we earnestly 
hope that you will consider these savings in the light 
of capital to which you will add as much as possible 
from salary. 

“We feel the same interest in the result of your 
efforts to save money that we have heretofore ex- 
pressed, and the chairman of the board will take the 
liberty of commenting on the balance you have in 
the bank on the first of each year.” 

* * * 

Here is a little story that was told by Don McMillan 
at the Hardware Club of Chicago the other day, 
when the conversation turned to the ease with which 
one may interpret the English line of lingo. 

Recently a woman who had been twice widowed 
was compelled to seek legal advice relative to her 
late husband’s estate, and to that end went to the 
office of a well known attorney. 

“Now, then sir,’ the widow remarked, after going 
over the case at length, “what do you think about it?” 

“That will be all right madame,” cheerfully an- 
swered the lawyer. “There’s no occasion to worry 
over it. You will easily get your third out of the 
estate.” 

“My dear sir,” reproachfully exclaimed the widow. 
“How can you say such a thing? And my poor hus- 
band scarcely dead a month!” 

* 

Some salesmen and some advertisements never 
come to the point. They are like the girl whose beau 
had been to see her the night before. 

“Mary,” said her mother severely, “did that young 
man kiss you last night?” 

“Now, mother,” said Mary, blushing reminiscently, 
“you surely don’t think George came all the way up 
here just to hear me sing, did you?” 

x ok x 

John A. Sleicher, writing in Leslie’s Weekly, takes 
a rap at our old enemy, “the glooms.” Most any ordi- 
nary slinking, limping specimen of a gloom would be 
inclined to hunt a hiding place at this sermon from 
John: 

Get.up right in the morning. Go to bed right at 
night. Start with joy in your heart, hope in the fu- 
ture, kindness in your purpose. 

If it is a dark day, never mind; you will lighten 
it up. If it is a bright day, you will add to the bright- 
ness. Give a word of cheer, a kindly greeting and a 
warm handshake to your friends. 

If you have enemies, look up, pass them by, forget 
and try to forgive. 

If all of us would only think how much of human 
happiness is made by ourselves, there would be less 
of human misery. 











Ae ete ee ee 


pict 








18 AMERICAN ARTISAN AND HARDWARE RECORD 











UP TO THE MINUTE 
NEWS SIFTINGS 








H. A. Furber, who for five years past has been the 
manager of the Toledo Stove Works, Toledo, Ohio, 
handed in his resignation February Ist. 


Frank Nagel has been appointed manager of the 
Toledo Stove & Range Company, Toledo, Ohio. He will 
make some additions to the company’s line and will 
start an aggressive campaign to increase their busi- 
ness. 


The four-story brick building at 80-82 Seneca 
Street, Buffalo, New York, occupied by the M. F. 
Tallmage Stove Company, was practically destroyed 
by fire on February 16. The total damage is estimated 
at $75,000. 


Articles of incorporation have been filed by the 
Sanitary Stove Manufacturing Company of Benton, 
Illinois, with a capital stock of $175,000. The incor- 
porators are: Charles A. Aiken, Jr., Moses Pulverman 
and David Schlesinger. 


The Stoetzel Stove Company, 714 South Sixteenth 
Street, Omaha, Nebraska, has filed a voluntary peti- 
tion in bankruptcy, according to the Omaha Bee of 
February 18. The assets are scheduled at $6,702.76, 
while the liabilities are $8,110.31. The company is 
one of the oldest of its kind in Omaha. 


George W. Wagoner, who has been treasurer of the 
Floyd-Wells Company, manufacturers of stoves and 
furnaces, Royersford, Pennsylvania, for a number of 
years, has been elected president to succeed the late 
Isaac Brooke. Other officers elected are: C. W. 
Wagoner, Vice-President ; Paul Brooke, Secretary, and 
I. Irvin Wells, Treasurer. George W. Wagoner is 
also President of the Stove Salesmen’s Association of 
Pennsylvania. 


o- 


STOVE LID PATENTED. 





Wilson J. M. Glaves, Bright, Ontario, Canada, has 
secured United States patent No. 1,087,487 for a stove 
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lid, comprising a bridge formed of co-acting sections, 
each of the sections being concavely cut away on one 
side and on the other side provided with interlocking 
T-shaped tongues, one of the sections having its tongue 
disposed at the middle and the other section having its 
tongues spaced from each other and disposed adjacent 
the ends of the sections, and two lids, one of which is 
formed of two sections, each of the sections being 
approximately semi-circular, one of these sections be- 


ing formed with T-shaped tongues at its ends and the 
other with a T-shaped tongue intermediate its ends. 
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ACTIVITIES OF THE STOVE SALESMEN’s 
ASSOCIATION OF PENNSYLVANIA. 

The February meeting of the Stove Salesmen’s As- 
sociation of Pennsylvania was held at the Hotel Wal- 
ton, Philadelphia, on the evening of Friday, February 
27, at which time Ernest C. Judd of the H. A. Mat- 
thews Manufacturing Company, Derby, Connecticut, 
and Edwin M. Gilmore of the N. J. Lamp & Bronze 
Works, Marlboro, Massachusetts, were admitted to 
beneficial membership, and Clifford K. Smith of the 
Borden Stove Company, Philadelphia, was admitted to 
associate membership. 

The next important event of the Stove Salesmen’s 
Association of Pennsylvania will be the annual outing 
to be held at the old Mohican Club House, Morris 
Junction on Delaware, New Jersey, on Saturday, June 
6, 1914. 


ELECTRIC HEATING UNIT, ELECTRIC STOVE 
AND ELECTRIC OVEN PATENTED. 





Clarence S. Steward, Chattanooga, Tennessee, has 
secured United States patents Nos. 1,087,198, 1,087,- 
199 and 1,087,200 for an electric heating unit, elec- 
tric stove and electric oven respectively. Patent No. 
1,087,198 comprises, in a heating unit for electric 
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heaters, an imperforate disk.of suitable electrical in- 
sulating and heat storage material, the disk being 
adapted to receive a resistance wire, trunnions dis- 
posed upon opposite edges of the disk, the trunnions 
making connection with a source of current when the 








disk is placed in position in the heater. Patent No. 
1,087,199 comprises, in an electric cooker, the com- 
bination of the top plate of the stove of one or more 





a. == 


< 


rial, 
cont 
vide 
outl 


incl 
rest 
upb 
plie 
Am 
ture 
pro 
eco 
cus 
sou 
tru 
ers 
anc 
reg 





he 











electric heating units, the units being seated within 

s provided in the top plate of the stove, an im- 
perforate compart- 
ment disposed _ be- 
neath the heaters, and 
hinged doors com- 
municating with the 
compartment. Patent 
No. 1,087,200 com- 


opening 


oven, a chamber pro- 
vided with double 
side walls having the 
intervening space be- 
tween the walls 
packed with suitable 
non-conducting mate- 
rial, a heat unit inclosed within the chamber, valve- 
controlled outlet tubes extending from openings pro- 
vided at the tops of the side walls and having their 
outlet ends in the lower portion of the oven. 

















“NEW PROCESS” ABILITY TO PRODUCE 
RESULTS. 


New Process gasolene and oil stoves are claimed to 
include all the necessary requirements for producing 
results for dealers. All the features necessary for the 
upbuilding of trade and satisfying the trade are sup- 
plied. The New Process Stove Company, Division of 
American Stove Company, Cleveland, Ohio, manufac- 
turers of the New Process line, claim their stoves 
produce results for dealers quickly, effectively and 
and likewise give satisfaction to the 
customer. The features embodied are said to be 
sound, practical, convincing arguments, facts and 
truths that must appeal to the discreet buyer. Deal- 
ers are requested to write to the company for catalog 
and prices. The company will be glad to go into detail 


regarding their exceptional offer. 
— OOO ee 


QUICK MEAL QUALITIES. 


economically, 


The Quick Meal Cabinet wick blue flame oil stove 
is claimed to be the largest and most attractive oil 
stove made. An automatic chimney-lifting device. 
blue porcelain enameled burner drums, glass fount, 
glass door and a large oven are among its many at- 
tractive features. This stove is made in two sizes, 
the smaller having two burners and the larger three 
The patterns of both are the same with the 
exception of the burners. The larger size has the 
third burner placed in the center of the top plate, 
Just behind the two top burners. Burners are said to 
be strong, powerful and easily regulated, which in- 
sures a pleasant stove to operate. 

The wick blue flame line of oil stoves are attractive 
which is an important item to the 
Burner chimneys are 


burners. 


appearance, 
usewife who is particular. 
nade of porcelain enameled steel, which is claimed to 
revent rust and enables them to be easily cleaned. 
smokeless device is provided which makes it im- 
ssible to turn the wick high enough to make it 
noke. Samples are now ready for immediate ship- 
it by the manufacturers, the Ringen Stove Com- 


prises, in an electric. 
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pany, Division of American Stove Company, 825 
Chouteau Avenue, Saint Louis, Missouri. A catalog 
of the complete Quick Meal line will be sent on re- 
quest. 





ORNAMENTAL DESIGNS FOR STOVES 
PATENTED. 


Lee S. Chadwick, Cleveland, Ohio, has secured 
United States patents Nos. 45,223 and 45,224 for two 

































































ornamental designs for stoves, as 
shown in the accompanying cuts. 
No. 45,223 comprises a plain square 
design for a stove having four burn- 
ers. Three under the main top plate 
of the stove and one under the oven. 
The entire design gives a well-bal- 
anced and solid effect. No. 45,224 
comprises a design for a small single 
burner stove without outside top 
burner plates, there being only an 
oven. The general shape resulting 
from this design is square, with practically the same 
diameter at the top as at the bottom of the stove. 
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PARCEL POST CALCULATOR. 


The Caloric Gas Stove Works, manufacturers of 
gas cooking and heating stoves, 512 North Second 
Street, Philadelphia, Pennsylvania, are mailing a very 
useful and attractive souvenir to the trade in the form 
of a parcel post calculator which enables one to calcu- 
late the parcel post rates in all zones on any weight 
package. The calculator is pocket size and can be easily 
carried in an ordinary size pocket-book. 

The company have added a number of new styles to 
their already extensive line of Caloric gas cooking 
stoves and are in a position to make prompt shipment 
on all orders. Their 1914 complete catalog covering 
the Caloric line will be mailed on request. 


BUSINESS RELATIONSHIPS. 





The old law about legislation being largely a matter 
of compromise is applicable to,all social contact— 
which means business contact, too! The “tumbler” in 
a foundry—a big barrel where castings are worn beau- 
fully smooth by contact with each other—is a picture 
of human events. 

Our business relationships are growing more com- 
plicated all the time, and only by frank contact, free 
thinking and free speaking can we get there.—]. 
George Frederick. 
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FRANK C. MASSEY. 





In selecting a man to head their organization as 
president during the ensuing year, the members of the 
Ohio Hardware Association have chosen a gentleman 
who knows all about machinery. Frank C. Massey, 
who was chosen president on February 26, 1914, is an 
automobile enthusiast and for this reason it is safe to 
assume that he is familiar with the intricacies of a 
machine. While it does not follow that machine 
methods will be adopted by the officers of the Ohio 
Hardware Association during 
Mr. Massey’s term of of- 
fice as president, the fact 
that he has had ex- 
perience in mak- 


ing things “go’ 
will undoubtedly re- 
sult in a record-break- 
ing administration. He will 
probably see that the Asso- 
tion is equipped with the latest style 
the form of advanced purposes and ideas, that it is 
plentifully supplied with the kind of “gas” and “lubri- 
cating oil” that is essential to success in any under- 
taking and that the “spark plugs” are not fouled with 
out-of-date ideas. He is fully competent to “steer” 
the Association over any rough roads that may be 
encountered, and there is no danger that he will “kill 
his engine” or “strip his gears” in an emergency. 
Frank C. Massey was born at Osborn, Ohio, on 
October 10, 1872, and still resides in that town. His 


‘ 


‘self-starter” in 








first employment was as paymaster at the Barney 
Smith Car Works in Dayton, Ohio. From 1895 4, 
1902 he was a traveling salesman, selling the hardware 
products of the Russell-Erwin Manufacturing Com. 
pany, in Michigan, Indiana ‘and Ohio. In 1902 he 
started in the retail hardware business at Osborn, 
Ohio. He is a firm believer in local civic pride and 
takes an active part in the affairs of his home town as 
member of the Civic Association, of the Commercial 
Club and as an alderman oj 
the City Council. Matters 
of local improvement at 
all times receive his 
conscientious at- 


tention and he 1s 
among the first in all 
movements of this kind 
For a number of years 
Mr. Massey has been prom 
nently identified with the Ohio Hardware Association 
He was a member of the executive committee for four 
years an/ in 1912 was elected vice-president, and he 
has now been elevated to the presidency of this organ- 
ization. Mr. Massey is a man of broad understanding 
and sympathies and has a host of friends. In addi- 
tion to being an automobile enthusiast he is fond o/ 
outdoor sports of all kinds and is the type of red- 
blooded American that we all like to know, one w!0 
firmly believes that to continue “everlastingly at it” 
quires a reasonable amount of recreation. 
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HALL OF FAME 
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lhe business men of Cleveland, Ohio, are imbued 
with an esprite d’corps which is reflected in all civic 
matters and which has resulted in Cleveland’s attain- 
ing the proud position of “Sixth City.” You feel the 
booster influence in the air while in Cleveland. All 
of the business men there are for their home city 
first, last and all the time, and they never neglect an 
opportunity to impress you with its wonderful de- 
velopment and great future possibilities. In a city 
where practically every busi- 
ness man is an enthusiastic 
booster it is a signal 
honor to be selected 
to head any busi- 


ness organization, 
and when a man has 
ontinuously taken a 
leading part in association 
vork for a number of years 
Cleveland it is proof positive of his character and 
ility. 
Harry B. McGrath, who was elected vice-president 
the Ohio Hardware Association on February 26, 
es up the duties of this position after a compre- 
nsive schooling in association work. He was elected 
e-president of the Sheet Metal Contractors’ Asso- 
tion of Cleveland in 1908, was promoted to the 
ce of president in 1910 and re-elected president in 
11 and 1913. In August, 1911, he helped organ- 
the Cleveland Retail Hardware Association and 


HARRY B. 









McGRATH. 


was the first president of that organization. He is 
now serving his third term in this responsible office. 


Harry B. McGrath was born in Cleveland, Ohio, on 
November 4, 1872, and attended the Cleveland public 
schools until 1888, when he entered the employ of the 
wholesale hardware house of W. Bingham Company, 


as hustler and errand boy. In 1808 he started a retail 
store, handling hardware, stoyes and furnaces, and 
doing sheet metal work and plumbing. He has con- 
tinued in this business ever 
since, and is at present lo- 
cated at 13,423 Euclid 
Avenue, East Cleve- 
land. 


‘rom the  begin- 
ning of his career in 

the retail hardware busi- 
ness Mr. McGrath has been 
a strong believer in associa- 

tion work and has taken an active part in the activi- 
ties of local associations, as stated above. He is also 
interested in all movements which tend to insure 
Cleveland’s growth and make the city a more desirable 
place of residence. He is a member of the Cleveland 
Athletic Club, the Cleveland Builders’ Exchange, and 
is on the Board of Trustees of the East Cleveland 
Chamber of Commerce. He is a baseball fan and in 
his younger days wielded the bat and was a famous 
player. The qualities which made him successful on 
the diamond have contributed to his business success. 
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EXHIBITS IN AMERICAN ARTISAN 
WINDOW DISPLAY CONTEST 


Ss 











INTERESTING AUTOMOBILE WINDOW 
DISPLAY. 

The automobile and display shown in the acccom- 
panying illustration was arranged by W. B. Steinbach 
for the E. E. Johnson Company, Peoria, Illinois. This 
is a unique novelty that embodies a clever idea in ar- 
ranging articles sold in the hardware store in a man- 
ner to attract attention and create comment. Every 
article used in the construction of the automobile and 
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The body of the car was made up of a clothes 
hamper, with a cream can in the rear for a gasoline 
tank. The wind shield was represented by a bread 
board with a narrow band of iron looped across fo; 
the glass. Steps were made of slaw cutters, with , 
cash box on top for a tool box. Levers were made 
of two stove pokers and the steering wheel was a 
small wagon wheel, while the horn was composed o{ 
a tin funnel with a bath spray bulb. On the floor 
under the automobile a sweeping compound was used 


* 
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Window Display Arranged by W. B. Steinbach for the E. E. Johnson Company, Peoria, Illinois, Which Received Honorable 
Mention in AMERICAN ARTISAN Window Display Contest. 


the remainder of the display was for sale in the store 
of the E. E. Johnson Company. 

Four corrugated stove pipe elbows were used as 
wheels and, being arranged in circular form, formed 
suitable substitutes. The front wheels were made of 
6-inch pipe and the rear ones of 7-inch pipe. Small 
pans were placed in the center of the wheels to repre- 
sent the hubs. Strips of painted galvanized iron were 
used as fenders, while the bottom or “chassis” of the 
car was made up of an ironing board. A glass door 
gasoline oven formed the radiator and hood of the 
automobile, with four bread pans inside as cylinders. 
The large milk strainers were used for headlights and 
two small lanterns for side lights. 


to represent a sandy road, and a picket fence wil! 
straw- in the background added to the “country” effect 
Grass was represented by excelsior colored green. -\! 
“auto’-matic shotgun was stood up against the fe 
next to a sign which read, “Sporting Goods for G 
Sports,” with the firm name beneath. A placard 
the stump of a tree read “U-Auto A ‘Ford’ Onc 
These; For Sale Only By E. E. Johnson Compa 
Agents.” 

Chisels, saws and other tools were carefully 
ranged on the side wall of the window and also in ' 
foreground on the floor of the window. This wind 
display created considerable interest and was the 
ter of attraction. 





On 
Green 
\arti 


On 
lino’ 
londe 
Mirri 
enter 


A. 
Com! 
the 1 
linc 
Wisé 
Cd 
Barc 
Mas: 
ae 
Lou 
nois 
Fur 
Me. 
Wil 
Mic 
noils 


cag 





AMERICAN ARTISAN AND HARDWARE RECORD 23 








HARDWARE CLUB 
OF CHICAGO AND ITS DOINGS 


OFFICERS OF THE HARDWARE CLUB OF CHICAGO. 
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Sa On Wednesday, February 18, O. W. Bardwell, tained Messrs. W. H. Seehausen and William Wehrs ) 

of Greenfield, Massachusetts, was entertained by A. Vere of Seehausen, Wehrs & Company, Chicago, Illinois ; 

oor Martin. A. F. Sheahan, Milwaukee, Wisconsin, and J. W. 

sed Story of the Mueller Furnace Company, Milwaukee, 

) On Tuesday, February 17, M. J. Geary, Chicago, Wisconsin. C. A. Wooley, Chicago, was the guest of 

| Illinois, was entertained by J. E. Lewis. H. M. Hol- O. E. Ohlendorf, and A. J. Coleman entertained E. 


londe, Chicago, Illinois, was entertained by W. L. 
Mirrielees and H. I. Pheffer of Chicago, Illinois, was 
entertained by Palmer W. Holmes. 


A. Vere Martin, Chairman of the Membership 
Committee of the Hardware Club of Chicago, reports 
the following new members: H. E. Gnadt, Chicago, 
Illinois; James Brown, Chicago, Illinois; John H. 
Wise of J. V. Wise & Sons, Chicago, Illinois, and 
C. L. Sailor, all introduced by Walter R. Rae. O. W. 
Bardwell of Goodell, Pratt & Company, Greenfield, 
Massachusetts, introduced by A. Vere Martin. Mark 
J. Donaldson, Newell, West Virginia, introduced by 
Louis Schmetzer. George E. Gundling, Chicago, IIli- 
nois, introduced by Andrew P. Dease of the Mueller 
Furnace Company, Milwaukee, Wisconsin. A. H. 
McAnulty, Indianapolis, Indiana; Albert E. Busse of 
William Busse & Sons, Mount Prospect, Illinois; M. 
Michand of the Carbo Post Company, Chicago, Illi- 
nois, and Edward Cribben of Cribben & Sexton, Chi- 
cago, Illinois, introduced by Henry Stuckart. Mr. 
Cribben is one of the first stove men to join the Hard- 
ware Club. Henry Stuckart is to be congratulated 
on the efforts he is putting forth and the results he is 
showing in the way of new members. 


William B. Brunen, a prominent sheet metal manu- 
facturer of Covington, Kentucky, was the guest of 
\ndrew P. Dease, manager of the Chicago branch of 
the Mueller Furnace Company, Milwaukee, Wiscon- 
sin, on February 19. A. J. Coleman, Chicago, IIli- 
nois, entertained E. Sugerman of Chicago on the same 
day. On February 20, R. N. Cuerd of Minneapolis, 
Minnesota, and C. R. Reanenor of Chicago, Illinois, 
were the guests of W. L. Merrieless. Louis Schmetzer 
entertained L. Austin, Milwaukee, Wisconsin; W. J. 
onaldson, East. Liverpool, Ohio; Alfred J. Papke, 
ilwaukee, Wisconsin, and A. H. McAnult of Indi- 
napolis, Indiana. On Monday, February 23, G. E. 

indling, Chicago, Illinois, was the guest of Andrew 


Sugerman of Chicago, Illinois. 
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ADDRESS TO BE GIVEN ON TUESDAY, MARCH 
3, AT THE HARDWARE CLUB. 








A specia! luncheon will be given at the Hardware 
Club on Tuesday noon, March 3, which will be fol- 
lowed by an address on either “The Income Tax” or 
“Currency.” The speaker has not been announced. 
These Tuesday luncheon talks have been very popu- 
lar with the members of the Hardware Club and their 
friends as evidenced by the patronage on these oc- 
casions. An excellent menu is assured and the address 
is certain to prove interesting and beneficial. 





E. R. PRITCHARD DELIVERS INTERESTING 
ADDRESS AT THE HARDWARE CLUB. 


At a special luncheon given in the main dining-room 
of the Hardware Club of Chicago on Tuesday, Febru- 
ary 24, an excellent address was delivered by E. R. 
Pritchard, Secretary of the Department of Health of 
the City of Chicago. He spoke on “Community Work 
for Community Good,’ and pointed out that com- 
munity work began with the building of towns thou- 
sands of years ago, and that it is the most enduring 


evidence of man’s genius. Mr. Pritchard then launched 
into the importance of planning cities on a scale en- 
abling probable future growth. Foresight, he stated, 
is absolutely essential. A city should be planned when 


property is cheap, assuming, of course, that natural i 
resources and surrounding conditions are favorable. | ' 
He made an appeal to the members of the Hardware : 
Club of Chicago to help along community work in ’ 
every way possible and to put forth every effort in 
upbuilding the city in which they live. His address 
was full of inspiration and was highly appreciated. 
+ ee 





The love you liberate in your work is the only love 
you keep.—Fra Elbertus. 


Dease, manager of the Chicago branch of the ——_____+-9+ ey 
‘ueller Furnace Company, Milwaukee, Wisconsin. You know how you would like the salesman to act i 
1 Tuesday, February 24, Andrew P. Dease enter- if you were the customer—that’s the way. i 
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THE WEEK'S HARDWARE 
RECORD 


Of Interest to Manufacturer, Jobber and Dealer 








AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing west- 
ern hardware and metal prices corrected weekly. 
You will find these on pages 58 to 63 inclusive. 











\ new building 25 by 200 feet will be built at Dade- 
ville, Alabama, for the Ingram & Howie Hardware 
Company. 

Notice of increase of the capital stock of the Stand- 
ard Screw Company from $4,500,000 to $6,500,000 
has been filed with the Secretary of State at Trenton, 
New Jersey. 

A petition in bankruptcy was recently filed by B. D. 
Love & Son, hardware dealers of Bancroft, Michigan, 
according to the Durand (Michigan) Express of 
February 109. 

The J. A. Palm Manufacturing Company of Cleve- 
land, Ohio, has been incorporated with a capital stock 
of $10,000, to deal in iron and steel products. The 
incorporators are J. A. Palm and others. 


The dates for the approaching annual convention 
of the National Retail Hardware Association at Indi- 
anapolis, Indiana, have been definitely decided on for 
May 19, 20, 21, 22, with the headquarters at the 
Claypool Hotel. 

Emmet J. Covell, a hardware merchant of Waterloo, 
Iowa, was the victim of a mysterious shooting recently. 
Mr. Covell, who was about to be married, was shot 
from ambush as he was leaving his home to attend a 
pre-nuptial party. 

Articles of incorporation have been filed by the 
Worthmore Washing Machine Company of Toledo, 
Ohio. The incorporators are: Charles W. Quelschke, 
W. B. Combstock, Charles D. Ritchie and others, and 
the capital stock is $50,000. 

The American Metal Products Company, Chicago, 
Illinois, has been incorporated with a capital stock of 
$2,500, to manufacture and deal in metal products of 
all kinds. The incorporators are: Albert G. Miller, 
John H. Brown and James Huey. 

Articles of incorporation have been filed by the 
Stanwear Manufacturing Company of Rochester, New 
York, to manufacture special machinery and metal 
specialties. The capital stock is $30,000 and the in- 
corporators are: V.H. Askarian, A. M. Ballarian and 
B. B. Taylor. 

The Ayres & Galloway Hardware Company, Inc., 
Middletown, New York, has been incorporated with a 
capital stock of $75,000, to deal in hardware, sport- 
ing goods and farm machinery. The incorporators 
are: Katherine H. Ayres, Frank B. Ayres, John H. 
Galloway, and one other. 

The Hardware & Novelty Company of Toledo, 
Ohio, has been licensed to incorporate with a capital 


stock of $10,000 and will open a retail hardware and 
novelty store at Summit and Lynn Streets. The in- 
corporators are A. C. Borts, Edward W. Kelsey, |r., 
Frank B. Miller and Charles Weirich. 

At a meeting of directors of the Landers, Frary & 
Clark Company, cutlery manufacturers, of New Brit- 
ain, Connecticut, it was voted to increase the capital 
stock from $2,000,000 to $4,000,000, one share of new 
stock to be issued for each share of the old stock. The 
regular quarterly dividend will be reduced from 4 
per cent to 2 per cent. 

The Lawrence-Letts Elbow Company, Ltd., of 
Waverly, New York, have disposed of their stove pip« 
elbow department to the Republic Metalware Compan, 
of Buffalo, New York. The sale includes the machin- 
ery and stock of O. H. Stove Pipe Elbows and the 
Republic Metalware Company will continue to manu- 
facture the line in its entirety. 

G. A. Pauly, Jr., president of the Pauly Hardware 
Company, St. Louis, Missouri, has been elected presi- 
dent of the Hodiamont Bank of St. Louis. Mr. Pauly, 
who is only 32 years old, is the youngest bank presi- 
dent in the state of Missouri. He succeeded to the 
active management of the Pauly Hardware Company 
five years ago, when his father, G. A. Pauly, retired. 

W. B. Yost, for more than 25 years with the Mc- 
Intosh Hardware Corporation, Cleveland, Ohio, and 
more recently with the Lockwood-Luetkemeyer-Henr 
Hardware Company of that city, has resigned to be- 
come manager of the supply department of the Stand- 
ard Manufacturing Company. Mr. Yost is also Mayor 
of Bedford, a suburb of Cleveland. 

W. J. Lockwood, Chicago representative of John 
H. Graham & Company, New York City, was enter- 
tained at a dinner and theater party by J. E. Stone of 
the Stanley Rule & Level Company, and E. R. Swift 
of the Stanley Works, on the evening of February 23. 
the occasion being Mr. Lockwood’s birthday. The 
dinner was given at the Auditorium Hotel, Chicago. 
and the table was profusely decorated with flowers. 
\fter the dinner the party attended the Auditorium 
Theater. 

W. W. Crandall & Company, who have: been en- 
gaged in the hardware business at Nashville, Tennes- 
see, for the past twenty years, have incorporated 
under the style of the W. W. Crandall Company, with 
a capital stock of $25,000. The officers of the com- 
pany are: W. W. Crandall, president; Ray H. Hare. 
vice-president; R. S. Bailey, secretary-treasurer. The 
corporation will continue as hardware manufacturers 
agents. Mr. Crandall is one of the best known busi- 
ness men in Nashville and Mr. Bailey has traveled 
for the company for a number of years. Mr. Hare 
has covered the middle Tennessee territory for the 
Simmons Hardware Company of St. Louis, Missouri, 
for a number of years. 
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CHANGES IN JOBBING FIRM. 





john C. Henry, Secretary, and A. C. Hord, Treas- 
urer, of the Lockwood-Luetkemeyer-Henry Hardware 
Company of Cleveland, Ohio, have resigned their of- 
gces. Both men have been connected with the hard- 
ware company for a number of years. 

The third annual banquet of the employes of the 
hardware firm of Ludlow & Squier, Newark, New 
Jersey, was held on the evening of February 17, the 
members of the firm being the guests of honor. Le- 
Roy M. Ludlow presided and covers were laid for one 
hundred, persons, including representatives of the prin- 
cipal firms with which the company does business. 





ORNAMENTAL DESIGNS FOR TUBULAR LAN- 
TERN AND TUBULAR LANTERN 
FRAME PATENTED. 





Warren McArthur, Chicago, Illinois, has secured 
United States patent No. 45,265, for an ornamental 
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design for a tubular lantern, and patent No. 45,266 for 
an ornamental design for a tubular lantern frame, as 
shown in the accompanying illustrations. The tubular 
lantern design patented is a pleasing one and com- 
bines utility with beauty. The tubular lantern frame 
embodies some original ideas that make it extremely 





attractive. 
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CHARLES M. SCHWAB ADDRESSES NEW 
ENGLAND IRON AND HARDWARE 
ASSOCIATION. 





At a meeting of the New England Iron and Hard- 
ware Association, held at the Hotel Somerset in Bos- 
ton, Massachusetts, on the evening of February 109, 
Charles M. Schwab talked on the growth and develop- 
ment of the steel industry in this country. He as- 
serted that within ten years the annual production of 
steel will reach forty million tons. Thirty years ago 
it was only one million tons. In speaking of the com- 
petition with foreign countries, he said: 

“It we had the same opportunity to get into their 
countries that théy have to get into ours, it would be 
all right, but we cannot get into Austria, Germany, 
rance or Russia. They can send their surplus over 
here, however. I believe, all conditions being equal, 
we could compete with any country in the world, but 
we cannot afford to pay our workmen three times as 
much as those abroad are paying and not ‘ave the 
ame markets that are open to our torc’zn com- 
petitors,” 

Referring to his profit-sharing plan, he outlined a 
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system that has been in operation at the Fore River 
Works for eight months, claiming that they had paid 
their workmen $4,400 more than their wages in that 
time, and had-yet made more profit on the vessel just 
completed than on any other vessel they ever built. 
The system was put into operation against the oppo- 
sition of the management, which now favors it. 
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BENCH DRILL PATENTED AND ASSIGNED. 








George O. Leopold, Philadelphia, Pennsylvania, has 
secured United States patent No. 1,087,794 for a bench 
drill, which he has assigned to North 
Brothers Manufacturing Company, 
Philadelphia, Pennsylvania. In a bench 
drill of this description there is com- 
prised, the combination in a drill, of a 
post having upper and lower bearings ; 
a spindle; a feed screw through which 
the spindle extends; a bearing collar 
on the spindle; two bevel gears; 
clutch mechanism whereby the gears 
are connected to the spindle; a guide 
rod secured to the upper bearing of 
the post, having a head at its lower 
end embracing the spindle; ratchet mechanism on the 
guide rod for turning the feed screw and means on the 
spindle for actuating the ratchet mechanism. 


OFFICERS OF MICHIGAN RETAIL HARD- 
WARE ASSOCIATION. 


The officers elected at the Twentieth Annual Con- 
vention of the Michigan Retail Hardware Associa- 
tion at Kalamazoo, are: President, C. E. Dickinson, 
St. Joseph; Vice-President, Frank Strong, Battle 
Creek; Secretary, Arthur J. Scott, Marine City ; Treas- 
urer, William Moore, Detroit. Executive Committee; 
Fred A. Rechlin, Bay City; James Tyre, Detroit ; John 
C. Fisher, Ann Arbor; Alex Lempe, Detroit ; Charles 
Ireland, Ionia. It has been decided to hold the 1915 





























convention at Saginaw. 





HAND TRUCK PATENTED. 





Joseph Chweiback, Kimberley, Cape Colony, South 
Africa, has secured United States patent No. 1,086,- 
026 for a 
hand _ truck, 
comprising a 
truck body 
consisting of 
two arms, 
wheels 
mounted in 
bearings up- 





.--S&— - on the lower 
ends of arms, handles formed upon the upper ends of 
arms, a substantially U-shaped metallic member at- 
tached to arms, two members pivotally connected to 
arms through the medium of pins, braces connecting 
members, a series of sharpened lugs upon each of the 
members, a ratchet upon one of the pins, a member 
provided with a shoulder pivotally mounted upon one 
of the arms, pulleys carried by one of the arms, a 
cord connected to the lever passing over the pulleys 
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and connected to one end of the member which. is 
pivoted in the recess in the arm. 
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SUGGESTIONS FOR ADVERTISING HOUES 
HOLD EQUIPMENT. 





The accompanying cut is the reproduction of an 
article by J. George Frederick, which occupied a page 
in the December issue of Advertising and Selling. 


suggestions in the article which they can adopt with 
profit. 


~~ 


OFFICERS OF NEW YORK STATE RETA, 
HARDWARE ASSOCIATION, 





Officers elected at the recent annual convention 9; 
the New York State Retail Hardware Association jy 
Rochester are: President, I". B, Boyce, Wellsville: 








How Household Equipment Might Be Advertised 


By J. George Frederick. 














F all the goods on the market for sale 

to women, the most picayunely mer- 

chandised is household equipment. 
There is a definite reason for this. But it 


trade mark, the same dependable degree of 

service, and the same uniform system of dis- 

tribution, advertising and selling method. 
This is the idea bound to come into the 


make a serious business of household equip- 
ment. She would like to be able to purchase 
a set of tools—a well thought out group, just 
as a man purchases a set of carpenter tools. 
No woman now knows what is standard effi- 


does not alter the situation: which the Amer- 





ican woman faces, and which if revolutionized 
will some day mean a Jot of money to the 
right party. 

With the exception of large articles such as 
refrigerators, kitchen cabinets, etc., the man- 
ufacturers of household equipments are small, 
scattered and pretty much at sea. 

They are, many of them, enthusiasts or in- 
ventors and they do not understand the pecu- 
liar nature of the market which they are up 
against. The manufacturer of a patented 
egg beater or device of some kind usually has 
the supreme nerve to imagine that he can 
handle the market with his own organization 
and win to any large extent. He does try to 
place the stuff, with dealers and the depart- 
ment stores, but he sells by mail, he sells 
through a system of loca] agents, and he criss- 
crosses between all these methods in a grad- 
ually discouraged manner until he either quits 
in disgust, or becomes satisfied with a small 
and difficult market. He does not play fair 
with the retailers—he puts it out as a pre- 
mium proposition and kills it for retailing. 

The result to the house-wife is just as un- 
satisfactory, for she is not able to get the 
things she sees in another woman’s kitchen, 
nor even the same thing next year if she wants 
to replace something good she happens to 
have bought. 

She may hear of a unique and effective pat- 
ent boiler sold in Denver (this is an actual 
case) which for love or money she is not able 
to obtain east of the Mississippi! This kind 

of experience makes her discouraged with buy- 
ing equipment—especially since so much that 
is sold is “junk.” 

She gradually accumulates a lot of this 
junk in her kitchen, which she cannot replace 
or repair because she don’t know who manu- 
factured it. The dealers disclaim knowledge 
of it, and it is unguaranteed and of poor work- 
manship, partially impractical and hard to 


you can buy. 


to-wash tools. 


ling kitchen work. 


the Kitchen.” 


clean. | Standard Home Equipment Co. 
New York 


The intelligent consumer has long ago 
found that buying household equipment, espe- 
cially the small kitchen variety of it, is a los- 





A Complete, Scientific 
Outfit of Kitchen Equipment 
—Guaranteed 


It will pay you to put aside your present 
equipment and get this outfit — and if 
you are a bride-to-be, this is the help you 
have been looking for! 


Every piece in the outfit is there because 
practical housewives like yourself have 
tested and tried it. Experts have selected it 
as necessary to the average kitchen. And we 
have made it far more lastingly and thor- 
oughly than nine-tenths of the equipment 


Every piece has on it our name— 
Masterpiece Kitchen Equipment 
Standard Complete Outfits 
and our guarantee goes with it. We are in 


business to stay. No unsanitary thin tin- 
ning on our goods—no impractical hard- 


We have seven standard kitchen outfits, 
to fit any purse—from $25 to $250. With 
each outfit goes a booklet carefully describ- 
ing the newest and best methods of hand- 


Write for our booklet, “Revolutionizing 


ciency equipment. No advertiser has ever 
told her. 

Some more aggressive manufacturer of 
household equipments should by all means 
enlarge his line appreciably, if not very ex- 
tensively, and then adopt the family trade 
mark idea and advertise it well to the con- 
sumer, dealing squarely. with the retailers by 
selling it only through retailers, and not by 
mail or agents, which the dealers, of course, 
always despise. He should get together com- 
plete outfits to fit various purses. Women 
will appreciate the service of fitting out com- 
plete kitchen layouts. 

The trouble with most of the manufacturers 
of household equipment is slim capital and 
makeshift selling and advertising. There are 
too few seriously aggressive and thorough- 
going firms in the field. They are born as fast 
as kittens, and drown about as rapidly, too! 

The household equipment field is a serious 
and active field of merchandising even if it is 
not so extensively a “repeat” proposition as 
food or soap. There is a possible $150,000,- 
000 consumption of household equipment, 
which is at present catered to by department 
stores in a mediocre way. There is more 
nondescript, valueless and foolish junk to 
be found in the houschold equipment depart- 
ments of retail stores than in any other de- 
partment. 

Being run by mere men as a rule, retail 
stores know little of women’s requirements, 

_ and many women themselves do not know 
much about modern equipment. I hope some 
manufacturer will get busy soon! 

The general and well developed movement 
toward household efficiency is gathering pace, 
and it will not be long before the Govern- 
ment itself will begin to disseminate. modern 
ideas of houschold management. (It now has 
scores of elaborate booklets on how to run 
pigstys—why not homes?) This increased in- 
teHigence among women will force a highet 
grade, both of merchandise and of merchan- 
dising. The business men who will take hold 
of this line of goods and work with modern 
energy and method—which must include, high 








ing proposition. She turns a deaf ear to the 


agent who calls at her door to sell her some 
new piece. She tells him that she already has 
ten or twelve egg beaters! 

The one thing which women would welcome 
more gratefully than anything else is a stand- 
ard line of kitchen equipment of every kind, 
on which would be the same guarantte and 


An imaginary ad for an article of household class sales and advertising—will surely win. 


equipment 


field sooner or later. ‘Phe wotnan who wishes 
to equip her kitchen must now deal with scores 
of small manufactures, or patronize one or 
two establishments in the country who really 


The problem of distribution, sales organiza- 
tion and advertising will be much less expen- 
sive per dollar of gross sales if a complete 
line is handled. It is little more expensive 
to build a reputation for a line of goods than 
for one article. 


Suggestions for Advertising Household Equipment. 





The suggestions in the article deserve serious consid- 
eration by both manufacturers and retailers. It is 
undeniably true that the business of selling and manu- 
facturing kitchen equipment is not on a high plane 
at the present time, and there is an opportunity to 
develop the business along the lines suggested by Mr. 


Frederick. Retail hardware dealers will find many 


First Vice-President, J. A. Losee, Richfield Springs: 
Second Vice-President, A. R. Grant, Syracuse; Treas 
urer, Frank E. Pelton, Herkimer. 

Directors were elected as follows: J. F. Williams, 
Baldwinsville; L. G. Mattison, Newark; Archie Stew 
art, Fort Plain; John G. Ferres, Johnstown; Charles 
W. Young, Elmira; I. VanVoris, Cobleskill; H. © 
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Kelley, Canandaigua. J. F. Williams of Baldwins- 
ville, |. B. Foley of Syracuse and Charles J. Fix of 


buffalo, were elected delegates to the convention of 
national association. 


tie 





STOVER QUALITY. 


(he customer who knows he can find the very thing 
he wants in a certain hardware store will continuously 
patronize that store. He knows that when he walks 
in and asks for an article he will not receive the reply, 
“We do not carry it in stock.” He is satisfied because 
the store is a dependable one and its proprietors are 
anxious to give the best service possible. Service to 
customers comes from carrying the best goods in every 
line, according to the Stover Manufacturing Company, 
-19 East Street, Freeport, Illinois, and the hardware 
store that carries Stover goods is assured a reputable 
line of household, shelf and’ builders’ hardware that 
will more than meet the requirements of the trade. 

The company manufacture damper clips, registers, 
furnace pulleys, fireplace fixtures, door latches, screen 
door hinges, feed mills, Samson wind mills and numer- 
ous other articles which they claim are unexcelled in 
quality. Catalog and full particulars will be mailed by 
them on request. In this issue of AMERICAN ARTISAN 
the company provides a coupon attached to their ad- 
vertisement, to aid dealers in obtaining information 
about their products. A list of the articles manufac- 
tured is placed thereon with space furnished for deal- 
ers name and address. 
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ROBBING THE RETAILER. 


One of the talking points of the concerns which are 
promoting the vicious “Direct Factory Shipment” 
scheme is their promise to furnish articles advertised 
in the catalogs which they publish and sell to retail- 
ers at prices which will allow the retailers to compete 
with the mail-order houses and still make a fair profit 
on such items as they may “succeed” in selling to con- 
sumers. 

The “confidential, net cost” list quotes these prices 
and they*do allow for a profit of from ten to thirty 
per cent on the selling price. 

But the viciousness of the scheme is so plainly 
shown in this “confidential” price list that it is a 
wonder that any retailer who is at a!l posted on values 
will not reject the proposition on this score alone. 

For instance, on page 102 of one of these catalogs 
there is an item—M 208—with the following descrip- 
tion: “Radiantly beautiful Midway pattern electric 
lamp, with 10-inch dome, richly cut, trimmed with 
cut glass hanging crystals. Dome is fitted on a 17-inch 
finely cut standard. Has pull chain socket and has 
silk insulated wire, ready for use. Weight about 25 
lbs. Our One Profit Price complete, $14.50.” 

he “confidential net cost” price to the retailer is 
$11.01, thus shqwing a gross profit to him on the 
transaction of $3.49, or a little over 24 per cent on the 
selling price, which by some might be considered a 
‘air profit, so long as there is no actual investment for 
Stock, 

But when we come to look into the matter of what 
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this lamp can be bought for—from a glassware whole- 
saier—the proposition appears in quite another light. 
One of the Minneapolis wholesale houses, for instance, 
carries a lamp in open stock. The same appearance, 
the same size, the same general pattern design, 
equipped with the same attachments, and the price 
for this lamp is $5.50 less two per cent for cash, or 
$5.39. 

In other words, this great “benefactor” of the coun- 
try retailer—this mail-order killer—this wonderful 
merchandising genius—charges the retailer a profit 
of $5.62 for the privilege of acting as an errand boy 
or order taker for the “Factory Shipment” concern. 

Think of it! A profit of over 104 per cent—four 
times as much as the retailer gets. For what? For 
the arduous labor of cashing your check, Mr. Retailer, 
writing out an order and a check and mailing the two 
to the factory from where the lamp is sent to the per- 
son who ordered it from you. 

Any retailer who signs a contract with any of these 
“Direct Factory Shipment” catalog concerns thereby 
obligates himself to pay a good, liberal profit to them 
on the catalogs which he agrees to distribute, and in 
addition to this he pays an exorbitant profit to them 
on practically every item that he orders from them. 

No matter from what angle you look upon this 
entire proposition, there isn't a real sound principle 
behind it. 

In the first place, the very name of the catalog 
acts as stimulus on the consumer and strengthens him 
in his belief that the “direct’’ method—a misnomer, to 
be sure, but still regarded as such—is the most eco- 
nomical method for him to buy his goods. Every de- 
scription gives the impression that with the middle- 
man cut out the cost to the consumer is reduced. 

What will the result be of such a series of im- 
pressions ? 

What will it mean to the retailer who is foolish 
enough to tie up with one of these “Factory Ship- 
ment” catalog concerns ? 

The only thing that can happen is that after a 
while the consumer will be fully convinced that the 
retailer and wholesaler serve no useful purpose in 
the field of distribution, and will decide to pass them 
by altogether when he buys his goods. 

It will mean that the retailer will become nothing 
more or less than an order taker for the catalog pub- 
lishing concern—that he will be working for some 
one else—that he will be a hired man—that he will be 
spending his thoughts and efforts in building up 
enterprises which will ultimately destroy the town in 
which he lives. 

For the certain result of killing off the retail store 
is the deterioration of the town into a mere cross 
roads point. 

And the man who will be responsible for this result 
is the retailer who helps to build up the “Factory Ship- 
ment” catalog concern. 

Shun them as you would avoid a poisonous snake. 
They are wolves in sheep’s clothing. They pretend 
to offer you relief from the mail-order evil, but they 
actually foster the tendency to buy “direct.’—A. 
George Pederson, in New Commerce. 
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CONVENTION OF NORTH DAKOTA RETAIL 
HARDWARE ASSOCIATION. 


A number of important trade matters were consid- 
ered at the annual convention of the North Dakota 
Retail Hardware Association held at Grand Forks 
on February 18 to 20. 

Ralph L. Miller of Melville, who represented the 
North Dakota association at the meeting of the Na- 
tional association at Jacksonville, Fla., last year, pre- 
sented his report and gave an interesting review of the 
work accomplished at that convention. 

The report of Secretary N. C. Barnes of Grand 
Forks showed that the association made a substantial 
increase in membership during the past year. He urged 
the members to keep in closer touch with the secre- 
tary so that better results can be accomplished. Treas- 
urer Hans Moe presented a report which showed a 
substantial balance in the association treasury. 

C. T. Woodward of Carlinville, Illinois, was pres- 
ent as representative of National Retail Hardware 
Association and spoke on the Standard Catalog. J. 
A. O. Preus, insurance commissioner of Minnesota. 
‘ spoke on the supervision of insurance rates. He de- 
' clared that insurance rates should be placed under 

the supervision of the federal government or the 

states. Until this is done, he said, there will be no im- 

provement in insurance rates in North Dakota or 

other states. He urged the dealers to see that this 

question was brought before the next session of the 
Ey North Dakota legislature. 





LAMP HEATER PATENTED. 


Walter H. Berry, 
Fort Defiance, Vir- 
ginia, has _ secured 
United States patent 
No. 1,087,101 for a 
lamp heater, compris- 
ing a support, a ro- 
tatable head thereon, 
the head having re- 
cesses formed therein 
producing shoulders, 
spring arms pivoted 
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within recesses for 
engagement with the 
shoulder, supporting means provided upon the arms 
and the arms being resilient, whereby they can be 
swung to an. inoperative position. . 
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ANNUAL CONVENTION AND EXHIBITION OF 
THE NEW ENGLAND HARDWARE DEAL- 
ERS’ ASSOCIATION. 











' The annual convention and exhibition of the New 
ue England Hardware Dealers’ Association will be held 
at Boston, Massachusetts, on March 3, 4 and 5, and 
plans have been completed to make this the most im- 
‘i portant affair of its kind ever held by the organiza- 
\ tion. Both the convention and the exhibition will be 
held in the Horticultural Hall, Massachusetts and 
Huntington Avenues, and the Copley-Plaza has been 
‘ga selected as hotel headquarters. 
4 


On Monday evening, March 2, a dinner and cabaret 
show will be given at the Revere House for the pur. 
pose of enabling the delegates to get together anq 
become acquainted. The program for the three-day 
meeting provides for a number of important addresse; 
and the entertainment features will ‘include a ball. , 
banquet and a theater party for the ladies. 
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A HARDWARE SELLING PLAN THAT 
BROUGHT RESULTS. 





While delegates to the state conventions of the 
various hardware associations have been discussing 
the problem of holding the farmer trade, the firm oj 
Gittins & Son, dealers in hardware, stoves, tinware. 
etc., at Milford, Michigan, have been carrying out 
successfully a plan which not only brought in a large 
number of farmers from the surrounding territory, 
but resulted in a very satisfactory business at a small 
cost. 

When the firm of Gittins & Son determined to hold 
a farmers’ meeting in their town this spring the 
went about the matter systematically and arranged 
their plans several months in advance. They worked 
hard all winter gathering a large mailing list, consist- 
ing of some 300 names, trying at all times to list onl 
the very best and most successful farmers. This list 
was finally cut down to 225 names and the following 
invitation was sent out to the farmers on the list: 

GITTINS & SON. 
HARDWARE AND IMPLEMENTS. 
, _ Milford, Michigan, January 27, 114 

_We want the benefit of your experience and help to mak: 
a big success of a farmers’ Meeting to be held at G. A. R 
hall, Milford, Wednesday noon, February 11, 1914. A light 
lunch of coffee, sandwiches, doughnuts and cigars will | 
served. 

_M. Voris of the American Steel and Wire Company « 
Chicago, will be present with a stereopticon and will give : 
practical demonstration of the steel fence post and fenc 
building. 

We have heard him and know you will be much interest- 
ed. Come and spend a pleasant hour with us. 

Lunch served at 12:30 o’clock. 

Stereopticon views at 1:00 o'clock. 


Please answer at once on enclosed postal card if you cai 
be present that a place may be reserved for you. 


EVERYTHING FREE. Yours truly, 
GITTINS & SON 

A self-addressed postal card was enclosedewith the 
invitation and the farmer was requested to return this 
card to Gittins & Son with a notation stating whether 
or not he would be present at the meeting. About 
110 postals came back with affirmative answers, ten 
of the cards were misdirected, and the remainder 
were never heard from. Nevertheless, the meeting 
was a big success. There were 87 farmers present a! 
the dinner, consisting of coffee, sandwiches, dough 
nuts, etc., after which Gittins & Son distributed cigars 
By this time there were at least 150 interested men 
in the hall. They were given an hour’s talk illustrated 
with stereopticon views and at the conclusion of thi 
meeting the firm sold 1,700 fence posts. 

Regardless of the actual business done, howeve! 
they consider this advertising stunt ,one of the bes! 
ever pulled off and believe that it would be impo: 
sible to estimate its value. The total expense was 
$33.40, divided as follows: Meals, $17.40; cigars. 
$4.00; hall rent, $7.00; postage, etc., $5.00. This i 
a plan which can be adopted by hardware dealers a’! 
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over the country and will result in establishing closer 
relations with the farmer trade. 
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FOREIGN MARKETS FOR ALUMINUM 
UTENSILS. 


\luminum cooking utensils are not at present in 
veneral use in Great Britain, according to recent con- 
sular reports, although it is probable that a popular 
demand can be created for them if/ the proper 
nethods of marketing are practiced. Apart from de- 
partment stores, a certain number of hardware deal- 
ers and a few establishments engaged solely in the 
disposal of aluminum ware of theif own manufacture, 
there is not an extensive stocking of these products, 
although the majority of domestic utensil dealers are 
orepared to obtain them on request. Occasionally 
hardware and kitchen-utensil dealers make special 
displays of aluminum articles for short periods, in 
order to keep them before the public, but as a rule 
advertising is limited to circulars, periodicals and 
newspapers. 

That price is the factor governing the more gen- 
eral adoption of aluminum cooking and domestic 
utensils is the opinion of United States Consul-Gen- 
eral Carl R. Loop, who is stationed in London. He 
suggests that the most practical method of securing 
a share of the English market would be to establish 
a direct depot from which dealers could be supplied 
and perhaps, in addition, retail shops for direct sale 
to consumers. 

Typical aluminum utensils now on the London 
market and prices at which they are sold are as fol- 
lows: Stewpans, extra deep, having tinned iron 
handles, and holding two to seven pints, 67 cents to 
$1.28 each; saucepans, extra -deep, 3% to 12% pints, 
$1.15 to $2.85; deep saucepans with covers, 5 to 634 
inches in diameter, 49 to 67 cents; preserving kettles, 
61% to 11% quarts, $2.31 to $3.10; preserving pans, 
7 to 28 pints, $1.89 to $3.77; cutlet and sauté pans, 
heavy quality, 8 to 1o inches in diameter, 67 cents 
to $1.03; oblong baking pans, 10 to 16 inches long, 
85 cents to $2.31; lipped saucepans, 34 to 3% pints, 
19 to 56 cents; frying pans, 7 to 10 inches in diameter, 
49 to 91 cents; kettles, 2 to 6 pints, 73 cents to $1.46. 

The sale of aluminum cooking utensils in the Man- 
chester district seems to be steadily increasing, and in 
the opinion of the hardware dealers there the trade 
prospects for this class of merchandise are distinctly 
favorable. It should be noted, however, that it is 
only in such lines as find a ready sale at low prices that 
the improvement is observed. All sizes of kitchen 
pans, steamers, coffee pots, and teapots seem to be 
most in demand. 

Supplies are obtained by Manchester dealers, both 
vholesale and retail, through London agents, and 
irom the English manufacturers of aluminum cooking 
utensils at Wolverhampton and Birmingham. Ger- 
man manufacturers have established their aluminum 
ware in this market, and one Manchester firm is 
selling a few aluminum utensils of American make. 

There is a moderate demand in Liverpool for 
aluminum cooking and kitchen utensils, which is sup- 
plied principally by English manufacturers situated 
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in the Midlands and London district. A small quan- 
tity is imported from Germany, but this importation 
is decreasing, and the trade is being supplied to an 
increasing extent by the locally made article. Liver- 
pool firms, however, have manifested interest in the 
possibility of introducing American goods into this 
market. 

In Scotland sales of aluminum kitchen utensils have 
been increasing during the last five years, as gas has 
been gerierally substituted for coal or other fuel. Be- 
ing a rapid conductor of heat, impervious to rust, and 
easily kept clean, aluminum ware has gained wide 
favor. The utensils of this material sold there are 
largely spun ware on account of its comparative 
cheapness, but there is also an important trade in 
both cast and stamped aluminum kitchen articles. 

3ritish manufacturers of cast ware supply most 
of the goods handled by dealers in the Edinburgh dis- 
trict. There has been practically no foreign competi- 
tion in this branch of the trade. [or three years 
German manufacturers have been competitors of the 
sritish makers in the stamped and spun wares, and 
they are now gaining some advantage from the difh- 
culty experienced by British manufacturers in obtain- 
ing sufficient material to enable them to fill orders 
promptly. The shortage of material is understood to 
be due mainly to the large orders received some time 
ago by aluminum producers for sheet metal for aero- 
planes. Continental competitors are making full use 
of the opportunity to strengthen their position in this 
market. 

Trade methods are not uniform. Some British 
manufacturers sell goods directly to any dealer or 
person who sends an order with cash or satisfactory 
references. As a rule, the companies sell through 
commission agents, each of whom has a prescribed 
territory, to jobbers or retail dealers, the jobbers re- 
ceiving a special discount. Freight is paid by the 
company in the United Kingdom on consignments of 
$25 net value and upward. Packing cases are 
charged, but credited on return within one month, in 
good condition and freight paid. Discounts to the im- 
portant dealers vary, 40 per cent from list prices of 
the heavier goods being the minimum. Discounts ex- 
pand somewhat in proportion to the lowering quality 
or strength of the ware down to No. 16 Birmingham 
wire gayige (approximately No. 14 American wire 
gauge) ; below that point is a great field of competi- 
tion. Foreign order to British makers, unless accom- 
panied by cash, must be transmitted through respon- 
sible British houses. German manufacturers sell 
their goods in Scotland by the same method that 
British firms pursue, principally through factors. 

United States Consul Rufus Fleming states that 
to introduce successfully any new line of alumi- 
num kitchen utensils American manufacturers must 
offer a superior article at a moderate price or a satis- 
factory article at a low price. It is not considered 
probable that the strong hold on the market now 
maintained by British makers of cast ware can be 
easily broken. Consul Fleming is informed by a 
commission agent in the aluminum-ware trade that, 
in his opinion, the main opportunity in this market for 
American firms is in the cheaper grades of goods and 
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that the only way to get into the market is to place 
large stocks in London or another important center, 
to be constantly replenished, so that orders may be 
filled without delay. It is also necessary, as the Ger- 
mans have found, to manufacture utensils in British 
patterns. 

Little encouragement may be offered at the present 
time for the sale of aluminum cooking utensils in 
Japan. The purchasing power of the mass of the 
population is small and goods intended for their 
use must be cheap. The foreign element residing in 
Japan is also limited (only about 9,000, including 
Chinese, live in Yokohama) and sales would of neces- 
sity be restricted. 

Aluminum utensils have been introduced on the 
market, however, within the past six years, and sales 
are increasing gradually. The two factories that have 
been built manufacture utensils to meet the require- 
ments of the Japanese, who cook their food on “hab- 
achis” (small pots filled with ash and red-hot coals), 
as stoves are rather a luxury. 

The names of dealers in aluminum ware in Lon- 
don, Edinburgh, Manchester, Liverpool and Yoko- 
hama, and a detailed price list, with illustrations, of 
cast, stamped and spun aluminum utensils offered for 
sale in Edinburgh may be obtained from the Bureau 
of Foreign and Domestic Commerce, Washington, 
District of Columbia. 

Pe oe ee a 5 a 
BLADE HOLDER OF SAFETY RAZORS 
PATENTED. 

William James Myatt, Birmingham, England, has 

secured United States patent No. 1,087,544 for a 
“sf safety razor blade holder, 
<® ¢, comprising upper and lower 

a Se jaws between which the 

ie blade is placed from the 

eave gts front thereof, and locking 
and positioning means adapted to engage with side 
notches in the razor blade, which locking and position- 
ing means comprise a rotatably mounted pin extending 
between the jaws and adapted to be rotated to be 
moved out of and into engagement with a side notch 
in the blade, and thumb operated means attached to 
the pin which frictionally engages with the surface of 
a jaw of the holder to prevent accidental rotaticn of 








the same. 
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NEBRASKA RETAIL HARDWARE ASSOCIA- 
TION ELECTS OFFICERS. 

Officers elected by the Nebraska Retail Hardware 
Association at the recent convention in Lincoln are: 
President, F. W. Arndt, Blair ; Vice-President, Charles 
Ammon, David City; Treasurer, W. C. Klein, Mil- 
ford; Secretary, Nathan Roberts, Lincoln. Directors: 
First district, J. W. Armstrong, Auburn; second dis- 
trict, F. D. Burnett, Omaha; fifth district, Fred Pelz, 
Blue Hill. Delegate to national convention, J. J. Jen- 
nings, Gothenburg. 

Among the resolutions adopted was one favoring 
an amendment to the constitution and by-laws of the 
Nebraska Hardware Mutual Insurance Company that 
will make the members of the National Association 


of Sheet Metal Contractors eligible to insurance in the 
mutual company and one making members 0{ hj, 
association eligible to membership in the Nebrask, 
Retail Hardware Association on the same basis as 
now enjoyed by the commercial travelers. 
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LOCK AND LATCH PATENTED. 





John Montgomery, Toronto, Ontario, Canada has 
secured United States patent No. 1,086,837 for a lock 
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and latch, comprising the combination of a trans- 
verse tube or spindle member, a knob having a slid- 
ing key connection with the tube or spindle member 
and screw-threaded upon its neck portion, and a thim- 
ble rotatable with respect to the tube or spindle mem- 


ber but fixed against longitudinal movement in re- | 


spect thereto, the thimble being screw-threaded to 
engage with the screw threads of the neck portion oi 
the knob, whereby rotation of the thimble draws the 
knob into place with respect to the tube or spindle 
member. 
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FILE ‘‘REPEATERS.”’ 








“A good file will bring buyers back for more and 
make an ever-increasing list of satisfied customers.” 
That statement is made by the Nicholson File Com- 
pany, Providence, Rhode Island. The company con- 
tend that this has been proved over and over again b) 
dealers handling Nicholson files, and that proof for 
the statement could not be possible if their files were 
not all that they claim them to be. The guarantee that 
every file of their make will give absolute satisfaction 
is the result of the record for standard quality which 
the goods have made during the 50 years’ experience 
of the company in file making. Leading jobbers 
throughout the country are said to carry Nicholson 
files. A catalog that is invaluable to the file sales- 
man will be mailed on request. 
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BRITISH HARDWARE JOURNAL PUBLISHES 
ONE=THOUSANDTH ISSUE. 








The one-thousandth issue of the Hardware Trade 
Journal of London, England, was published on Febru- 
ary 6. This issue marked the fortieth anniversary 0! 
this publication, which is the leading journal of its 
class published in Great Britain. The issue contains a 
large amount of statistical data regarding the hard- 
ware trade of England, in addition to the regular news 
and department matter which has always characterized 
this publication as one of the most helpful trades 
papers published. 

AMERICAN ARTISAN is pleased to congratulate its 
British contemporary on the completion of forty years 
of continuous service to the trade and trusts that it 
will long continue to serve its constituency. 
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THE CARLTON BREAD TOASTER. 


\ithough the Carlton Bread Toaster has been on 
the market only since the middle of June, 1913, over 
100,000 of these articles have been sold by the Carl- 
ton Manufacturing Company of Mason City, lowa. 
The Carlton toaster has a deflector suspended beneath 
the pan that is about the size of the ordinary gas 
burner and, it is claimed, causes the intense heat to 
be equally distributed to the extreme outer edges of 
the toaster through the large opening in the collar, 
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The Cariton Bread Toaster 


thereby cutting down the consumption of gas to a 
minimum. The toaster retails at 25 cents and is said 
to offer an attractive profit to both retailer and jobber. 
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AMERICAN TOOLS IN CONSTANTINOPLE. 


In view of the fact that there are no factories in 
the Constantinople consular district for the extensive 
manufacture of small hand tools, practically all car- 
penter’s, ironmonger’s, and machinist’s tools entering 
this market, except certain inferior grades of hatchets, 
axes, saws, etc., of native manufacture, are imported 
from abroad, according to United States Consul-Gen- 
eral G. Bie Ravndal. 

The small tools mostly used in this market may be 
divided into classes as follows: (1) Carpenter’s tools 

planes, both wood and iron, chiséls, saws, braces, 
bits, augers, screw drivers, jointed rules graduated in 
centimeters, levels, hatchets and hammers, foot lathes, 
and lathe tools; (2) blacksmith’s tools—anvils, hand 
forges, swedge blocks, cut-off tools, flatters, fullers, 
hammers, sledges, vises, and calipers; (3) molder’s 
tools—shovels, riddles, and small tools; (4) machin- 
ist’s tools—foot lathes, hand drill presses, breast drills, 
ratchets, drills, files, chisels, hammers, calipers, divid- 
ers, micrometers, etc.; (5) miscellaneous—mason’s 
trowels, ratchets and screw jacks, wrenches, pipe fit- 
‘ers tools, tinsmith’s tools, picks, shovels, wheelbar- 
ows, belts and belt fastenings, pulleys, shafting, and 

ngers. 

Of these classes about 75 per cent consists of car- 

ter’s tools and the balance is equally divided be- 

cen ironmonger’s and machinist’s tools. The major- 
of these tools are at present imported from Ger- 
ny, England, France, Belgium, and Austria. Ac- 
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cording to the latest available customs statistics, Ger- 
many, England, and France together send to this 
market 70 per cent of the total importation of small 
tools. 

Although American manufacturers of tools have 
never made a serious effort to capture this trade, it is 
estimated that 15 per cent or 20 per cent of the 
articles are of American origin. It is difficult, how- 
ever, to state the exact amount of American goods of 
this nature sold in this market, as the many shipments 
that are made to Constantinople are out of stock that 
comes from Hamburg and other European distributing 
points. The greatest variety of tools of all kinds come 
from Germany. Several well-known English and 
French makes, although higher in price than similar 
goods of German manufacture, have a very good sale 
in this market. 

‘American exporters of all kinds of small tools, if 
they comply with certain local conditions, should find 
a favorable market here for their products. A local 
importer who represents several American firms, 
among others a manufacturer of tools, states that 
he has one customer who has purchased practically a 
sample of every tool made by the latter company, that 
he has made a display of these American products in 
his store, and that by being able personally to demon- 
strate their quality and good workmanship, he has 
succeeded in creating a demand among his customers 
for tools of American manufacture. The same im- 
porter further states that the manager of one of the 
biggest department stores in the city has agreed to 
take up and push the sale of American tools, provided 
that an American firm will furnish him with a line of 
samples in order that he may make a display of them 
in a prominent place in his store. This manager argues 
that if a local resident wishes to buy a tool of any 
kind he either makes the purchase himself or sends 
out his servant to buy the article. The servant, who 
puts cheapness in price above quality and durability, 
purchases the article in question at a small shop and 
at a very low price. When the local resident, on the 
other hand, wishes to make the purchase himself, he 
goes to a first-class shop where he sees on display the 
object he intends to buy, and has. its merits and uses 
explained to him. In the end, he willingly pays per- 
haps 25 cents more for an article whose good quali- 
ties he recognizes. 

The fact that this department store, which is oper- 
ated under German management and which is a large 
purchaser of German products of all kinds, is desir- 
ous of taking up the sale of American tools is a point 
in favor of the general recognition of the quality and 
durability of these articles. 

American firms may enter this market either by 
placing the exclusive sale of their products in a large 
retail store or by the appointment of a local agent 
who sells to the wholesale and retail trade. In order 
to meet competition and to secure initial orders, prices 
should be quoted c. i. f. Constantinople, and local 
credit conditions must be complied with as far as 
possible. German manufacturers have secured a large 
ner cent of the local tool business either by giving 
credit of from four to six months, or by accepting 
discounts of 3 to 5 per cent for cash payments. Local 
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agents in this line generally ask from 5 to Io per cent 


it? When ‘it is finished your mind will be at ease 











commission on sales made by them in this market. If the prospect of the task is displeasing, why keep ’ WES! 
(The names and addresses of firms interested in the constantly dangling before your: eyes, spoiling the S 
importation of small tools may be had from the pleasure of the present? 
Bureau of Foreign and Domestic Commerce. ) Methodical people are the happiest people in thy Phe 
tren world. There are folks who make light of the ¢. Retail 
MASTER OF OUR MOODS, tremest in matters of method; but in the end the jo. on Fe 
While I am not unmindful of the fact that some of 18 0n the fellow who taboos punctuality. —_ 
our self-appointed critics of style have put the ban on Methodical people are happy just because they ligh; with 
many-jointed words, says a writer in the Michigan ‘ight into a tough job, when they happen to have on Ma 
Tradesman, there is one good old polysyllabic that we 0” hand, and get through with it. After that they cay the V 
can not quite bring ourselves to give up; and that is bask in the memory of work finished on schedule. Febru 
the wand: “Pratvatteaitnns* There is a couplet in Charles R. Bartlett's “Th. the ; 
That is a strong word with a sonorous and serious Man Who Wins” that every ambitious salesman o wits 
ring to it. saleswoman ought to commit to memory. It runs like — 
One feels somehow as if there is something in the this: " 7 
mere sound of the word that will make the unsophisti- ‘When set a task that the rest can’t do, and ) 
cated perk up and wonder why. He buckles down till he’s put it through.” the $ 
Whenever I hear that word I always think of my That’s the attitude of “the man who wins.” [sn\ aa 
friend, Ed. DeMoss. Ed. was the greatest procras- that attitude itself largely responsible for his wir. pe 
: tinator [ ever knew. In college he was always ning? Presi 
harassed by the vision of unprepared lessons. He al- When an employe is told to do anything that ough: hie 
ways put off preparing for examinations until the to be enough. The employer ought not to be required : vill 
; night before, then he crammed until sun up the next to remain personally on the job as foreman, seeing ee 
; morning. He forgot dinner engagements. He put that his orders are carried out. Chas 
off dressing for the theater until 7:30, and invariably If you want to make a killing with the boss, acquire Of 
got in after the first act was through. So far as I the reputation of being punctual in doing the thing Cash 
know, he never saw the first act of any play. If De- you are asked to do. Do not fall into the exasperating View 
Moss was one of a party, the entire party was kept habit of taking orders too lightly ; and remember tha‘ View 
waiting. How he ever caught a train is a mystery to you are paid for doing things, not for intending to do Trea 
some people. But the fact is he never caught the train them, or for resolving to do them, or promising your in a 
#% he was supposed to catch—he caught the next one. self that you will do them. 
“Good grannies, Phip! I really meant to do that, If you are a merchant, you ought to set the sales KAN 
‘ but—” and thereupon followed profuse explanations, people an example of precision, promptness and of 
i‘ apologies, promises, etc., ad nauseam. It waseverthus method. 7 
i with Eddie. He just couldn't help it. He must have The merchant who is disposed to put off things 's Har 
14 been born in a procrastinative mood, for he never did always finding that his work is accumulating on him rid 
; get over it. Eddie is not an old man yet, by any By and by it gets mountain high. Some day, in shee: an 
manner of means; but when he is old, with the struc- desperation, the man who has been letting his work Reta 
ture of his life work back of him—such as he finds _ pile up, rolls up his sleeves and attacks the job. Here. aii 
time to get finished—I am morally certain he is going for example, are some letters that should have been ail 
to fool the attending physician. For hours, perhaps answered days or weeks ago. Maybe the letters have ctl 
it days— maybe weeks and months—after the doctor been so long delayed the writers have grown weary oi ‘ud 
says Eddie can not possibly live through the day or waiting for a reply. If they have been interested, the Vie 
the night, as the case may be, Eddie will keep right on chances are they have lost their original interest. The ee 
living ; he will put off dying just as he has everything fact that so many things must be done in such shor! ll 


else. The fact is, he is an incurable procrastinator. time makes it imperative that they be hastily don r 
So many people have this failing to a greater or less Hasty work is generally imperfect work. It is all wel! the 


degree. enough to talk of your man of genits who dashes bei 
Their intentions are good; they really mean to do through reams and stocks of tough work in an in- 
i the thing they are expected to do, or promise to do, credibly brief time, doing his work with the skill of a 
f or are paid to do, but they get sidetracked, they think master hand: we merchants and salespeople are 10! 
another time will do quite as well as the present, and geniuses. Therefore the rules that apply to the rare!) 
the duty of today is pushed off until tomorrow. gifted ones of earth don’t apply to us. If we cut an) \ 
Now there are a good many things to be said against ice whatever, we have to get down and bone. That an 
this habit, which is all too frequent among merchants means that we have to stay on the job early and late. act 
ys and salespeople. and keep the slate wiped clean as we go. 


In the first place it is a slovenly habit. The very A strong and resourceful character ought to )e 
mood is born of laziness—the dread to get at it and master of his moods. Everybody, I presume, had 
get the thing done. rather just let things slide along than butt in and 

“Now if it must be done, then ‘twere well it were make them go your way; and the natural inclination 
i done quickly.” You can’t evade an obvious task in- is just to let them slide. But that is not good busi- 
definitely. Sooner or later you have to do all neces- ness. The proper thing is to overcome one’s disinclina- 
sary work ; why not buckle to it and get through with tion to get busy. Let us be master of our moods. 
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WEST VIRGINIA RETAIL HARDWARE ASSO- 
CIATION MEETS AT PARKERSBURG. 


rhe Ninth Annual Convention of the West Virginia 
Retail Hardware Association was held at Parkersburg 
on February 17, 18 and 19. Over 150 members were 
, attendance and the hardware exhibit in connection 
with the convention was well patronized. 

\Mavor A. C. Murdock of Parkersburg delivered 
the welcoming address at the opening session on 
February 17, and President Thomas E. Graham of 
the Parkersburg Board of Commerce also welcomed 
the visiting hardware dealers on behalf of this organ- 
zation. E. W. Neft of Wheeling responded on behalf 
of the West Virginia Retail Hardware Association, 
and William Lock of Marietta, Ohio, responded for 
the salesmen with an address that was well received. 

\t the second day’s session, on February 18, an 
address was delivered by F. C. Secrest, Chillicothe, 
Ohio, president of the Ohio Hardware Association. 
President Charles M. Lane of Huntington presented 
his annual address, and Secretary-Treasurer A. A. 
Doak of Grafton read his annual report. The conven- 
tion closed on February 19 with-a banquet at the 


i! 


Chancellor Hotel. 

Officers were elected as follows: H. W. Sinsel, 
Cameron, President; J. R. Kemper, Elkins, First 
Vice President; E. R. Showers, Elm Grove, Second 
Vice President; A. A. Doak, Grafton, Secretary- 
Treasurer. The date for the next convention was left 
to the Executive Committee. 


~~. 
oo 


KANSAS CITY HARDWARE DEALERS DINE. 





The third annual dinner of the Kansas City Retail 
Hardware Dealers’ Association was held in the Coates 
House, Kansas City, Missouri, on the night of Febru- 
ary 17, local jobbers and directors of the Western 
Retail Implement and Hardware Association being 
guests. M. J. Manning of Kansas City, Kansas, was 
toastmaster and a program of music and addresses was 
carried out. W. M. Vickery of Blackwell, Oklahoma, 
and G. C. Collins of Belleville, Kansas, President and 
Vice-President, respectively, of the Western Retail Im- 
plement and Hardware Association, were among the 
speakers. 

There were a number of ladies present, this being 
the first annual dinner at which they have been so 


honored. 


AN UNUSUALLY ATTRACTIVE ADVER- 
TISEMENT. 





While the American Wringer Company of Chicago 
ind New York have long been noted for the high char- 
acter of the advertising matter they put out, it is 
doubtful if any advertisement issued by the company 
ttracted more attention than did the announcement 

ich appeared on the front cover page of AMERICAN 
XTISAN for February 7. 

"he advertisement, which was headed “Horse Shoe 
‘rand Wringers,” showed one of the company’s Uni- 
tsal Wringers resting on a foundation having as its 

se “Fifty Years of Wringer Making,” and being 
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built up successively of “Quality Maintained Regard- 
less of Cost,” “Constant Improvements Up to Date,” 
“Superior in Every Detail,” “Fair Dealing, Consistent 
Selling Policy,’ and “Satisfaction to Merchant and 
Consumer.” 

It would perhaps be difficult to bring out more 
forcibly the arguments in favor of Horse Shoe Brand 
Wringers than was done by this illustration. No 
amount of argument could drive home more con- 
clusively these points in the mind of the reader than 
did this pictured logic. It is not remarkable, there- 
fore, that the American Wringer Company have re- 
ceived a large amount of favorable comment about 
this advertisement and that it has produced results 
which are entirely satisfactory. 


REELS 
OBITUARY. 


George Hoernel. 

George Hoernel, founder of the Hoernel Hardware 
Company, Racine, Wisconsin, died at his home in that 
fe was born in Willstadt, Baten, 

and came to America in 
York City, where he was 


city on February 23. 
Germany, April 18, 1823, 
1848, settling in New 
engaged in business for some years. He went to Ra- 
cine in 1877 and with his son, John Hoernel, opened 
a hardware store. The business is now conducted 
under the style of the Hoernel Hardware Company 
and consists of three stores in different parts of the 
city. The late George Hoernel was the president of 
the Hoernel Hardware Company, although he prac- 
tically retired from active work some years ago. A 
widow and three children survive. 
Thomas L. McMillan. 

Thomas L. McMillan of the hardware and plumbing 
firm of McMillan Brothers, Carbondale, Pennsylvania, 
died on February 17, at a local hospital where he had 
been undergoing treatment following an operation per- 
formed about six weeks ago. Thomas L. McMillan 
was born in Carbondale 51 years ago and was one of 
the prominent business men of the city. For a num- 
ber of years he had been associated with his brother, 
James McMillan, in the hardware and plumbing busi- 
He is survived by a wife and one son. 

Frank J. Roehrig. 

Frank J. Roehrig, for many years in the hardware 
and plumbing business at Detroit, Michigan, died at 
his home in that city on February 18, aged 54 years. 
For more than 25 years Mr. Roehrig was junior mem- 
ber of the firm of Hunt & Roehrig, hardware dealers 
and plumbers, at 620 Gratiot Avenue, Detroit, Mich- 


ness. 


igan. The partnership was dissolved some time ago 
and Mr. Roehrig engaged in the plumbing business 
with one of his sons, under the firm name of F. J. 
Roehrig & Son. A widow and six children survive. 
N. P. Sylvester Husted. 

N. P. Sylvester Husted, head of the Simplex 
Brooder Stove Company, Grand Rapids, Michigan, 
died in that city on February 18, after an illness of 
about two months. The deceased was 33 years old 
and leaves a widow and three children. 
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Hardware Dealers 
Standard Catalog 


Views on the 





One of the topics discussed at length at the recent 
conventions has been the Standard Catalog advocated 
by the Trade Relations Committee of the National 
Retail Hardware Association. This catalog is intended 
to enable retail hardware dealers to compete with the 
catalog houses on certain classes of articles handled 
by hardware dealers, but at the conventions opinion 
has been divided regarding its value. 

For the purpose of determining the feeling of the 
hardware trade in general on the subject of the Stand- 
ard Catalog, AMERICAN ARTISAN addressed a number 
of letters to prominent hardware dealers in different 
sections, inviting a frank expression of opinion for or 
against the catalog. The replies are appended. 

This is one of the most important matters that has 
been before the hardware trade, and readers are in- 
vited to write us their opinions regarding it. 


AMERICAN ARTISAN, 
Chicago, Illinois. 

Gentlemen: Your favor of the 13th received. 

Yes, you no doubt are right, the catalog is meeting with 
criticism, as everything else is criticised in this world. Noth- 
ing is ever developed that is perfect and meets the require- 
ments of all the people. The criticism is more or less built 
by prejudice on the part of those opposed to any individual 
action the hardware retailer may take to benefit and im- 
prove his own condition. 

Some people:in the hardware business look upon the re- 
tail merchant as their slave in the distribution of goods, and 
if he ends the year’s campaign with only a living, they 
think he should be perfectly satisfied. 

I don’t know why anybody should think it would be ill- 
advised to circulate this catalog. It is not contagious, and 
it simply goes to the consumer as an indication of the pro- 
gressive ideas of his local retail merchant. 

It would be impossible for a retailer to get up a general 
large catalog at the start. All efforts of this kind must grow, 
and when the said retail merchant makes up his mind to wake 
up and go after the trade that belongs at home, instead of 
receiving critcism, he should be bolstered up and compli- 
mented on his desire to do this. 

I have heard criticisms, and I have heard compliments. 
Unfortunately, I have not been away to any of the conven- 
tions this vear, on account of personal matters that have kept 
me at home, so I haven’t been on the ground to hear di- 
rectly what the sentiment seems to be. But, from the letters 
that I have received from different hardware merchants, they 
are very enthusiastic over the idea of having a home catalog. 

If some of these large syndicate buying schemes with 
their immense catalogs can go to the retail merchants and 
hold them up for from one to three hundred dollars, with no 
prospects of ever getting it back in the way of increasing 
their business, it ought to be easy for the retail. merchants 
to realize the value of an up-to-date flyer with the printed 
values that are so low that they are competitive with the mail 
order house prices. 

Sincerely yours, L. C. Apport. 
Marshalltown, Iowa, February 14, 1914. 





AMERICAN ARTISAN, 
Chicago, Illinois. 

Gentlemen: Replying to your favor of the 15th: I 
would not want to have anything published over my name on 
the matter of the catalog that the Trade Relations Committee 
have published, because I have not written them my ideas and 
if J have a kick coming I should make ft to them. 

It is an effort to help the small dealer fight off the ever- 
stronger competition of the great mail order houses and their 
intentions. are commendable. 

For myself I could not think of using these catalogs. 
Why? Many of my young farmer customers tell me that 
whenever they have bought non-standard articles from mail 
order houses that lighter weight has been the rule and our 
values were better. 

Cn standard items we meet the price and give—to the 


ee, 





manufacturers who don’t help us. Everything we ¢e!| 
good, or we make good on it. 

We just got in a car of corrugated iron. We sell paint 
at $2.50 per square, or large lots at $2.25. Suppose we sen 
out. the catalog quoting it at $1.90 and a young college-bre; 
farmer should drive in 10 miles for some and we were t 
tell him this was for mail order business—to leave his mone, 
and call ina month. Would we please him? No. 

Or if a young farmer should come in and order a 4-horse. 
power Gasoline Engine at $84.90, have it shipped to a station 
six miles away, and when it came, he could not start it and 
telephoned for help. Many dealers would have to hire a man 
to go out and start it. Profits gone! Suppose 60 days later i 
develops that engine is no good. The local dealer must tak: 
it back or lose a customer. 

We make good on every half-reasonable kick and some 
99% per cent of the unreasonable ones and could not think 
of mailing out these catalogs to people who know us, and we 
would not use them to “pirate” in foreign territory. As th 
colored chicken thief said to the judge who wanted to know 
how he did it: “Now judge, ’taint no use trying to teach you 
this business. If you want to commit any rascality better 
stick to the bench.” 

The mail order houses have beat us on publicity, and if 
we let trained salesmen force their nationally advertised 
goods on to us, exclusively, we are at a price disadvantage 
But by studying mail order catalogs, we can pick goods t 
meet many prices, and often use them to sell better goods 
not shown in mail order catalogs. 

Very truly yours, 
“Make Goon.” 


AMERICAN ARTISAN, 
Chicago, Illinois. ; 

Gentlemen: Presume you wrote me asking my opin! 
about the new cheap priced catalog the National Retail Asso 
ciation is getting up because I expressed myself so freely con- 
cerning it at Peoria, Illinois. I can add very little to what 
I told your representative then. 

Our store has a reputation for selling only high grade 
high class reputable goods. I got this good-will as a heritag: 
when I bought my partner’s interest in the store, and I think 
too highly of this good-will to ruin it by trying to put off on 
my customers some of the low-grade, cheap goods illustrated 
in the pink sheets and in this catalog. 

So many dealers have been kicking. about cheap, shoddy 
goods furnished by the catalog houses, and now they are not 
only going to supply the selfsame goods, but they are also 
going to eat crow by having their customers, the consumer, 
know that they are prepared to sell direct from the factor) 
and cut out the middleman. Consistency, thou art a jewel 
and where is the consistency now, offering consumers catalog 
goods under the catalog mail-order system? They cannot 
make it any plainer to their customers, the consumers, that 
the retailer and jobber serve any necessary purpose in market- 
ing goods, and it will teach the consumer to go back to th¢ 
mail-order catalog way of doing business. 

The cover of these catalogs states that there is a binding 
guarantee on all merchandise described in this book. A 
double guarantee—the manufacturer’s and the retailers 
What manufacturer guarantees them? The consumer doesn't 
know who makes them. In most all cases the retailer does 
not know whose goods he is buying. and: marketing.. How is 
he going to guarantee cheap, unknown and unstandard make: 
of hardware? It can’t be did. 

RETAILER. 

February 21st, 1914. 


AMERICAN ARTISAN, 
Chicago, Illinois. 

Gentlemen: The catalog issued by the Price and Serv! 
Bureau of the National Retail Hardware Association will, 10 
my opinion, be of great service to those dealers whose stocks 
conform to the lines contained therein. 

It will place beside the family bible on the center tab! 
in the rural house in company with the mail order catalogs 
the only ready, reliable reference the rural customer has ha‘ 
as to the merchandise the local hardware man has to offe: 
with prices attached. This can but bring to the local deale: 
business that ordinarily would go to the mail order hous 
In addition to this, it will have a tendency to break up th: 
custom of buying by mail. 

It has been intimated that it is ill-advised to circulat: 
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a catalog at this time. It occurs to me that the fact 
that the retailer must own his goods at a price that he can 
meet competition has been plainly and fully set before the 
entire trade, and now that a source of supply has been found 
vhich he is in position on certain lines to do this, there 
be no fault found with him if he uses a catalog to fa- 
miliarize his customers with his best prices. There is no 
evident reason why he should delay, as. the changes are 
coming slowly and' in the meantime he is part losing his 
prestige in his community. From the light I now have I am 
constrained to say that the retailer must use all such helps 
and conduct his business on a policy of Price, Quality, Sales-. 
manship and Display if he endures. 
Yours truly, 


suck 


by ¥ 
can 


H. G. Cormick. 
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TEN THOUSAND IN ONE YEAR. 


During the past twelve months a hardware store in 
Saint Louis, Missouri, sold 10,000 electric flashlights 
manufactured by the Standard Electric Novelty Com- 
pany, 187 North Clark Street, Chicago, Illinois. This 
is surely a record-breaking sale and an excellent boost 
for Standard flashlights. 

The company manufacture a complete line of elec- 
tric novelties, among which are found the well-known 














poe Centralia, Illinois, February 23, 1914. 
VE Sen: ‘cc . 99 . 
how o Standard “Radium” batteries that are guaranteed up 
a AMERICAN ARTISAN, : : 
Were to vis Chicago, Illinois to ten months; automobile tungsten lamps, nickel 
S mone ’ er : . . ° ° 
_ Gentlemen: Replying to roe se vet ee flashlights, etc. Six sample flashlights will be sent 
4] i inion regarding thé so-called “Standar : ae : : : 
own Catalog” that os teak po a ioe i the Trade Relations Prepaid to dealers desiring to investigate the high 
pe Committee of the National Retail sang 0 seagate op quality and low prices of Standard goods. A good 
“ape is being offered to hardware dealers for the purpose 0 ti 5 NT rie ioe ae 
Rite cnaliiang them to compete with catalog houses on some lines profit is assured. Catalog No. 10, which includes a 
ist tak, of merchandise, I fail to see where this catalog will benefit list of thirty-five flashlights, will be mailed by the com- 
i the retail hardware dealer in the slightest degree. On the any on request 
d some contrary, I believe it is detrimental to the best interests of yy © qucss. . 
t think the trade and that any hardware dealer who uses this catalog 
and we will regret it. 5 at Say RETAIL HARDWARE DOINGS. 
As the In the first place, the idea of a catalog of this kind is 
know opposed to the stand always taken by reputable dealers, that 
ch you on dependable merchandise they are able to compete with H. L. Failing, Hartley, Iowa, has taken over the hard- 
better the catalog houses in the matter of price. It seems to me ware business of W. Garberson. 
that any hardware dealer who buys and circulates the The O. W. Thomson hardware store at Ransom, Mich- 
and if “Standard Catalog” is reap admitting to his — wey igan, was destroyed by fire an February 14 
re in a position to compete wit “ Se ie i 8 
— port oor coe ser ca lie nie page a ie now George Brothers, of Mt. Pleasant, Tennessee, are moving 
ntage all | . ; ? - > Mitchell-/ Rigg ones Cartan ae < a 
“i * adopting the methods of doing business used by his chief olga Mitchell-Ashley hardware store at Columbia, Tenne: 
poods competitor. : ; ‘ : S 
If dealers want to admit to their customers that the The Hogan-Goodson Hardware & Furniture Company, 
direct method of.selling from manufacturer to consumer is Alto, Texas, have changed their name to M. J. Hogan Com- 
to the best interests of the latter, they should by all means pany. 
circulate this “Standard Catalog,” because this. is practically The Alexander R. Boyce Company, Queens, New York. 
what it amounts-to. ; ; : has been incorporated with a capital stock of $10,000, to deal 
While it is claimed that all merchandise listed in the in hardware and plumbing supplies. The incorporators are 
+ catalog is guaranteed both by the manufacturer and the Alexander R. Boyce, John M. Boteler and John F. Moore. 
— dealer, in reality there is.no wav for the purchaser to tell The Wall Brothers Company, Ridgeville, Indiana, has 
a0 who the manufacturer is and the result. will be that the peep incorporated with a capital stock of $5,000, to deal in 
— dealer will have to stand behind the guarantee so far as the hardware. The incorporators are A. B. Wall, M. M. Wall 
what customer. is concerned. h find and R. B. Wall 
I.am just as anxious as any.one in the. trade to find a red aks 2 
ade, solution to the price proposition, but I do. not believe that. . vale = asagpion Spratt “crema Saag South Dakota, 
age the Standard Catalog. meets this. requirement. > cere ail sigosdllye scenliy x4 areas Saartet, exes, to take 
ink Yours -.very-truly, charge of a store there for the firm. 
on } : ~ s HARDWARE: DEALER. Magid, Katzman & Strober, Brooklyn, New York, have 
ted February 24, 1914. , been incorporated with a capital stock of $24,000, to deal in 
; , ‘Ee yee stoves and repairs. [he incorporators are Morris Strober, 
Idy AMERICAN ARTISAN, Morris Katzman and Charles Magid. 
= Chicago, Illinois. _ The Higgs & Staples Hardware Company, Lockport, 
of Gentlemen: I beg to acknowledge the-receipt of your New York, has been incorporated with a capital stock of 
oe kind favor of February 14,. and notice what you say with $20,000. The incorporators are W. H. Higgs, G. J. Higgs 
y reference to wishing an expression from me as to what I and F. M. Walker. 
os really think of the issuing of the 48-page flyer which is to W. V. Coffey purchased R. G. Givens’ interest in the 
a be gotten out under the direction of our Trade Relations Farmers’ Hardware & Furniture Company at Bloomington, 
- Committee. Texas, 
al : > : , ; rerv , < , ~ s e ° > 
t- b hg es to ~ mPa marge was rer ity tag — George K. Smith of Herrington, Kansas, has purchased 
’ y the Executive Board at-their last session in Argos, an the South Santa Fe hardware store at Salina, Kansas. 
the Trade Relations Committee were authorized to get out NGihiin: Neat SRS ae patel . 
. the above flyer. In view of the fact that this matter was Ted Hard 2 ea Tt A tee Com las purchased the Stan- 
8 authorized by our Executive Board, I would not feel jus- “OP "*ardware PREMENS \Cmmpeny. 
1 tified in discussing the matter through the trade press. , The Schuneman Hardware Company of Minneapolis, 
‘ Yours truly, Minnesota, have purchased the Landdeck & Schneider hard- 
IRELAND. ware store of Northfield, Minnesota. 


Cuartes A. 
Ionia, Michigan, February 16, 1914. 





AMERICAN ARTISAN, 
Chicago, Illinois. 





Elbert Epler, L. J. 
started a hardware and grain business at 

Hornaday & Son, Indianola. Iowa, are putting in a large 
stock of hardware and farming implements. 


Henderson and Lyman Wilson have 
Allendale, Illinois. 


Gentlemen: I am unable to pass an opinion on the pro- The P. B. Jackson Hardware & Furniture Company, 
posed catalog, as I have not seen a copy. ‘a a : Heber Springs, Arkansas, succeeded the W. J. Short Hard- 
I will say this much: That if there is a possibility of the Ware Company : 
catalog, as proposed by the Trades Relations Committee, 7 aig . a 
helping in any way to solve the present very undesirable __The J. Keenan hardware stock a Battle Creek, lows, win 
trade conditions, I would give it the glad hand of welcome, be sold at sheriff's sale on February 28. 
and do all that I could to induce the trade to make use of it. T. C. Locke of Ethridge, Tennessee, has purchased a 
Yours truly, half interest in the Buchanan Brothers’ hardware store at 
~ W. P. Bocarpvus. Lawrenceburg, Tennessee, and the firm will be known as 
Mt. Vernon, Ohio, February 17, 1914. suchanan & Locke 
oo Charley Mantel has opened a hardware store in Wahoo, 
Nebraska. 


The store floor is not a waste basket, nor the coun- 


ter a catch-all. 
-ee 


To get a customer’s attention, give him yours; the 
man in front of you is entitled to all your attention. 


The Wood-Vallance Hardware Company, Hamilton, New 
York. was damaged by fire February 17. 

The hardware and grocery store of Archie Helets, Roch- 
ester, Minnesota, was destroyed by fire on February 15. 

The Halvroson hardware store at Holna, North Dakota. 


was destroyed by fire February 15 
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Twentieth Annual Convention 


of the Ohio Hardware Association 





lt is estimated that between 3,000 and 4,000 dele- 
gates and visitors were in attendance at the Twen- 
tieth Annual Convention of the Ohio Hardware As- 
sociation, held at Toledo on February 24, 25 and 206. 
The convention was one of the most important held 
in Toledo in recent years and the facilities of the city 
were thrown open to the visiting hardware men. In 
many respects the meeting was the largest and most 
satisfactory ever held by the Ohio Hardware Associa- 
tion.. Not only was the attendance larger than usual, 
but the business sessions of the convention were in- 
teresting and the program evidenced the care taken 
by the officers and committees to make the convention 
of practical value to the members of the Association. 

The Hardware Exposition filled the Terminal Audi- 
torium to overflowing and was the largest and most 
satisfactory ever held by the Ohio Hardware Associa- 
There were about 200 booths and the decorations 
included brown, red and gold bunting, large Ameri- 
can flags, potted ferns and electric lights in profu- 
sion. Secretary J. B. Carson was largely instrumental 
in making the Exposition a success and is to be con- 
gratulated on the thoroughness with which all details 
were carried out. 

The convention was one of the events of the year in 
Toledo and practically the entire city was concerned 
in entertaining the visiting hardware merchants. 





THE OPENING SESSION. 

The opening day of the convention, Tuesday, Feb- 
ruary 24, was devoted to registration and reception 
of the delegates. The Hardware Exposition was for- 
mally thrown open on this date and the beautifully 
decorated exposition hall was crowded with visitors 
from 9 a. m. until 5 p. m. 

At 7:30 p. m., an open session was held in the as- 
sembly room of,the Hotel Secor, and an address of 
welcome was made by President Forrest C. Secrest. 
W. J. Pilkington of Des Moines, Iowa, and Roy F. 
Soule of New York City, both spoke, and Hugh Dia- 
mond of Galion enlivened the meeting with his songs 
and Scotch dialect stories. He was accompanied at 
the piano by his daughter. A handsome gavel was 
presented to President Secrest by members of the As- 
sociation as a mark of their appreciation of his two 
years of valued services. The presentation was made 
by W. P. Bogardus, who commented gracefully on 
the President’s labors in behalf of the organization. 

At 9 p. m., an executive session was held at which 
the ballot of officers and directors to be voted on was 
presented. The Question Box occupied the remainder 
of the session. 


WEDNESDAY, FEBRUARY 25. 


The convention was called to order in executive 
session at 9 a. m., on Wednesday, February 25 and 





listened to the annual address of President Forrest ¢ 
Secrest : 
Address of President Forrest C. Secrest. 


The twelve months leading up to this, the Twentiet)) \p. 
nual Meeting of the Ohio Hardware Association, have | 
months fraught with disaster, heroism, disappointment. e, 
periment and accomplishment. 

One month after our members arrived home fron 
Nineteenth Annual Convention, many of the cities and \; 
lages of this state were inundated by the most terrible flood 
in the history of our country. With the receding water came 
the increasing evidence of the appalling damage. The retaj! 
hardware dealers of this state had suffered a financial |os< 
conservatively estimated at over four hundred thousand 
dollars. 

The resources of this organization, increased by the offe: 
of a voluntary contribution of $500 from the Hardware 
Dealers’ Magazine, were insignificant, compared with the tre- 
mendous loss. However, these resources were offered for 
temporary relief, but in not a single instance was any of it 
accepted. The replies all expressed heartfelt thanks at being 





Retiring President Forrest C. Secrest. 


remembered in the hour of suffering, but the dealers preferred 
to stand on their own remaining resources (in some cases these 
consisted only of a reputation for honesty and integrity) and 
from this position work out their own salvation. 

How well they have succeeded is evidenced by the present 
splendid stores throughout the flooded district, standing a: 
magnificent monuments to the heroism, enterprise and accon 
plishment of the retail hardware dealers of Ohio. 

At this time, we must not be unmindful of the splend 
position taken by the hardware manufacturers and jobbers 
toward our members suffering from the ravages of the flood 
IT hope our resolution committee will offer for our indors 
ment a fitting testimonial of our feelings in this matter. 

While I am advising our Committee on Resolutions, 
want to further suggest that I know of no one factor in th 
entire scheme of hardware retailing that is more deservine 
of a strong commendatory resolution than the various ha: 
ware trade journals of today. 

I have not been able to satisfy myself entirely as to | 
cause, but it is my sincere opinion that these publicatio: 
have doubled in efficiency during the past year. If you a 
only subscribing for one trade paper now, go home, subscri 
for all the rest, read each edition carefully from cover ' 
cover, and you will almost unconsciously become a bet 
hardware retailer. I know of no avenue to hardware ret: 
improvement so readily accessible as the trade journal rou 
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yould also recommend a separate resolution commend- 
_. che Hardware Bulletin, because it belongs to us; because 
-:. operated solely in the interests of the retail hardware 
lealer ‘and is not subservient to any other interest ; because 
has shown such remarkable increase in efficiency ; and be- 
the question of changing the form of its ownership 
the paramount issue at the last National convention. 
| am strongly of the opinion that enthusiasm for a “better 
2yjletin’ was more responsible for the action of the Jack- 
-onville convention in authorizing the appointment of a com- 
mittee to investigate the feasibility of vesting directly the 
ownership of the Bulletin in their respective afhliated state 
associations, than a desire for a change in the existing man- 
agement. eS ~ 5 : 

My personal opinion of the management of the Bulletin 
has always been that it was careful, honest, over-conservative, 
ind endeavoring to keep just apace with the rapidly increas- 
‘ng changes in retail hardware life. Not caring to promote 
many of the apparently radical things that were proposed 
inti it was sure of its ground, for fear the ultimate conclu- 
sion of these things might hurt more than they would benefit, 
the Bulletin appeared to many backward in the recent sudden 
spurt of hardware journalism. 

Taking advantage of this, the promoters of a change in 
wnership were successful at Jacksonville, by making the 
hattle-cry a “better Bulletin.” 

Subsequent to the Jacksonville convention, certain events, 
the experiences of our Trade Relations Committee, etc., con- 
vincingly proved to the management of the Bulletin that the 
time had arrived for them to take a more decisive stand on 
matters of now evident vital importance to every retailer, 
that nothing could be expected from the other interests in 
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in various parts of the country. These have been able to fur- 
nish their stockholders merchandise in any quantity at ap- 
proximately seven per cent above the manufacturers’ cost to 


jobbers. I sincerely believe this form of distribution has 
made the most real headway and now seems to be the feasi- 
ble ultimate solution of the situation. 

Association co-operative buying is being demanded by 
the members of many state and local associations. Here in 
Ohio, in answer to the insistent demands of our members, 
we experimented last year on certain lines of merchandise. 
Our Secretary, acting on a resolution of our Board of Di- 
rectors, secured practically extreme prices on several lines 
of goods and disseminated these prices to our members. 
Some of these placed their orders with our Secretary; others 
were enabled, after they were fortified with the Association 
quotations, to buy the goods through their regular channels 
of supply at the same prices. Nevertheless we saved our 
members hundreds of dollars on these commodities and 
placed them in a secure and safe position, out of danger from 
any kind of competition. 

I want to digress here for a moment. What did Mr. Job- 
ber do when he came in contact with our Association prices? 
Did he hurry home, wash the windows, clean up the store, 
talk quality, etc., just as he has been telling us to do when- 
ever we complained of prices that we could not profitably 
meet ? 

He was at that time, with reference to these goods the 
Association was offering, in thé same position as ourselves, 
with reference to all the goods we have to buy. He did just 
what he has been condemning in us. He demanded of his 
source of supply a price that would yield him a profit when 
he had to meet the lower competitive price. 


ra 
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"Of it distribution. hi hi aetat otal I am credibly informed that he was successful in these 
being And now this same management, this same editorial staff, demands. I hope it is true. I am charitable enough to rejoice 
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who a few months ago appeared ultra-conservative, are giv- over it, in the hope that they may see the light, and continue 


ing us each month the most welcome visitor that comes to 
our store—a paper fearlessly espousing the rights of the 
retail hardware dealer—The National Hardware Bulletin and 
its pink pages—our paper, owned by us, and operated for our 
best interests. 

The retail hardware merchants of the United States, 
through their state and national associations, are determined 
to be placed in a position wherein they can offer their cus- 
tomers at home merchandise at as advantageous prices as 
foreign corporations doing business by mail. 

In order to be placed in this fair and equitable position 
it is necessary that the present methods of distribution be 
altered, or so adjusted that the home merchant will receive 
a price that will permit him to profitably compete with any 
kind of merchandising that comes into his territory. 

In other words, the all-abgorbing problem of the retail 
hardware dealer is the “Price Question,” and by virtue of its 
inequalities, and the constantly increasing appeals of those 
afflicted, it has gradually forced itself forward until it is now 
the leading issue in our National and all affiliated associations. 

That the time is rapidly approaching when it will have to 
be met squarely—face to face—by all contributing interests 
cannot be dispitted. 


The time-honored process of distribution, participated in 
by the manufacturer, the jobber, the retailer and the con- 
sumer, was entirely satisfactory until retailers sprung up in 
various parts of the country, eliminating one of these factors 
of distribution. With the elimination of the one factor went 
the elimination of a part or all of the profit which this factor 
had previously enjoyed, and the consumer, receiving the 
merchandise less the tax of one of three profits, was so well 
pleased that he gave encouragement to this new form of 
merchandising. 

The growth has increased so rapidly that it is now a 
menace to the successful home retail store. The retail hard- 
ware associations are determined to exhaust all of their 
resources in their efforts to improve this condition, insofar 
as their members are concerned. 

I fear the interests not in sympathy with us in this 
“Price Question” controversy have not thoroughly surveyed 
the field. This question, while it has been smoldering and 
brewing for several years, never crystallized into the main 
issue, properly branded and stamped, until the Jacksonville 
convention. 

I want to here mention some of the things that have 
grown and thrived and which owe their existence to the 
‘Price Question.” 

Syndicate buying concerns exist because they apparently 
offer to the retailer an avenue for securing certain lines of 
merchandise so he can profitably compete with any character 
ot merchandising in his territory. 

One of these concerns now boldly claims that it furnishes 
the output of 105 factories, at extreme factory prices, all 
goods shipped direct in any quantity on a five per cent 
brokerage. 

Trade journals, in order to popularize their paper and in- 
rease their circulation, are securing prices on certain items 
of merchandise for their subscribers, sufficiently low that they 
can profitably compete with mail order houses. ; 

Co-operative jobbing houses are making their appearance 


and increase their demands. 

Yet these same jobbers who did just what we are doing 
will not heed our demands, neither will they treat with us 
informally or otherwise, when our difficulties are a thousand- 
fold greater than theirs, extending to almost every item we 
sell, while their troubles, thus far, have been limited to a 
few articles. This position, unfair and selfish, is rapidly en- 
couraging the growth of co-operative buying and other things 
I have previously discussed. 

Now we find the National Retail Hardware Association, 
through their Trade Relations Committee, taking cognizance 
of the situation and entering the field with a powerful factor, 
the “Dealers’ Price and Service Bureau.” This will be thor- 
oughly explained at one of the sessions of this convention. 

The Nationa] Association exhausted every resource with- 
out avail before it inaugurated this Bureau. The jobbers, in 
convention assembled, put on the finishing touches when they 
refused to even talk to the National Trades Relation Com- 
mittee, the authorized representatives of their only legiti- 
mate customers. 

From the above mentioned activities it becomes readily 
apparent that a great many powerful agencies are at work, 
some acknowledged for personal gain, but all striving for 
an equitable price for the retailer. Add to the above the 
ingenuity of 15,000 association retail dealers in this country, 
all directing their genius in one way during the year 1914, and 
you have a truly powerful amalgamation of interests striving 
to release the retail dealer from the bondage of price in- 
equalities. 

Let us hope for an amicable adjustment, mutually satis- 
factory to all concerned. I want at this time to admonish 
the members of this Association that the situation is suffi- 
ciently tense as to require their loyal interested co-operation. 

There are many other things that I would like to discuss 
at this time, but I find most of them are coming up through 
our question box, and we will have an opportunity to dis- 
cuss them at that time. 

I do want to mention, briefly, some of the activities of 
the Association during the past two years. 

The Association is now on a sound financial basis. We 
have established a splendid, simple system of accounting. 
We have incorporated the Association. The directors meet 
cuarterly for general business and to hear and act on all 
grievances of our members. Each member receives a com- 
plete report of these quarterly meetings. We publish four 
times a year an exchange list. This service is free to our 
members. Take advantage of it. 

We co-operated in securing the passage of the new “Lien 
Law.” We have established many county and local associa- 
tions. These to my mind carry wonderful possibilities for the 
individual dealer. 

Add to these the benefits of our annual meetings, the 
Hardware Exhibit, our mutual insurance. etc., and it is hard 
for me to understand how any retail dealer can stay without 
the fold. 

In closing I want to assure you that I feel keenly the 
honor of having been permitted to serve you as President for 
two years. I shall ever cherish the memory of these two years. 
the splendid co-operation I have received from you and the 
officers of this Association, the many valued acquaintances I 
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have made, the many things we have promoted, some success- 
ful, some not, but all prompted by a sense of honest necessity 
and justice. 

I shall at the end of this meeting turn over to my suc- 
cessor this honorable position, and hope that he will be able 
to push to completion more vigorously than I some of the 
great problems that confront the retailer. I shall gladly join 
again with you in the ranks,.and endeavor to carry my por- 
tion of the burden. 

May the Ohio Hardware Association continue to grow, 
prosper and be of great benefit to all of you. I thank you. 


A consideration of the Question Box followed, 
after which officers were voted for and the session 
adjourned. 

At 2 p. m., there was a theater party for the ladies, 
and the remainder of the day and evening were de- 
voted to the Hardware Exposition. 


THURSDAY, FEBRUARY 26. 


The final session opened at 9 a. m., Thursday, Feb- 


ruary 26, with the reports of the various committees, 
followed by the annual report of Secretary James B. 
Carson. 

Report of Secretary James B. Carson. 


To the members of the Ohio Hardware Association, in 
convention assembled, I desire to submit the nineteenth an- 
nual report of the secretary: 

As predicted by a great many, the year 1913 was not 
uneventful in history. Although being born on the thirteenth 
myself, I dare not be superstitious on this subject, and yet 
a great many people will remember it with sadness, and our 
association mourns the loss of some of its best and most 
honored members. 

But I am sure we can all look back and find where many 
rays of sunshine came to brighten the path that sometimes 
looked dark and dreary, and even though some of us had 
our homes and our stores filled with water, and our stocks 
coated with mud, yet our courage was not washed away, and 
we come again to the convention with hearts full of hope 
and love toward our fellow-man for the many tokens of af- 
fection and kindness received during the year. 

A great many things happened during the year 1913— 
some of them great disasters, some of them great blessings 
—but as a business year there is not much cause for com- 
plaint; and I believe our members: come to this convention 
with the belief that the coming year will be still better, and 
that they will do all in their power to get as much of it as 
they think their share should be. 

There is no question but that the members of all the 
associations are doing more to post themselves on modern 
merchandising than ever before, in order that they may 
command a larger volume of trade, and I do not believe 
there is a single member of the Ohio Hardware Association 
who is ready to sit down and fold his hands and acknowl- 
edge there is nothing more he can do to make his business 
a better business. On the other hand, he is just beginning 
to feel something of the power the retailer has that he has 
never before called into use. 

Never in the history of association work has the Na- 
tional association and the state associations worked together 
as they are working now. At the national convention at 
Jacksonville, the entire time was taken up with practical 
questions and dealing with them in a business way. This all 
goes to show that the retail hardware dealer has made up 
his mind that certain trade belongs to him by inheritance, and 
that he is going to do all he can to keep it and, if he can, 
add more to it ¢ 

Acting under the instructions of our Board of Directors, 
as soon as possible after the last convention I carried out 
the resolution adopted at that time that we incorporate, and 
on the twenty-first of May, 1913, a charter was granted to 
us under the name of the Ohio Hardware Association, with 
the following members as incorporators: John F. Baker, 
Clem. F. Kimmel, Frank Hamburger, George Tischer, James 
B. Carson. 

\t the next meeting of our directors, they probably did 
the most important act in the history of the association. 
That was to test out a co-operative buying plan for our 
members. For the information of those who did not give 
it attention, I will give the plan as outlined by our directors, 
and mailed by the Secretary, to you after the directors’ 
meeting’ in June. The buying was to be confined to three 
lines of goods for future shipment, and to be shipped direct 
from factwry, so they chose poultry netting, wire cloth and 
screen doors and windows. These are lines that your reg- 
ular salesmar,. always goes after as soon as the price is made, 
or maybe he ]1as the order promised before. Prices in the 


- i » q 
past have usua} ly been about the same except to those deal- 


ers who will work out a plan for themselves to g 


jobber’s list, as they call it. This is the reason fo; ae 
to work out a plan that will give to the smaller oes 
chance to get into the game on the same basis w+} the 
larger dealer, so as to give the business a greater Sor 
of profit. Another reason was to show what an, Pea 


of dealers can do for themselves 

When I sent you the report of the directors’ meetino and 
outlined the plan and asked you to send me appro wm Foe 
specifications of about how much of these three lines ee 
would want for the coming year, there was no possibl 
way for you to lose by the experiment, as after you ain 
the amount to me, which was only to make volum, is ie. 
tract the manufacturer, I was to submit the Price to you 
and if it did not suit you were not under any obligation. 
to place the order; and yet only about sixty members 61; ,; 
all the association responded. 

This gave me about 3,000 rolls each of poultry ; netting 
and wire cloth, and about 500 dozen doors and 800 dozen 
windows. The price made on netting by the factories 1, 
the jobbers was 85—10 and 5, galvanized after weaving. nq 
extra 5 for galvanized before, November 1 shipment, » 9 
November 10. This was to induce dealers to buy early and 
to get warehouse room. Now I was not able to get thi: 
price on account of the many shipments, and the extra o 
of handling the small accounts, which is perfectly right, but 
I did get a price within 5 per cent of the price made to 
jobbers, and February 1 shipment and dating, on any sized 





Secretary James B. Carson. 


orders large enough to get a delivered price, which was not 
less than 200 pounds. On wire cloth I did better and quoted 
the same price that was made by the manufacturer to the 
jobber, with April dating, with the exception that to get 
the extreme price not less than 50 rolls were to be shipped 
and J] suggested pooling to those that could not use this 
amount. 

On screen doors and windows the price was good enoug! 
for some of our largest buyers, and yet the same price ap 
plied to any sized order, so that the member whose trad 
does not justify his buying a large stock could sell his cu 
tomer at the same price as the department store and mak¢ 
a profit. There is no question but that these prices had 
wonderful influence with the prices made to you by y 
regular jobber, and the result has been beneficial to you thi 
vear, but for the coming year something else must be don 
for the people that helped us this year will not do so agai! 
for they not only did not get the amount of business t! 
should have received, but also possibly made themselves 
popular with their jobbing friends. 

The plan has demonstrated conclusively that you ca! 
do things for yourselves if you try, and that you do n 
need any help from any outside source if you will only us 
the buying power you have among yourselves. Any gr 
of dealers in any city or county can do better and eas! 
than your Secretary did in this test plan, for you will | 
a real order to work on, which I did not have. If you wou! 
let it be known that there was an order for 1,000 rolls 
netting to be placed in one order, you will not have 
trouble in getting some to make you a mighty good pric« 

The plan was a decided success from the fact that 
proved, first, that if the proper effort was made, you 
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et a price that will enable you to compete with any com- 
peti n. We have no right to expect that any one is going 
; arrange any plan for us and let us keep on running busi- 

the same old channel. We must do these things 
ed ives. Second, it proved that we are not interested in 
ar own business as much as we should be, for informa- 
nt to me that in two days after I had mailed out 


n came er : ‘ 
lan to you, that a certain jobber had six of them lay- 


: his desk. 
\e all know that the traveling man is often one of our 
<est friends, and | would not say a word to offend them 





Treasurer R. R. Jacobs. 


because.I was one of them myself, but the real, live wire 
never overlooks anything on the territory that his house 
ought to know. If you have confidential information from 
any source, make better use of it than to give it to every 
one who you think should knew it; use it for yourself, and 
let them find it out as you did. 

Third, it proved that our members would rather buy 
through the regular channel if they can get the right price, 
and it should be the duty of this source of supply to get 
for our members a price that will enable them to meet any 
competition and leave suffcient margin to pay the running 
expenses and to lay up something for the rainy day that 
is sure to come. We dare not let prejudice stand in the way 
of our profit account. 

One says that he does not want his competitor to know 
what he pays for his goods. Another says that he does not 
think the small dealer should buy at the same price that he 
does, and so on. Each one allows his personal feelings to 
cut his percentage of profit. What's the difference if your 
competitor knows what you pay for your goods if you are 
making more? He has access to the same markets that you 
have, and needs to do the same things you do. Instead of 
keeping away from him, talk it over with him. He isn't 
really your competitor. He is, or should be, your friend. 

I think one of the first things we should get into our 
minds is the fact that we are.not against the jobber or any- 
one else. We should have no feeling of this kind. Every 
one has a right to be in business, and the salesman who calls 
on us is often one of our closest personal friends. But let 
us also get this deeply into our minds: In the matter of 
buying and taking the best care of our business, we are go- 
ing to look out for piseaienii. because our customers have 
: right to expect that we will take the best possible care of 

them; and if we have to change our system to some extent, 
nd adopt department store methods, for goodness’ sake let's 
ds it and keep our customers. 

This association should adopt some system of giving 

\formation to its members that would keep them from be- 
ing a prey to such a diversion of prices as exists in differ- 
ent parts of the state. 

Owing to the increased amount of work made by flood 

onditions and the test buying plan, vour Secretary did not 
get into as many counties and call on as many dealers per- 
sonally as he had planned to do. I believe it would be a 
great help if the secretary of every association could get 
nto each county once a year and in this manner secure in- 
formation as to conditions. He could give information to 
the members as to conditions and it would be of a great 
enefit. But our members would have to be selfish with 
is information. For instance, if you was furnished in- 
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formation that one of your brothers in a different part of 
the state or even county was buying an.article at a price 
that was lowér than you were paying, and both buying from 
the same source, your first impression would be to jump all 
over the salesman. This would not get you any better price, 
and would spoil it for your brother member. Be diplomatic 
enough to get the same thing for yourself. 

The question of publicity for the retailer is receiving 
attention from all branches of retail associations. We all 
know that newspapers are the greatest factors in the world 
in molding public opinion, and the thought came to me, why 
would it not be a good thing for our dealers, if it could be 
done, to have articles from time to time, calling attention 
to the work that is being done by our associations and then 
have the editor stand behind us in a friendly editorial. I 
find this can be done, for about three hundred newspapers 
in the state have fallen in with this plan of community build- 
ing as I outlined it to them 

It is a mighty good thing have these people on your 
side. You can get them to do a great many things for you 
in a publicity way by working hand in hand with them. 
When you have something you want to tell your customers 
about, buy some of the space in their paper, and give them 
courage to fight your battles. 

The Secretary of the National Federation of Retail 
Merchants has suggested that every Chautauqua in the state 
should take up the proposition 6f having the retailer and 
the small town spoken for on their platform, and that each 
one should set apart a special day for this purpose, and that 
they should secure an able speaker for the occasion. 

It is not a bad proposition, as the Chautauquas draw their 
support from the smaller towns and country districts, and 
education along this line might induce people to trade with 
their home dealer 

Our president, who is a director of the National Asso- 
ciation, has already gone into this detail with the work they 
are doing, but I want to take this occasion to compliment 
the editor of our National Bulletin and his associates in the 
work in the marked improvement in the Bulletin during the 
past year. We should lend our encouragement and aid them 
in every way possible to make it a still greater source of 
information. 

In October I attended the meeting of the National Asso- 
ciation of Secretaries, in Chicago, at which meeting thirty- 
four states were represented, and at which time plans for 
work in all the states along the same line were discussed, 





Geo. M. Gray, Secretary-Treasurer Insurance Company. 
and to make our work more effective by making it general 
in all the states. At this meeting I was made president of 
of the National Association of Secretaries, an honor to 
the Ohio Hardware Association of which the members, I 
am sure, will feel proud. 
During the year I have been in eleven counties, but in 
only one was a local organization formed, as I have pur- 
‘sued a policy this year of taking up local work only where 
invited by the dealers to do so, as provided for by our 
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I find that more lasting local organizations are made 
by the dealers getting together themselves, with our asso- 
ciation assisting. There must be a desire for a local organ- 
ization before anything can be done that will be an improve- 
ment. Your Secretary can help some to create this desire, 
but you must get to the place where you can discuss with 
your neighbor many of the things a local organization will 
do to make the business better. 

If such an organization would save you 5 per cent on 
your year’s business by stopping leaks from bad accounts, 
and various other ways, don’t you think it worth looking 
into? 

I think one of the greatest mistakes made is to make 
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up your mind beforehand that the purpose of such an or- 
ganization is to control prices and to place a schedule on 
everything you sell. My idea would be to build it on a so- 
cial foundation. Have a place to meet about once a month 
in good fellowship and discuss business matters in a gen- 
eral way. Talk about your credits, etc., and if one of you 
is selling an article at a price that keeps all the rest from 
making a profit, show him where he is wrong. It may be 
a mistake he does not know about; and it is a great deal 
easier to do this than to throw away all your profit on the 
article 

Our convention has grown to a size where it becomes a 
problem of the future to secure a suitable building for an 
exhibit hall. Ohio seems to be a favorite with the jobbers 
and manufacturers, as they always seem to be glad to be 
with us. It must be because you treat them so nicely. I 
hope every one of our members will consider our exhibitors 
our friends who are trying to help us to make the hard- 
ware business a better business, and that you will encourage 
them by giving an order for anything you may need. 

It is astonishing how little unsalable stock our mem- 
bers have to offer in our exchange list. I wonder if there 
is not some way this feature can be made more popular, and 
if some one hasn’t a suggestion to make that will aid in 
the coming year to induce members to turn into cash the 
things that are simply taking up room. 

Every one has been so busy this past year that they 
have had no time to hunt trouble, and consequently we have 
had very few complaints against manufacturers and job- 
bers. We have had several against the Standard Oil sell- 
ing gasolene to every one at the same price, but we can- 
not do much with any one who defies both the state and 
the United States. In reporting a complaint, be sure to 
pick a case you know all about and in which you have all 
the facts, as it is useless to allow a general denial and then 
not have any proof. Every member should go back to his 
home and his business full of new enthusiasm and hope of 
the future, with his mind made up that he has not made 
use of all his resources, and that he would try to get that 
share of trade he had a right to expect would come to him; 
and in doing this we will become better and more useful 
citizens in the community in which we live. 

In conclusion, let me say that I hope every one has 












profited by coming to this convention, and that you {,) 
realize that what we need most in our work is yj rm 
thought and action, that the sentiment expressed here - ‘and 
the ideas adopted shall become a part of our daily program 
through the year. 


The report of the Committee on elections showeq 
that the following officers had been chosen: President. 
Frank C. Massey, Osborn; Vice-President, H. B. \\c- 
Grath, Cleveland; Secretary, James B. Carson, Day. 
ton; Treasurer, John Getz, Kent. Directors—L. F. 
Howell, Ironton; Wallace Beamer, Carrollton, Charle< 
Lammers, Madisonville; J. R. Wilson, Circleville 
Delegates to National Convention—J. W. Lingo, Leb- 
anon; B. C. Bates, Alliance; A. B. Wertz, Middle 
town; Y. A. Kehnast, Defiance; H. Dimond, Galion: 
Albert Boebinger, Cincinnati; Alex. Glockner, Ports 
mouth; W. L. Jacobs, Columbus; H. C. Wiseman, 
Springfield; W. L. Milliken, Columbus. 

The report of the Resolutions Committee was a: 
follows: 


m 


Whereas, The Ohio Hardware Association in conventio: 
assembled, with a membership of one thousand, representing 
the thirteen hundred dealers of Ohio, have learned that the 
Interstate Commerce Commission is now in session in Wash 
ington, District of Columbia, and, 

Whereas, We have been advised that certain railroads 
have asked permission to advance freight rates five per cent 
and 

Whereas, The railroads have’ given forceful reasons 
showing that they are now operating on a margin insufficient 
to permit them to meet the demands of the business public. 

Therefore be it Resolved, That the body, the oldest asso 
ciation of retail hardware dealers in the union, in its twen 
tieth annual session respectfully requests the Interstate Com 
merce Commission to allow this advance of five per cent, as 
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we are convinced that the railroads are entitled to it, a! 
further, we believe that prompt action will speedily result 1! 
a general business expansion. 

Resolved, That a copy of this preamble and resolutions 
be sent to His Excellency, Woodrow Wilson, President 0! 
the United States, and also to the Interstate Commerce Con 
mission. 

Whereas, On February 12, 1914, Mr. Stevens, of New 
Hampshire, introduced in Congress, Bill No. 13305. giving 
manufacturers or owners of trade-marked or special bran: 
articles the right to prescribe the sole, uniform price at whic 
each article covered by such contract may be resold, and 

Whereas, Our Association have frequently gone on rec 
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endorsing the policy of uniform price maintenance 
certain restrictions, 
herefore be it Resolved, That we pledge our hearty 
<ipport to the above mamed Bill, which is backed by the 
Fair Trade League, and strongly urge our members to write 
our several Congressmen and Senators asking them to vote 
for its final passage. 

Resolved, That we consider what is known as the “Pitts- 
burg Plan” of securing merchandise for the retail dealers 
worthy of consideration. 

Resolved, That we consider the “Price and Service Bu- 
rea’ of the National Association as one of the strongest 
factors for bringing about the adjustment of retail price in- 
equalities, and urge the loyal co-operation of our entire 
membership, and: recommend that each member put himself 
in position to be entitled to the best price obtainable. 

Resolved, That we endorse the action of, and give our 
earnest co-operation to the National Trade Relations Com- 
mittee in the splendid work they are doing for us. 

Resolved, That we endorse the present management of 
the National Hardware Bulletin and cOmpliment the present 
Bulletin and its pink pages for the wonderful increase in real 
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good they are doing for the retail hardware trade of this 
ountry. 

_ Resolved, That we commend the hardware trade papers 
of today for the great work they are doing for the retail 
hardware dealers of this country 

Resolved, That we commend the splendid spirit shown 
by the manufacturers and jobbers toward the dealers of Ohio 
during the strenuous hours of their rehabilitation from the 
lisastrous flood of 1913. 

Resolved, That a vote of thanks be extended to the 
loledo Commerce Club for the consideration given the Ohio 
Hardware Association and the splendid entertainment ex 
ended to the ladies present; also the newspapers of Toledo 

the publicity given our Association. 

Resolved, That we approve of the stand taken by our 
delegates at the Jacksonville convention to divorce the 
sulletin from the National Retail Hardware Association and 

have it managed by a board selected from the different 
state associations; While these instructions were not carried 
ut by the committee because it could not agree that the best 
nterests of the Bulletin or the states, or the National Asso- 
lation could be best served by such action inasmuch as there 
as been such wonderful improvement in the journal, we 
ecommend that no further action be taken as long as it is 
ept up to the present high standard. 


The Legislation Committee reported a resolution en- 
sing national one-cent letter postage and request- 
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ing members to write their Congressman and Senators 
demanding that they support this measure. The Com- 
mittee also recommended that the by-laws of the Ohio 
Hardware Association be changed so that the annual 
meeting will last four days instead of three as at pres- 
ent provided. 

The report of Secretary of Insurance Gray showed 
that when the insurance company was organized Octo- 
ber 2, 1902, they had no assets but had outstanding 
risks of $522,700. On Thursday, February 26, they 
had outstanding risks amounting to $3,649,983.36 ; cash 
on hand, $46,833.13. They have returned in dividends 
to stockholders, $51,234.20. They have paid out in 
losses, $128,964.93, so the total of returns to stock- 
holders shows $180,199.13. They paid dividends of 
20 per cent to their stockholders the first three years 
and ever since then they have returned dividends of 
25 per cent which is the amount of dividend for this 
year. 

George M. Gray of Coshocton was re-elected sec- 
retary-treasurer of the Ohio Insurance Company, the 
remaining officers holding over. They are: President, 
J. P. Duffy, Greenwich; directors, H. C. Wiseman, 
Springfield; D. C. Thompson, Cambridge, and Henry 
Rahe, Cleveland. 

The 1915 meeting place will be considered by the 
Board of Directors at their meeting to be held the first 
week in June. 

After a consideration of .some additional routine 
business, the convention adjourned. 

CONVENTIONALITIES. 

The Engman-Matthews Company of South Bend, 
Indiana, were represented by Arthur Wallin, G. P. 
Wolf and W. M. Daugherty. 

Thomas Padgett, of East Palestine, Ohio, ‘The 
Wooden Air-Hole Man,” visited with his many 
friends at the Ohio Hardware Convention. 

Jimmy Carroll, the hero of the advertising cam 
paign of many hardware conventions, was again in 
evidence at the Toledo exhibit of the “Keen Kutter” 
line. 

Smith & Hemenway Company of New York City 
had a very attractive exhibit of their Red Devil tools 
and specialties, their exhibit being in charge of C. F 
Hemenway and E. B. Odgers. 

The Coldwell Lawn Mower Company of Newburgh, 
New York, made their usual interesting exhibit of 
Coldwell Lawn Mowers, their interests being looked 
after by I. B. Sweigart and A. Chancellor. 

The Champion Stove Company of Cleveland, Ohio, 
had an interesting exhibit of their coal and gas steel 
ranges, their exhibit being in charge of John Herbst, 
Albert McNeil, C. M. Fishel and F. S. Alver. 

The Stove & Range Company of Pittsburgh, Penn- 
sylvania, showed a number of their new line of stoves 
and ranges, and they entertained their Ohio friends 
with the assistance of T. C. Read, John A. Roe and 
Chas. W. Goodnough. 

Secretary James B. Carson deserves great credit 
for his handling of the enormous exhibit the hardware 
men made at Toledo. There were no less than one 
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hundred and ninety spaces occupied at the Hardware 
I:xhibit in the Terminal Building, Toledo. 

The Philadelphia Lawn Mower Company occupied 
double space to show their line of lawn mowers, in- 
cluding their new Graham All Steel Lawn Mower. 
They were distributing a combined pen and pencil to 
their many friends. William Ritchie, T. J. Kennon 
and R. R. Bogardus were in charge. 

The Standart-Simmons Hardware Company pro- 
vided a rest room for their Ohio friends. The “Keen 
Kutter’ trade-marks were everywhere in evidence. 
The Ohio friends were entertained by W. H. Standart, 
C. B. Bennett, James Carroll, A. F. Peck, F. A. Holz- 
man, A. J. Holzman, H. V. Heinig, Frank Crawford, 
. E. Spottswood, J. R. Young, Waldo Comstock, J. 
P. Louch, A. G. Weeber, J. I. Bender, M. Vance, 
H. W. Johnson, Claude Cooke, A. J. Potter, Geo. 
Stahl, Henry Stalder, C. F. Frederick, Glenn Russell, 
Mr. McFarland, Ray Martin, Geo. Betz, and A. 
Dietrich. 

MINNESOTA RETAIL HARDWARE ASSOCIA- 

TION IN CONVENTION AT MINNEAPOLIS. 





The Eighteenth Annual Convention of the Minne- 
sota Retail Hardware Association was held in Min- 
neapolis on February 24 to 27, inclusive, and a num- 
ber of important matters were acted upon. 

\ credit bureau that will be able to co-operate with 
the grocers’ bureau and other state organizations was 
recommended by H. O. Roberts, secretary of the as- 
sociation. 

“This state association machinery is yours to be 
used by you just as the self-binder belongs to the 
farmer to be used by him to help him in his work 
of harvesting,” said Mr. Roberts. 

“The board believes that this same state machine 
can be used for collecting your accounts at a cost not 
to exceed 10 per cent, while other collecting agencies 
charge from 25 to 50 per cent. 

“There are 1,200 hardware men in the state. If 
each will send in a list of slow-pay and no-pay names 
now on his ledger it would average not less than 25 
and 25 times 1,200 would be 30,0000 names. 

“What seems to be needed now is an organization in 
each of the congressional districts with a secretary to 
represent each district and with local clubs formed 
that would bring together dealers in a community for 
the purpose of discussing local problems and for the 
interchange of credit information.” 

The advantages of co-operation were set forth by 
President George E. Vincent of the University of Min- 
nesota in an address on “Team Play.” 

H. L. Wildey of Graettinger, Iowa, told the dele- 
gates in an executive session how to meet catalogue 
house competition. Charles A. Ireland, Iona, Mich., 
president of the National Retail Hardware associa- 
tion, and Henry Krueger, Neenah, Wis. ,and L. C. 
Abbott, Marshalltown, Iowa, members of the execu- 
tive committee of the national organization, made talks. 

The exposition in connection with the convention 
was the largest of its kind ever held in the Northwest. 
More than 600 salesmen, salesmanagers and managers 





were in attendance. There were about 150 booths. al] 
of them decorated in an attractive manner. 

From the balconies, the show had all the brilliance 
of an auto exposition. The mornings of the convention 
were given over to the exposition end, where dealers 
were given time to see things on display. 


CHAIN TOOL PATENTED AND ASSIGNED. 





John A. Anderson, Bridgeport, Connecticut, has se- 
cured United States patent No. 1,087,565 for a chain 











tool, which he has assigned to the Smith & Egge Man 
ufacturing Company, Bridgeport, Connecticut. In a 
tool of this kind there is comprised pivoted members, 
handles extending rearwardly from the members, an 
offset socket integral with one handle and extending 
laterally therefrom and disposed in angular relation 
thereto, and a wedge member depending from the 
other handle disposed in angular relation thereto, the 
wedge adapted to enter the socket when the handles 


are compressed. 





AN AID TO DEALERS. 

The Lovell Manufacturing Company of Erie, Penn- 
sylvania, manufacturers of the well known Anchor 
Brand of wringers, are putting out-some high class 
advertising matter to be used by retailers. One of the 
pieces is an attractive four-page folder in three colors, 
showing the details of Anchor Brand construction and 
giving reasons why Anchor Brand Wringers should 
appeal to the consumer. Space is left for the dealer’s 
name and address, enabling him to give this advertis- 
ing matter the stamp of his own personality. In ad- 
dition to the folder referred to above, the Lovell Man- 
ufacturing Company is also distributing some very 
handsome two-color circulars of a size suitable to be 
enclosed in an ordinary envelope. These also have 
space for the dealer's name and address. 





KENTUCKY RETAIL HARDWARE AND STOVE 
DEALERS’ ASSOCIATION MEETS 
AT LEXINGTON. 


The Fourteenth Annual Convention of the Ken- 
tucky Retail Hardware and Stove Dealers’ Associa- 
tion was held at Lexington, on February 24, 25 
and 26, 

The sessions were held in the Phoenix Hotel and at 
the opening session on the morning of February 24, 
an address of welcome was delivered by Judge Charles 
Kerr of Lexington, and responded to on behalf of the 
association by J. W. Read of Hodginville. The visit- 
ing traveling men and exhibitors were welcomed by 





all 


nee 
ion 


Pp 





Se- 


ain 





oe B. Minary of Versailles for the Kentucky Re- 
tai! Hardware and Stove Dealers’ Association and the 
response was made by F. A. Wintz of Cincinnati, At 
this session addresses were also made by B. J. Dur- 
ham of Danville, and Roger H. Smith and William 
\an Deren of Lexington. At the afternoon session, 


President J. L. Malin of Lexington, read his annual 


(eo! 


address. 


fhere were a large number of hardware dealers 
‘resent and the sessions of the convention were well 
attended. The exhibits were attractively arranged 
and were well patronized. 


BANKER FOR THE MASSES. 





Do you want to open an account with Uncle Sam, 
banker? You can do it at several hundred different 
places over the Union. A thousand or more banks 
will have been established by the time this article is 
published, and this number will be extended until it 
covers the forty thousand and odd money order post- 
offices throughout the United States, says a writer in 
the Michigan Tradesman. 

The postal savings bank bill was passed only last 
Congress, and the business was started with $100,000. 
This was to establish forty-eight banks, each state 
having one. When Congress met again in the spring 
more banks were started. Forty-five additional ones 
were in operation in April, thirty-six more were added 
in June and from that time on they have gone ahead 
at the rate of fifty per week. 

At the beginning of the year the forty-eight which 
were first started had taken in only about $75,000, 
but with the new banks the deposits have quadrupled 
and they will soon amount to $1,000,000 or more. 

Indeed, it is impossible to prophesy how much 
money will come into the postoffices. The amount will 
run into the hundreds of millions. 

It can do that and still not affect the banking insti- 
tutions which we have today. The officials of the 
Treasury Department, who keep track of the money 
in circulation and in the banks, say that there is an 
enormous sum not accounted for which lies idle, either 
in hiding or in the pockets of the people. 

The amount is more than two thousand million dol- 
lars. It is enough to give $100 to-every family in the 
United States, and enough to buy the Steel Trust and 
leave something over for a few railroads or so. It is 
about 2 per cent of the aggregate wealth of the nation, 
and if it could be collected together into one pile it 
would almost pay the national debt twice over. 

Take it out of hiding and turn it into Govern- 
ment bonds, and we should not have to borrow a cent 
from outside nations, and at the same time would have 
enough surplus capital to complete the Panama Canal 
and dig a ditch big enough for the largest ocean steam- 
ers from the Great Lakes to the Gulf. 

Similar hoards have existed in all countries, al- 
though nowhere to such an extent as in ours. We are 
the richest of the nations, and we have more loose 
money than any of the others. 

AMERICANS REAL HOARDERS. 

Take, for instance, the Hindoos, where the standard 

's so low you can hire a man for 10 cents a day, and 
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where many of the people figure on how much they 
will eat for supper in order to know whether they will 
have enough left for breakfast. That country is 
known to have a hoard in gold or silver or jewels hid 
away under its floors, and since the British govern- 
ment has established postal savings banks there $500,- 
000,000 has been taken out and deposited, and the ac- 
counts in the postoffices are almost 1,000,000 in num- 
ber. 

But how about taking care of a business like this? 

Think of the work of handling 40,000 different 
banks, each of which has hundreds of deposit ac- 
counts! 

Think of the deposits and withdrawals, of calculat- 
ing the interest and of keeping the accounts, where 
the loss of a cent in the balance may set a clerk crazy, 
as is common in the banks today. 

These are some of the troubles that are agitating 
the other nations which have similar banks and are 
costing them millions. It is so in Great Britain, where 
a big building at London is devoted to keeping the 
books. 

The banks have been in operation there for twenty- 
five years, and the separate accounts are 1,000,000 in 
number, while the total deposits now equal $781,000,- 
000. The cost of the machine is such that I under- 
stand the business is run at a loss. Similar books are 
kept in France, Germany and in nearly every civilized 
country on the face of the globe. 

This was one of the difficulties which faced Uncle 
Same when he took hold of the problem. Our postal 
savings bank business is bound to be twice as large as 
that of any other nation, and should we carry it on in 
the same way, Theodore L. Weed, the chief clerk of 
the Postoffice Department and the Secretary of the 
Board of Banking Trustees, tells me, we should have 
to establish, in time, a great accounting system here in 
Washington, with a great force of clerks, to keep 
track of the moneys in these thousands of offices scat- 
tered over more than 3,000,000 square miles. 

Nevertheless, we have begun the business without a 
cent of additional expense for clerical hire. And, 
moreover, the prospect is that it will be carried on 
without any material change in our Government ma- 
chinery when the deposits are hundreds of millions, 
and that at an expense which, in the light of its cost 
to other nations, will be ridiculously small. 

SIMPLIFIES BOOKKEEPING. 

For the invention which has done away with this 
enormous bookkeeping, Uncle Sam is indebted to 
Frank Hitchcock, his Postmaster General. It is an 
inventjon worth millions, for it is estimated that it will 
save at least $1,000,000 a year to the Government. 

It will certainly do away with the possible employ- 
ment of 2,000 bookkeepers, which even at as low a 
salary as $1,000 a year, would make an annual draft 
on the treasury of $2,000,000, and that in addition to 
other machinery which would greatly add to the total. 

Mr. Hitchcock conceived the idea during his trip to 
Europe last summer. He there saw the complicated 
machinery of other nations, the most of it based on 
the system devised by Gladstone, which has been 
adopted by forty other countries. This was the use 
of the passbook, which in England meant the posting 
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of the deposit books of 15,000 offices, and of keeping 
sets of books for them. It involved the employment 
of 2,000 clerks in London, and of a great bookkeep- 
ing establishment there. In our own country the 
offices would surely be three times as many as in 

Great Britain, and they will probably be 50,000 or 

60,000 more. To handle them on the European sys- 

tem was evidently very expensive, and Mr. Hitch- 

cock, in working over the matter, originated a plan 
whereby the accounts would to a great extent keep 
themselves and that without mistakes. 

This plan was the wiping out of the passbook, and 
the issuance of drafts or certificates of deposit. This 
has been installed, and it is the present system. The 
depositor hands in his money, but in place of having 
a credit made on a bank book he is given a certificate 
of deposit for the amount he puts in. 

The certificates are in the denominations of $1, $2, 
$5, $10, $20, $50 and $100, and they bear interest at 
the rate of 2 per cent per annum. They are neither 
transferable nor negotiable, and are not worth any- 
thing except in the hands of the person buying them. 
They are issued in duplicate, and the original and 
duplicate must each bear the signature of the de- 
positor. 

The duplicate is retained by the postmaster, and if 
the man would withdraw his deposit, he must bring 
back the original and sign his name in the presence of 
the postmaster, who compares it with the signature 
on the duplicate. It is after just the same method 
that the travelers’ checks issued by banks and express 
companies are cashed all over the world today, and 
the same as that used in letters of credit. One might 
forge another man’s signature, but it takes great 
skill to make such a forgery off-hand in the presence 
of the man you are trying to defraud. 

DEPOSITOR ALWAYS INFORMED. 

If a certificate of deposit should be lost or destroyed 
it can be duplicated by applying to the postmaster, 
the signature, made in this way, being evidence of the 
claim. The postmaster keeps a record of these dupli- 
cates, not in a book, but in a set of manila jackets or 
envelopes after the card index system, each manila 
jacket bearing the name of a depositor and having 
in it that depositor’s duplicates. It is as simple as 
rolling off a log. 

Again the need of bookkeeping is avoided by the 
fact that deposits are made only in multiples of $1; 
and that the money has to be left in one year to draw 
interest, the interest beginning only on the first day 
of the month. The depositor knows that if he takes 
out any money in less than a year he loses his interest. 
If he leaves it.in for one year he gets 2 per cent; and 
he must leave it in two years to get 4 per cent. In 
other words, there are no fractions to be considered. 
The system seems to be “foolproof.” 

The depositor knows just what is coming to him. 
He can draw as much or as little as he pleases pro- 
vided the denominations are right; and when his 
money is all drawn the tearing up of the manila jacket 
closes the account and wipes his name from the gov- 
ernment rolls. In fact, there is no other record. 

These banks will be patronized by the women and 
children. The.laws provide that a husband has no 











control of the deposits made by mis wife, nor guardi- 
ans any control over those made by their: wards. 

Even the children can deposit, and their parents can 
not get the money except by their consent and py 
their signatures in the presence of the postmaster. 
Any boy who has a dime may begin an account by 
buying a postal savings card, upon which he can 
paste nine other 10-cent postal savings stamps, which 
he may buy as he gets the money. When the 90 cents’ 
worth of stamps have been stuck on the card it repre- 
sents a dollar, and may be exchanged for a dollar 
deposit draft at the postoffice. His name then goes 
into a manila jacket, and he is one of the patrons of 
Uncle Sam’s great banking system. 

In all places where the banks have been established 
many children are among the depositors. In some 
instances postmasters have been asked to address 
the public school children on the system, and school 
teachers from all parts of the country are writing the 
department for information concerning it. 

At one of the Pennsylvania offices a boy has opened 
an account in order that he may have a start in life 
when he is through school, and in other places men are 
opening accounts for children and starting them on 
the way to save. One philanthropic man in Owens- 
boro, Kentucky, has purchased postal savings cards 
for all the public school children of that town, his 
idea being to encourage thrift through the use of the 
Government system. This seems to be an excellent 
idea, and I suggest it to such of you as have a charit- 
able dollar to put where it will bring big results. 

Take a village or town which has 1,000 schoo! 
children. An investment of $100 in these 10-cent 
postal savings cards would start the children of the 
whole town to saving, and would be better charity 
than the pauperizing, indiscriminate gift giving which 
is so common today. One might take the children of 
a single school or class and do the same. Indeed, 
this system of giving is subject to countless variations. 

PATRONIZED BY FOREIGNERS. 

Connected with the postal savings bank act is a 
provision by which the certificates of deposit may 
be used to buy Government. bonds. The law 
provides that postal savings, in the sums of $20, 
$40, $60, $80 and $100, and multiples of $100 
and $500, may be turned in for bonds, and shall bear 
interest at the rate of 214 per cent per annum, payable 
semi-annually. These bonds can not be bought ex- 
cept by postal savings bank depositors, but they are 
so arranged that any one can have a part in the Gov 
ernment debt of the United States and can own a 
Government bond. 

So far we have thousands of foreigners who have 
been taking out deposits in these new postal savings 
banks. These men know the postal savings banks 
of their own countries and they have faith in ours 
because they are backed by the Government. , Post- 
master-General Hitchcock tells me that vast sums have 
annually been sent abroad by the foreign element of 
this country in order that they may be deposited in the 
banks of Europe. Some of this goes to the banks 
direct and some is sent to friends, who put it in the 
postal savings banks of their respective countries. 
In the four years ending with 1909 more than $312,- 
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900,000 of such money orders were issued, and a large 
part of them were for savings deposits. Now that the 
postoffice bank has been established, a great deal of 
this money will go into it. This has been the case in 
the banks opened itt the mining camps, where many 
foreigners are employed. 

At Frostburg, Maryland, an Italian who deposited 
$so offered to pay 50 cents for the certificate, and 
when he was told it did not cost anything and that 
his deposit would also draw interest he was much 
pleased. At an Ohio office a Syrian woman tried to 
deposit $370, and at Oroville, California, a number 
of foreigners offered from $1,000 to $2,000 each, 
which, of course, was impossible. At Ashtabula, 
Ohio, a foreigner came from Painesville with $800, 
and at Globe, Arizona, the postmaster says that his 
depositors rank as to the amount of money held as 
follows: American, English, Austrian, German, 
Russian, Mexican and Swedish. At many of the 
places interpreters have asked for literature on the 
system, saying that they want to explain it to the 
foreign laborers of their settlement, while at Dubois, 
Pennsylvania, two priests of foreign churches there 
are studying the system and say they will spread the 
news among their flocks——Frank G. Carpenter. 
HOW OPTIMISM PAYS IN BUSINESS; ONE 

MAN REGAINED LOST TRADE BY IT. 


BY H. V. SIMPSON. 

Did you ever see dollar after dollar sunk steadily 
into a business that once had paid cut dollars instead 
of taking them? Did you ever see hope after hope 
flicker out and die? Did you ever—but a thousand 
different angles that breed pessimism present them- 
selves when a man’s business, for no apparent reason, 
suddenly starts on the down grade. That was the di- 
rection my business had been traveling for six months. 
It seemed that nothing I could do could stop it. I was 
losing hope. 

And so was everyone else connected with the estab- 
lishment. I had been compelled to dispense with the 
services of ten of my clerks, and the other forty that 
were left were not cheerful. The empty aisles, the 
lack of the hurry and hustle that they had been used 
to in the past depressed them, and it reflected in their 
work. Everything was gloom. Even the weather, 
cloudy and rainy, day by day, seemed to be in sym- 
pathy with the something that was driving me out of 
business. It was one of those conditions that come 
sometimes in a man’s business, for which there is no 
explanation, and which only time can change. But 
I did not have the resources with which to wait for 
times to change. I had to do something and do it 
quickly, 

One day I walked through the store and noticed 
the glum looks on the faces of everyone. I happened 
to glance into a mirror and saw that my face was as 
glum as anyone’s—perhaps more so. And a thought 
flashed into my brain. 

NO SMILES—NO BUSINESS. 

Who would care to buy from a store where there 
were no smiles, where pleasantry was missing, and 
where optimism was an unknown factor? No wonder 
that the stream, once started away from the place, 
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had continued to pass it by. Then, if pessimism and 
a general air of gloom were ruining my business, op- 
timism must bring it back. I determined to try the 
scheme at least. 

The first thing I did was to hire back every sales- 
man and salesgirl I had dismissed. Then I called a 
meeting of all the employes of the place. 

I said: “I have come to the notion that pessimism 
has been hurting this business. I remember now that 
I worried when business was good and gave you all 
cause to worry, believing that it would fall down as 
soon as a change in the weather came. Naturally you 
at once thought of your jobs. You were not as cheer- 
ful as you should be. It wasn’t your fault. It was 
mine. Now, let’s change things. Let’s try having a 
smile on our faces from morning until night. Let’s 
cultivate saying happy, optimistic things. And to 
show you that my heart’s in the right place I’m going 
to stick to you, everyone of you, until the last chance 
is gone. Remember, if anybody leaves this place we 
all leave. We're one big family.” 

I told some funny stories then about men who had 
almost failed and suddenly made good. I tried to 
cheer the employes up and in doing so I found myself 
growing happier. Then I ordered a large sign painted 
to be placed across the front of the store. It ran thus: 

“YES, WE ARE HAPPY! 

“WE’VE GOT A GOOD. BUSINESS. 

“WE GIVE GOOD VALUES. 

“OUR CUSTOMERS APPRECIATE US AND 
WE APPRECIATE THEM.” 

OPTIMISM BROUGHT TRADE. 

Then I proceeded to dress in my best, to mingle with 
my friends, to drop around the clubs, and to do 
everything possible to meet everybody in town that I 
knew. And with everyone I preached optimism. I 
told of plans I had for my business, how I was going 
to enlarge it. As the town in which I had my store 
was rather small, the news that I had hired back my 
clerks went around just as swiftly as the information 
that I had let them go. With everyone I laughed and 
joked. I placed myself at the front door of the store 
to be the first to smile when a customer came in. I 
lived a life where worries were trodden underfoot, 
and where only optimism existed. 

And soon I found that the clerks and salespeople 
were with me. I saw that they had a good word for 
everyone, that they worked as they never had worked 
before to make good on their sales, that they did not 
have dissatisfied customers, and that, when work was 
over they went right on plugging for the store by 
talking of its merits and the good business it was 
doing. 

And the power of optimism won. Soon people 
around town began talking of my store and watching 
for the advertisements. Once again the aisles began 
to present their old appearance. Soon after that the 
old time sales had returned. And—well now I am 
doing the greatest business I ever did in my life. 
And the reason my place is so heavily patronized is 
summed up in one woman’s remark to another on a 


street car: 
“O, yes, I always buy there. They treat me so 


nice.” 
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ADVERTISING CRITICISM AND 
COMMENT 


Helpful Hints for the Advertisement Writer 











The advertisement of the H. F. Luquire Plumbing 
and Heating Company, 507 Mulberry Street, Macon, 
Georgia, which occupied a 11-inch, double-column 














PLUMBING, HEATING AND GAS FITTING 
By—— 
THE H. F. LUQUIRE PLUMBING AND 
HEATING COMPANY. 
507 Mulberry Strect. 
Office, 1112. PHONES Residence, 4299. 











space in the News of that city on November 24, 
shows the straightforward way of stating the kind of 
business or work handled by the company. There are 
no “ifs” or “coulds” in evidence. The idea conveyed 
to the reader is that the company “does’’ do good 
work. This tone of assurance is found in all good ad- 
vertising copy. Very often the attempt to be brief is 
overdone, however, and the force of the copy is lost. 
te ¢ 

The advertisement of Glifford’s Sheet Metal 
Works, Trinidad, Colorado, which occupied a 1%- 
inch single column space in The Chronicle News of 
that city on November 24th, shows a simple, concise 
manner of stating that the company handles several 


Clifford’s Sheet Metal Works 


Metal Ceilings, Galvanized Cornices 
and Skylights, Steck and Stor- 
ege Tanks and Hot Air Fur- 
naces, Guttering, Htc. Gen- 
eral Jobbing. 
Phone Baca 398 116 BE. Plum S 
kinds of work. Although the type in the second to 
fifth lines, inclusive, is poor and indistinct, no other 
improvements could be made unless a heavy border 
were employed to “bring out’’ the advertisement to 
better advantage. 
SS 
This advertisement of C. E. Leonard, 740 Main 
Street and 23 Adelaide Street, St. John, New Bruns- 


wick, Canada, appeared in the Evening Times and 
Star, November 24. Two columns wide, its top and 
bottom lines catch the eye of the casual reader. Those 
in the community who perhaps have not the cash on 
hand to buy the New Empress Steel Range or the 
Standard Sovereign Cast Range get from this adver- 
tisement the definite information which they may be 
seeking. 
oe ae 

The advertisement of Barrows & Peck, Montpelier, 

Vermont, which occupied a 4-inch, double-column 


A ll stardard pieces in 


\A/ear-Ever 
Aluminum 
ANY SIZE | 


ROASTER 


YOU WANT 








BARROWS & PECK 


Everything in Hardware 








space in the Evening Argus of that city on Novem- 
ber 24, is clean-cut and has an attractive appearance. 
Type is not over-crowded and sufficient white space 
is allowed to set the words out plainly. This adver- 
tisement is symbolic of a well managed and well 
arranged store, for it is true that the “class” of a 
store is reflected through its advertising. 





vcccaili 
No sale is complete until the customer is satisfied; 
keep thinking what the man in front of you will say 


when he goes out. 


YOUR CREDIT IS GOOD 


If You Waat a Range or Stove You 
Can’t Afford to Lose This Chance 








I will install The New Empress Steel Range or the Standard Sovereign Cast Range in 
your kitchen on the most attractive low priced easy payment plan you ever dreamed of. 
Send me your name and address and | will call on you. This does not obligate you in 
any way. All I want is a chance to show you my “Factory to you” proposition and let 


you be the judge. 


C. E. LEONARD 


I know I can save you dollars. 


740 Main St. and 
23_Adelaide Street 
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HEATING AND VENTILATING 








MICHIGAN SAFETY FURNACE PIPE COM- 
PANY RESUMES BUSINESS. 





lollowing the disastrous fire of February 20, which 
destroyed the plant of the Michigan Safety Furnace 
Pipe Company at Detroit, Michigan, they at once 
arranged to resume business. While their building 
was totally destroyed, their dies were stored in a 
fireproof vault and were not damaged in the slightest 
degree. They also had 15,000 boxes of tin plate which 
were not affected by the fire and they immediately ar- 
ranged to resume business on a larger scale than ever 
before. 

They have rented a temporary factory at 113 to 115 
Fort Street, East, Detroit, Michigan, and have in- 
stalled a complete equipment for manufacturing the 
well known Michigan Safety Furnace Pipe and fittings. 
This temporary factory is now in full operation and 
the first carload Of pipe will be shipped on March 9. 
Thereafter the Michigan Furnace Pipe Company will 
be able to take care of all orders as they are received 
and make prompt shipments. 

The burned building was owned by the Michigan 
Safety Furnace Pipe Company, and as_it was totally 
destroyed the loss was a heavy one. However, it was 
fully covered by insurance and the business has not 
been crippled in any way as a result of.the fire. 

They have already started to rebuild on the site of 
the burned factory and will have a better, larger and 
more commodious plant than ever before. In the 
meantime orders wil! be handled with the same 
promptness and dispatch for which the company has 
always been noted. 





{ELIMINATION OF ALL DANGER IN THE 
GASOLINE LAMP. 


One of the most important features to consider in 
purchasing a table lamp is that of safetv. A lamp 
may give good light and consume little fuel, but if it 
is not safe there is a serious drawback. A child may 
easily be the cause of a disastrous fire by accidently 
turning over the lamp while playing around the table 
on which it sits. The Coleman Lamp Company of 
Wichita, Kansas, claim that the Air-O-Lite, which 
burns gasoline, is safer than any kerosene oil lamp 
since explosion is impossible. The lamp may be over- 
turned or dropped and there is no danger. The Air- 
O-Lite can burn dry with safety and no part of the 
lamp itself will be injured. A device is supplied 
which causes the light to go out instantly if an attempt 
is made to fill the lamp when it is lighted. This de- 
vice is simple. When the filler cap is removed the 
light is extinguished. 

The Air-O-Lite has an attractive appearance, being 
symmetrical in design and all metal parts are heavily 


nickeled, 


The generator is very simple and consists of a 
straight heavy brass pipe forming the stem of the 
lamp and having a round asbestos wick in the upper 
end to absorb impurities in the gasoline. The gas tip 
is screwed to the top of the generator and the vapor 
passes through a small orifice in this tip into the 
burner. The fount is made of 22 gauge brass and has 
a strength of 200 pounds to the square inch. When in 
use it does not receive over fifteen pounds pressure. 
The capacity of the fount is two quarts of gasoline 
and it is stated by the manufacturers that the Air-O- 
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Cross-Section View of the Air-O-Lite Gasoline Lamp. 


Lite will burn for 3 hours every night for 1o nights 
on one filling and that the lamp costs less than one 
cent per night for a 300 candle power light. 

It is pointed out that the Air-O-Lite can be put to 
many uses. Among these it will serve as a table lamp, 
porch light, emergency light for a store where electric 
or gas lights fail at times, for a desk, show case or for 
a lawn party or play grounds. 

The Air-O-Lite is handled by leading hardware job- 
bers throughout the country and the Coleman Lamp 
Company assert that the growth of sales has been 
phenomenal during the comparatively short period of 
about five years that it has been on the market. 

0+ 


AN INTER-STATE TESTIMONIAL. 





The Inter-State Heater Company of Cleveland, 
Ohio, have received a letter from W. G. Hamm, a 
prominent dentist of Chillicothe, Ohio, who highly rec- 
ommends the Inter-State furnace. The letter says: 

“About a year ago I had an Inter-State furnace 
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placed in my new home and it is giving the very best 
satisfaction. We are highly pleased with the furnace 
and can recommend it very highly as an efficient and 
economical warm air furnace.” 

This is an evidence of the service and reliability 
which the Inter-State Heater Company claim for every 
furnace they make. Satisfied customers result from 
“quality received.” 





REPORT OF COMMITTEE ON PROPOSED 
STANDARDS FOR MEASURING AIR VELO- 
CITIES AT AIR SUPPLY OPENINGS BY 
MEANS OF THE ANEMOMETER. 


Certain standards for measuring air velocities at 
air supply openings by means of the anemometer were 
proposed at the annual meeting of the American So- 
ciety of Heating and Ventilating Engineers in 1913 
by a committee which was appointed specifically for 
that purpose. The committee was not authorized to 
propose standards for what it considered the best 
methods of measuring air velocities at supply open- 
ings, but simply to propose standards for using the 
anemometer in determining such velocities. In the 
discussion on the report statements were made by sev- 
eral members that the anemometer as generally used 
is not a dependable instrument for measuring the 
volume of air flowing from a register owing to the 
instrument’s frequently getting out of adjustment 
and to the methods of using it. It was pointed out 
that in certain cases it is the only measuring instru- 
ment available and accordingly recommended that the 
methods reported by the committee be followed when- 
ever the anemometer is used. Statements were also 
made that the user, prior to taking any measurements 
with the anemometer, should see that it has been 
properly calibrated. The recommendations of the 
committee were therefore presented in the following, 
read at the 1914 meeting of the American Society of 
Heating and Ventilating Engineers in New York City 
on January 20-22, as a guide in using the anemometer. 


REPORT OF COMMITTEE. 


The committee recommends the adoption of the fol- 
lowing : 

1. The opening should be divided into equal rec- 
tangular areas, no side of which shall be over Io ins. 
long, excepting where this would require more than 
twelve readings, in which case the opening shall be 
divided into twelve equal areas. 

2. Readings are to be taken in each case at the cen- 
ter of each area. 

3. Readings to be of one-half minute duration, the 
anemometer being held against register face or in 
plane of opening. 

4. Where diffusers are used, the total area is to be 
computed on the basis of the periphery of the dif- 
fusers. 

5. The average of the readings is to be considered 
as the average velocity at the opening. Where nega- 
tive velocities are found they are to be deducted in 
arriving at the average velocity. 

6. In computing volume, the net area of the open 
ing is to be taken, the volume to be considered as the 





product of the average velocity and the net arc, ,; 
the opening. 
7. If the anemometer is held 2 ins. from the reg. 

ister face, no deduction shall be made for the are, 
occupied by the register mesh. . 

C. A. Haster 

J. I. Lyte, 

A. E. HALtt, 

Committe: 
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THE MARVEL CELLAR CHUTE. 


A particular advantage is derived by the saving 0; 
time and labor and several other noteworthy features 
that are em 
bodied in the 
Marvel cellar 
chute, manufac- 
tured by the In- 
terstate M anu- 
facturing Com- 
pany, Oskaloo- 
sa, lowa. A 
large saving is 
claimed, not 
by the protection 
building which it 
affords. It is 





Marvel Cellar Chute Closed. 


only on the original cost price byt 
to the surrounding portions of the 


made _ strongly, 
being construct- 
ed so that no 


burglar can pry 

it open, and the 

item of appear- 

ance has not 

been forgotten. 

When closed or 

open a_ pleasing 

effect is pre- 

sented. When 

the door is opened the wings spread to.both sides of 

the opening and thus protect the walls from dirt that D 

would otherwise scatter and collect around the open 

ing. It is claimed the fuel window cannot become a 

dirty, mussy blotch on an otherwise beautiful build- 

ing. The Marvel cellar chute can be installed in a 

wall with ease, an experienced workman or mechanic 

not being required. Three different sizes of openings 

are furnished for three thicknesses of walls. 
The company also manufacture Marvel 

chutes in lengths of five feet and over at a price of $! 

per foot. The Marvel cellar chute and wagon chute ar 

claimed to be business-getters for dealers on account 

of the reliability of the articles and the service an‘ 

saving rendered. The Interstate Manufacturing Com 

pany have a special proposition which they are making 

to dealers. Full particulars and descriptive literatur 

of their products may be obtained by addressing th 

company. 








Marvel Cellar Chute Open. 
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Learn that promptness is not hurry. 





A “Thank you” is part of every transaction ; “tha: 
you” can always be given in change. 








reg- 
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AN ATTRACTIVE CONVENTION BOOTH. 


mong the many attractive exhibits at the Hard- 
are Exposition held in connection with the Sixteenth 
\nnual Convention of the Iowa Retail Hardware As- 
_ociation at Des Moines, there was none that received 
more attention than did the joint display made by the 
\leyer Furnace Company and F. Meyer & Brother 
Company of Peoria, Illinois. 

The accompanying illustration shows this booth, 
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Combined Display of Meyer Furnace Company and F. Meyer & 
Bro. Company at Des Moines. 


which contains a sectional cut-away Weir Steel Plate 
Warm Air Furnace and a comprehensive display of 
Handy Double Wall Furnace Pipe in all its various 
styles, including elbows, tees, headings, heels, joints, 
etc. 

The exhibit was in charge of Charles F. Uhlig, who 
is shown at the right of the picture, and Christ Strei- 
bech, who appears at the left in the photograph. These 
gentlemen, in addition to explaining the merits of 
Weir Furnaces and Handy Furnace Pipe, distributed 
numerous souvenirs, including memorandum books, 
propelling lead pencils, watch fobs, flag pins and paper 
clips. The booth was a center of attraction at all times 
and Messrs. Uhlig and Streibech were the recipients 
of a large amount of congratulatory comment. 


_ 
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HEATING ENGINEERS MAKE IMPORTANT 
MOVE. 








During recent years heating engineers and archi- 
tects of England, Ireland, etc., have experienced con- 
siderable opposition from plumbers’ organizations in 
a manner in which they claim is unjust. The follow- 
ing article, which appeared in a recent issue of the 
Journal of the National Association of Master Heat- 
ing and Domestic Engineers, gives a clear and ex- 
planatory discussion of the questions involved : 

“After a considerable period of comparative quies- 
cence following on the decision given in 1909 by the 
Board of Trade arbitrator at Leicester, that no claim 
had been established giving exclusive rights in the 
ibove-named class of work in hard metals to plumb- 
ers, this trade has again been causing trouble by re- 
newing claims for a monopoly, and by objecting to 
hot water and domestic engineers doing the work. 
This has occurred in different places in Lancashire— 
liverpool, Manchester, Preston, Blackburn, and also 
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at Birkenhead, Chester, Sunderland and Edinburgh. 
The old policy of harassing architects and other prin- 
cipals and clients has been revived, and in several 
cases the plumbers have withdrawn from their own 
work, trusting to the consequent annoyance and em- 
barrassment to assist them in enforcing their claims. 
At the time of writing a more or less partial strike of 
plumbers is in force at Whalley Asylum, near Black- 
burn, and at the Royal Infirmary, Chester. In another 
Chester case, viz., Upton Asylum, the demands were 
for work of a similar character to that actually done 
on the same building sixteen years ago by the same 
class of workmen still employed, viz., hot water fit- 
ters. The architect and the heating’ engineering con- 
tractors refused to admit the claims made, and after 
a strike of nearly a month, the plumbers practically 
admitted that they were in the wrong by returning to 
their own work unconditionally. 

The National Association of Master Heating and 
Domestic Engineers have found it necessary to state 
their position in several cases, and we reproduce here 
the gist of a communication sent by them to the Liver- 
pool Architectural Society, as a representative body, 
whose approval the plumbers recently made efforts to 
gain. This runs: 

“As you are aware, there has been within recent 
years an attempt on the part of the plumbing trade to 
set up a claim to the exclusive use of all hard metal 
pipes in the erection and installation of hot and cold 
water services. This claim has been backed up, not 
by any plea of special ability or technical knowledge 
for designing or carrying out such work, but by the 
arbitrary use of brute force in the form of strikes, 
which have caused great inconvenience and expense 
in the construction of buildings. 

“We understand that a deputation of plumbers has 
waited on your association with a request that all 
such work shall be put into their hands, to the ex- 
clusion of the heating and domestic engineers, who 
have for many years carried out this work in hard 
metals. Further north, a similar demand has also 
been made, accompanied by a threat to boycott any 
architect who will not agree to it. 

“Such a demand is incompatible with the freedom 
of an architect to act according to his best judgment 
in the interests of his building or of his clients, if 
there should be a desire to employ a heating and 
domestic engineer for the work, as there often is, espe- 
cially in the larger jobs, on account of his greater 
experience in dealing with the circulation of hot water, 
knowledge of engineering details, his willingness to 
so submit plans and schemes and to assume full re- 
sponsibility for stated results. Whereas the plumber 
generally prefers to work to the architect’s instruc- 
tiors relying upon him to supply all measurements 
and take all responsibility. 

“*But the plumbers’ craft is a necessity in various 
branches of building construction, and they can there- 
fore make it very awkward for an individual archi- 
tect, unless the architect is supported by a strong and 
unanimous association determined to enforce its will 
and stand together for freedom and independence. 

“Tt is because such a clear and definite attitude 
on the part of vour association is so desirable that we 
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wish to place before you the grounds on which we 
base our claim not to be ousted from the position we 
have held so long, or deprived of the business we have 
largely inaugurated and are so well accustomed to do. 
It is not our wish to claim this work to the exclusion 
of plumbers, but only to compete with them as here- 
tofore and to carry out our contracts in peace and 
quietness. 

“*There is no difficulty in apportioning the work 
belonging to the two trades on a fair and reasonable 
basis, as this was in fact agreed upon in 1902 be- 
tween representatives of the National Association of 
Master Plumbers of Great Britain and Ireland, and 
the Institution of Heating and Ventilating Engineers, 
and also by the award of the Board of Trade Abri- 
trator at Leicester in 1909. The present difficulties 
are caused by the plumbers disregarding these 
decisions. 

“*The definition given the arbitrator's award gen- 
erally confines the heating engineers’ work to the 
source of heat and the main circulation for distribut- 
ing the water, and leaves the supply of fittings and 
connecting branches to the plumber. 

“*The grounds on which heating and domestic en- 
gineers base their claim are as follows: 

“*(1) Long usage. The members of our associa- 
tion have carried out this work as far back as 1830, 
and continually since then, and have designed and 
erected some of the largest installations in the country, 
and it would be a manifest injustice to attempt to 
deprive them of that business now. 

“*(2) Technical knowledge and ability to lay out 
on plan large and complicated systems of hot water 
circulation. This is the daily business routine of the 
firms composing our association, and it is appreci- 
ated by architects and owners who are thereby able 
to see definitely and clearly what is proposed before 
ccmmencing the work. ® 

““(3) The heating and domestic engineer, when 
submitting schemes, especially for large installations, 
is generally required to make his own calculations of 
duties, and to provide boiler powers, capacities of 
pipes, cylinders, etc., not only for the heating ap- 
paratus, but also for the hot water supply, which are 
two parts of one plant. It is surely not fair that, 
having done this, he should be debarred from carry- 
ing out his own scheme in order to subserve the inter- 
ests of his rival. 

“"(4) The use of copper pipes for hot water 
service is now becoming very general. Hitherto there 
has been no standard of sizes, strength or screwing of 
pipes or fittings, while the waterworks authorities 
have not known what is necessary, nor have they been 
able to give any definite instructions to users. This 
niatter is now being dealt with by a joint committee 
containing members of our association, and by the 
National Engineering Standards Committee, who have 
now settled all details of pipes and threads, and have 
issued authoritative tables for use throughout the 
trade, and will do the same for fittings at an early 
date. You will note that this work has been carried 
through, not by representatives of the plumbing trade, 
although this trade will require to follow the stand- 


ards laid down, but by members of our aSSOCciation. 
and it is surely reasonable that they should participate 
in the results of their own labor and foresight. 

““We feel assured that the ground on which our 
case stands will be regarded by you as being right ang 
just, and that the claims urged are to the advantage 
of the architectural profession and for the interes 
of the community in general.’ 

“Another point is taken up in a further letter from 
‘he National Association of Master Heating and Do. 
inestic Engineers to the National Federation of Build. 
ing Trades Employers and the allied district federa- 
tions, as follows: 

“*A complaint is reported to have recently been 
made by one of the Master Builders’ District Asso- 
ciations to the effect that suggestions for further pro- 
ceedings to bring about a general settlement of the 
above-named disputed class of work, have not been 
followed up by this association. 

“*T am instructed to inform you that this is errone- 
ous, as this Association some time ago reported the 
whole matter to the Chief Industrial Commissioner of 
the Board of Trade, and asked him to take action, and 
on several occasions have pressed it upon his atten- 
tion. The refusal of the Operative Plumbers’ Asso- 
ciation to join in, has, so far, prevented further pro- 
ceedings. 

“*The matter has, however, not been dropped, and 
this association is continuing to endeavor to bring 
about a national settlement, which it has always 
favored.’ ”’ 


_ a 


PARAGRAPHS. 





Fire, on February 7, destroyed the building at 5801 
Euclid Avenue, Cleveland, Ohio, occupied by the Ben- 
net Furnace Company. 

The Frank J. Lochen Company, Chicago, Illinois, 
has been incorporated with a capital stock of $2,500, 
to manufacture, deal in, install and contract for in- 
stallation of ventilating and heating systems. The in- 
corporators are: Frank J. Lochen, M. F. Ryan and 
W. J. Lewis. 

Charles Smith, proprietor of the Alamo Heater 
Company, 24 West Lake Street, Chicago, has entered 
into a contract with Mason, Davis & Company, Incor- 
porated, 7700 to 7740 South Chicago Avenue, Grand 
Crossing, Illinois, by which the latter company will 
manufacture “Alamo” Furnaces and hot water special- 
ties for combination heating. 

The Excelsior Heating & Supply Company has taken 
over the business formerly conducted by the T. H. 
Prest Supply Company and the Masker-Grimes Supp!) 
Company at Kansas City, Missouri. The new com- 
pany will begin business on March 1 and will carry a 
complete stock of furnaces, furnace pipe and fittings. 
registers, stove pipe and elbows, and furnace supplies 
They will represent, as distributors, the Excelsior Stee! 
Furnace Company of Chicago, handling the various 
heating specialties manufactured by this company, and 
will also stock and handle the Jewel Furnace, manu- 
factured by the Detroit Stove Works. They will 
handle various makes of registers. 
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PRACTICAL HELPS FOR THE 
TINSMITH 
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PATTERNS FOR Y BRANCH RECTANGLE TO 
ROUND. 


BY O. W. KOTHE. 

When making a Branch as shown in this drawing 
frst draw the elevation, placing the desired spread 
for the branches then drawing them to the right size 
and shape. Next draw the half section “A” also the 
half section ‘(C” and the half section “B” which in this 
case is described from the center x. Divide “A” in 
equal spaces, square up points to the section “B,” 
after which square them over to miter line. Now 





Cc 

















pick line A’-4 from “D” and using “A” as center 
strike arc as at 4. Next pick line B’-4’ from “E” and 
using “B” as center cross arcs in point 4 as shown. 
Now pick space 4-3 from “A” and using 4 in pattern 
as center strike arcs as at 3. Now pick space 3-2 from 
“A” and using 3 as center in pattern strike arc 2; 
then pick line A’-2 from “D” and using A as center 
cross arcs in point 2. Repeat this and establish point 


, 


I in pattern, after which pick half the width of sec- 
tion “C” and from A mark over point for the return 


piece; then pick side line *A-1 from elevation and 
using I in pattern as center cross arcs and establish 
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TRUE LENGTHS 


draw the triangular lines in elevation. To obtain the 
true lengths of these lines draw the diagram “D” by 
drawing two lines at right angles to one another, 
making A-A’ equal to the half width of “C” and with 
dividers pick line A-1 from elevation and set it over 
as A-1 in “B.” Draw line 1-A’ and you have the true 
length. Next pick line A-2 from elevation and set it 
as A-2 in diagram, after which square up line equal 
to line 2 in “A”; then line 2-A’ is the true length. Re- 
peat and pick line A-3 from elevation and set in dia- 
gram, after which erect lines equal to line 3 in “A”; 
then line 3-A’ is the true length. Continue in this way 
and establish line A’-4, after which repeat and pick 
the lines B-4; B-5; B-6; B-7 from elevation and set 
them in diagram “E” the same as was explained for 
“B,” which gives you the true length to develop pat- 
terns, 

To develop the pattern for one branch draw any 
‘ine as A-B equal to miter line A-B in elevation. Then 
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Patterns for Y Branch Rectangle to Round. 














A 
HALF PATTERN 





point as shown. With the dividers pick space 4’-5 
from “B” and using 4 in pattern as center strike arc 
5; then pick line B’-5 from “E” and using B in pattern 
as center cross arcs in point 5. Repeat this operation 
until point 7 is established, then draw lines through 
all points where arcs cross and you have the half pat- 
tern of one branch finished. Laps for seaming or rivet- 
ing must be allowed extra. 





-7o 


A GEOMETRICAL PUZZLE. 





BY JOHN N. KUCERA. 

I submit a diagram of a little geometrical figure that 
puzzles many. Tinners as well as carpenters use it for 
arguments. 

Carpenters use board measure and the example is 
to place the saw to cut the board in half, not length- 
wise, but crosswise, each side to have the same number 
of square inches, so the term “half” can be applied 
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mathematically. The board measures 12 inches at one 
end and 24 inches at the other, and is 1 inch thick. 
For tinners it may be applied to divide frusta. For 
instance, a man buys a flaring pail and asks the tin- 
smith to put in a swedge so each part will contain an 
equal half. This is a question with some of the brother 
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A Geometrical Puzzle. 














tinners and [| feel that a solution would be a help to a 
great many; that is, if it can be done by a simple 
method. I know only one and that is by figures. 
CINCINNATI SHEET METAL CLUB PERFECTS 
PLANS FOR NATIONAL CONVENTION. 





At a meeting of the Cincinnati Sheet Metal Club in 
the Hotel Gibson, Cincinanti, Ohio, on February 19, 
preliminary arrangements for the convention of the 
National Association of Sheet Metal Contractors to be 
held in that city, were made. The convention will 
open on June 9 and will last four days. The sessions 
probably will be held in Music Hall and it is expect- 
ed that at least seven hundred delegates will be in 
attendance. 

The following chairmen have been selected for the 
various committees: Hotel Committee, O. S. Larkby; 
Finance, Charles Pfau; Press, G. D. Myer; Entertain- 
ment, C. H. Fitzwilson; Reception, Fenton Lawson; 
Banquet, John Peck, and Membership, E. J. Becker. 
An exhibit of sheet metal products will be a feature of 
the convention. 

Chief Chemist Buck of the United States Steel Cor- 
poration, Pittsburgh, delivered an illustrated lecture 
before the Cincinnati Sheet Metal Club on the after- 
noon of February 19. About fifty of the members 


were present. 
oo 


THE ‘‘WORLD”’ VENTILATORS. 

In the construction of mills, workshops and public 
or private buildings of all types, proper ventilation is 
one of the most im- 
portant considera- 
tions. The necessity 
for proper ventila- 
tion can not be over- 
estimated. A large 
supply of pure fresh 
a 2 air is absolutely es- 
“World” Ventilator with Glass Top. cential to good 
health in a workshop as well as in the home. With- 
out sufficient and proper ventilation in buildings where 
a large number of people are employed, the atmosphere 

becomes polluted with poisonous gases. 
The Berger Manufacturing Company, Canton, Ohio, 
manufacture the World Ventilators, which, they claim, 
insure an ample supply of pure, fresh air at all times. 


These ventilators are constructed on the well 
butterfly principle, a design which, they asse: 
been demonstrated to be most practical and sa‘ jsj,, 
tory. 

World Ventilators carry impure air, smoke o: 
out of the building automatically. Large volun 
air are kept in motion at a low velocity, without | 
ering the temperature or causing objectionable drafts 
They are made in a large variety of sizes suitable {o; 
the largest factories or private buildings and. owin; 
to their artistic design, make a fitting ornament o: 
building. Either a metal hood or glass top will | 
furnished, as desired. Progressive dealers ar: 
quested to write for descriptive literature. 
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THE LENNOX SERPENTINE SHEAR, 





A new type of machine is being offered by Joseph T, 
Ryerson & Son, Chicago, Illinois, in the Lennox Ser- 


The Lennox Serpentine Shear. 


pentine Shear, designed particularly for the straight 
and irregular cutting of sheets and plates. 

The frame is.a steel casting of spiral construction 
designed to provide sufficient clearance for material 
of unlimited length or width. This machine will 
handle not only straight cutting but also in or out 


curves having a minimum radius only slightly larger 


than the diameter of the blades. The spiral steel frame 
carries all gearing and is mounted on a substantial 
cast-iron base. 

All gears have teeth cut from solid metal and ar 
provided with cast-iron gear guards so the workman | 
fully protected while operating the machine. 

The blades, which are made of high grade tool stee! 
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are set in approximately a horizontal plane. This 
ives - very large cutter bearing on the sheet or plate 
and consequently there is very little distortion in the 
cutting. The upper cutter is positively driven, while 
lower cutter is mounted in an adjustable sleeve, 
<o that its position may be varied to allow for different 
thicknesses of material and for redressing. In addi- 
tion to this, a cam is provided so that the lower blade 
can be dropped enough to permit the removal of sheets 
without reversing the machine. The cutters have a 
flush fastening to the shaft so that no nut projects to 
interfere with the handling of the work and the 
knurled edges feed the sheet automatically into the 
machine. A tool-steel pin is provided to take up the 
end thrust on the lower cutter shaft. 

Where a number of sheets are to be cut to the same 
pattern, a template may be bolted to the work and 
this template followed by guiding against the top 
cutter. 

The machine is driven by means of a two-speed 
pulley, giving slow speed for intricate curve cutting 
and high speed for straight work. The main drive 
shaft is extended and squared on one end so that a 
hand crank may be used if power is not available. 

This shear will, it is claimed, reduce cutting costs 
fully one-half by replacing old style hand and power 
cutters and thus saving time and labor in handling. 

The shear illustrated has a capacity for cutting No. 
10 gauge material and lighter, while other sizes having 
capacities of No. 16 gauge %-inch and 34-inch mate- 
rial will be furnished. All machines are arranged for 
either bolt and hand power or direct motor drive. 

JOINT FOR CROSSING METAL BARS 
PATENTED. 


the 





Hugo Heinzl, Fischern, near Carlsbad, Austria- 
Hungary, has secured United States patent No. 1,083,- 
931 for a joint for 
crossing metal bars, 
comprising a pair of 
straddling bars with 
transverse slots and 
longitudinal slots at the ends of the transverse slots, 
the longitudinal slots jointly forming a pocket, a lock- 
ing member positioned entirely within the pocket and 
bounded and maintained in position by the bars at the 
ends of the pocket-forming slots, and means for se- 
curing said locking member within the pocket. 
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SHEET METAL CORNICE FACTS. 


Cornices that are decorative but deteriorate quickly 
are not worth the initial cost. Durability is the first 
consideration, while ornamental qualities are second 
in importance. Cornices must withstand the wear and 
tear caused by constantly changing weather conditions 
and where strength is sacrificed for any reason what- 
ever the purchaser soon realizes that he has not re- 
ceived full value for his money. 

The W. H. Mullins Company, 209 Franklin street, 
~alem, Ohio, state that their sheet metal cornices will 
stand the time test as only the very best crimped gal- 
vanized steel or copper is used in their construction 
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and only artisans of the highest type are employed 
in their shops. There are thousands of sheet metal 
cornice designs carried in stock to select from at at- 
tractive prices and estimates or special designs will be 
quickly submitted. In addition to sheet metal cornices 
the company manufacture skylights, building fronts, 
metal tile roofing, garlands, medallions, enriched mold- 
ings, capitals, tympanum panels, rosettes, faces, etc. 
A complete illustrated catalog of the entire line will 
be sent on request. When writing for same please 
mention AMERICAN ARTISAN. 


o> 
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CHANGE OF DATES FOR CONVENTION OF 
MICHIGAN SHEET METAL CON- 
TRACTORS’ ASSOCIATION. 





C. B. McDole of Kalamazoo, Michigan, Secretary 
of the Michigan Sheet Metal Contractors’ Association, 
announces that the dates of the annual convention of 
the Association have been changed from March 25 
and 26 to March 26 and 27. The convention is to be 
held at Detroit and the St. Claire Hotel has been 
selected as the convention headquarters. 

Among the principal speakers will be John D. Green 
of the Detroit Stove Works, Detroit, Michigan, Pres- 
ident of the National Warm Air Heating and Ventilat- 
ing Association ; George Harms of F. Meyer & Brother 
Company, Peoria, Illinois, President of the Illinois 
State Association of Sheet Metal Contractors, and S. 
H. Morgan of Detroit. 

The Michigan Sheet Metal Contractors’ Association 
is growing rapidly and it is anticipated that the com- 
ing convention will be an interesting one both from 
an educational and business standpoint. 
ss kidlit asieraneioonn 
RELATION OF A TRADE MARK TO THE 

PRODUCT. 








_ There is a reason for a trade mark. In fact there 
are several important reasons for a trade mark. One 
of these is that it is placed on the product manufac- 
tured by a company because that company knows it 
forever shuts every avenue of escape from responsi- 
bility for the quality of the product. 

The La Belle Iron Works, Steubenville, Ohio, as- 
sert that a bad sheet bearing their name cannot be 
bought, since they cannot afford to place their trade 
mark on:a bad sheet. 

The materials and even the fuel used in the manu- 
facture of their products all come from mines and 
quarries owned by the company. The La Belle Iron 
Works claim to insure uniformity of their products 
by controlling quality “from mine to market.’ To 
keep every shipment up to a high standard, whether 
it is steel sheets, pig iron, universal or grooved plates, 
steel tubing, cut nails or pipe is the desire and busi- 
ness of every person in their large organization of 
efficient workmen. A catalog describing the merits 
of their products will be mailed on request. When 
writing for same please mention AMERICAN ARTISAN. 

aihes - 

The trouble about “shutting your eyes to trouble” 
is that you can’t block the next wallop! 
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WHY DO GALVANIZED WIRE CLOTHES LINES 


BLACKEN CLOTHES? 


Can you tell us why some galvanized iron used in 


the manufacture of washing machines or galvanized 


wire used for wire clothes lines blacken the clothes? 
And if so, do you know of a remedy for it after the 
goods are made up and in use? 

We have several complaints of this nature and 
where clothes washed in a particular machine or hung 
on a particular line had black streaks wherever they 
came in direct contact with the metal. 

Yours very truly, 
OESTREICH BROTHERS. 

New London, Wisconsin, February 23, 1914. 

Can any of our readers supply this information ? 





PATTERN FOR BULL HEAD WANTED. 


AMERICAN ARTISAN, 
Chicago, [llinois. 

Gentlemen: Will you please show me in your 
paper how to make a pattern for a bull head—an 
8x12 bull head with a 12-inch pipe; that is, a boot to 
go in a register box 8x12x12? The box is 8x12 and 
I want to put a 12-inch pipe on it. 

Thanking you very much for same, I am, 

Yours truly, 
E. A. GOEHRING, Tinsmith. 

Indian Head, Saskatchewan, Canada, February 24, 
IQI4. 


+> 


NOTES AND QUERIES. 





ELECTRIC ELEVATORS. 
From T. H. Trevett, Champaign, Illinois. 

I would like the name of a first class electric elevator 
manufacturer. 

Ans.—Kimball Brothers Company, 1031 Ninth 
Street, Council Bluffs, lowa; Energy Elevator Com- 
pany, 214 New Street, Philadelphia, Pennsylvania. 

ACETYLENE GAS MANTLES. 
From A. P. Nelson, 6226 Broadway, Chicago, Illinois. 

Please advise me where I can obtain acetylene gas 
mantles the brand name of which is “Durable.” 

Ans.—The Bright Gas Mantle Company, 1828 Mil- 
waukee Avenue, Chicago, Illinois, handle “Durable” 
gas mantles. The Peerless Light Company, 174 West 
Randolph Street, Chicago, Illinois, are prepared to 
make gas mantles of every description. 

TEMPERED STEEL. 
From Milton L. Kistler, Box 433, Iowa Falls, Iowa. 

Can you inform me where I can obtain tempered 
steel No. 29 and No. 30 gauge? 

Ans.—American Rolling Mill Company, 122 South 
Michigan Avenue, Chicago, Illinois, Stark Rolling 
Mill Company, 14 East Jackson Street, Chicago, Illi- 
nois, and American Steel & Wire Company, 208 South 
La Salle Street, Chicago, Illinois. 

RECIPE FOR COLORING SOFT STEEL TO COLOR OF GUN 
METAL. 
From The George F. Meyer Lightning Rod Company, Cal- 
vary, Wisconsin. 
Can you inform us where we can get a recipe to 


color common soft steel to the color of gun meta’, thi; 
to be used on steel points on lightning rods? 

Ans.—American Steel & Wire Company, 208 Sox}, 
La Salle Street, Chicago, Illinois. 

GRANITE DINNER BUCKETS. 
From Heilstedt Hardware Company, La Salle, Illino:; 

Kindly advise us where we can buy 2 and 3 quart 
granite dinner buckets? 

Ans.—Orr & Lockett Hardware Company, 14 Wes 
Randolph Street, Chicago, Illinois, and Casper Hard. 
ware Company, 3639 Cottage Grove Avenue, Chicago 
Illinois. 

DARTS UNIONS FOR STEAM FITTINGS. 
From Wernecke & Schmitz, Manitowoc, Wisconsin 

Please inform us who makes Dart’s Unions for 
steam fittings. 

Ans.—E. M. Dart Manufacturing Company, Provi- 
dence, Rhode Island. 

O. K. STEEL CORNICE BRAKE. 
From E, B. Crites, 108 North First Street, Guthrie, Ok- 
lahoma. 

Kindly give me the address of the manufacturer of 
the O. K. Steel Cornice brake. 

\ns.—Dreis & Krump Manufacturing Company, 
2911 South Halsted Street, Chicago, Illinois. 


_— =. 
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ITEMS. 





Phil Gustin, a blacksmith of Bowling Green, Ohio, 
is said to have discovered the lost art of tempering 
copper. 

The Pantatello Company of Detroit, Michigan, is 
moving to Lorain, Ohio, and is equipping a factory 
at the latter place for the manufacture of stove pipes 
and similar products. 


The regular monthly meeting of the Master Sheet 
Metal Workers’ Association of Milwaukee, Wiscon- 
sin, will be held on Wednesday evening, March 4, 
at which time officers will be elected and a number of 
committee reports will be received. 


Jt is announced that the O. O. Poorman Company, 
manufacturers of sheet metal working machinery, 
Bremen, Ohio, will build an addition to their plant. 
L. H. Wessell is now general manager of the company, 
having been appointed to that position recently. 


The Lamneck Company have occupied their new 
three-story building at 162 West Naghton Street, Co- 
lumbus, Ohio. The new premises are fully equipped 
with power machinery for the conduct of the com- 
pany’s sheet metal working and furnace business. 
Their old place of business at 1135 Mt. Vernon Ave- 
nue, Columbus, is retained as a branch establishment. 


The new steel plant which will be built at Massillon, 
Ohio, by the Massillon Rolling Mill Company, wil 
be the first and only plant in the United States to be 
electrically driven throughout. The contract for the 
electrical equipment has been awarded and with this 
power the company will operate a 34-inch blooming 
mill and a 34-inch bar mill. They will install three 
50-ton open hearth furnaces at the start and whe 
these are completed and in good running order, the 
will, no doubt, add three more. 
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NEW PATENTS. 



































1,087,103. Adjustable Safety-Handle. Charles F. Black, 
Philadelphia, Pa. Filed May 16, 1913. Serial No. 767,973. 


_ 1,087,150. _Clothes-Washing. Device. Edward C. Stuth, 
Minneapolis, Minn. Filed April 14, 1913. Serial No. 760,881. 


; 1,087,193. Door-Lock. Robert Lee Skinner, Le Roy, 
N. Y. Filed May 3, 1913. Serial No. 765,183. 

1,087,232. Mounting for Washing-Machines. William 
Eugene Hartt, Constantine, Mich. Filed Feb. 26, 1912. 
Serial No. 680,010. 

__ 1,087,264. Fence-Staple. Charles T. Sheppard, Holden- 
ville, Okla. Filed June 6, 1913. Serial No. 772,155. 
_ 1,087,286. Step-Ladder. _ Arthur*H. Franklin, Traverse 
City, Mich. Filed Aug. 17, 1912. Serial No. 715,554. 

1,087,296. Ventilator. William R. Johnson, New De- 

catur, Ala. Filed Feb. 18, 1911. Serial No. 609,421. 
1,087,342. Knife. William A. Yerzley, Newark, N. 


J., assignor to Nagle Re Blade Knife Company, Newark, N. 


J., a corporation of New Jersey. Filed Oct. 21, 1912. Serial 
No. 726,931. 
1,087,344. Gas-Range Burner. Eugene S. Allen, New 
York, N. Y. Filed April 29, 1911. Serial No. 623,997. 
_ 1,087,402. Cooker. Stanley Sauvage, Chicago, Ill. Filed 
July 5, 1912. Serial No. 707,675. 
__ 1,087,411. Razor-Stropping Machine. De Forest Tomn- 
kins, Astoria, N. Y., assignor to Samuel Kanner, New York, 
Y. Filed June 25, 1913. Serial No. 775,631. 
1,087,426. Gas-Burner. George W. Blakesley, Kansas 
ty, Mo. Filed May 19, 1911. Serial No. 628,228. 
1,087,449, Window-Stop Lock. Elmer E. Kelmer, Cleve- 
ind, Ohio, assignor to H. C. Woodruff, Cleveland, Ohio. 
iled March 8, 1913. Serial No. 153,015. 
_ _ 1,087,456. Oiling Device for Cutting-Tools. Carl Erik 
Lan Seattle, Wash. Filed March 4, 1912. Serial No. 
31,004, 
1,087,510. Hinge. Robert Henry Roney, Burlington, N. 
Filed Nov. 28, 1908. Serial No. 464,959. 
1,087,483. Door-Closing Device. James W. Clemmer 















































and Horace H. Burton, Fargo, N. D. Filed June 9, 1913 
Serial No. 772,634. 

1,087,536. Rotary Razor-Sharpening Machine. Charles 
M. Herring, Fort Worth, Tex. Filed Dec. 16, 1912. Serial 
No. 737,031. 

1,087,551. Hanger for Windows and Screens. Frank E. 
Reed, Northfield, Vt. Filed Sept. 18, 1911. Serial No. 649,- 
991. 

1,087,576. Self-Locking Hinge. George W. Fernald, 
Waltham, Mass., assignor to Lyman K. Eddy, Boston, Mass. 
Filed June 20, 1912. Serial No. 704,731. 

1,087,580. Tack. Alexander Hamill, Baltimore, Md 
Filed Feb. 24, 1913. Serial No. 750,401. 

1,087,590. Safety Door-Fastener. Frederick H. L 
Knabe, St. Louis, Mo. Filed April 11, 1913. Serial No. 760,- 
450. 

1,087,617. Nutcracker. Ralph A. K. Traber, St. Louis, 
Mo. Filed Jan. 31, 1913. Serial No. 745,311. 

1,087,680. Firearm. John D. Pedersen, Jackson, Wyo. 
Filed July 5, 1918. Serial No. 777,508. 

1,087,693. Door-Pull. George A. Sieben, St. Paul, Minn. 
Filed June 23, 1913. Serial No. 775,193. 

1,087,708. Strainer Attachment. George Bendix, Vesta, 
Minn. Filed June 16, 1913. Serial No. 773,886. 

1,087,709. Hinge. William N. Blanchard, East St. Louis, 
Il. Filed June 18, 1913. Serial No. 774,352. 

1,087,727. Sifter. Homer W. Case, Poughkeepsie, N. Y. 
Filed Aug. 28, 1912. Serial No. 717,536. 

1,087,763. Hasp-Fastener. Fred T. Harrigan, Turners 
Falls, Mass. Filed July 22, 1913. Serial No. 780,508. 

1,087,778. Safety-Razor. Gus Major Kaiser, New York, 
N. Y. Filed Nov. 26, 1913. Serial No. 803,263. 

1,087,793. Mop. Felix Lemieux, Chicago, Ill. Filed Dec. 
23, 1912. Serial No. 738,197. 

1,087,869. Fly-Trap. Jacob K. Bue, Havre, Mont. Filed 
May 14, 1912. Serial No. 697,310. 

1,087,886. Cooking Apparatus. James F. Mirrielees, Cin- 


cinnati, Ohio. Filed Jan. 14, 1911. Serial No. Guz fc. 
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WEEKLY REPORT 
OF TRADE AND THE MARKETS 








STEEL. 
Steel mills continue to report strong specifications 
This has greatly encour- 
Steel plant operations are 


for finished steel products. 
aged business in general. 


being steadily increased and the more important mills 
are running at from 65 to 80 per cent capacity. Some 
of them are operating at nearly full capacity. 
pects are exceedingly bright and it is the opinion of 
mill managers that higher prices will reign before 


Pros- 


long. 

The observance of the holiday on Monday and the 
heavy snowstorms have both had both a direct and in- 
direct affect upon the trade during the week and have 
served to make the steel market, proper, uneventful. 
A slight falling off has been shown on new buying 
throughout the country and it is not believed any signs 
of activity will predominate until specifications 
against contracts placed in January and the first part 
of February have been made by consumers. 

At the Gary plants of the Illinois Steel Company 
approximately 7,200 men are now employed. The 
normal total is about 8,000. 

About 40,000 tons were let on structural contracts 
during the week, and some 3,500 tons of this were for 
railroad work. The market talk centers largely 
around prospects of railroad buying, which has been 
more or less irregular. During the latter part of last 
year, when buying generally was not satisfactory, it 
was believed there could be no great improvement 
unless the railroads would buy. Nevertheless an im- 
portant movement sprang up immediately regardless 
of the fact that there was no railroad buying in evi- 
dence. Prices of steel products are practically sta- 
tionary. The prices are (f. o. b. Pittsburgh): Mi£ll 
shipments—steel bars, $1.20@1.25; tank plates; base, 
$1.20@$1.25; beams, base, $1.20@1.25; steel sheet 
piling, base, $1.50@$1.60. 

WIRE AND WIRE NAILS. 

There is a firm stand at the advance to $1.50 for 
nails, according to makers. In some sections it is 
contended that another increase of $1 per ton may 
take place about March 1. The demand continues 
strong and there are no signs of slackening in sight. 
Wire business is being done at $1.35 to $1.40. The 
prices are: Wire nails, jobbers’ carload lots, $1.60; 
retailers’ carload lots, $1.65; cut nails (western mak- 
ers) jobbers’ lots, $1.60; painted barb wire, jobbers’ 
carload lots, $1.60; retailers’ carload lots, $1.65; 
plain wire to jobbers in carloads, $1.40, to dealers in 
carloads, $1.45; polished staples, $1.60; galvanized 
staples, $2.00 

SHEETS. 

Sheet mills are operating at nearly full capacity 

while shipments are practically normal for this time 


of the year. Leading makers are holding fo: 
mum prices, although in some centers the 
marked by considerable irregularity. There ha 
a heavy pressure for sheets for second quarter 
is reported that there has been some tonnage sol { 
delivery after April 1, although there is none 
larger mills that has opened books beyond that date 
In the Chicago market steel sheets show 
nearly the strongest feature of the steel market 
to $2 is quoted on No. 28 gauge black and $2.9; to 
$3 on No. 28 gauge galvanized. There has been some 
tonnage taken recently at $1 a ton lower. The fol- 
lowing prices are f. o. b. Pittsburgh, carload lots and 
larger, smaller lots, $2 extra per ton. Jobbers charge 
the usual advances from store. No. 28 black, $1.95 
to $2; No. 28 tin mill black, $1.90 to $1.95; No. 28 
galvanized, $2.95 to $3; No. 10 blue annealed, $1.40 
to $1.45; No. 28 painted, corrugated, $2.15 to $2.20: 
No. 28 galvanized, corrugated, $3.05 to $3.10. 


S 
1.95 


TIN PLATE. 

While tin plate prices are not exceptionally strong, 
they are steady. Should the market reach that point 
where quantity differentials are entirely eliminated, 
there probably would be a rise in the open price. The 
present price of $3.40 on tin plate can be considered 
as being based on 40c tin and $20 sheet bars. How- 
ever, $22 for sheet bars is now quoted but tin mills 
are covered fairly well and tin has returned to the 4oc 
region, following an advance that suggested at one 
time, 45c tin. Production was between 85 and 9 
per cent of full capacity, but when a few plants are 
eliminated that do not normally operate the output, it 
was easily above 9o per cent. Plants specializing on 
coke plates have had a full run while the main idle- 
ness was among specialty mills. The prices for 
prompt and future shipments, f. 0. b. mill are: Coke 
tins, 14x20, I. C., $3.55; 14x20, 100-pound, $3.40: 
14x20, 95-pound, $3.35; 14x20, 9o-pound, $3.30; 
eight-pound coated, 20x28, 214-pound, $6.90; 20x28, 
200-pound, $6.60. 


COPPER. 

Despite so many adverse circumstances in the cop- 
per market, there was a surprising strength in the 
quotation of electrolytic, which has been at 14’ 
for several days. The market has been dull during 
the entire week. There is much to be desired in the 
amount of copper consumption and until an increase 
in the demand is evidenced attempts to push up cop- 
per prices should be avoided. During a normal acti 
ity it is possible fo melt down from 60,000,000 to 7: 
000,000 pounds of raw copper per month in this cou! 
try. Until this rate of domestic consumption is © 
stored the market cannot have a permanently so! 
foundation. 








IS 


for Max}. 
trade jg 
has been 
er and it 
sold for 
le of the 
it date 
NV up as 
*t—S$1.9: 
$2.95 rm 
en some 
he fol- 
lots and 
s charge 
kK, $1.0 
No. 28 
1, $1.40 
$ 


ho 


-20; 


Strong, 
t point 
inated, 
The 
sidered 
Hy W- 
1 mills 
he 4oc 
if one 
nd 9o 
ts are 
Dut, it 
ng on 
idle- 
; for 
Ci ke 
3.40; 
3.30; 


x28, 


COp- 
the 
$78 
ring 
the 





\\ ule the asking price of 147c, delivered, 30 days, 
en held by the leading producers, this quotation 
t thoroughly represent the market. Fourteen 
and one-half cents is now quoted on electrolytic, de- 
livercd, 30 days. Domestic buying is practically at a 
andstill. The usual brand of casting copper can 
now be quoted nominally at 143c, delivered 30 days. 
Fifteen cents cash is held for good prime lake copper, 
while some sales of somewhat inferior grades of lake 
are held at 1474c cash. The prices are:, Prompt and 
February—Prime lake, 14.75 to 14.8734; electrolytic, 
14.50 to 14.60; casting, 14.30 to 14.40. March and 
\pril—Prime lake, 14.75 to 14.87%; electrolytic, 
14.50 to 14.60; casting, 14.30 to 14.40. 


CHANGE IN METAL PRICES. 


The following changes in the metal market during 
the current week are reported: 


SOLDER. 
XXX Guaranteed 4% & %, per Ib................-000- 24%c 
Commercial, 4 & We, DEF -TD. oo. nese ccc cece cceees 2254c 
No. 1 PROMI BU Mae Ga ne ves ices cscs cw ccccusnas 20%c 
SHEET ZINC. 

Cask lote <<. amaeee cp atte oa oa 6 oh tess o's oe 0's $7.75 
Less that) CHME-O0tB eww. sees se Fe ae, ae $8.00 to 8.50 
TIN. 

Pig tint, POR Mera sa PEW Pie k 60k ove cence teSeenecseteoes 42c 
Bar tie, GUE Wesci eae gad dae eect cSaeteveae ease 43¢ 
SPELTER. 


The spelter market shows signs of weakness al- 
though there has been hardly any noticeable change 
in prices during the past week. Five dollars twenty- 
five cents East St. Louis for February and March 
deliveries is being quoted by sellers, while in some 
cases $5.24 or $5.23%. That the market is holding 
as well as it is in spite of theack of buying is a sur- 
prising feature. This backs up the statement that 
there has been no manipulation for a reaction by the 
large interests. It does not appear that they have been 
connected in any way with the present decline al- 
though there are times when these interests worked 
the market down that they may affect the price of 
ore. The market is extremely dull. Prices are as 
follows: New York quotations, prompt shipment, 
$5.40 to $5.50, retail lots $5.65; February, $5.40; 
March, $5.40; April, $5.40 to $5.45; Saint Louis quo- 
tations are: Prompt shipment, $5.25; February, $5.25; 


on 


March, $5.25; April, $5.25 to $5.30. 


PIG IRON. 

Co-operation and frankness of an unusual nature 
on the part of many producers of pig iron in the Cen- 
tral West has brought about the belief that higher 
prices on pig iron are demanded on account of exist- 
ing present conditions. Large tonnages were found 
1 order books of furnaces. Stocks in furnace yards 

low while a great percentage of the tonnage has 

for less than cost price. The decision of fur- 
e men to hold out for prices that are reasonable is 
natural result of these conditions. 
ollowing a few weeks characterized by heavy buy- 
. the pig iron market is quiet although some grades 
e signs of rising to higher levels and prices are 
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holding well. The market does not show any signs of 
returning to its active state of three weeks ago. 

The slackening in the pig iron market has not car- 
ried lower prices with it, as the merchant furnaces in 
operation are sold up fairly well. It is reported that 
if attractive prices are offered, the American Steel 
Foundries, which has been making inquiries for sec- 
ond quarter needs for shops at Sharon and Alliance, 
will buy through the year. Inquiry has been made 
for 10,000 tons of basic for last half shipment by the 
United Steel Company, Canton, Ohio. Basic is being 
held at $13.25 and $14.25, valley, is held for Bessemer. 
Although leading sellers are refusing to shade the 
maximum prices, malleable, foundry and gray forge 
are very quiet. The prices are: 


PITTSBURGH. 
(Through First Half 1914.) 


aE h eek ccvggsesddosereguk war $15.15 
Rt as whan os Sikesces se vss inc ek eoneaeele 14.15 
OE ROMEO soos oun dis oo ane aed aa'e seibasdaecls $14.15 to 14.40 
MEd a cin canacesreseoeveasnese 14.15 to 14.40 
SE ole oie g cg + 6. dwn readin akc crewics 3.65 to 13.90 
(The freight from valley points is 90c.) 
BIRMINGHAM. 
(For southern delivery.) 
ION Gs ITS Dicldin s aceneecscwevoenwac $11.50 to 12.00 
RU EE Castes hid v conte 0b s ce eee beets 11.00 to 11.50 
EE ee FON is Se ea 0a dikes bbe walen once 10.50 to 11.00 
I Ae MENS 5 ovorai art Winsacn «6 sinlojewaiReinioree as 10.25 to 10.75 
Ts Sa cies ainsi Coe Sok asad Sede Kwa 10.25 to 10.75 
oo Sinica a dik a8 Okay oa eek ewenes 10.25 
NN EE CS a or ee ere 10.75 to 11.25 
Laat 3) ete. oo. gad Kone Miniomared 11.00 to 11.50 
ae eo ae or ae . 10.50 to 11.00 
MINE thas os nanan cuneleedac's« 25.00 


CHARCOAL, 
(Delivered Chicago, until July 1, 1914, except northern 
foundry, and malleable Bessemer, which are quoted f. o. b. 
local furnace.) 


Paie Superior char, No.1 or 4...........6.650. $15.50 
Northern foundry No. 2................--.--$14.00 to 14.25 
ee Ga SE 14.85 
Jackson Co. silveries, 8 per cent.............. 18.40 
Southern silveries, 5 per cent silver........... 16.85 
Re rr eer eee 14.85 
son cates ot Ue etia des bases = eee a 14.00 to 14.25 


Rogers, Brown & Company’s market report for 
Fébruary 28, says: 

Buying during the week has been of somewhat smaller 
volume and the market has been quiet. There is decidedly 
less range in prices and several Ohio furnaces have advanced 
figures during that time. The price situation is stronger and 
condition of furnace order books would prove this to be the 
natural result of recent heavy buying. There is a better 
feeling in all districts and in spite of the smaller buying dur- 
ing the week the whole situation is improved. 

Recent severe winter weather throughout the lake dis- 
trict and central territory has had its quieting tendency on 
markets generally and for some days to come the effect will 
be felt in the case of fuel supply. Somewhat less active buy- 
ing is evidenced in the finished steel trade, the reaction from 
recent purchases. a 

There is marked interest in last half delivery and inquiry 
in this way has come out, but there is nothing on which to 
base figures and furnaces are reluctant to consider such busi- 
ness at the present time except at an advance. 

Shipments on existing contracts are being taken regular- 
ly and used promptly, as has been the case for some time 
past. There seems to be no decrease in the average daily con- 
sumption, at some points a marked increase on the part of 
consuming interests, with, however, the accumulation of prac- 
tically no stock whatever on consumers’ yards. 

The coke market is excessively quiet locally and has little 
if any more activity elsewhere. After a few days of better 
buying in the Connellsville field, things have again become 
quiet. Up to the beginning of the week there was little 
change in production or shipments on existing contracts. The 
week, however, with its heavy snows and cold will make 
transportation more uncertain and cut down production. 
There has been no change in price. 
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Current Hardware and Metal Prices. 
AMERICAN ARTISAN AND HARDWARE RECORD is the Only 
publication containing Western Hardware and Metal prices corrected weekly 


es 





METALS. 


FIRST QUALITY BRIGHT 
PLATES. 


L&EAD 


National (White) brands (in less _ 


than 100 fb. lots), per tb 


Per Box.| Shezt. 


SMES sc enw eyo vwer $7 35 








10 55 


per 100 tbs. £6 20 
per 100 tbs. 62! 


Full coils 
Cut coils 


ALUMINUM. 


11 65 \Carload lots. 


COKE PLATES. 
Cokes, 180 Ibs 20x28 $7 90) 
Cokes, 200 Ibs....... 20x28 8 10} 
Cokes, 216 Ibs.......IC 20x28 8 40} 
Cokes, 270 lbs IX 20x28 1010 


PIG IRON. 
North’n Fdy., No.1 
North’n Fdy., No.2........... 14 50 
North’n Fdy., No.3........... 14 25 
Southern Fdy., No. 1.......... 16 10 
Southern Fdy., No. 2 
Southern Fdy., 
Lake Sup. Charcoal 
Malleable 


per 100 lbs. $2 05 

210 

» . 2a 
No. per 100 lbs. 2 20 





ONE PASS COLD ROLLED BLACK 
per 100 Ibs. 


per 100 Ibs. 


.-per 100 Ibs. 
GALVANIZED 


No. 16..........-per 100 lbs. $2 85 
---per100 lbs. 3 00 

" per 100 Ibs. 315 
Ces cat hasws ---per 100 lbs. 3 30 
Ee --perl100lbs. 3 45 
---per100Ibs. 3 60 


No.1 Pure Ingot 


per lb., $0 2) 
Sheets 5% 3 


DUOC. s2ckvstanent per lb., $0 42 
2 eee vekiees 43 


HARDWARE. 


ADZES. 


Carpenters’. 


Plumbs...... 


“oopers’. 


White's ... 


AMMUNITION. 


Caps, Percusston—per 1,000. 


F.L Waterproof, 1-10s......... 47 
SPP 0chbbe p> Kako sind dunk 35c 


Musket .. 


Shells, Loaded— 


Loaded with Black Powder... .40% 

Loaded with Smokeless Powder, 
medium grade 

Loaded with Smokeless Powder, 
high grade 40&10& 10% 


ree --+--perl00lbs. 3 90 Winchester: 


POLISHED SHEET STEEL. 


per 100 lbs $4 70 
per 100 Ibs. 4 80 


Smokeless Repeater Grade. .40 &5% 
Smokeless Leader Grade.40&10&10% 
Black Powder 


per 100 Ibs. 4 90|\G4n Wads—per 1,000. 


per 100 lbs. 5 00 


Winchester Gun Wads 


SMOOTH STEEL. Pesitier. 


Per 100 Ibs. 
Wood’ # Smooth, We: Diivcte vd $3 05 
No. 22-24...... 310 
No. TEP... 315 
_ a EEE 


PATENT PLANISHED SHEET 
TRON. 


Patent Planished Sheet Iron, 
100 Ibs.... -+. $9 60 


PATENT PLANISHED SHEET 
STEEL. 


Dickey Planished Sheet Steel. ....83c 


SOLDER. 
XXX Guaranteed § & }..per Ib. 244c 
Commercial § & $ 22%c 
No. 1 Plumbers 20%c 
In Slabs 
SHEET ZINC. 
IR io seicatsdsca pike eae 





COPPER. 








Expansion Screw Anchors 


Trenton, 70 to 80 tbs 
Less than Cask lots... ....8 00 to 8 50/Trenton, 81 to 150 tbs 


DuPont’ s Sporting, kegs 
‘i 4 kegs.. 


DuPont's Canisters . 25) 


. 15 
.Drums 23 49 
Kegs : 

$-Kegs 
“e * 10-Can Drum i 38| 
+-Kegs 3 12, 
Canisters 54 


Shot. 


Drop shot, sizes smaller than 


Buck Shot, 25-tb. bags, per bag 2 20) 
Chilled Shot 25-tb. bags, “* 2 20) 


ANCHORS 


ANVILS 


93c per lb 
9c per fb. 


ASBESTOS. 





Copper shect, base............. 20c Board and Paper.......... 3.00 Cwt. 


rd Double Bitted (without handles). 


AUGURS. 


Boring Machine.................&% 
SPI Win ska o> <p ee be 2a 


Carpenter's Nut................-.W% 





Hollow. 


Bonney’s—list $30.00.. gee 
Stearns, NO. B. 2.06 0ssssoes fee 6 00 


Post Hole. 


Digwell, 8-inch.......per doz. 12 50 
Iwan’s Post Hole and Well.. 40% 
Vaughan’s, 4 to 9-in., per doz. 6 60 


Ship. 


Ford’s,with or wi ithout screw. 50% 
Snell’s “ - 40-5% 


AWLS. 
Brad. 


No. 3 Handled... 
No. 1050 Handled.. 
Shouldered, assorted, 1 to 4, 

per gro. $3 60 
Patent asst'd, 1 to4.. 70 


“per doz. $0 40 
95 


Harness. 


Peg. 


Shouldered 
Patent 


Scratch. 
No 1 handled.. 5 40 
No. IS, socket handled per doz. 1 25 
No. 7 Stanley 


Boy’s Handled. 
Lippincott, 3 tb.......per doz. $7 00 
Marshall Falls City... r 6 00 
Broad. 
Plumbs, West, Pat 
ps Can. Pat.. 
f° Firemen’s "(handled) 
ee pene oa ee per doz $19 00 
Plumbs, Miners’ (handled) “ 9 00 
Single Bitted (handled) | 
Blood’s Champion $12 00 
Blood’s Dull Finished 10 50 
Rough Rider 














Perfect Premier, Forest Clipper 10 00 
Single Bitted (without handles) 
Blood’s Champion 

Blood’s Dull Finish 

Rough Rider 





Blood’sChampion, 34 to 44 tbs 
per doz $11 
Flint Edge 
Perfect Premier 
The above prices on axes of 3 to 4 tbs. 
are the base prices. 
34 to 44 tbs. advance 25c. 
4 to 5 ths. advance 50c. 
‘44 to 54 Ibs. advance 75c. 


BAGS, PAPER NAIL. 


16 20 25 
$2.50 3.75 4.50 5.00 


BEATERS. 

Carpet. Per dog 
No. 13 Tinned Spring Wire .. g % 
No. 11 Spring Wire copper 1 30 
No. 10 Preston.. 


Egg. 

No. 50 Imp. Dover 
No. 102 “ 

No. 150 “ xs 

No. 10 Heavy hotel tinn 
No. 13 

No. 15 * ne 
No. 18 iS +: 


a 
Blacksmiths’... ‘ 


Hand. 


12-inch 


Call. 
3-inch Nickeled Rotary Bell, 
Bronzed base per doz. $5 00 


Cow. 
a ee A 
Kentucky................ .65&10% 


Door. Per doz 
New Departure Automatic... $6 50 
Rotary. 
3 -in. O]4 Copper Bell 
3 -in. Old Copper Bell, fancy.. 
3 -in. Nickeled Steel Bell 

¥ 34-in. Nickeled Steel Bell.... 


Hand. 
Hand B<¢ lls, — 40&10% 
White Metal.. fs s+ 
Nickel Plated.. Siar 80% 
Swiss. . *. “408 334% 
Silver Chime.. Malem «se 888% 
Miscellaneous. 


Church and School, steel alloy. .50% 
50 8675 (100 
$1.90 2.40 3.55 4.75 


BEVELS, TEE 


Stanley's, rosewood handle, new _ 
list. . carane:s + £0t8 


© /Stanley’s iron handle... ys» Nets 








BINDING, OILCLOTH. 


Zinc.. Peete. ss 18% 
Brass. 70% 
Brass plated.. . 


BITS. 


Extra Double Spur......... 
Ford’s Car and Machine.... 
Ford’ s Ship 


Russell Jenning’s. 

Clark’s Expansive.. 

Steer’s ** Small list, "$22. 00.. 25% 
x “Large “‘ $26.00 .25% 


Countersink. 
No. 18 Wheeler’ s per doz. $1 60 
No. 20 res 2 40 
American Snailhead. . 1 10 
‘tee Were 1 20 
i SEDGE - 1 00 
Mayhew’'s Flat.. bo 
a CER os wine's 1 40 


Dowell 








BALANCES, SPRINC 


INC Sak ot ache! bas wie ik 
Pelouze 


BARS, CROW. 
Pinch or Wedge Point..per cwt. $3 25 


BASKETS. 
Clothe. 


Small Willow... . per doz, $7 00 
Medium ee = 8 75 
Large = i 10 50 
Galvanized Iron. 1 bu. 1} bu.! 
Per doz #3 50 500 675 





Russell Jennings 


Gimlet. 
(7) 


Reamer. 
Jenning’s Square..... 
Standard Square..... 
American Octagon... 
Screw Driver. 


No. 7 Commor... 
No 1 Triumph... 
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Hack. 





Wood. 





Snatch. 


Wooden....sseeeccseecees 


BOARDS. 
Stove 


Wash. 


No. 862, White Hen eam) 


No. 800, Brass King. . 


No. 172, Our Best (soap saver) 
per doz. 3 


cee etme eee anette 


BOBS, PLUMB. 


C arpenters’. 


No. 2, iron Soe ay per doz. 


No. 113, brass plated.. 
No. N30, nickel plat’d 


BOLTS. 
Carriage, Machine, etc. 


Carriage, #x6 and sizes a. 


and shorter. 


Carriage, sizes larger and oe 
er than $x6......... ecuudes 70 &10 


Machine, #x4 and sizes smaller 
and shortel..sics< sis custo 75 & 
Machine, sizes larger and long- 
er than §xfx4........... 7 
PIOW, 30s Saieaste eeu en 


Stove . 


Wagon Box Strap... 
Mortis, Doer. 

Gem, iron. 

Gem, bronse plated... 
Barrel. 


Wregbincss i535 3s waien eee 
Wrought, bronzed.......... 


lush. 


Weel ooo asset cS cess 


Spring. 


Wien nein cee ce ecack 
Wrought, heavy........... 


Square. 


BORERS. 
Angular. 


Miller’s Falls........ per doz. $13 75 
Sill borers, No. 51...per dos. 18.00/-. 


Bung. 


Enterprise Mfg. Co.'s No. 1. 
pues) eg 


BOXES 
Mail, No.. “ 1 


Per doz.. ‘$3.50 5.00 15.00 


Miter. 


New Langdon............... 


Stanley’s....... 


SCOVOY By sv ce FON) aoa bad 


in aanaes 


Nos. 66 to 146.. 


BRACKETS. 


y-Rack. 


W Venzelmann’s No.1, per doz. $9 50 


0. 2, 


owl Wrought Steel......... 
Clover Folding. .........0000% 


BROILERS. 


Cable Log Chain. 


BLACKING, STOVE. (See Polish) 
Advance 25c per 100 tb. on Cable 


BLADES, SAW 


a 2 & lf-in.......+--0s 
Clock Gpring-..eeseeeeceeeeces 
Star..-.cosseereeesecceeseses 


Coil Chains, German Pat. 


es 


eo 


aSRsas 


ee 


Disston’S...++eeeeeeeeecees 
Flexible...+--+eeseeereeeenes 


Jackson's 3 90 Ce per Wooden, a“ a lain on sn AiG allel dela 


Disston’s—No. 6, 16, 26 & 
Triumph...-++eeeceeeeorere 


German Machine Chain. 
3/0—2/0—1/0—1 
BURRS, RIVETING. 


Copper Burrs only 
Tinners’ Iron Burrs only....... 


Light Brass, 3 ft 
Heavy Brass, 3 ft .... 


ee RLS ine «wiki ld Galvanized, 5 re 
Wrought Brass (New List).... ora 7 
Wrought Steel, Bright 


Wrought Steel, Japanned 


Wabash Crystal........ 
Wabash Oriental....... 
Wabash Mosaic........ 
Wabash Aluminum..... 
Wabash Art Inlay...... 


No. 760, Banner Globe, ieinal* ) 
per d 


ee ee 


eer ee eee eee eee ee ee) 


eee ee eee ee Te 


(Lufkin R. Co.'s), per Mic... GBB Oe icrrect tere eeeteeeeees 


Tee ee eee eee eee ee ee 


Cee eee rere ee eereeereeeees 


eee eee meee eneee 
ee ee ee ey 


eee eee eee eee ee 


8 10 
“"$20 25 $22 70 $23 st 


om Ape ta 


10 Stretcher Chains. 
"$17. 75 $20" 25 $21 45 


¥s-in. $8.50; #-in. $7.75 per 100 Ibs. 


“hia E.2 wf 
Western Standard. 
6-2 


Add 2c per pair 
Add 2c ‘ 


CAN OPENERS. ao Stay Chains. 


See Ammunition. 
CARPET STRETCHERS. 


Common ‘White School 


sere eee eens we eens 


CHECKS, DOOR. 


Diamond, Regular 


Myers’ Clover Leaf 
oe amine 


CARTRIDGES. 
See Ammunition. 





Terr eee eee eee eee eee eee) 


‘old. 
Good quality, § in. _ 


Smaller size per doz.. 
$f | Socket, F: ae 4 and Firmer. 


ee eee terete anew ese sese 


CATCHERS, GRASS. choppers See Cutters, Meat. 


CH 
* | Goodell’s for Goodell s 





CHAIN AND CHAINS. 


doz. pairs, $5 75 
With Side Snaps. 5 00 


ims. >.$3. 75 $4.35 $5. to 
o7 f-in. $5.45 per 100 lbs. 
a ‘Coil oe 


Bits 60, $5.90 $5.75 $5.65 
$5 55 $5.65 %5. 5 


Sherman’s, brass, i-in., per, doz.. 
Double brass, i-in., 


Tee eee eee eee e sere eesesess 


». Crown, Self-basting, 80dez.. $2 50° 














Saw Filers. 

saben,» Get. 910.62 eee | 

tearns’, 0, $3. 50: “ie 1, 
$11.50; No. 4 %. 00 dos. 
Wentworth’ s, No. 1, $6. 25; No. 3 
$8.75. 
CLAWS, TACK. 
Cast, wood hdle.. -per doz. — 
Forged steel, wood hdle r $0.80 
Solid steel.. _ 1 00 
EE ee ee ty 50 
CLEANERS. 

Drain. 

Iwan’s ee ... 55% 

Iwan’s Stationary... ; "M085 % 
Pot. 

Wire...............- per doz. $0 75 
Side-Walk. 


BOE ccs ccccnns.s per dos. BB 


PE Gagnse tes cekeae wee 65&5% 
CLEAVERS 
Family. 
Beattys, Inch.. 7 8 
Per doz.. $8. 75 $9.75 suo, 75 
Royal..... Si -per doz. 2 25 
Butchers. 
RNs a5 9 aera’ diavdiu cot wasarne 25% 
CLEVISES 
OS Pe Pr rs ee 6c tb 
q CLIPPERS 
Naa ois ivarnrn Sew wweieiee $1.90@4.75 
CLIPS. 
OEE OT 
Damper. 
Standard..............per doz. 70c 
3... ERED PRA Per meres, = ” 38c 
Na aia sks arniemiosigik' es - 17 
CLOTH 
Emery. 
Siae.<... . 50% 
B.& A.. 50% 


Hardware Wire—full -_e (100 ft. a 


2 to 3 incl., Galv.—in full roll... 3 00 
and 6.00660 -- 33 
Mdiwsdaack ones 3 50 
7 and 8 4 00 


Screen Wire. 
12 mesh, painted, per 100 sq. ft.. 1 20 


COCKS AND FAUCETS. 
Compression Plain Bibbs......... 65% 


Levee BiBD COeMs.. ccc cccccscces 65% 
Compression Hose Bibbs. . .50,10&5% 


Telegraph Faucets (new list). .50--5% 
Racking Cocks (new list)........ 60% 
Compression Lock C’ks(new — 60% 
Andrew’s Brass Faucets.. ...10% 


34c| Angle Plug Faucets, per dos. Gea $0 85 


Milk Can Faucets, per doz. .$2.60-4.20 
Petroleum Faucets...........+.- 70% 
COLLARS, STOVE — 


arr 5 
Plain Tin. .per gro.$1.90 $2. 0 $3. 10 


Japanned Tin “ 3.00 3.50 4.25 


Lacquered Tin “ 3.60 4.20 4.80 


COMBS, CURRY. 
Nos...000 11 15 39 89 108 


Per 
Doz..$.37 .60 1.90 .90 1.15 .80 


Nos... 299 $320 390 532 620 1400 
Per 
Doz.$1.05 .85 1.35 1.20 .75 1.40 


COMPASSES. 


OE in occ ene wews-s 60% 
Pencil—Faber's........per doz. $1.00 


COPPER—See Metals. 


COPPERS. 
Soldering. 
_» EA ere per tb 344c 
Seis s ouac Blic 21d... “ 804c 
3 tb and larger.......... “ 28¢ 
CORD. 
1, | Picture 
White Wire (new list) .........85% 
ash. 
Regal Brand........... pertb 35c 
Puritan Brand.......... m 25¢ 
eee S. 
Walker’s.. .. . 838% 
Williamson’: s "Regular. Sivsieaus —s 
Williamson’s Forged Worm......50% 
cele SPRING. 
All sizes—new list.. ce aaa 
COUPLINGS, HOSE. 
i Gieknestessdces per doz. $1 00 
Brass Pinte. . .<c0 ccs = 85 


COVERS, WAGON—See Tents. 
CRADLES, GRAIN. 


90c|Morgan’s Grapevine... per doz. $22 25 





a. ee 
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CRA YONS—See Chalk. EMERY CLOTH—See Cloth. GREASE, AXLE. HANGERS. ) 7 
rapa BARS. EMERY TURKISH. Wood Boxes. Barn Door. 

nch or Wedge Point....... per Ib 3c Size ..&lb. pkgs, $ kegs, kegs | Diamond............ per gro. $5 50) U.S. Rolled pene. £10 
CUTTERS No 60 = 150, per tb.. 6c 4c ' tog ts coeeereseeevece veosed 9 50 rst =e mrt 
. Seiier” : BY 3c 8c ti Ligttaing.. ics se cccce 5 25 torm King.. hs, pod 
oped Devil er doz. $0.75 : REE ETS 6 75| World's Best.. ts 
ala, & Minmeneinn to ’ 50% ENAMEL, IRON. Wood Pails. Wagner's Adjustable. . 70R10% 
ere gpage y pn oseeee te B-i isein Manabi Midis date. Frazer's, 15 tb. 80c; 25 tb. $1.30 each.| Warehouse Big Twin... oo 

guna want a 6 5 PRRs per gro., 15 00 “a — 15 th. 55c; 25 th Conductor P. 0 

Enterprise, Nos. 6, 10, 12, 22, i ED eee «aa 25 Tin Cans. ; Iwan’s Perfection..... 50% 

OS TEE BRR: 25% EXTRACTORS, PIG. Chamellene Graphite. Eave Trough. 

Bo 202, list, $1.50 ea.. 40&74% | See Forceps, Pig : ~ ~ — ine Waist See svat = ~ pre Bikerdes...per $2.35 
See re | 

OPE OIE 0 6 oo « 20%, 

Saunders. No.. EYES. 5 tb. per gross.........005.. 37 00} Wire..... AES 994 07 

Each.. “90. 75 $1. “20 $3. 80| Bright Wire Screw—See Goods, B. W. GRIDDLES. Parlor Deer. — 

Slaw and Chet. Drifting Pich.........2.04+ 60, 10&5% Ss ee ore per set, $37 
B-knife Crout....... per doz. $11 50|Hooks and— PE. vos esscnsnsetavanens 334%) Ives’ Improved. .__ te 
1-knife Slaw......... 1 75 nce ETC EROE EN ECE 85&10% Lane’s Standard..... - +. 
aaa... ‘ i Od AER. basis s cabas Vecaeeenon a 9% | Family as siamese Lane’s New Model... ; : 

| Tn a re “s 7 75 FASTENERS, STORM SASH DDS. 6 a dauesas oO 8 10 Le Roy Noiseless.. 4 00 

: - . = Per doz..........$7.75 9.75 12.50] Richards’. ae 40-10% 
DAMPERS, STOVE PIPE. geteetes's oa aR Ra omy Oe per doz. $0.85] 7 ose. -10% 
nO LOOP re fama os P15) Per ton............. $22 00@$23 00 HASPS 

American....... oo 0 0% FAUCETS—See Cocks. Mounted. | , 

FILES AND RASPS. Ball Bearing........ 1 2 3 |Hinge, Wrought.. 40% 
DIES AND STOCKS. Del Each..............$3.75 3.60 3.35) With Staples—See Staples. 4 
Discouttt.....sc0c since nce s0. Lee 70%} Common Bearing.....1 2 3 
Nicholson's. sc— pe eseerey © ie a HATCHETS 
DIGGERS. NS <5 as oe oe ga 75&10% GUN WADS . 
Post Hole. APONEGs. 6 0 cetacnsasssrees 7 (See Ammunition.) Crescent..... Ree . 0% 
DG cba sa0' si uean per doz. $9 25} Black Diamond ........... 70& 10 Cast Claw...."...per doz. $1 10@ 1 45 
‘ RST OTE Caer eran 75& 1 HAPFTS, AWL. sas 
Re a8 9 00 Geoat Weatern 7581 Br Cast Shingling.... eer. 2 
Eureka............. el 7 50! Kearney & Foot...........758&1 Common.........:.. per doz. $0 19 Germantown...................30% 
Heronles...._-.--.-. ¥: rt MecClellan............... . 75g) Pag. 
wan’s Split Handle.. is | Eee I DEES SORE - 22 4 
Iwan’s Perfection.... “ 900) J. Barton Smith........... 75& 1 Patent, plain top... a 50| See Kniv HAY KNIVES. 
Iwan’s Hercules pattern “ 10 00|_X-¥ Swiss Patern......... 408107] Patent. leather top...“ 60 PAVE. 
Ryan’s.. “ 2e Simonds be wa bbs beeedee 0 | Sewing. 
See also Augers—Post I Hole. ee Ricccsessk sabes eek we et SE ee “ 22 HAY RACK BRACKETS. 
WN Wises 5a dhncew asses “ 
Dividers, Wing.. . .65&10% PE BUNS. ses eu ocean ces 52 Wensieman’s No. 1..... per dor. $9 00 
DOOR CHECKS—See Checks. FLUE STOPPERS—See Stoppers HALTERS. Wenzleman’s No. 2..... , 9 60 
Jute Rope.:....%..... per. doz. $1 10 
DOORS, SCREEN. FORCEPS, PIG. Sisal R, 1 85 HINGES 
i in. 4-panel, painted..... Net Prices Superior. POUT eT OTT TET per doz. $4 75|Web.. eo, 4 f : ‘ ' ! é ¢ ‘ “ 2 00 ; 
1} in. 4-panel, painted... tee Whisson’s Imp........ 2 5 25/1 eather, rope tie....... €; 8 50| Blind. 
$i - 3-panel, natural pine, 2 bias Leather, leather tie..... “ 11 50 Sorel Gravity. . per doz. sets, tek 
NN , arker’s.. 
Barley. HAMMERS, HANDLED. Sh - 
DOOR HANGERS—See Hangers. | Steel New List............ 60&10% Blacksmiths’ Hand. cone s Noiseless, for Wood $1 05 
Wood, 4-tines, per doz....... $5 00 MS os ee F 
DRILLS. H c Gate. 
Bit Stock... PE te 508:10% Engineers’. mantinl Conth, ae 
ee ae a apa el 60% PS Ry Oe ie gD ie reer es % —. 
Of Fe ceoeececceevesessecs 10% | Farriers Hes & Ltch. . doz. ‘82. ‘0 3.25 4.25 

Breast. tee evn wvibconcecetatees %, PWaltscwieaey s sebum sinew 40&10%| Hinges only... “ 2.00 2.50 
Fray’s OS ee each, es er re ee ne 65&5% | Machinists Latches only. “ . 

a Falls No. 12..... FP Oe iis acs sosccdaaeserael 30% sak . -60&5%| Knuckle........ per doz prs. $6 00 
and. au. OO SAA ee —  eets 676 
Goodell’s Automatic. RY cco SE Se a red aps os 3s sees 40&74% Superior BIN oe és prs. 950 
Mie... 01 03 we Fe eee 60&5% gag Gy... yer oem . - Screen Door. 

Perdoz.. $7.75 $11 50 $12.50 $11.00) 4 o....... cc cece cece ees nabs | Catt...» ------ 200-0 
Goodell’s Single Gear. per doz. 15 75 . agg < - - 8085 7% ee 2 a See ge “et 
Millers’ Falls ‘ 12 75 Manure sveting. 0 Lote ah eeletareeathe ale 

“ “ Double “* “ 15 25 TN le a oe 60% Skee Sehed peewee 68 o's 0's os ve eee % —— ™ 

Reciprocating. Ds a cdisicedvsmias en per doz. $1.25 Pm norsn RE ac. 25&5%, 
ee per doz. 16 50 Tack. Demeaeeseuars*** , 

GAUGES. Columbia Dbi. tony 40&10&5% 

Bét Stock. Butt ond Robbet. All Iron ke wii seseeees per doz. $0 35 G 25% 

Ee eee 65% Cream Pail. Pol'd Iron, — hdl. . Ideal ‘Detachable. per gro. $1 
DRIVERS, SCREW. ' z,| Mall. Iron, Inlaid.. 155! Matchless... a3 40% 
Serre per doz. $3 7/ Magnetic.. ie 2 3 - 

Ee ee 65&10% . Por dos.. $0. 70 .80 1.00 ge ‘per gro. $7 20 

Lock Ferrule...................00%|@arking, Mortise, otc......++.. ete ‘inane. eden ae i ccs Saco xs 20% 

IR 6 oo win bx 0ia'e me at eee BO%| verccecccseeceecseecceeeeeesNets] Magazine, ......... ; ies 

: ught Iron. 
Champion Pattern... ..se++-10%| Saw. HAMMERS, HEAVY. New Lists . Bika: 
— . Interchangeable. e's see eae pong Wire. : 1g Ts vines and Sledges. iva Light Strap ‘Hinges a ‘6 5 810% 
se eee tener tence eee eeeee 0 . . 6 nder Be cieca S sakasmeaous H Strap Hinges...........70% 
Disst paaeteesbebsaesnweeed 25% eavy p g 

eee . oy erg jones — _— 43 Eo. os and over. :17$&10% she 7 Hieae.. i a aos AO 

eeevccese . . eavy inges...........40&10% 

Yankee Ratchet oa i "aoe GIMLETS. Single and Double Face.....70&10%| Extra Heavy T Hinges........ 664% 

‘ ° | Di CR Tee Ter eT YT. | 
Smith & Hemenway Co........ 40857, | Discount G07 a HANDLES. Screw Hook and # Strap. 
EAVES TROUGH, GALVANIZED uger. 6 to 12 in.. “per 100 ths. $4 2 
GLASS, WINDOW. Common Assorted... .per doz. $0 55] 14 to 20in.. , * 4 0 
Terms, 2% for cash. Factory ship- Sing! 908 20%, Pp 9 ; se + 

ments generally delivered. MBO... ccc0e vionnnae évbanor 0 es 1 Ae, Nos. 1 & 2, +“ 22 to 36 in. 37 
See also conductor pipe and elbows. Double WYTTTELLTLLLTT TL eecee -90&25 i Ives’ Adjustable aria per set, 1 35 Screw Hook and Eye. 

EGG BEATERS—See Beaters. nisi oui. os : (Pie habw a diss oewov rns oe 35% : IM....-0.-- per 100 Ths. $6 75 
ELBOWS—Stove Pipe. . ‘ 4Sel. Divs wwishbagens. i l 7 a 

Adjustable Stove. PER. os oo ctcdaeensee per doz. $0 70 ee avin sg Assocted,| © 1.........-.009 “y 
Inches....... 5 6 7 of le 5| Hicko Socket ba og Assorted, 

Smooth, per doz. $0. 80 $0.90 $1.25 Mtath.....20.0s2e00e . 27c; Tne, 30c per doz. — ee 
Plan’d, 4s 2.00 2.25 2.90 Applewood, Tanged, Firmer, As-| _Gatden..........-..-.-.. ++. 0 
GLUE. sorted, 34c; Large, 42c per doz. Grub. 

Corrugated Stove. Bulk E 70! 
Inches........... ae Ib. 18 seoried ss. - ee, ae a don, $5 08 
Smooth, per doz..$0.75 $0.90 $1.30 B Amber Kae ...per Ib. c ~ Sea per doz $0 30 az ‘3 “per re) 2 
Pol’d, “1.1.40 1.65 2.35] A White.......... saaes:  SPRmcrpces-7 7-57" - 50 7290 oD eae and Boys’......... safe 
Plan’d, S 225 29 3.75 ak een “ite a ick. Lite ckd biede are 40%| Mortar... et see vs 0 

: m3 006058080 b 0% é, assorted, 13c; Large, l6c per doz.| Planter’s Eye... seeee 

Four-Piece Stove. Hammer. ERAS SE 70 
NG so nbs soa»: . 7 | Liquid. Adze Eye........ othe Mietel 68 
Smooth, per doz. .$0.60 $0.65 $0.95 Army & Navy 4% | Blacksmiths’......... ‘ 40e@75c| HOLLOW WARE—See Ware 
Planished, 1.75 1.95 2.55 ceciamibtaatetnt SRNR RNA * 45¢@80c HOOKS. 

ELBOWS—Conductor Pipe. Le Page’s— Se “  . 40] And Eves. 
Galvanized Steel, Tin and Terne, List “A” 371.9, |Hay and Manure Fork........... ae SS ne a8 Se it 
: Round Corrugated ppaigreeampameminamies: | AEE I oo OS eT ae ae tee 70 

Rw $ —. List “B” .ccccccccvecccsssO tol BEBn............... per doz. $0 75] Awming............. per gro. 80&1! 

S lth... cc cccccccccccccccce OBR) MB PCP ciccccsccennceses adsl nan sab 03055 7 80) Belt. ens 

ho ~All deanna That ae Spina ty 7 20 Screw Driver Brown’s..........-.000+++ 70& 

DR RE -: 15 00 a chy dived wens 7 Oly I choise Kabtevas ccescce 65& 

6 inch......s.+s.00. se eeeeees 18 00 GOODS. EG Fe ae oe . 48| Bench. 

Subject to Discount Bright Wire...cccsesescerssev++W%|Shovel and Spade................ 35%| See Stops, Bench. 





y) 


i) " 
mma oS on 


Ss 


— OS 4 Pe 


Ss 


git 
Sl R ese 


ss 


1 05 


o*s*o<*oy 


eS aa 





AMERICAN ARTISAN AND HARDWARE RECORD 61 





= 
a t+ 28 
Per jot -v..+-$1.90 2.10 2.25 2.65 


7. 


ae per doz 22e@24c 





Coat and Hat 


Cast Iron..+- 


Mal a Wrst eyrirs 


Wrought... ..+-eeeereeeececes 20% 


Corn. 
Common, rivetted, painted 


Gate ; : 
See Goods, Bright Wire. 


Grass : 
Common. Nos..... 2 3 
Per doz.....-..---81.50 1.60 


GYPSY...-eeeee cece 


Hammock. 
With plate.......... per | doz. 
With screw.........- 


Lambrequin, or Drapery, per gro. .21c 


Picture..cccvevsspenin bates weg 
Potato and Manure.... - 664% 
Screw. 

Brass... scsecevcs \eReeb meee 85% 


(See Goods, Bright Wire.) 
Seat Spring . ss exes sateen 


HOOPS, TUB. 


Elastic... per case of 3 doz.... $2 25 


HOSE, GARDEN. 


Velvet, 3 ply-3?” guar. press...... 
Eclipse, “ 5 sae Os 


Diamond “ = gs Hoyer 
ue “ “ 


Geneva. og a Nee ee 
Illinois prin Satoh | aati 


COTTON COV. RUBBER HOSE. 
High Grade-3’- -guar. press. 400 ths. 114 


Special 300 7c 
Leader “ “ ae 
HUSKERS. 
Boss 
Nos. 5 sea B BB E 2 
Por G08. siecs $2.00 2.00 1.75 
NOS... decane a ak 
Por O16. aa $5.40 6.00 6.00 10.50 
Nos 2000 3000 O 
Per gro -$3.50 9.00 24.50 
Nos 6 59 64 68 
Per doz...... $2. 15 2.15 .85 1.45 
Brinkerhoff's. 
Per gr0t...s', casei venks eee $14 40 
IRON. 
See Metals.—First column. 
IRONS. 
Curling 
. + 5kb baeenel per doz. $0 40 
A.. ..00, ans See 
Princess...: 3505 vate: es 
Thelma... vw iade'e- ep 
Pinking....3 .dee80) 2 : 
Plane 
Wood Bench............... -208&5% 
Sad S 
Charedal, ,:.. 37 seae tas per doz.$11 00 
Common, polished, per 100 fb. 
No. 70 Asbestos PALstacs 50 $1 20 net 
No, 909: aie 1 35 net 
Common, nickel plated, 
inese Polishing.. .per doz. 


Laun dry, Mt. S-oiva.s8 


aundry, No. 2 “i 
Pott’s, 

Vo. Ne ey Enterprise, per set 
No. 50 T, : - 
Vo. 55 T, zr Si 
uilors’ Sad. per tb 

rs’ Geese + 


or e Duck Nest.....per doz $5 25 


le Duck Nest . 


1 We sr ey each.... 
JACKS 
oltve. caee 
leds «sca ghtageieteess 
en oF 
N08... is Sapna 0 


Axe Handle. per doz. $7 00 


& se i ve + 
7.60-8.10 9.75 11.50 12.60 


per gro. 72c@$1 50) 
Gem Wire....-+eeecececcessee 80% 


Clyde, 9-in. Scimiter Blade, doz.$3 85 
Conductor. : 
25% 


ee ee 


per doz. $2 25 


Barton's Carpenters’........ 


American, Sickle Edge... 


Iwan’s, Sickle Edge 
Iwan’s, Impv’d Serrated . 
Lightn’g, Holt’s Genuine. 
Lightning Pattern 
Wadsworth’s Sp’r Point.. 


Common, Single...... 
Common, Double... .. 
Streeter, 4-Blade 
Streeter, 6-Blade 


Common, with Shelf, ‘add 10c. 


Bull's Eye Police. 
3 -in. Flash Light. . 
— — Rabkeoe 


LEADERS, CATTLE. 


LEATHERS, PUMP. 
Valve and Plunger.............. 
-per gro. 1 75@ 


Alaska, Coppered 
Alaska, Nickeled. 


Ci 3 
Twisted in 20-ft. aonin, 


Nos.... 4 8 
.-$1.50 200 225 250 300 
ee in 50-ft. + 


Se 
22c 25c 3lc 35c 














LINING, STOVE. Ses Pel NAIL PULLERS. 
e Pullers. 
a per crate, 42c “ee NAIL SETS. 
ets. 
3 F : ‘ NETTING, POULTRY. 
i Boring. Whew | pean Galvanized before weaving. ..80&20% 
ugers AUgeTS! Galvanized after weaving... .80&15% 
3 00 440 Cut Pieces..................-65&5% 
...-15% 260 400 » 
- -408&57% | Leather Riveting. __ NIPPERS. 
per tb., 27c i End Cutting. 
2. 65% Chicago, Pomeroy....per doz. $9 00} Stubb’s Pattern. Inches 5 6 
i = ee eee $4.65 6.75 
o% 2 00\ End and Diagonal Cutting. 
2 3 00} Swedish Side. Inches 5 6 
z: re 6, 2 Seer $4 50 5 75 
Washing. Hoof. 
coco i 5 25| Heller’s.. dace aid 54, 215 oc 
So) oO! ee re 600] V.&B.. cone 2. B5&E% 
SS er er: 6 50 
per | doz. Si per Water Motor. ....... ccc cee 12 00] Hose. “NOZZLES. 
: o MAIL BOXES. Genuine eee ye aoe $3 90 
2 95|9ee Boxes. eo" re Pe - := 
PEPE siceccceces on : 
Carpenters’. 
. 0% Fibre Head, Small....per doz. $5 00 NUTS, HOT PRESSED. 
“e 5 75 — Blank. ; 
ose5% “ 7001 fe dhe Be the Be she st 4 
es 0 a Cc Cc Cc Cc ec 
2 25 Square Tapped. 
doz. $10 50 400) In. te ‘ af ‘2 
8 25 “ 2.50} tb. dhe Whe Sc The Ofc te bc 
- 4 75 or xes a c per fb. to 
8 00 Pa 5-tb. bo dd } tb 
above prices. 
10 op| Zénners’. OILERS. 
6 50 4 1 70|Chase Pattern. 
6 00 esses “1,00@1 50 oe and ee ie. ses ot 
c Sc pa aaa ee 
9 00 Wilhecy Sheet ia. y 1 50 Engineers 23 
Cannon...... . 35% 
. $6 00 ee per doz. $2 @$s2 25 
3 75) Door 50, 108&5% Machine. 
2 a ee ad ho eee per doz. $0 58 
60} Acme Steel Flexible..........334%] Copper Plated Steel... ‘“ 1 00 
90 Malleable Iron............... 60% 
1 30 Stove per gro. $3 25 SS a ee .65@75c 
2 00 + Bose eerereeeeeee . 
Di a pte Bae eka 39 3 50 ‘ 
1 1 Asbestos Toasters, or Bow OPENERS 
$0 60@1 00 wire-covered Stove Mats, I ? h 12 14 
1 40@1 75 per doz. 1 10 ngage oo 
No. 2 Asbestos Toasters, with At..-- esses a 50 : 
i) SG) ae A per doz. 60 C Round........ 3. -80 
an. 
_—— Delmonico .......... per doz $1 30 
Never Slip.. 65 
tic ieene ged cke éaeeae ds 70% Crate. 
ei a I 5 04 5,2 Oe be owns ee ee |, Gt 2 as 5 75 
90 OUTFITS, COBBLING. 
90! Tron, Ibs ane ¥* aos ait foetinntion aang oy om doz. 11 _? 
INS 6 4 awed ee ne 
Wood face, Tbs. 10 12 96 PROMI ccc cc cccccsccee * ; 75 
9ce@l4c -00 5.50 6.00 
Wood Choppers’. PADLOCKS 
Mac! Lake Super’r & Oregon Pat. 75&57% | puree. oo... 2. eee ee 40, 10&5% 
. . The e ° eve . .00&5% 
; MEASURES. 
pk. } bu. 
20c Galvanized, per doz. bh 25 '3"00 3.85 Cece. PAILS. 
Ss Japanned.. 1.75 2.45 3.15 ce. without gauge, per doz. $3 2 
3 
+ doz. $9 00 MILLS, COFFEE. do-at: with gauge. 4 50 
ie 7 gp|Eaterprise............ececeees. 25% e-at.. Galvanized, per 100. . . .$20 00 
REED nish kskeibecevesn. 085%) I2at. - 2 50 
GlacceciWViweecnts 40-124&2 sees 13 
a HEM) Nat “IC Tin.. «  """" 1100 
net prices 12-qt., - 15 00 
MITRE BOXES. léqt.. “ = 17 00 
Stock. 
. sm Galv’d, ats. 16 18 20 
ee cece sschenes per dos. $3 15] | Per dos..... #3:90 4:10 5.00 5.60 
landled ater. 
es an 3 1 it 2 | Galvanized. . .qts. 10 12 14 
“"$2.00 2.35 2.65 3.25 Foy 0 ES $150 165 1 85 
per sq. ft., 27 MOWERS, LAWN ba Seen... ‘ oe doz. $1 . 
. yi : able, ae 2 
10% Gladiator—B. B. Cedar, 3-Hoo “ 3 15 
: 16 18 20 Standard, 2- ial ‘ 2 00 
6.50 7.25 8.00} Standard, 3-Hoop.... 2 25 
3 65 King Universal—B. B. — 
5.25 5.75 6.00 A} 
5 = “SS Sh eer 65% 
4 00) Big Giant 3.50 3.90 4.25| Fry 
5 00! 7 ittle Giant 2.50 2.65 2.75] Common ..............--.75810% 
err % 
80% Roasting. 
Cut Steel . .Tates, $2 00 ah a 2 3 4 
Cut Irom... 2... eeeeee eee vane 2 15 Per doz... $4.75 575 6.50 7.50 
g | Wire. Neverburn. . 4.00 4.50 5.50 6.00 
. $1.90} Savory, No. 200. itpaecae per doz. $9.00 
ee 
4 - 165 PAPER. 
te tlc! Horse Shoe. Building 
oO ———_ " 
see eeeereserereeens 55&5%|  Plain.............per 100 ths. $1 45 
SP) Tarred.. .6cse.s: “s 1 55 
a " (85&5% Tarred Felt....... “y 1 90 
RE Wiies, . on. cacsccccccees " "20&5% Ho. > Red —: -per roll, 14 
Bor ° ed Rosin 5 
don. $05 POLES ie . -30-5% Sond and Emery. 
sn - per Ib., net, 10}e| 54d low list, 50% 
| 40| Picture. Roc... «5 .n--. 
2 15 eeteece bes . 25% Wrapping. 
IN Goce a wid iok's Win Sates « se 0d 85%| Ivory ................per tb. $3 75 
es oe Ls vei cld.e SOE Dace okies enlace? *. 23 
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CRA YONS—See Chalk. EMERY CLOTH—See Cloth. GREASE, AXLE. HANGERS. a: n 
ey BARS. EMERY TURKISH. Wood Boxes. “U.S, Bolle i. Ir 
nch or Wedge Point.......per tb 3ic| size | ..blb. pkgs, $ kegs, kegs Diamond Min 14a reed per gro. $5 50 oan olle — 10% Pe 
No 60 to 150, per tb.. 6c 4c Gel SIMSOTS.00 202 ccccrcevchvcees 9 50 ess. 10% Bus 
CUTTERS. Flour.. “ 8c 3c Hub Lightning.............. 5 25] Storm King. 600, Ci 
Glass. ; Se cae MON oo on. oe eee 6 75| World’s Best. 500, 
Red Devil...........per doz. $0.75 ENAMEL, IRON. Wood Paiis. Wagner's Adjustable. 10% Cha 
Smith & Hemenway Co........ 7%! a-e toon Wael Bibi: eaee Frazer's, 15 tb. 80c; 25 th. $1.30 each.| Warehouse Big Twin.. a 07 In 
“oegpaians setahaeta eeise hl ied HPAES 20 eeper gro., 1500] Hub Lightning, 15 th. 55c; 25 tbh |Conductor P. a P 
Meat. Peerless 1 25 70c each. I ’s Perfecti Clot 
Baterprioce, Nos. 6, BM TS eee eee Tin Cans. wan's Fertection...... 0% I: 
a een A Eek ee T 25% EXTRACTORS, PIG. Chamellene Graphite. Eave Trough. G 
No. 202, list, $1.50 ea. - -40&73% | See F Pi 1 th. per gross.............. $9 50) Baker’s............. per 7 
Pipe. ee be | eT 25 00} Imperial 2 ro on 
a or ree 2 3 EYES. i eS rT 37 00} Wire... 3349 , G 
Each............$0.75 $1.20 $3.80] Bright Wire Screw—See Goods, B. W. GRIDDLES. Parlor Door Cor 
Slaw and Crout. Drifting Pick.........++4+. 60, 10&5% ee ere pe $3 7 ¥ 
3-knife Crout....... per doz. $11 50 Hooks and— SOAPSIONG... 4102-40200 00 ee en 3387) Ives" Improved...... 9 . V 
1-knife Slaw....... Ce See eee ere 85&10% GRINDSTONES. Lane’s Standard..... 3 50 
2-knife Slaw......... = Pe |) eh ee ee 9% Pemiiy Lane’s New Model.. 3 10 Cor 
WOR vinecitrcasivins ('™ 7 7 ; Desh sstveces oe 8 10 “views Seperate 4 t 
‘ FASTENERS, STORM SASH. | Der dos..........$7.75 9.75 12.80] Richards’. ee wae 
DAMPERS, STOVE PIPE. Sctwsoder’s csapnwdee ee per doz. "8 Loose. “ I 
‘ In NS + + 98 eS sens ewe ot eee $22 00@$23 00 Ga 
Jewel...........2.sesesese 50&10% FAUCETS—See Cocks. Pt hater HASPS. a 
RUIN i vaxecss oid ass See ateee 50% : § 
FILES AND RASPS Ball Bearing........ 1 2 3 |Hinge, Wrought. . 40% Gr 
DIES AND STOCKS. ; Each..............$3.75 3.60 3.35] With Staples—See Staples. ( 
ieee: 40%, Delta.. 70%{| Common Bearing ..... 1 e. 2 
40% | Nicholson's— Each..............$8.35 3.15 3.00 HATCHETS 
DIGGERS. ne A eee 75& 10% GUN WADS ( 
Post Hole. Arc er 7 (See Ammunition.) Crescent ‘TC ee) ee eee 
NS t554 kt ok ¥ een per doz. $9 25| Black Diamond ........... 70& 10 HAFTS. AWL Cast Claw...."... per doz. $1 10¢ a1 2 He 
Oe Seer re “ 9 00 Great inieeers: 4895 iee Brad. , . Cast Shingling... 1 25 | 
ee EE : 7 50 CF Foot... 2... 7581 EE iaeit Paar: per doz. $0 19 Germantown............... 2% 
Hercules............ z 1038) McClellan... ..2.2 222227. 75& 10%| Peg. Li 
Iwan's Split Handle.. “ 7680) Nécholson ‘Se RIES - 70&1 Common............ 22 HAY KNIVES. Pi 
Iwan’s Perfection.... si 9 00 te Barton AS 75& 10% Patent, plain top..... 50 See Knives. Pi 
Iwan’s Hercules pattern “ 10 00 X-F Swiss ey ee ee 40& 10% Patent, leather top... 60 Se 
Ryan’s.. “e 17 00|Simonds’.........0-....+4- 70% Sewing. 
See also Augers—Post } Hole. en Boccesecccesersosns er NN £5 ha dao aae - 22 HAY RACK BRACKETS. 
Dividers, Wing. . « 658 10% | POMET S. ee eee eeeeeseevees 4 ke Sree Tiwentsnaad Ma. 4... sear dos. 0 0 Si 
DOOR CHECKS—See Checks. FLUE STOPPERS—See Stoppers HALTERS Wenzleman’s No. 2..... ’ 9 60 
PPE. Peer r doz. $1 10 
DOORS, SCREEN. FORCEPS, PIG. Sisal a ghana oe ae HINGES. 
i in. 4-panel, painted..... Net Prices Superior. binges spcasaba per doz. _t.. (ares “ 2 00 E 
1} in. 4-panel, painted.. Whisson’s Imp........ 5 25) Leather, rope tie....... z 8 50] Blind. 
4 in. 3-panel, natural pine, Leather, leather tie..... “ 44: «§9| + Clark’s one per doz. sets, $1 05 
NSS Sentra, nt FORKS. Parker’s.. 65% 
Barley. : HAMMERS, HANDLED. Shepherd’s s Noiseless, for Wood 
DOOR HANGERS—See Hangers. | Steel New List............ 60&10% Blacksmiths’ Hand. OS ae per doz $1 05 
, 4tines, per doz....... $5 00 : . .50&10% | 
DRILLS. e Gate. \ 
Bit Stock.. 65% |" 2. Engineers’ Clark’ . E 
eed fia 50&10% sabes . .50&10% tea See 3 I 
Blacksmith’s Twist... MT  sias s va awed evened 50&10% | Farriers’ Hgs & Ltch.. doz. $2.50 3.25 4.2 7 
Breast. Sur das 005 AS OS CRE 60% ac obeys). bubiiwics a eae 40&10%| Hinges only... 2.00 2.50 ; 
4 £2 Pe bate; Gh TRt SPIO 6 ccc cen tses coves 65&5% | Machinists Latches only. “ .90 .90 
Millers Falls No. 12..... | pi a ED cess bes tewsesbenbecaaet 20%} --- . -60&5%| Knuckle........ per doz prs. $6 00 
Hand. Heade Nail. js 40&74% ey are “sets 675 ! 
Goodell’s Automatic. é _ Le ee ee ee ee ee oem ge eR ee ee ee ee 0 Superior ih?) eae aR prs. 9 50 } 
Nos..... 01 03 ee Ae Neri 608&5% — City......... per dos. = Seanen Door, 
Par dos. .-O7.06 Gil GD GIR.) Gi 0B 4 cecccntsccdseseceds 60&5% ean. feist a 0&5%| Castiron............... gross $6.50 
Goodell’s Single Gear. per doz. 15 75 Rivetin sh ee ee “ 675 | 
Millers’ Falls “ 12 75 —— ‘ne e- 40% | Spring | 
“ “ “ OS cdcassobabddeussauseuae pee eans 0 fo . 
destis” “= °|Shoe. EE SS re 50% 
Reciprocating. CS ca dateus os Gwe ie per doz. $1.25 Chicago... .25&5% 
Ener ees ss ones a5 ee ee GAUGES. Tock. er doz. $0 35| Columbia Dbl. ‘Acting *408:108&5% 
——— Butt and Rabbet. Pol'd Iron, Hickor: ha vo 5p] Gem. _" 
Standard List.............+ 65% |Cream Pail. ae ee See ee Ideal Detachable... . . per gro. $11 
DRIVERS, SCREW se nee, Faneee.. 155) wv . 40% 
, : : mt doz. $3 7 atchless.. oe 0 
Fairmont.........- per do: Magnetic.. sa 2 3] New Idea ‘per gro. $7 20 
a See ere 65&10% Mashing, Mettlbt: tes .0.00+>s Sar dos "$0. 70 .80 1.00 ~~ 2 aac a a ata om 
Oe Porselle..........- +. 00 +9 ay oes vb Se abba cee waves akneunk Nets Magazine.. sy chine asaaite per doz. 475 2 
Champion...............+.004: 50% Wrought Iron. 
Champion Pattern...............70%|Saw HAMMERS, HEAVY. New Lists . crane 
Clark s Interchangeable.......... 30% Wire. Heavy Hammers and Sledges. Light Strap Hinges. Beet ne 658&10% 
ees ag STOO 60% Di 259 | Under 5 tbs .............4.5. Heavy Strap Hinges........... 10% 
Reed’s Lightning. . -458&5% ISStON’S..+.+++++++eeeeereeeed *| 6 tbs. and over............ ish 10% Light T Hinges................00% 
Goodell’s Spiral......... ", 50, 10, 5&23% Masons’. Heavy T Hinges.......... .40&10% 
Yankee Ratchet se . Rear Pn GIMLETS Single and Double Face.....70&10%| Extra Heavy T Hinges........ 663% 
ee : 
Smith & Hemenway Co........ rn tcenrnnses* —s a HANDLES. Screw ‘in ond Strap. 10th, 42 
uger. to in.. per » 
ye om napa ante = GLASS, WINDOW. Common Assorted....per doz. $0 55] 14 to 20 in.. ae 4 00 
wrarigenindin. Peal +> OY ma OM cincs sd actdesrhas ban be 90& 20% Pratt’s Adjustable, Nos. 1 & 2, 22 to 36 in.. ie 3 75 
ments generally delivered. pe ee Sr 4 75 
See also conductor pipe and elbows. Pb avs ousssndeseeanae 90&25% Ives’ Adjustable..... per set, 1 35|Screw Hook and Eye. - 
* . 5 
EGG BEATERS—See Beaters. i lini sine nee EO Pa ee 35% : “a epee ered ERY: Per 100 tbs fa 
ELBOWS—Stove Pipe. . . - "yee Jed eagle + 9 75 
Hick T F A Mitseicsicehsnes io 
Adjustable Stove. Bdnch, 2... ccccccesecs per doz. $0 70 33 ioe: Laue peng any cases (i 
Inches... 5 6 BO NS ee Te PETC T “ 55 Hicker. Socket Firmer, Assorted, HOES 
Smooth, per doz. $0. 80 $0.90 $1.25 27c; Large, 30c per doz. 10% 
Plan’d, “ 2.00 2.25 2.90 ii Applewood, Tanged, | Firmer, As- rib tenet eee een ene ees +» OK 
GLUE. sorted, 34c; Large, 42c per doz. . ae 
ya Stove. 5 6 7 | Bulk. Applewood, Socket, Firmer, As-| Extra.. ags4 
aan an B Amber. .-perlb. 18 ¢ ES 6 ag Rip odd per doz $0 30} Hazel.. ‘per doz. $5 00 
Smooth, per dos. $0.75 $0.90 $1.30 : « Coal Pick.. Levectsaveesee s40%| Ladies’ and Boys... .70 
Pol’d, mere oe me a eer 18 ¢ o a 7 
Drifting Pick... Tee 40%| Mortar.. Pie 
Plan’ d, - 2.25 2.90 3.75) HOS. Amber.......0.0-. 16%c| File, assorted, 13c; Large, 16c per doz.| Planter’s Eye.. 2 60 
Four-Ptece Stove. Hammer. RRS Se 70 
Inches.. . 5 6 7 |Liguéd. Adze Eye........ per doz. 36 to 75c : 
Smooth, per: -doz. 0. 60 $0.65 $0.95 Army & Navy . 4% | Blacksmiths’...  40c@75c HOLLOW WARE-—See Ware 
Planished. -- 1.75 1.95 2.55 sig sek eae ah tt: . Machinists’.......... * 45c@80c HOOKS. 
ELBOWS—Conductor Pipe. Le Page’s— Aa ‘ . 40) And Eves. 
Galvanized Steel, Tin and Terne, List “A” 3719, |Hay and Manure Fork........... Ne Moog cas cc ah Kw obinsoccccee 60 
ee Ca ae rn eee ee oer tide te Ralie. ..... 060k cetacs i ESS Se Peers 0 
Amol Ary™ List “B”......seeeeseceess 88%) Plain............... per doz. $0 75|Awning...........:. per gro. 80&1 
SSE EEE ee si cit ; “ 
DMR inpsnbok> nares hnacediel 432] List “C”.....0.seeseeeesrens 25% | _Varnished........... ogo a ee 
keukehetas siceoah etn PeieNad oe Bad 13|Bench. 
Subject to Discount Digs Wihiiecsctecieceskst  - 90% | Shovel and Spade................ 35%| See Stops, Bench. 
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ec 
Bor : , = “ — ; ‘ LINING, STOVE ees Dens NAIL PULLERS. 
i DiGatkngs ss siasnes MN isc cvdéencs rate, e Pullers. 
saeicr  ou= $1.90 2.10 2,25 2.65) _ Each. $0.60 1.00 . Agtanseisih:e NAIL SETS. 
, Wilcox. MACHINES. See eaten TORIES 
oe 
Axe Handle. per doz. $7 00 RO Ce 2 3 hoe : : ’ 
Ce Axe Handle. pe et dc. $0.85 1.20 2.90 Boring ba pe Pyle Galvanized before weaving. ..80&20% 
Chain Galvanized after weaving... .80&15% 
Tac 124 ~€. es KETTLES Angular.....perdoz. 300 440 |Cut Pieces.................--65&5% 
Per 100. $7.60-8.10 9.75 11.50 12.60] Brass.............-.+-++-+++++-15%| Upright..... “ 260 400 : 
oe per doz 22¢@24c — ipa pay Ar oe ee ee End Cutting. salons 
Japa coal as MALT oor 26's dea code sees 65% Chicago, Pomeroy....per doz. $9 00} Stubb’s Pattern. Inches 5 6 
eines me > ONES OM a 50% — rs 3:0 Par Gomen............: $4.65 6.75 
Coat and Ha 8 - 2 00 ; ; 
Cast Iron... - per gro. 72c@$1 50) KNIVES. Little Giant eR 2 . eee eee @ ‘ 
Gem Wire..cssseccceceesessan 80% | Beet Topping. Pony, Pomeroy...... - 720] Per dozen... . $450 575 
C 7 Clyde, 9-in. Scimiter Blade, doz.$3 85] yraspi Ge trea ie alana 
ductor. California + ashing. 00 
Mall “ane dd 8 ae 6n 6 25% C Paenaren a2 6 0.4 9'¢ 0.00/00 SE ee 5 25| Heller’s. . .40&10% 
Wrought... cceseseccsvseees® 20% |Cooper’s Hoop.........+.+-++++-I5%| Typhoon..............0000- eo OS See eae 55&5% 
Corn. F. aS Wes nc ckivs cieane 6 50 NOZZLES 
Clipper..............per doz. $1 75 Water Motor................ 12 00) x ; ; 
mmon, rivetted, painted Tiieston’s 2 75 ose. 
red. .cecaseee waren per doz. . 25 —— ‘8 3 00 MAIL BOXES. Genuine Gem........ per doz. $3 90 
Littl e Giant....ceecee Woodford /. : : : : i ‘ ; : as 2 25 See Boxes. cee PTT TTT eee a 3 60 
Gate aust ecules. ss MALLETS. Pk sccchar ene 3 00 
See Goods, Bright Wire. Standard......... (New List) . .50% |Carpenters’. 
Grass Adjustable................+00 18%| Fibre Head, Small....per doz. 5 00]. NUTS. HOT PRESSED. 
Common. Nos... 2 3 1 | Barton's Carpenters’..........15% “Medium. “ 5 75 gy ae “ny a2 aa 
Per doz... +++++004 $1.50 1.60 1.70] Folding Handle.............25&5%| . _... Large... © 7 00) tb 9c te Bie bic She Se dic 
German......-+eee9% per doz 1 75) Hay. Round Hickory...... ‘ 2 25 Square Tapped. 
GyPSY..+++eesereeee 2 50/ American, Sickle Edge. . .doz. $10 50 “ — Lignumvite... © 400) In. 4 i } i 
Hammock. Canton, Sickle Edge..... “  g O85 Square Hickory. . ewes - 2 50 tb. 124c 10}c 8c ae 6ic éf 6c 
With plate........-- per doz. EE. “ 8 00 Lignumvite.. . 4 75 ‘oes or se add 4c per fb. to 
With screw.......++- 45| Iwan’s, Sickle Edge...... “ 9 50). , cakes OILERS 
Lambrequin, or Drapery, per gro. .2I1c Iwan’s, Impv’d Serrated. “‘ 10 00 acon : d « 1 70|\Chase P ‘5 
Picture... ssisesinatie 50% @508 10% Lightn’g, Holt’sGenuine. “ 6 50} “PPIewood..-------- 98 and Cop vant 
Potato and Manure..... . .663%| Lightning Pattern....... 6 00} Hickory............. **1,00@1 50 a. =e " — 
Screw. Wadsworth’'s Sp’r Point.. “* 900) Hickory Sheet Iron... “ 1 50 hac dahl leis eae 
Brass... occvsccossvdsume ution 85% | Hedge. psa 35% 
(See Goods, Bright Wire.) Challenge........... per doz. $6 00 MATS coe. i ee eee 
Seat Spring ...+++++++-..-per tb. 5$ | Disston’s............ 3 75|Door sid Fe eames” “3° ; ee 
Mincing. National Rigid... oe eee 50, 10&5% is ger dus. OO 
HOOPS, TUB Common, Single......  “ 60} Acme Steel Flexible..........334%| Copper Plated Steel...  “ 1 00 
: 3 Common, Double..... “ 901 54 Malleable Iron............... 60% 
Streeter, 4-Blade..... ines Japanned..................65@75c 
Elastic... per case of 3 doz.... $2 25] Streeter, 6-Blade..... - 2 00 0g - REC YS FES 60'S 6 40-0 par ares 7 — 
Putty. Os decccccesccccces OPENERS 
No. 1 Asbestos Toasters, or 
Common....... per doz. $0 60@1 00 Siemeevend Sieve Mate Box 
HOSE, GARDEN. - ied,| Landers. +--+ “1 40@1 75] with handle........ per doz. 1 10| Inches..........-.... 12 is 
per ft. |5craping. No. 2 Asbestos Toasters, with Plat.......+.- per doz. $5.50 6.00 
Velvet, 3ply-3” guar. press...... 7jc| Beech Handle........... 75@1 00 ae perdoz. 60 — seteeees 3.50 3.80 
Eclipse,  “ “ aR) pans @¢| Lander’s.............- 5 25@6 00 . Del 
Diemend *¢ eRe lle xwons MATTOCKS. egal get tion 
Geneva "e rms spose eines 13 ¢| Door. PR ates Kckae a eCeberccnvinds 70% ga - 
Iilincis ie) eee 6c] Mineral............. er Gee. GP GOIAEAL 5. ow. vice ccinsiccccccccese 7, ee a e 5 75 
COTTON COV. RUBBER HOSE. | Porcelain............ 90 whee OUTFITS, COBBLING. 
High Grade-# -guar. press. SR ROE * SOR bs ac b0 da v.cek ee - 90 icant 
Sent. > 300 “* Iron, Ibs...... 13 16 18 |Combination.......... haat doz. 11 00 
el « « tee ac LADDERS. Per doz.... $4. 00 4:50 5.25 5.60 Economy.......... “0 465 
Common Long. Wood face, ha... 10 12 14 |Family.............+- 5 9 75 
ENE SS Ripe 9c@l4c Per doz......... $5.00 5.50 6.00 
Bon HUSKERS. Extension Wood Choppers’. PADLOCKS. 
P er ft ee 4 75&5 
Nos ee ts B BB E_ 200|Step. Lake Super’r & Oregon Pat. 75&5% Bureka 4, 10857, 
Per doz $2.00 2.00 1.75 .80] Common, per ft.. .. The Ape ra 1&5 % 
Nos... i PE PX] Common, with Shelf, add 10c. MEASURES. Lok 5 
er gro...... 6.00 10.50] -—Keystone.. P ciel . pk. 1p — 
Nos. 5404 2000 3000 aaah. + per ‘ft. . -20c Galvanized, per dos. -25 3.00 3.85 Cream. — 
a gro... oe $3.60 9.00 24.80 LANTRRNS Japanned.. 1.75 2.45 3.15 Meat without gauge, per doz. $3 20 
BMoxsss ai 64 : t 3 80 
Per dés ees! $2.15 2.15 .85 1.45 Bull's Eye Police. MILLS, COFFEE. 20-at. with gauge.... 4 4 50 
Brinkerhoff’s 3 -in. Flash Light... .per doz. . 00 . ‘ Sap. 
. 22-in. Regular........ 50| Enterprise........---.+-++ee+s- 25%| 10-at., Galvanized, per 100... .$20 00 
Per gr0i.. ssc acaea $14 40 Park 50&. 23 5 
oe, Py oa 3 in. Regular... « be AL Ae re ie 5% ah i 8 -.. 23 50 
Tubular, Drache reuse susan 40-124824%| Meat. ri . 23 75 
IRON. Dietz & Hams’.......... net prices 12- = 9 = “ 15 00 
See Metals.—First column. LEADERS, CATTLE. MITRE BOXES. 14-at., = = 17 00 
IRONS asec ckuks VE ee | pete "ht wa 4h ee 8 
Curling oe Per doz........... 9055.70 2.76 Jrriy............ee " per doz. $3 15| Per doz..... $3.90 4.10 5.00 5.50 
B wire? rere ey per doz. $0 4 LEATHER, LACE Handled Cotton —. 
oo 9:06 edging «Sora - oer 8 || lie Ser 3 1 1} 2 alvanized...qts. 10 2. .%4 
A ee “ eee OS ee ee Oe ee a ae eee Oe oe e - 
Princess... scclete, “ 70| 962¢8- Per dozen. ...82.00 2.35 2.65 3.25| 4705 G0 ---- <> $150 165 185 
Thelma: cxbi ae e 1 25| ©*- Quality........ per sq. ft., 27 Cable, 2-Hoop.. per doz. $1 90 
Pinking....5.c0hia Sie 08 re 70 LEATHERS, PUMP. : MOWERS, LAWN. Cable, 3-Hoop.. 2 10 
f — Valve and Plunger..............10% oo B. ose fm Cedar, 3-Hoop....... : 3 15 
ood Bench.. - 2 ; NCHES ... 2. oo. oes tandard, 2- “ 2 00 
Sad 4 206% hia va PRS 6.50 7.25 8.00} Standard,3Hoop.... “ 225 
Charcoal, 3:iy3's-5 ss vas per doz.$11 00 y King Universal—B. B. 
Cor ae polished. per100tb. 3 75 —, - «per gro. 1 a = — iw alah eo s.0 8 5.25 5.75 6.00 PANS 
Yo. 70 Asbestos........ $1 20 net i nches........... eee ee 65% 
No, 1 oe ge: 1 35 net —— Pe artery . 4 00! Big Giant......... 3.50 3.90 4.25| Fry : 
Common, nickel plated, 5 25| Alaska, Nickeled. 5 00) 7 ittle Giant 2.50 2.65 2.75} Common.................75&10% 
sundry, No. Pers: ey. ‘ere , : BB vccacccsasecvwstiieci ae 
vaundry, No kia 4: OS Ee rere ; 
sundry, No.2....... “ 6 25 LINES ¥ — yo 
“N Pott! s, Chalk. Cut Stost . rates, $200) “Nos... ae 
¥ me 35 }: Enterprise, per set Pos Twisted in 20-t. hanks, a ieee aeccbaeeu.cben 215 weet doz... #. 75 s 7s 6.50 7.50 
No a = OS.... 8 9 . everburn . ‘ §.3 : 
No 35 ie, - Gross. ..$1.50 200 225 250 300| Small Lots...... tec ei $1 90| Savory, No. 200...... per doz. $9.00 
: lor s’ Sad.. “Der, tb. 5} Twisted in 50-ft. balls. Carload Lots........ 1 73 
ors’ Geese. 5h ae a'b.0 <3 2 3 4 GCampant Coated.....0........ 16 PAPER 
re. tLe 2c 30c B35c 41c| Horse Shoe. Buildi . ‘ 
gle Duck Nest.....per doz $5 25 Braided in 20-ft. a, . 3 MR Ride as dip. 6.d)s,0.4 000° 55&5% eg Sere per 100 ths. $1 45 
r ble Duck Nest...“ ca... 2c She Ble 5c} CaPewell wee ae Rae 1 55 
Ne sos sa apes fe each.... 2 60 Sansone’, in 100-ft. hanks. . .doz. 80c Perfect . .55&5%| Tarred Felt....... “ 1 90 
" r : : Cuesta | EE aor 20&5%| No. 20, Red Rosin....per roll, 35 
a JACKS Clothes. eS 30-5% | _ No. 30, Red Rosin...“ 55 
(OVE. sense eee seeeees 10% oft. NDS es cten eons per doz. * Ol Sieer Laet....... "per th., net, 10}c|54"d and Emery. " 
al DO rere 15 OHS ks sixes . low list, rt 
OF +s sine meme gadnpie 50% | 60-ft. Bisal........... i 40) Pécture. aS eet % 
= +? =~ |. “ 215 Peer Tete Wrapping. 
ch elbtbs dds eA es 2 0 00 $0-ft. Cotton......... Oc CSE 85% | Ivory ...............-per tb. 88 73 
ach... S255 3 bas. $0.60 $0.80) 50-ft. Braided Cotton. “ ES eee | ag | Aa re . *. 3a 
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PARERS. Tinners’. PUNCHES. — 
— . ae Hollow..... . «++ -40%|Conductors’ Back. 
eB nen ion 9 bat io per dos. $ Saped MR csoecince + ven ind cabs each, 5jc|_No 22.............. per doz $250] Atkins’.......... 
tie Misia... “ 5 00 PLUMBS AND LEVELS — ihe’ élmsanee per tb 19 Disston' Beets. a 
e Mountain..... a < ac. s. “ones 
Pmt ORE A 7 00 aw gai NG bed oe ve atk ne Soeemee per doz 60c@70c | Butchers’. 25%, 
Goodsell’s Saratoga, 10} is. doz. 650 neni Sener at 7 Sean cw ‘on RR ernie 72c @84c eee bees cate. trees. 40810% 
Goodsell’s Saratoga, 5 in., doz. 550/n. vi.» tnclinometer......... ...-15%| In Bladders. ; Circular, : 90% 
POINTS Strictly pure...... per 100 tbs. 300} Atkins’........... P 
‘" - Sore esesoneeees., 50 
. PICKS. Drive Well Points............ .75&5% RAIL le PY 
: Adine Tipe Obs ois s 0 5005c8cke 75% Barn Door. Simo: i lagiatiali gg lato a 0&10% 
Drifting and Poll Picks.......--- 70% POKERS, STOVE Raeiiiees, 88a. :.<<:. net aspen aia eae 50% 
Plumbs, Railroad............++. 75% | Wr't Steel, str’t or bent, per doz. $0 55] Matchless, 1}-in....... EW MS 34c Compass. 
DR Ss. wn evede xdce chubupen 70% |Wr't Steel, wood hand’ls ‘ eS eee re 4c a ID wee seesceecseess.... 
Nickel Plated, coil hand’Is ‘ 65| Sliding Door. _edeeieedai isi 
PINCERS. POKES, ANIMAL Painted steel..... eeeeee cn. Gite 25% 
Carpenters’, cast steel, Cracker Jack, wr’t steel, per doz. $4 50 Bronsed moony - per ft. Ste tking’........0000........, 35% 
Inches...... 8 12 : 45 
Per doz..... $2.00 2.60 2.95 3.75) 47.4) POLISH: Coal or Wood......... per doz. $5 20 ‘ 
Blacksmiths on sanpdsen eure tun eee 45% Black Silk, No. 50, 4-gallon Garden. 
Ee POT P ELE EE eo ce 0% per doz..$7 00 ERE Ars Pe 
Black Silk, No. 60, 6-oz. cans, a TORE 
PINS per r doz...1 00] Malleable iron, heavy.......... 
. Black Silk, No. 70, —_ 9 ay. 
Clothes. 200-225) Weed 
Common..... per box of 5gro $075) Black Silk, No. 80, "Fquact, = Che Se ee 2 oe! 9'8 oe See 
. Hoyt’s....... “ 31 3 75| -awn— Wood 
i ). tana “ “ 70 Black Silk, No. 90, gation, pera eeecerceves per doz. $3 25 
; : ..12 00 utomatic.......... 
: Picket. Shoe. Lawn Queen........ 
Fluted, 15-in......... per doz. $100) weicp....... per doz.....36¢@50c| Jumbo, 36 teeth..... 
Fluted, 2l-in......... Be te Ga cscwas agape mer RASPS—See Files. 0%, 
PIR oO Sa sarcans “ , bee@si 75 RAZORS. Disston’s Nos 8, D8, 12, 76,112,” 
Imperial....... per gro..... pore 50% o 00, and 120 (new list)... 25% 
PIPE. Stove. NNO. coc sasaces cc uheaen 50% | Enterprise, hand.. ‘en des Oa 
Conductor. Black Eagle, 1-tb. cans, pr. gr.$15 00/Star..........cccccececceenees %| Our Saw, hand....... % 40 
Standard Gauge Conductor Pipe,| Black Silk— Wee NES oss 0 o's 6h 5 3553 oE 50% Our Saw, Tip.... ecu. “a 450 
plain or corrugated eae og PO Te EEE $0 70 RAZOR STROPS. K ate. Cannon s 25% 
See 0 reer. 80% Paste, 5-oz. cans...... per doz. TOINE: (EEORENE) oo 5 occ ccc ccccioan 50% | Narrow ice OH a eee 35% 
; Be GG: 6.0 os chensasanees 75-10 % Paste, 4-tb. cans . 1 00 thins’. bkedveen 50% 
} L. C. L. to Dealers:— Liquid, }-pt. cans..... - r eanehan NR O:cuNGuGuGcs....... 30% 
: ’ Liquid, 6-oz. cans... id 75 ze | RR aed oe 
Terms 60 days; 2% Cash 10 days. ipt. Air Drying Iron Japanned, Bronzed & Plated.....75%| Atkins’............00000000! ae 
FA Factory shipments generally delivered. E 1 a White Porcelain Enameled. .....70% | Panel 
: Lead pune naes'eys © 1 25/Solid Brass and Bronze Metal. ...40%| Atkins’........... 35% 
a ett. He Black Jack, 3-tb. cans. “9 25/Single Valve (Baseboard and Disston’s No. 7................30% 
Cut coils lL " tfe| Dixon’s Carb. of Iron. 6 0 in cy oxsb Unceauexdees 75%| Pruning. "i 
| a. Nickel Plate......... “ 450 REGISTER FACES Atkins’... ....0eeeseeeeeees, 30% 
¥ Acme—lInches.... 5 6 7 Japanned, Bronzed and Plated Rift Pree PASESERNBE S459 o 0-00. 2% 
. Smooth, per jt... 8¢ Se 10}c POPPERS, CORN. See BARE, 05... seen yy a oa 
Planished, “ 30c 31c 3% c)Round or Square, I-qt. per doz. $1 00 14x14 to 38x42. . ss ereseces cos i 1  Sletaehiat een 45% 
J Peerless—Smooth, 7ic 8c  9%8c/Square, 2-qt........... “ 1 60 nm et Se yeh ee Wood 
* ; : 1 me L orcelain Enameled ..... 
i ’ eee Mdje Whe BW Cleat....:....ceseeeees i 3 00/Solid Brass or Bronze Metai.... 40% Glover Leai  agengenehas a = . ” 
¥ 1 Planished...... .28c Ble 354c POTS, FIRE. RINGS 
hg Made-up—Inches.. 5 6 7 _|Clayton & Lambert's,each$4 00@6 00} Bull. k SAW BUCKS—See Bucks. 
‘ Smooth......... Tie 8c Me Gate City............05. each, 6 25]. Coppor..........s.s005 in. 3in SAW SETS—See Sets. 
i | 7 to Gin. Smooth Tapers, pr. it. MelGem..2.0 2002000000. each,$6 75@8 50] Perdos tt! $1 60 $2 00 SAW TOOLS—See Tools. 
Fe 7 8 ‘ io. PI hed Ty : 7 d5c Rea’s Improved Self- SAW FRAMES. 
e to 6 in anished Tapers...... POWDER. Piercing copper, prdoz 200 ....| Common, re per doz. $1 25 
v4 Yale Patent Lock Pipe—Stove. ae Steel, per doz.......... 90 100) Common, painted. e 1 70 
Lt 5” 6” 7” 7”tob” See Ammunition. Nickel plated 1 35 ’ eeee ( 
(ii Cents PRESSES, FRUIT AND JELLY. land Ringers—Hos. ne SCALES. 
| Battle Axe Blue... 7 7% 9 104|Enterprise Manufacturing Co..... 25%| Blair’s Rings........ per doz. $0 58 RET A a ga 40&10% 
: Cuttin “* ..4% @ 2 2 Blair's Ringers....... . 75|/2atform 
Peerless - we 8% 10 PRIMERS Brown’s Rings....... 50 Se 50% 
Duplex 580. a ee See Ammunition. Brown's Ringers..... * 80 SCISSORS 
Yale, Rus. Fin....15 16 17 18 Champion Ringers.... “ 1 60| Star Coe eee recesesereesoscecs 60% 
‘ Duplex Planished.29 31 37 38 PRUNERS Hill’s Ringers........ if 70 SCOOPS. 
i Galvano, Gal...... 5 16 17 18 Disston’s Pole - + dos. 98 50 Hill’s Ring, boxes....  “ 55|Crain 
' If wanted made up, add per joint|Henry’s ——— 1... “ 75&10%| Major Rings......... % 60} bu “Hercules” tease per doz. 13 70 
v4 or grooved, Ic; riveted, 1}c. Crating} Water’s Improved..... “ 80%| Perfect Ringers...... 3 1 29} 1-bu.“Hercules”’..... 15 00 
made-up pipe extra. Wolverine Rings..... i 1 40 B SCRAPERS 
Wrought Iron Gas Pipe. Wolverine Ringers.... “ go | Box. 
+ @f-in., black........ discount, 60% | corp FVRLEOS. — Jar. Treaguler era See per doz. $ 00 
#@}-in., black........ * 60,1085% | Daisy................. each, $3 10] _,White.............. per tb......30c] "Cast Steel s 5 
j iia.to Gin, black... “ %%| Phomix.............. “1 40) Key. aay ee 
; 7-in. to 12-in., black... “ 624% | Quick and Easy........ “ 2 70 Split, round..........per doz. $0 17 Cubic ft. 7 5 3 
Li +@H-in., galvanized.... “ 42% | Nail. Split, square......... " 32} Without run’s,ea. $4.00 3.75 3.50 
e #@}-in., galvanized.... “ 50% eat. te ecseeeeees per doz. " . Ball, round.......... 5 40| With runners,ea.. 4.25 4.00 3.75 
" Lin. to Gin. galvan'd “ 574% Tank wattern..------ - te RIVETS SCREEN DOOR HINGES. 
ct 7-in. to 12-in., galvan’d =“ 45% fak—ttent CM Bante “ land Burrs, , a iobe ieee bese « gross ar 
PLANES. Copper Belt.. 40&10%| SCREWS. 
Sargent Iron Bench............- 60% PULLEYS. —- AES: 60&10&5%, me. 
ors =6=6Chsi‘<‘i‘éStaniey ‘Iron Bench ..........00 Nets|A oS ee eee inners . senre ne 0% ron, in.......... 1 ae 
i Stanley Iron Bench ets Auaing Jap’ ka al 2 50810% |Hame..............4. per tb. $0 10 $3 67$ 4 20 5 25 
PLATES, TIN. Hay Fork. : Slotted Clinch per doz 40c@45c| _Wood, white maple. . per doz.$3 67} 
See Metals in Column 1. {gpa Mpeel. Sin. pabatd per doz. $1 us Tubular ; Hand—Wood...........+ 65% new list 
, G-in.... Nos 1 and 2 assorted sizes, doz, 45c SE aie a's. 9 Coes aR Deeks 70-5% 
PLIERS tepiniccnierte: iy “aT SEI i? 70% 
ME we Rit Pee NST Ke pe oz. RIVE badd oe haga ae ee : 
Giant, Button’s—80% off list. Bot re. 4: . .50&10% | See Sets. T SETS go eee = — 102, 
Cutting ani oe Aga ‘nae ROPE. Saw—Centennial 
IN a vcpa. bicw ain eee 30% — fies Rd aKa an se eRe 107% | Cotton. ot ae kg EG 
Lodi,....-+++++.+e+eeessecees 50% |" Common..........-- per doz. $0 18] 4, 5-16 in Com on reels. .per tb. 11}c} Per doz. 18¢ 2c 26c 0c 23c 2: 
Yt) gs ind rier Déagonal Cutting 70%; Gocamee: Sense, 2m. - : 4, 5-16 in Com. in coils. . 12 c! Wood. 
; wedioh Tide. ...ccccsereccces 0 mpire Pattern, 2-in. i 20 5-16 I ial i ” i 
Utica Drop Forge & Tool Co.... Net] Ideal...........00- 20! site moe eee. 21¢ 4 — ttteeeeeeees L oonnete 
Fencing. Steel 25("" ist Quality..............000. le| F.H. ier £12 82458107 
i NS” Serer per doz. $8 25 Hardware Grade, rates, per tb.. 10}c F, o oe er Beer 
j Farmers’ Choice...... per doz. $8 00 PUMPS. Pure Manila. E et SC EE RRS Tipbi10% 
w Russell’s.......-+-+- 8 25 Pitcher Spout. 1st quality..... R. H. Nickai Plated... . 77$&5&10% 
p q » ee ee per fb.14$c 
Fi Flat and Round Nose. aes CELE 2 3 4/] Hardware Grade, rates. * 124¢ SCYTHES. 
ee ee. 30%|_Each........ $1.00 1.15 1.30 1.70 , ; Be Ve Be, grass........ per doz. . 0 
NN ry ee 65% |S Pray. RULES. Clipper, grass.......... . 
Lodi..... 50% | Blizzard.. - per doz.$14 S RS See poe Nets|Clover Leaf Dutchman. = © f i 
aaende 50% | Cyclone. __ Meni aage: 1 * RD RAS EAGT See Nets| Honest Dutchman..... _ 7 50 
i ATAQZON.. cee ce eceeeeeneserees 0 Cyclone, copper...... “ 6 75 Bo We Be. 45.4. “ 7 5 
j Gas.—Inches.. 7 S.-. Les a a, 3 kobe “ 9 00 SASH WEIGHTS. SHAVING SETS 
Per doz..... $3.00 3.50 4.50 5.50 Little eee each 2 25| See Weights. .............. Smith & Hemenway... TOOT y/ 











25% 


‘e109, 

0% 
50% 
0&109, 
- 50%, 


‘ars 
25% 

. 35 

. oe 

. 30% 


$5.75 
$75 


5% 


Rivet. 
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ss 
SETS. 
. = ,d, common..... per doz. $0 23) 


Square, common.....- 
Octagon, common.... 
No. 5, SQUAT... ++ ees 
Cup point, knurled... 


Farmerfs’...e--e+e+++5 


Tinness’sesccceeecerseercccees 
Sat cen's Pattern S enigricaal per doz oe 


Common Lever.....- 
Disston’ 's Monarch.... 
Disston’s X Cut ...-- 


Stillman’s Lever.... - 
Stillman’s X Cut.. 


SHARPENERS, SKATE. — 


Diamond.....-++++++> 
Smith & Hemenway sonore 5h RS 
SHAVES, S 

i Pe ee. per, doz $1 2 Toe 75 
Wood ...csesese 

Stanley's ... eeeereceecrrerece® 
Goodell’s . ...eeee- eee neeeecees 

SHEARS 
Pruning 
Buckeye, No. 1.. . per doz 


Buckeye, No. 

California Pat., “Qin.. 
Cailfornia Pat. 4 10-in.. 
Draw Cut, 

Draw Cut, ns G..00%. 
Henry’s Pat.. 0 01 


14 
Per doz..... $1.40 2.10 bog 


Reg. Grip.....--- -. 


25 11. 
Nar. Grip.,doz.... 11.00 11. 


‘tar 
Tinners’—See Snips. 


SHEAVES, SLIDING DOOR. 


' Toohes. 3 
DONG. kavawesn 
Por s0t.vcssivers $0.60 
Id’ s. 
un suvexew ens $0.90 1.30 2.20 


SHELLS—See Ammunition. 


SHELLERS, CORN. 
Unitnn.<scatventhevens per doz. $6 75 


SHIELDS. 


Expansion Bolt Shields.......... 


SHOES. 


ConducleP ines s ocd adeceies ss 


SHOT—See Ammunition. 
SHOVELS AND SPADES 


oal 

No 2 Woodford...... per doz. $5 50 
NO: Mh ss< pad sens ae as 6 00 
Ames’ new list . bo > 
Neverbreak, hollow bek, bin’ 
National.. . 

Buckeye. . - Pg 


Mohawk.... “ - 
Drain. 


Iwan’s Perfection........ 


Railroad, etc. 


Black Diamond..... per 


Alaska Steel. 


D Hes 6sua'nes per doz. $3 50 
3 00 


Long Handle........ 


SINKS. 
Cast Iron. 


Painted....... ne eececceees 


Wrought Steel. 
Painted, new list..... 


SLEDGES—See Hammers. 


SNAPS, HARNESS. 
Champi@et. stages ice veh ases 


German Pattern 


Judd’e PRRRisiccbied ss as sn 


SNATHS. 


Double Ring, Bush.. at doz. 


Patent Loop, Bush. 
Patent Loop, Grass. 


SNIPS, TINNERS’. 
Clover Leafs sos de teese'es 
N ational Via eid ah bees our 


SOLDER—See Metals. 
SPRINGS, DOOR. 


TomiPGitensacas ces c per d 


Warner’s No........4 
Per OR. cwewvkere ess 


TAPES, MEASURING. 


ee 


I 
amg for bluing, $2.50 per doz., net. _ 


Lufkin’s Metallic................ 
TEE BEVELS—See Bevels. 


THERMOMETERS. 
per doz. 80c@$i 25 


Winterbottom’s.... 
SQUEEZERS, LEMON. 


— 


Porcelain Lined, Wood. 
Boss, malleable iron... 

Iron Frame, porc’n bowl 
Iron Frame, glass bow] . 
Little Giant, tin’d iron . 
Drum, japanned 
Drum, nickel plated . 


_ 


SSSRsss 


Cow—See eds. 


wore ww 


Disston’ s ~ sean 


Smith & Hemenway .......... 


per 100lbs. 4 00 


~ 
a 


and Hooks and 





Sasss 


sss 


see eee eee eee eee 
ee 
ee ee ee ee 


Oil—Unmounted. 


aS S8a5 


Gem Corundum 
Green Mountain 


woanwrennr a2 
assess 
( 


STOPS, BENCH. 
P 7.90 10.80 


13.50| Cable—Same price : as Barbed Wire. 





STOPPERS, FLUE. 


|Gem, flat, painted...... 
. 50% | Gem, cor’d, decorated.. 


5! Skinner’s Common Sense 
STOVE PIPE—See Pipe. 
STOVE BOARDS—See Boards 
STOVE POLISH—See Potish. 


90 

3-ply Cotton Wrapping 
80|4 « rf 
Extra Wrapping 


W rapping on tubes... 


per | doz Prs., $1 80 


Jute Wrapping, + tb. balls 
Jute Wool, 1-tb. balls.. 


~m> 


ee ee) 


$ 
RSRSRSS SSSRE 


_ 
avooonrn 





Canton Tackle Block. 


Silver Finish, in hanks.. 


eee eae ee ee ee TS OSCE EE OSE 


Upholsters’ Wire 


Parker’s Parallel I 
Parker's Victor............... 20% | No. 740, Bicycle...... aa 


Parker’s Swivel Base 
Parker's Re-inforced 


er doz... light, $1.15; heavy, $2 50 
Per doz.... light, 90c; heavy, vy: $i 35 


eee were ee een eee nee 


RS Sd. Dowie eWas tics 0&5% 
Williamson’s Universal.......... 60% 
WARE. 

Stove Hollow Ware. 
Plain or Unground............50% 
oe OTC Oe 45% 
Enameled Ware..............33)% 
ODO DOWIB.. ooo ccccccccs 60&5% 


Country Hollow Ware, per 100 ths. $3 00 


White Enameled Ware. 


Maslin Kettles.. -60&10% 
Neverbreak Flat and Round —— 
INS Gu onic a doce neees 60&5% 


Covered Ware. 
Tin’d and Turn’d..........35&10% 


Enameled................-45&10% 
Glue Pots, 

Tinned.... ipene-ace ial as «a 

SINE sans Sidecccicccccc css Oe 
Enameled. 


Cherry Blossom and Chrysolite..50% 
WASH BOARDS—See Boards. 
WASHERS. 


Standard O G. castiron . . .per tb. 23c 
Wrought iron in bulk, per th.: 


” ia ee a a a 


Wrought steel in 5-tb. boxes, per fb.: 


"bh bod b 


> WEDGES. 
Dia dcdueeeechu ceaman per doz. $0 30 
RPS ee ere per tb. 
er ee e 
WEANERS. 
Calf. 
Fuller’s, per doz...... $2 00 to $2 50 
Tyler's Safety, per doz 1 85 to 2 40 
Carroll's, per doz...... 300to 3 75 
Hoosier, per doz...... 350 to 4 60 
Shaw Perfected....... 300 to 375 
ly WEIGHTS. 
ee per fb. 2$c 


Sash—t o.b Chicago....prton, 23 00 
WHEEL BARROWS. 


Common Railroad..... per doz. $17 00 
Heavy Railroad...... bia 24 00 
Panama Steel Tray.... a 39 00 
Klondike Steel Tray.. . 28 00 
$2 75 WHEELS. 
SnD 70& 10&5 
NR Gono’: trai «dra du. <a beth 5% 


y 
$3 00 385 5 50|Well. Inches... 8 10 12 14 
345 450 645| Perdoz.... $3.00 4.20 5.40 15.0 


WIRE. 
Barbed. Painted. Galv’d 


large Carloads . . per 100 Ibs. $183 $218 


9.50| Less than car 1 95 2 25 
Brass. 
I 20% 
In 1-tb. spools, new list........ 50% 
Broom—Tinned . . . 60&10&10&10% 


Copper. 


Peer Pee ee ee 20 
ae 70 5. 50 6.25 1-tb. spools, new list... .. .50&10% 
Fence—Smooth. 
Nos. 6 to 9, chr eh alas 80 
. Nos. 6 to 9, Galv’ 2 20 
98c | Hatr—New “ar cesce se CO 
27c | Market. 
.25c| Bright, full bdles........... .70&5 
‘2c Bright, broken bdles...........70 
5c Coppered, full bdles............ 
sie Coppered, broken bdles..... 65&10 
++ Be Tinned, full bdles...........75&5 
2lc} Tinned, broken bdles....... 65&10% 


20c| Picture—In coils . . . . 80% @80&10% 
doz.75c] In §-tb. spools....... per fb...... 26c 
she WRENCHES. 


14c| Acme Standard............. 50&10% 
. .9}c| Alligator No. 1 .......... ....%c net 


Always Ready..................50 

ne en, rrr 75&5% 
eee 25% 
Malleable ‘‘S’’............pertb. 08¢ 
Malleable. . itiertacd aaliere an 
Stillson Pipe.. ila eacdnam eee 70&10% 


264c Bemis & Call's: 


er S, 40&5%; Adjustable S 


a ee 264c Pipe, 40&5%; Briggs Pattern, 
2i$e 40%: Combination Bright, 0% 


Steel Handle Nut.......... 5085 





eee ee ee ee 


Hungarian Nails 








Parker's Combination 


ween eee eee ween 


18c} Combination Black........ 50&5% 

18c| Merrick Pattern,.......... % 

2c} Double End Adj.S........ 40&5% 
.37c WRINGERS. 

No. 500, Royai........ per doz, = 00 

6ic| No. 350, Universal..... 9 00 

—c|No 300, Novelty...... ss 9 ou 

No. 310, Keystone... . - 29 00 

No. 100, Rival........ oa 

oy | No. 380E. Universal. . = 34 00 

- -80% | No 790, Guarantee... rn 38 00 

No. 770, Bicycle ...... xi 34 Ov 

44 |No. 110, Guarantee.. - 33 00 

2.75] No. 110, Domestic. * 29 00 

20% | No. 110, Brighton..... ne 25 00 

20% |No. 22. Guarantee.... 33 00 

20%|No. 22, Domestic.... “ 2900 

%\|No. 22, Pioneer..... - 25 00 

% No. 2, Superb...... - 22 $0 


> 
} 
@ 
¥ 


ings poe, 7 
Sy a ne eel 
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Cornice Brakes. Furnaces—Hot Air, 
Bertsch & Co., Cambridge City, Ind. | Boynton Furnace Co.,  Chicero nl 
Dreis & Krump, Chicago, Ill. | Co-operative Fdy. ©o., Chics» ni 


ADVERTISERS’ INDEX | CLASSIFIED LIST. 
| 





ae —_—— Niagara Machine & Tool Works, Forest City Fdy. & Mfc. 

— Buffalo, N. Y. Titretans 0 
Haynes-Langenberg Mfg. Co 

ALPHABETICAL LIST. Barb Wire. ig Lots, Mo. 

American Steel & Were Oo. m Crimping Machines. Henry Furnace Co., T. é. 
American Rolling Mill Co......-...+ cago, -| Bertsch & Co Cambridge City, Ind eve i, 0. 
: .. 70 es >” | Inter-State H ‘ 
American Sheet and Tin Plate Co.. hed Niagara Machine & Tool Works, eater a ri ( 

American Steel & Wire Co.......--- 78 | Buffalo, N. Y./ interstate Mfg. Co os 

AstAem BMG... ....-.0000+see0085 74 S- 0, Oskaloosa, I 
; Kelsey Heating Co., 8 e, N 

Auer Register Co......---++-+ee0e: 10 Batteries. » Syracuse, N, y, 

72| Beacon Miniature Blectric Co., Meyer Furnace Co., Peoria, M1, 


Auld & Conger Co... ....-eeeecenes 


Avery Stamping Co........---+++++- 80 
Beacon Miniature Electric Co.......- 82 
Berger Bros. CO... ... 6+ -seeeeereee 76 
Berger Mig. Co......++-++++++5 73-76-83 
Berns, Otto......--- ec ceeeeeeeces 7 4 
Bertach & Co........---eeeeeeeeeeee 74 
Bicalky Fan Co......-.--e+e2seeres 76 
Boynton Furnace Co.......--+++-+- : ; 


Brauer, A. G., Supply Co.........-.. 
Bullard & Gormley........---.++++- 
Burgess Soldering Furnace Co....... 
Burton Co., W. J... .- cc cee re ccneees 
Canton Art Metal Co..........+-++- 
Clark, Smith Hardware Co.......... 
Clayton & Lambert Mfg. Co......... 74 


Cleveland Castings Pattern Co....... 13 
Clipper Lawn Mower Co........--- 82 
Coldwell Lawn Mower Co........... 78 
Coleman Lamp Co......-+-.+e+e-+- 82 
Co-Operative Foundry Co.........-- Q ; 


Cooper Oven Thermometer Co....... 
Cope, Geo. W., Stove Pattern Works.. 13 


C. & E. Manufacturing Co.......... 81 
DeKalb Wagond Co.....----seeeeeee 80 
Delta File Works. .......+---++++++ 82 
Dixon, Jos., Crucible Co.........--- 67 
Double Blast Mfg. Co........-...+. 75 
Dreis & Krump Mfg. Co...........- 74 
Eagle Claw Wrench Co........----- 80 
Filshie, Alexander.........++-++-+- 73 
Forest City Fdy. & Mfg. Co......... 14 
Foster Stove CO......--eeeeeeeeeee 3 
Friedley & Voshardt Co.........+.++- 73 
Fuller, Otis L... 2.2.5.2 eeecceeeeees 74 
Globe Ventilator Co..........++++-- 1-76 
Harrington & King Perforating Co... 71 
Haynes-Langenberg Mfg. Co....-.... 2 
Heller Bros. CO... ...- +e eee e eens 82 
Hemp & Co........- eee crccceeceee 13 
Henry Furnace Co., T. E.........+-+- 8 
Hooper, C. N....---+- esse eeeeerees 82 
Hussey & Co., C. G.....-- seen eeee- 73 
Ideal Sad Iron Mig. Co..........--- 80 
Inland Steel Co........---ceececees 69 
Interstate Electrical Novelty Co...... 81 
Inter-State Heater Co..........-.-- 9 
Interstate Manufacturing Co........ 10 
Kelsey Heating Co............-+++- 2 
Kimball Bros. Co......---+-+++++5. 82 
La Belle Iron Works.............-- 71 
Lalance & Grosjean Mfg. Co......... 79 
Lufkin Rule Co. .......cccesceccees 80 
Lyon, Conklin & Co.......-.-+++++- 74 
Meyer & Bro. Co., F.....----+0+0++5 11 
Meyer Furnace Co.......-.+++++-+5 6 
Michigan Satety Furnace Pipe Co... . c 

8: 


Milwaukee CorrugatingCo.......... 
Monroe Fdy. & Furnace Co.......... 8 
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Wheeling Corrugating Co........... 69 


SO PND Rss cick 0s Hives cee 7 




















New York, N. Y. 


Interstate Electric Novelty Co., 
Chicago, Ill. 


Standard Electrical Novelty Co., 
Chicago, Ill. 


Boilers—Steam. 
Boynton Furnace Co., Chicago, Il. 


Schwab & Sons Co., R. J., 
Milwaukee, Wis. 


Boiler Handles, 
Berger Bros. Co., Philadelphia, Pa. 


Brass and Copper. 
Hussey & Co., C. G., Pittsburgh, Pa. 


Cans—Ash. 
Rochester Can Co., Rochester, N. Y. 


Carpenters’ Tools. 
North Bros. Mfg. Co., 
Philadelphia, Pa. 


Smith & Hemenway Co., 
New York, N. Y. 


Van Doren Mfg. Co., 
Chicago Heights, Ill. 


Ceilings. 
Berger Mfg. Co., Canton, 0O. 
Burton Co., W. J., Detroit, Mich. 
Canton Art Metal Co., Canton, 0. 
Friedley-Voshardt Co. Chicago, Il. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Mullins Co., W. H., Salem, 0. 


New York Metal Ceiling Co., 
New York City. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Cellar Chutes, 
Interstate Mfg. Co., Oskaloosa, Ia. 


Cement—Roofing. 
Auld & Conger Co., Cleveland, 0. 


Chimney Caps. 


Standard Ventilator Co., 
Lewisburg, Pa. 


Conductor Pipe. 


American Rolling Mill Co., 
Middletown, Ohio. 


Berger Bros. Co., Philadelphia, Pa. 


Berger Mfg. Co., Canton, O. 
Burton Co., W. J., Detroit, Mich, 
Canton Art Metal Co., Canton, 0. 


Clark, Smith Hdw. Co., Peoria, Ill. 
Friedley-Voshardt Co., Chicago, Mil. 
Hussey & Co., C. G., Pittsburgh, Pa. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Mullins Co., W. H., Salem, 0. 


Wheeling Cooma Co., 
heeling, W. Va. 


Cornices. 
Burton Co., W. J., Detroit, Mich. 
Canton Art Metal Co., Canton, 0. 
Friedley-Voshardt Co., Chicago, Ml. 
Mullins Co., W. H., Salem, O. 





Culvert Machinery. 
Bertsch & Co., Cambridge City, Ind. 


Cutlery. 


Smith & Hemenway Co., 
New York, N. Y. 


Cut-Offe—Rain Water. 
Milwaukee Cormugetiog Co., 
Milwaukee, Wis. 


Sullivan-Geiger Co., The 
Indianapolis, Ind. 


Dampers. 
Parker Supply Co., New York, N. Y. 


Taylor & Boggis Fdy. Co., 
Cleveland, 0O. 


Stover Mfg. Co., Freeport, Ill. 


Drills. 


Smith & Hemenway Co., 
New York, N. Y. 


Eaves Trough. 
Berger Bros. Co., Philadelphia, Pa. 
Berger Mfg. Co., Canton, O. 
Burton Co., W. J., Detroit, Mich. 
Canton Art Metal Co., Canton, 0. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Mullins Co., W. H., Salem, 0. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Elbows. 


Canton Art Metal Co., Canton, O. 


Elbows—Conductor Pipe. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Electrical Supplies. 


Beacon Miniature Electric Co., 
New York, N. Y. 


Interstate Blectric Novelty Co., 
Chicago, Il. 


Standard Blectrical Novelty Co., 
Chieago, Ml. 


Elevators. 
Kimball Bros. Co., Council Bluffs, Ia. 


Enameled Ware. 


Lalance & Grosjean Mfg. Co., 
Chicago, Ml. 


Enametile. 


New York Metal Ceiling Co., 
New York City. 


Facings. 


Dixon Crucible Co., Jos., 
Jersey City, N. J. 


Fencing—Wire, 


American Steel & Wire Co., 
Chicago, Ml. 


Files. 
Delta File Works, Philadelphia, Pa. 
Heller Bros. Co., Newark, N. J. 


Flashlights. 


Beacon Miniature Blectric Co., 
New York, N. Y. 


Interstate Electric Novelty Co., 
Chicago, Ill. 


Standard Electrical Novelty Co., 
Chicago, Il. 











Monroe Fdy. & Furnace Co. 
Monroe, Mich. 
Peck Hammond Co., Cincinnati, 9 
Robinson Furnace Co., Chicago, 1); 
Scheible Moncrief Furnace Co. 
Cleveland, 9 

Schwab, R. J., & Son Co., 
Milwaukee, Wis. 
Smith, Chas., Chicago, nm). 
Smith Co., Ohas., Chicago, I. 

Sprague Fdy. & Mfg. Co., 
Council Bluffs, Ig. 
Wise Furnace Co., Akron, 0. 


Furnace Bonnets, 
Steele Co., Wilbur S., Hartford ( ono 


Furnace Pipe and Fittings. 
Meyer & Bro. Co., F., Peoria, Ill. 


Michigan Safety Furnace Pi Co., 
Detroit, Mich. 


Furnaces—Soldering. 
Ashton Mfg. Co., Newark, N. J. 
Bernz, Otto, Newark, N. J. 
Burgess Soldering Furnace Co., 
Columbus, 0 
Clayton & Lambert Mfg. Co., 
Detroit, Mich. 


Double Blast Mfg. Co., 
North Chicago, I! 
Lyon, Conklin & Co., Baltimore, Md 
Sentinel Automatic Gas Appliance 
Cc New Haven, Conn 


Furnace Repairs. 


Brauer Supply Co., A. G., 
St. Louis, Mo 


Grease-Graphite. 


Dixon Crucible Co., Jos., 
Jersey City, N. J 


Hammers, 
Van Doren Mfg. Co., 
Chicago Heights, Ml 


Hardware Jobbers. 
Bullard & Gormley, Chicago, Ill. 
Clark, Smith Hdw. Co., Peoria, Il! 


Hardware Specialties. 
Avery Stamping Co., Cleveland, 0 


Clipper Lawn Mower Co., 
Dixon, Ill 


Coldwell Lawnmower Co., 
Newburgh, N. Y. 


C. & E. Manufacturing Co., 
Marshalltown, Iowa 
Eagle Claw Wrench Co., Chicago, III. 
Lalance & Grosjean Mfg. Co., 
Chicago, Ill. 
Lufkin Rule Co., Saginaw, Mich. 


North Bros. Mfg. Co., 
Philadelphia, Pa 


Smith & Hemenway Co., 
New York, N. Y. 
Stover Mfg. Co., Freeport, I! 


Taylor & Boggis Fdy. Co., 
Cleveland, 0 


Van Doren Mfg. Co., 
Chicago Heights, Ii! 


Hollow Ware. 
Avery Stamping Co., Cleveland, 0 


Ice Cream Freezers. 


North Bros. Mfg. Co., 
Philadelphia, Ps 


Iron Enamel. 


Nickel Plate Stove Polish Co., 
Chieago, 


_ 


Kitchen Utensils. 

Avery Stamping Co., Cleveland, 
Lalance & Grosjean Mfg. Co., 
Chica 


=] 


’ 
T 


Stover Mfg. Co., Freeport, I 
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ee e. Razors. Sheets—Black and Galvanized. Tapes. 
jeman Lamp Co, Wichita, Kan.|Smith & memenwag Co. American Rolling Mill Co., Lufkin Rule Co., Saginaw, Mich. 
Coleman New York, N. Y. Middletown, Ohio. 


Lawn Mowers. 


. er Co., 
Lawn Mow Dixon, Il. 


el wer Co., 
Coldwell Lawnmo ceobud, UY. 


Leather Goods. 


rs Leather Lace Co., 
Sterling Buffalo, N. Y. 


Lighting Systems. 
Coleman Lamp Co., Wichita, Kan. 


Lineman’s Tools. 


ith & Hemenway Co., 
ss New York, N. Y. 


Metal—Perforated. 
Harrington & King Perforating e 
Chicago, Ill. 


Metal Polish. 


Nickel Plate Stove Polish Co., 
Chicago, Il. 


Metal Shingles. 
Burton Co., W. J., Detroit, Mich. 
Canton Art Metal Co., Canton, 0. 
Milwaukee Corrugating Co. 
waukee, Wis. 
Tanner & Co., Indianapolis, Ind. 


Wheeling Conn Co., 
Wheeling, W. Va. 


Mica. 
Brauer Supply Co., +. 
creak Mo. 
Munsell Co., oe tae 

New York and Chicago. 


Miters. 
Friedley-Voshardt Co., 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Chicago, Ill. 


Nails, Roofing. 
Filshie, Alexander, Chicago, Ill. 


Ornaments—Sheet Metal. 
Canton Art Metal Co., Canton, 0. 
Friedley-Voshardt Co., Chicago, Ml. 
Mullins Co., W. H., Salem, 0. 


Paint—Silica > oy gaaee 
Dixon Crucible Co. 
~~ City, N. J. 


Pliers. 
Eagle Claw Wrench Co., Chicago, Ill. 


Plumbago. 
Dixon Crucible Co., Jos. 
‘Jersey City, N. J. 


Punches, 
Bertsch & Co., Cambridge City, Ind. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Weiss & Co., H., New York, N. Y. 


} 
‘clita File Works, Philadelphia, Pa. 
‘eller Bros, Co., Newark, N. J. 


Registers. 
Auer Register Co., Cleveland, O. 
Symonds Register Co., St. Louis, Mo. 
Stover Mfg. Co., Freeport, Ill. 


Roasters. 


Wheeling Corrugating Co., 
Whe eling, WwW. Fa, 


Rolls Forming. 
Bertsch & Co., Cambridge City, Ind. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Roofers’ Supplies. 
Auld & Conger Co., Cleveland, 0. 
Filshie, Alexander, Chicago, Ill. 


Roofers’ Tools. 
Auld & Conger Co., Cleveland, 0. 


Roofing—Iron and Steel. 


American Rolling Mill Co., 
Middletown, Ohio. 


American Sheet & Tin a. n°? 
Pitts Pa. 
Berger Bros. Co., segue, Pa. 


Berger Mfg. Co., Canton, 0. 
Burton Co., W. J., Detroit, Mich 
Canton Art Metal Co., Canton, O. 
Friedley-Voshardt Co., Chicago, Il. 
Inland Steel Co., Chicago, Ill. 


La Belle Iron Works, Steubenville, 0. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Stark Rolling Mill Co., Canton, O. 
Tanner & Co., Indianapolis, Ind. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Rope—Wire. 


American Steel & Wire Co., 
Chicago, Ill. 


Rules. 


Lufkin Rule Co., Saginaw, Mich. 


Sad Irons—Self-Heating. 


Saw Sets and Saws. 


Smith & Hemenway Co., 
New York, BB. 


Schools—Sheet — Pattern Draft- 
& 


National School of Sheet Metal Pat- 
tern Drafting, St. Louis, Mo. 


Screens—Perforated Metal, 


Harrington & King Perforating Co., 
Chicago, Ill. 


Screws. 
Parker Supply Co., New York, N. Y. 


Screw Drivers. 


North Bros. Mfg. Co., 
eee Pa. 


Smith & neces 


Sheet Metal Tools. 


Fuller, Otis L., Goshen, Ind. 
Niagara Machine & Tool Works, 
Buffalo, N. Y. 





ith & oar, Co.. 
lew York, N. Y. 


Weiss, H. & Co., New York, N. Y. 


Ideal Sad Iron Mfg. Co., Cleveland, O. 


York, N. Y¥. 


Bertsch & Co., Cambridge City, Ind. 


American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 


Berger Mfg. Co., Canton, O. 
Inland Steel Co., Chicago, Ill. 
La Belle Iron Works, Steubenville, 0. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Stark Rolling Mill Co., Canton, O. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Sheets—Ingot Iron, 


American Rolling Mill Co., 
Middletown, Ohio. 


Sheets—Toncan Metal. 
Stark Rolling Mill Co., Canton, 0. 


Sheets—Vismera. 
Inland Steel Co., Chicago, Ml. 


Shingles—Metal. 


Berger Mfg. Co., Canton, O. 


Sifters—Ash. 
Rochester Can Co., Rochester, N. Y. 


Skylights. 


Skylight Gearing. 


Slate Roofing. 


Slating Nails. 
Auld & Conger Co., 


Soldering Irons—Self Heating. 


Statuary. 


Mullins Co., W. H., 


Stoves and Ranges. 


Foster Stove Co., 
Quality Stove & Range 


Ringen Stove Co., 


Stove Patterns. 
Cleveland Castings Pattern Co., 


Cope Pattern Works, Geo. 
Weller Pattern Co., 


Stove Pipe and Fittings. 
Hemp & Co., 


Stove Polish. 
Brauer Supply Co., A. G., 


Dixon Crucible Co., Jos 
Nickel Plate Stove Polish Co., 


Stove Repairs. 
Brauer Supply Ce., A. 





Canton Art Metal Co., Canton, O. 


Weiss & Co., H., New York, N. Y. 


Auld & Conger Co., Cleveland, 0. 


Cleveland, O. 
Hussey & Co., C. G., Pittsburgh, Pa. 


Lyon, Conklin & Co., Baltimore, Md. 


Frtedley-Voshardt Co., Chicago, Ill. 
Salem, 0. 


Co-operative Fdy. Co., Chicago, Ill. 
Ironton, O. 


Co. 
Belleville, Ml. 
St. Louis, Mo. 


Cleveland, 0O. 


w., 
Detroit, "Mich, 
Quincy Pattern Works, Quincy, Il. 
Vedder Pattern Works, Troy, N. Y. 
Quincy, Ml. 


St. Louis, Mo. 


St. Louis, Mo. 
Jersey ‘City, N. J. 


Chicago, Ti. 


Technologist. 
Hooper, C. N., Dubuque, Ia. 


Thermometers—Oven. 


Cooper Oven Thermometer Co., 
Pequabuck, Conn. 


Tin—Perforated. 
Harrington & King Perforating Co., 
Chicago, M1). 


Tinsmith’s Tools. 
Auld & Conger, Cleveland, 0O. 
Bertsch & Co., Cambridge City, Ind. 


Double Blast Mfg. Co., 
North Chicago, Il. 


Dreis & Krump Mfg. Co., 


Chicago, Mil. 
Fuller, Otis L., Goshen, Ind. 
Lufkin Rule Co., Saginaw, Mich. 


Lyon, Conklin & Co., Baltimore, Md. 


Niagara Machine & Tool Works, 
Buffalo, N. Y¥. 


Van Doren Mfg. Co. 
Chicago Heights, Ml. 


Weiss & Co., H., New York, N. ¥. 


Tinplate. 


American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 


Berger Mfg. Co., Canton, O. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Tanner & Co., Indianapolis, Ind. 


Wheeling Corrugating Co., 
Wheeling, Ww. Va. 


Tools—Garden. 
Clipper Lawn Mower Co., 
Dixon, Ih 


Coldwell Lawn Mower Co., 
Newburgh, N. Y. 


Torches. 
Ashton Mfg. Co., Newark, N. J. 
Bernz, Otto, Newark, N. J. 
Burgess Soldering Machine Co., 
Columbus, 0. 


Clayton & Lambert Mfg. Co., 
Detroit, Mich. 


Double Blast Mfg. Co., 
North Chicago, Ill. 


Lyon, Conklin & Co., Baltimore, Md. 


Trowels. 


Avery Stamping Co., Cleveland, 0O. 


Ventilators. 
Berger Bros. Co., Philadelphia, Pa. 
Berger Mfg. Co., Canton, 0. 
Bicalky Fan Co., Buffalo, N. Y. 
Friedley-Voshardt Co., Chicago, Ml. 
Globe Ventilator Co., Troy, N. Y.- 


Milwaukee Corrugating Co. 
Milwaukee, Wis. 


Royal Ventilator Co., 
Philadelphia, Pa. 


Standard Ventilator Co., 
Lewisburg, Pa. 


Vises—Hand. 
Eagle Claw Wrench Co., Chicago, Ml. 


Wagons—Hardware Delivery. 


DeKalb Wagon Co., DeKalb, Ml. 
Wire. 
American Steel & Wire Co., 
Chicago, MT}. 


Wrenches—Nut and Pipe 


Cc. & E. Manufacturing Co. 
Marshalltown, Iowa 





G., 
St. Louis, Mo. 


Eagle Claw Wrench Co., Chieago, Ml. 
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Wants and Sales 


BUSINESS CHANCES. 


SITUATIONS WANTED, 





—. 
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For paid yearly subscribers 
AMERICAN ARTISAN AND 
HARDWARE RECORD will insert 
under this head advertisements of six 
lines WITHOUT CHARGE. For em- 
ployers wishing to secure employes, 
parties desiring to purchase business, 
business for sale, partner wanted, to 
exchange, etc., not exceeding fifty 
words the price to non-subscribers is 
one dollar per insertion, payable in 
advance. To clerks and tinsmiths 
looking for situations, the price to 
non-subscribers is fifty cents per in- 
sertion. Those who respond to these 
announcements please mention that 
they ‘“‘“READ THE ADVERTISEMENT 
IN AMERICAN ARTISAN AND 
HARDWARE RECORD.” 

secured. Trade Marks Reg 


PATENTS istered. Patent Validity and 


Infringement Opinions. 
Consulting Expert HERBERT E. PECK 
Established 1895 WASHINGTON, D. C. 


BUSINESS CHANCES. 








U. S. and Foreign Patents 


Patent Attorney 
Barrister Bidg. 














For Sale—Tinshop, thoroughly equipped, 
centrally located, reasonable rent, estab- 
fished nine years; pienty of work for from 
three to six men; orders come unsolicited; 
all tools and cornice brake in first-class 
condition and ready for work; a good op- 
portunity for one or two hustlers; busi- 
ness will return the purchase price in 
two months if properly managed; owner 
has other interests and solicits strictest 
investigation. $500.00 cash. Address &. 
W. White, Real Estate Office, Union City, 
Indiana. 9-3t 


For Sale—A stock of hardware in a 
good Iowa town of 5,000 inhabitants; only 
two hardware stores; best of reasons for 
selling. Address A-60, care of AMERI- 
CAN ARTISAN, 910 South Michigan 
Boulevard, Chicago, Illinois. -3t 

Wanted—A good all around tinner, 
slater and furnace man. A _ steady job 
the year around for the right man. We 
do not want a boozer at any price. Ad- 
dress The E. C. Boorn Company, aie 

“oOo 


Ohio. 
—¥or Sale—One-half interest in tin, 
plumbing, furnace and electric shop doing 
good business. Owner has other interest 
reason for selling. Address E. W. Rogers, 
Chrisman, Illinois. 9-3t 

For Sale at a Bargain—A good clean 
stock of hardware and furniture; will in- 
voice about $8,000; located in the best 
farming section in North Dakota. It is 
the only furniture stock and tinshop in 
town, and only complete stock of hard- 
ware. Stock must be sold before sixty 
days. Buildings can be bought or rented; 
best of reasons for selling. Apply to W. 
R. MclIntcsh, Bottineau, North se 














For Sale—A well established sheet met- 
al business with a complete asortment of 
tools. Location southern Wisconsin. Ad- 
dress A-57, care of AMERICAN ARTI- 
SAN, 910 South Michigan Boulevard, Chi- 
cago, Illinois. 8-1t 

For Sale—Up-to-date, clean stock of 
hardware, stoves, tinware, paints and oils, 
with tinshop, in a live town; good loca- 
tion. Address A. O. Giese, 103 West First 
Street, Duluth, Minnesota. 8-ufn 


For Sale—Good clear stock of hardware 
and tin shop in a good location in the 
county seat of one of the best counties in 
Central Nebraska. Good reason for sell- 
ing. Stock and fixtures about $5,500. Ad- 
dress A-55, care of AMERICAN ARTI- 
SAN, 910 South Michigan Boulevard, Chi- 
cago, Illinois. T 
For Sale—One good 20th Century cash 
register, one cutlery showcase with plush 
trays, also one showcase, 6 foot straight 
front oak frame, sliding doors, which I 
will sell cheap. Address A. S. Rice, Ge- 
noa Junction, Wisconsin. 8-3t 


For Sale—Cheap, tinshop in Iowa town 
of 5,000 people; good reasons for selling. 
Address 310 West Briggs, Fairfield, tore 

For Sale—A first-class stock of hard- 
ware in good town of 2,600. Only one other 
hardware in town. Invoice, $8,500. Ad- 
dress Box 134, Arcola, Illinois. 8-3-T 


For Sale—Tinshop in town of 1,700; 
} ge farm community, all two men can 
0; cheap if sold soon; reason for selling, 
ill health. Address S. C. 
town, Indiana. 


HELP WANTED. 


Wanted—Ai tinner and furnace man 
who is able to take complete charge of 
work. We install over one hundred fur- 
naces a year. Prefer man with from $500 
to $1,000 to invest in the business and 
take a personal interest. A real oppor- 
tunity. Address A-64, care of AMERICAN 
ARTISAN, 910 South Michigan Boulevard, 
Chicago, Illinois. 9-3t 

Wanted—Two good tinners and furnace 
workers, married men preferred. For the 
right men we have a good steady job. 
Address Geo. W. Howell, 310 West Third 
Street, Greensburg, Pennsylvania. 9-3t 


Wanted—Several first-class sheet metal 
workers for general job work about a 
large factory in Northern Ohio. Men 
capable of taking measurements and lay- 
ing out work preferred. Address A-63, 
care of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, Illinois. 

9-3t 

Wanted—Al good ali around tinner and 
sheet iron worker; must be sober and in- 
dustrious. Steady job all year around at 
good wages. When answering please 
state wages and experience. Address P. 
QO. Box 185, Anna, Illinois. 7-3t 


Wanted—Experienced clerk—must be a 
hustler and able to keep up stock and 
trim windows. Address New London 
Hardware Company, New London, Wis- 
consin. 7-3-T 


Tinner Wanted—Prefer a married man, 
not over forty years of age—one used to 
country work who can do anything that 
comes in a town of 5,000 inhabitants. No 
boozer, and only a man who wants a good, 
steady job year around. Address A-50, 
care of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, Illinois. 

7 




















Payton, Green- 
8-3-T 



































For Sale—Up-to-date, clean stock of 
hardware, stoves, tinware, paints and oils, 
with tinshop, in a live town; good loca- 
tion. Address A. O. Giese, 103 West First 
Street, Duluth, Minnesota. 8-3t 

For Sale—A first-class sheet metal 
shop, doing a good business in a lve 
town of 25,000 and well established; a 
good, first-class private trade. Owner 
wishes to retire. For particulars, write 
N. Hirr, 2731 8% Avenue, Rock Island, 
Illinois. ae -3- 

For Sale—A good established tin and 
sheet metal business in good factory town 
and rich surrounding farming country; no 
overfiow; only shop in town, with very 
little competition and good to run plumb- 
ing shop with. Population, 2,500. Did 
$4,000 to $5,000 business in last year. A 
good place for a starter with a little cap- 
ital. Reason for selling, other business 
requires all my attention. Address A-56, 
care of AMERICAN ARTISAN, 910 South 


Michigan Boulevard, Chicago, ——_ 3-7 











TINNER’S TOOLS. 








Wanted—To rent tinshop and tools in 
connection with hardware store. In town 
not smaller than 1,200. In good Iowa, 
Nebraska or Eastern Kansas town. Ad- 
dress A-61, care of AMERICAN ARTI- 
SAN, 910 South Michigan Boulevard, Chi- 
cago, Illinois. 9-3t 

Wanted—One eight-foot cornice brake 
and one eight-foot beader.. Must be in 
first-class shape and cheap for cash, or 
what have you? Address P. O. Box 57. 
Linden, Michigan. 

Wanted—Second-hand squaring shears, 
$6-in., which will cut No. 16 iron. Will 
pay cash. Address 1245 Fourth St., San 
Diego, California. 8-3t 


SITUATIONS WANTED. 























For Sale—A nice, small hardware, 
plumbing and tinning business, with 
building. A good, rich farming country 
around and plenty of work. This will bear 
investigation. Good reasons for selling. 
Address A-51, care of AMERICAN ARTI- 
SAN, 910 South Michigan Boulevard, Chi- 
cago, Illinois. 8 





Situation Wanted—When in need of 
young man of good habits, fair knowledge 
in plumbing, heating or sheet metal work. 
experience from practical work, with good 
natural talent in these trades, write to 
The Litchfield Trade School, Libertyville, 
Tilinois. 9-3t 





Situation Wanted—By April ist o; be- 
fore by 4& good around: tinner. Am 
steady and a man you can depend on 
Would like a position with some goo; 
hardware firm. Address A-65, car. 
AMERICAN ARTISAN, 910 South Mich; 
gan Boulevard, Chicago, Illinois. 


Situation Wanted — By sheet iiciai 
worker, age twenty-five; have had eight 
years’ experience in this line of work; am 
good all around man on shop work ang 
general job work; am first-class furnace 
man; have some experience in ventil,- 
tion, cornice and skylight work. Am sin. 
gle, and have no bad habits; want steady 
job the year round. State wages for Aj 
man when writing. Address W. G. 5. 
424 East 6th Street, Mason City, Iowa. ” 

9-1t 

Wanted—Position as tinner, by a firsi- 
class workman of thirty years of age: 
sixteen years in the tin business. Can 
also do ordinary plumbing, any kind of 
tin work and wait on hardware trade, 
and also make up od neat tinware. 
Most any state considered, or Iowa pre- 
ferred. Expert on hot air furnace work. 
Wages not less than $18 per week year 
round. Only steady job considered. Ad- 
dress A-49, care of AMERICAN ARTT- 
SAN, 910 South Michigan Boulevard, Chi- 
cago, Illinois. pe 7-3t 

Situation Wanted—By a first-class tin- 
ner; understand the trade in all branches 
and can clerk in store,*if necessary. 
Twelve years’ experience. Address 8) 
South B Street, Monmouth, Illinois. 9-1t 


Situation Wanted—By Al sheet metal 
worker who understands furnace and 
general jobbing, blow pipe and ventilating 
work, and has a fair knowledge of cor- 
nice and skylight work. Address A-62, 
care of AMERICAN ARTISAN, 910 Soutia 
Michigan Boulevard, Chicago, Illinois. . 

9-1t 

Wanted—Young man wants position by 
March 15th. Have had seven years’ ex- 
perience in the tinning and furnace busi- 
ness. No blue print man; only steady 
employment’ considered. ountry town 
preferred. No boozer, and can give refer- 
ences if required. Address J. Albert Mur- 
phy, Poynor, Missouri. 8-3-T 

Situation wanted by a first-class tinner 
and furnace man in small town in Iowa 
or Nebraska. Address Dan Johnson, 
Maryville, Tennessee. 8-2 


Situation wanted as superintendent or 
manager. Am married, strictly temper- 
ate. Have had twenty years’ hardware 
and sheet metal experience. Can esti- 
mate from blue prints or superintend the 
construction of sheet metal work. Wide 
experience in heating and _ ventilating. 
Good executive ability. Address A-53, 
care of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, —_—. 

















Young married man, sober and reliable, 
with eight years’ experience at inside and 
outside sheet metal work, furnace work, 
some experience at plumbing and good 
pattern drafter, wishes steady position 
with reliable firm. State salary in first 
letter. Address A-53, care of AMERICAN 
ARTISAN, 910 South Michigan Boulevard, 
Chicago, Illinois. 8-3-T 


Situation Wanted—By a sheet metal 
worker of twenty years’ experience. Am 
A-1 man, married, sober and reliable; 
wish to go back North to stay. Speak 
German. Expert on hot air heating. 
Good pattern drafter; can work from 
plans and lay out work and handle any- 
thing in the sheet metal line. References 
furnished. ddress Wm. a uden- 
schlager, 2807 Morgan Street, Tampa, 
Florida. 7-3-T 

A first-class plumber and tinner, expert 
in heating, ventilating and all lines of 
sheet metai work, wishes position. None 
but best wages considered. Address A-38, 
care of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, Illinois. 

7-2t 

Situation Wanted—By a practical up- 
to-date tinner and warm air furnace man 
Capable of taking charge of shop; eigh- 
teen years’ experience. Address Tinner, 
42 Walnut Street, Dubuque, Iowa. 8-3-T 


Wanted—Position as tinner, by a first- 
class workman of thirty years of age; 
sixteen years in the tin business. Can 
also do ordinary plumbing, any kind of 
tin work and wait on hardware trade, and 
also make up good neat tinware. Most 
any state considered, or Iowa preferred. 
Expert on hot air furnace work. Wages 
not less than $18 per week year round 
Only steady job considered. Address A-49, 
care of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, Illinois. ‘ 

7-ufn 


Situation Wanted — By sheet meta! 
worker, furnace and hardware man, with 
eighteen years’ argennanee: prefer position 
in North Dakota. State salary paid in first 
letter. No boozer. Address H. L. Fran- 
cisco, Glen Ullin, North Dakota. 7-3-T 
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SITUATIONS WANTED. 





SPECIAL NOTICES. 


SPECIAL NOTICES. 














Situs Wanted—A man of 35 years, 
Situatostrictly sober, and competent at 
thop management and estimate. Now em- 
ployed in shop using ten to twenty men 


as manager; 

ve, If your buiness is in n 
ie this calibre, I would be ¢ to 
hear from you. Address A-52, care of 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Nlinois. 8-3-T 


SPECIAL NOTICES. 


“FOR SALE OR EXCHANGE 


SEND FOUR CENTS FOR_BULLE- 
TIN OF HARDWARE STOCK, for sale 
or exchange, giving owner’s name and ad- 
dress, amount of stock, business, fixtures 
and terms. Advise choice of state. V. D. 
Augsburger Co., Kenton, Ohio. 8-ufn. 


WANTED 


First-class Metal Pattern Fitter with 
thorough experience on match plates. 
Steady job. State experience and wages 
and give reference. Address B83, care of 
AMERICAN ARTISAN, 910 South 
Michigan Blvd., Chicago, Illinois. _8-1t. 


SIGN CARDS 


The kind used by successful merchants in Phila- 
delphia and New York, hand lettered, beautifully 
air-brushed any color or wording you desire, sizes 
11x14 10c ak $1.10 per dozen. Sent Parcel 
Post C.O. D. Price Tickets, Paper Streamers, 
and Signs of every description at less than half 
you now pay. (Samples free). Address Interna- 
tional Art & Sign Company, Germantown, Penn- 
sylvania. 8-3t. 


FOR SALE 


Stock of Hardware and Stoves. 
Established twenty-five years. Ad- 
dress J. L. Smith, 2511 North Ave- 
nue, Chicago, Illinois. 8-2t 























PROF. ARTHUR BATEMAN: 


who has been a practical teacher for eleven years, 
in four different institutions, in two countries, 
teaches by mail Sanitary Engineering, Sanitary 
Inspection, Plumbing, Hygiene. Booklet free. 
Write Desk 6, Anglo-American Sanitary Cor- 
respondence College, 12 West Ontario Street, 
Chicago, Illinois. 9-5t 


TINNER AND PLUMBER 


All around man, honest, industrious 
and strictly sober; unless you can 
fill these requirements don’t answer. 
Address Box 125, Dundee, Michi- 
gan. 9-1t 


SITUATION WANTED 


First class stove and furnace salesman with good 
established trade. Covered the Northwest. Ten 
years with one firm. Considered well posted. Can 
furnish very best references. Address B-84, care 
of AMERICAN ARTISAN, 910 South Michigan 
Boulevard, Chicago, Illinois. 9-4t. 


SALESMAN 


To represent an up-to-date line of stoves, ranges, 
stove supplies and general line of house furnish- 
ing goods in North and South Carolina. State 
salary expected, age and experience. Reference 
required. Address The Huenefeld Company, 
Cincinnati, Ohio. 9-1t. 


WANTED 


A good hardware stand where the owner desires 
to retire on account of age or health. Stock must 
be in good shape, from $5,000 to $8,000 small 
northern town, where a farm of 160 acres all clear 
will be taken in consideration and some cash. 
Address A. V. Butter, 666 Forest Home Avenue, 

















FOR SALE 


Immediately—business of Sioux City Cornice 
Works, plumbing, heating, sheet metal work. Best 
equipped shop in city of sixty thousand, only one 
competitor. Unequalled opportunity for setting 
upin business at low cost. Inventory of equip- 
ment upon application. Write Peter Balkema, 
Trustee, Sioux City, lowa. 8-4t 


WANTED 


immediately, an experienced, high-grade man, to 
sell full line of high-grade stoves in Northern 
Illinois. State full particulars as to salary and ex- 
perience in first letter. Address B-82, care of 
AMERICAN ARTISAN, 910 South Michigan 
Boulevard, Chicago, Illinois. 6-3t 





WANTED 


Manufacturer familiar with 
stove and furnace business 
from A to Z desires to make 
a change. Good references 
furnished. Address Com- 
petent, care of AMERICAN 
ARTISAN, 910 Michigan 
Boulevard, Chicago, Illinois. 


WANTED 


General lines on com- 
mission basis selling to 
retail -hardware ’ dealers, 
tinners and cornice mak- 
ers. Address B-78, care 
of AMERICAN 
ARTISAN, 910 South 
Michigan Boulevard, Chi- 
cago, Illinois. 





4-ufn 


MANUFACTURERS WRITE 


J. Taylor Webb, 570 Stradbrooke Place, 
Winnipeg, if desiring representation in 
Manitoba, Saskatchewan, Alberta and 
British Columbia, Canada. Fifteen years 
close connection with both wholesale and 
retail hardware trade throughout this 
territory. Salesmanship reference—any 
jobber in Western Canada. Financial re- 
ference—Canadian Credit Men’s Associa- 
tion, Winnipeg. Cleveland reference— 
New Process Stove Co., Div. of American 
Stove Company. Am prepared to offer 











Milwaukee, Wisconsin. 7.3t manufacturers exceptional service at 
minimum cost. 6-3t 
DIXON’S 
TINNERS WANTED—To SILICA «GRAPHITE 


solicit subscriptions for 
AMERICAN ARTISAN in their 
spare time. Write for our lib- 
eral cash commission offer. 
Circulation Department, 
AMERICAN ARTISAN, 910 
Michigan Boulevard, Chicago, 
Ill. 





PAINT 


For fifty years the standard 
protective coating for iron, 
steel and all metal surfaces. 
Send For Booklet 18 
Made in JERSEY CITY, N. J., by the 


Joseph Dixon Crucible Co. 


Established 1827 

















WANT TO EXCHANGE 


640 acres excellent land, Southern Sas- 
katchewan, Canada, for hardware or 
lumber stock; $7,000 in Iowa or South- 
ern Minnesota. Address B-81, care of 
AMERICAN ARTISAN, 910 South 
Michigan Blvd., Chicago, Illinois. _5-4t. 


WANTED 


Do you want to sell your business for 
cash? Send us a brief description and 
we will advise you if we can handle it. 
Our charges are less than 1%: Our sys- 
tem of service means quick results. Ad- 





oa System Service Company , Kenton, 


10. 8-ufn. 


NOW 





WAGES RAISE 
EASIER HOUR 


This Fall is your Golden Opportunity to learn Prac- 
tical Shop Methods in Pattern Drafting. There’s a long 
winter ahead. Why not get full particulars of our HOME 
STUDY COURSES in Pattern Drafting NOW ? 


Come, write for your free Catalogue and Blue Prints 


POSITIONS BETTERED 
BETTER CLASS OF WORK 


For YOU to Think 
and Work For 
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If Manganese is good for Steet, why does the UL. S. Gov- 
ernment specify .03 per cent Manganese or less 
for its best and most durable tin plate ? 


Answer—The Government specifies .03 per cent Manganese be- 
cause it knows from experience that Manganese accelerates cor- 
rosion. Manganese Carbides and Sulphides segregate badly and 
cause disastrous electrolytic action and pitting. 


“AMERICAN INGOT IRON” 


meets the Government specifications. It is the PUREST IRON 
produced in the world. PURITY MEANS LONG LIFE. 


“PUBLIC OPINION ON AMERICAN INGOT IRON” will tell you 
how and where “AMERICAN INGOT IRON” has proven vastly supe- 
rior to Steel. May we send it, as well as our “BLUE BOOK” of useful 
sheet metal information ? 


Address INFORMATION BUREAU. 


The American Rolling Mill Company 


MIDDLETOWN, OHIO 


Licensed manufacturers under patents granted to the International Metal Products Company 


DISTRICT SALES OFFICES 
Detroit, 902-903 Ford Bldg. 
Chicago, 313 Peoples Gas Bldg. Milwaukee, Majestic Bldg. Pittsburgh, 1832 Oliver Building 
Cleveland, 952 Rockefeller Bldg. New York, 551 Hudson Terminal Bldg. St. Louis, 814 New Bank of Commerce Bidg. 
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You 


can save 

time - power - stock 3 

f you use Inland Galvanized Sheets 
they work up better and easier 


Buy them by name. ilies 
Send forour free RLS § i. 


book pc eS 











































Heavy Coated Terne Roofing Plates ; 
Whitaker, Re-dipped, 47 Ibs. Coating. ieee OPEN HEARTH BASE—which means a t 
argaret 40 ais . AN 
Sara a 2a soft, ductile sheet. 4 
po ee ae. ae MED RESQUARED—on four sides. % 
Nelson = alg < a 
Alice “ 25 “ “ of 
Helen EE iy ote ee eae GUARANTEED COATING—the amount ia 
Nine i of Coating each if 
These Brands are Standard. They Brand carries is “ 
Kay Webt be tiaiinas; ond esr acta stamped plainly a 
wherever Roofing Plates are used. on every Plate. y 
Six weights ofjcoating (Ten Brands) from 47 lbs. to 15 Ibs. per case of 112, 20 x 28-in sheets. h 
_ These specifications assure honestly made, workable plates—a sufficient range of coating, finish and I 2 
price to suit any class of work and to fit any pocketbook. athe 
Stocks’at,Wheeling and Six Warehouses—no delay in filling orders. .f 
a 
WHEELING CORRUGATING COMPANY, WaEELING W.Va. 1 
BRANCH OFFICES AND STORES: | 
NEW YORK CHICAGO PHILADELPHIA be 
ST. LOUIS KANSAS CITY CHATTANOOGA | 
Sales Offices: ! 
DALLAS DETROIT PORTLAND SAN FRANCISCO 
DENVER LOS ANGELES SALT LAKE CITY SEATTLE 
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5 Minas 
KEYSTONE BRAND 
3 SHEET yy 
7 Ww Oli 
1911 Sor we 1913 


> Wes 
"OF ani eal™ 
5,318 Tons “Piriebuncn 74,975 Tons 


C4 KEYSTONE ga™ 











An appreciation reduced to figures in the 
consumption of this superior product—and 
the demand is constantly increasing. 


American Sheet a Tin Plate Company 


General Offices: Frick Building, Pittsburgh,Pa 


DISTRICT SALES OFFICES: 

Cincinnati Denver Detroit New Orleans New York Philadelphia Pittsburgh 
xport Representatives: Unitep States Steet Propucts Company, New York City 

Pacific Coast Representatives: Unirep States Stee. Propucts Company, San Francisco, Los Angeles, Portland, Seattle 





























PRICES SELL. BUT, 


-—_—_—-——__—— 


+ STOCKS TELL! 


We 


ICa@ TRY over 
fies 25 afferent (efor? 
n en ey ‘ed Rete 
ie 74 to No.28, 
Wood's Refined tron No/4 
/to No.27 
[Galvanized Stee/ No's 141030 
Genuine Re-hammered Charcoal 
Ga/vanized lronNos 20 to28 
Wel/sville Polished Stee/ 28X60 
/ana 24, X10; 
/Hammered Poli Shed Steel 28X60 
yy oods Planished fron @& @ 28x60 
Genwnre Russia fron No'si0 and //-28X56 


E TANN ER & (0, Seen onret NDIANAPOLIS.IND. 
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LA BELLE 


THE PLANT BEHIND 
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THE TRADE MARK 


Perhaps you have never 
thought of the La Belle Iron 
Works as being one of the 
big plants of the country. 

IT IS. It covers approxi- 
mately one hundred and 
twenty-five acres. Although 
established in 1852 when iron 
—not steel—was used almost 
universally—it has been en- 
tirely rebuilt since 1902 and 
today is one of the most com- 
pact and efficient steel plants 
in the United States render- 
ing complete “Mine to Mar- 
ket Service.” 


Here are some of our products:— 
Pig Iron, Slabs, Billets, Sheet Bars, 
Universal Plates, Special Plates for 
Stamping, Agricultural and Auto- 
mobile Purposes, Groove Rolled 
Plates, Skelp, Black and Galvanized 
Merchant Pipe, Line Pipe, Drive 
Pipe, Casing, Tubing, Cut Nails, 
Black and Galvanized Open Hearth 
Sheets. 


La Belle Iron Works 


General Offices, Steubenville, Ohio 


Works: Works: 
Wheeling, W. Va. Steubenville, O. 

















PERFORATED METALS 
OF EVERY DESCRIPTION 


MANUFACTURERS OF 
Perforated Stee] Plates and Sheets (Black and Galvanized) 
Perforated Sheet Copper, Brass, Bronze, Aluminum, 
Lead, Zinc, Monel Metal and Other Alloys. 
Screen Plates and Sheets for Ores, Coal, Stone, Cement, 
and all kinds of 
Grain Cleaning and Sorting Apparatus 
For Centrifugal Linings, Filter Press Plates, Drying Floors, 
False Bottom Strainers, Extractor Baskets, Revolving 
Screens, Shaking Screens, Chute Screens. 
Grilles and Ornamental Screens for Radiators, Ventilatore, 
Air Vents, Heat Vents, in Private and 
Public Buildings, made to suit local requirements. 
Perforated Tin and Brass of Standard Sizes carried in stock. 


Anything in Perforated Metal. 


Tn HARRINGTON & KINc PERFORATING @ 


$y * GI NGEX 3 pra ST.~C HICAGO ILL..U S As 
x YOR ? x 












































Tin Plate Charcoal Iron Ternes 





Oa 3] 
= “CANTON” : 
—-] ~ 
= § 
= = 
“ Improved Steel Ceilings, § 
os 
= Skylights, > 
s Special Sheet Metal Work 
of all kinds 

7) = 
~ i") 
3 Large stocks carried at Factory 8 
= and our Branch Houses. ~ 
7 4) - 

a) 
3 Get Our Prices. Write for : 
© Catalogs o 
3 bad 
5 
i) 

oe 

& 
2 CY 
& be 
° © 
alr ey ae 
— The Canton Steel _ The Canton Steel bh 
ir) Ceiling Co., Ceiling Co. 2 
& 221 Lith Avenue 206 S. 3rd Street 2s) 


Galvanized Sheets Black Sheets 
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Mullins Sheet Metal Cornices 








are noted for their durability and artistic worth. Made of best Crimped Galvanized 
Steel or Copper, by workman of highest skill. 
A wide range of stock designs to choose from. 
Prices promptly submitted on your special 
Write for estimates on all kinds of 
Sheet Metal Work. 
catalogue on request. 


The W. H. Mullins Co., 


209 Franklin St., Salem, O. 


designs. 











Complete illustrated 


























The quality of the sheet metal you use for roofing, 
eaves trough, pipe, etc., has a tremendous effect on the 
rest of the building. For that reason it is short-sighted 
policy to use anything but the best—Toncan Metal. 


Toncan Metal is rust-resisting and anti-corrosive. 
It will outlast any other sheet metal on the market when 
used under similar conditions. It combines all the good 
qualities of old time hand worked iron plus the work- 
ing qualities of the best mild steel. It is ductile and 
workable. It is rust-resisting and anti-corrosive because 
of its purity, density and homogeneity. Its purity is 
proven by analysis, being lower than old time iron in 
percentage of foreign elements. Its high specific gravity 
proves its density. Its homogeneity and uniformity are 
proven through both chemical and physical tests. To be 
sure, specify Toncan Metal. Write for our ‘‘Text Book on 
Corrosion.” 


The Stark Rotting Milt Co. Canton, Onio. 


General Distributers for the Dominion of Canada: 
THE PEDLAR PEOPLE, Limited 


Oshawa Montreal Toronto Winnipeg 





SANITARY 


walls are as necessary 
as sanitary plumbing. 


ENAMETILE 


Is the best and most sanitary wall. Is made 
of metal enameled. Like ceramic tile, but 
better because lighter; does not crack and 
costs about ene-third as much. Hard to detect 
difference. Plates bedded in cement; no lap 
joints; no nails. Endless variety of patterns, 
colorings and sizes. 

Write for Art Portfolio showing Ename- 
tile in colors, and Metal Ceiling Catalog 
showing a pattern for all purposes, FREE. 


N. Y. METAL CEILING CO. 
550 W. 24th St., NEW YORK CITY 























The “CENTENNIAL” 
Rain-Water Cut-Off "i 


The strongest, rrost durable 
and cheapest CUT-OFF 
on the market. 


The only single Cut-Off 
made to fit Corrugated 
and plain pipe and 
which can be used 
without extra pipe o: 
elbows. 


For sale by all 
leading jobbers. 


Manufactured only 
by 


THE SULLIVAN -GEIGER C0. 
501-509 Madison Ave., Indianapolis, Ind. 


ROOFING SLATE 


We operate our own quar- 
ries, manufacture and sell 
all grades of Slate, Roofer’s 
Supplies, Tools, Cement, 

' Nails, Felt. Write for de 
livered price. 


THE AULD & CONGER CO. 


(Kyglond 





999 PROSPECT AVE., 
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“THE FILSHIE NAIL 


stable, lead headed nail that will fit tightly over corrugated 
roofing or siding of any curve. Will stand all weather conditions. 





Patented September 2, 1913. 


he lead head of the nail, which shapes itself to the curve of the roofing 
or siding, rotects the hole made by the nail, so that no moisture comes in 


h the hole. 
ae be used for nailing to wood or fastening to structural steel work. 


It will pay you to investigate. Write for sample and prices. 


ALEXANDER FILSHIE, Manufacturer 


5606 State Street Chicago, Illinois 














Save 75% of your time and labor by 
using Parker’s Sheet Metal Screw 


Here is a screw specially 
adapted for sheet-metal 


work—a steel screw, tapered 
only at the point, but 
sharply threaded all the 
~ way up to the head. 
- 
For connecting joints in 
ducts, pipes, etc., there is 
nothing better. The screw 
cuts its way into the metal 
keenly and quickly without 


injuring its thread. Our 
(Actual Sizes) process of hardening it after 
manufacture prevents this. 


Parker Supply Co. Made in three sizes— 


4°x4", 3/16"x?”, and }’x}’. 








Maautfacturers of Engineers’ and Cost? About that of ordi- 

Sheet-Metal Workers’ Specialties nary wood screws. 

519 West 45th Street, New York Ask for Samples 
& MANUFACTURERS OF 


Steel Ceilings and Side Walls 
Cornices, Skylights and 
Fireproof Windows, Roofing 


Eastlake Metal Shingles 
Prepared Asphalt Roofings 


SEND FOR CATALOGUE 


The W. J. BURTON CO. 


Detroit, Michigan 











100 Tinsmiths’ Patterns 
Complete for $1.00 








Sent postpaid on 
receipt of price 








DANIEL STERN 


910 Michigan Boulevard, CHICAGO, ILL. 














zZ— 














Swanee 


Chieftain and Swanee 


Metal Shingles 


Distinctive in Design 


The Shingle giving a Clay Tile 
Effect 


An excellent, serviceable roof covering for 
residences, bungalows, churches, schools, 
garages and all buildings for which a good, 
durable, ornamental roof is desired. 


Write today for catalog showing construc- 
tion features. 


The Berger Mfg. Co. 


Canton, Ohio 


The Chieftain 
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FRIEDLEY-VOSHARDT CO. 


MANUFACTURERS OF 


Architectural Sheet Metal 
Ornaments, Statuary, etc. 





yee yp” SF LL 


ro 
Y 


All Kinds of Stamped and Spun Work 
Art Metal Ceilings and Side Walls 


One Trial Will Convince 





Send for Architectural Sheet Metal Catalog No. 31 


G ] Offices, 733-737 S. Halsted S 
Deters 761-771 Mather Street essa CHICAGO, ILL. : 











C. G. HUSSEY & CO. 


Rolling Mills and Office, PITTSBURGH, PA. 


MANUFACTURERS 
Sheet Copper, Bottoms, Roll Copper, Tinned and Polished Copper, 
Nails, Spikes, Rivets, Conductor Pipe, Eaves Trough, 
Elbows, Shoes, Mitres, Etc. 
Branch Warehouses in New York, Chicago, St. Louis and San Francisco 
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THE 
NEW MARVEL 


Self-Heating Soldering Iron can be converted into a 


BRAZING TORCH 


by simply removing the point and fire box and attaching the brazing 
burner. Itisa practical working tool that can always be depended upon. 


Weighs Only 4% Lbs. 
Send for full descriptive literature. 


[vony@hklin& @lnc. 


We also Manufacture 
Baltimore, Md. 


Conductor Pipe, Eaves Trough, 
Stove Pipe, Elbows, Etc. 





jobbers Sell RED-HOT 
Fire Pots # Torches 


under the MAKER’S GUARANTEE. 


This guarantee covers a period of six months 
from rE og of purchase. 
Every Torch and Fire Pot of our make is made 
by mechanics of the BEST MATERIALS, IN. 
SPECTED and TESTED with air and gasoline 
a ee and age Give Satisfaction. 
* Our burners are v economical, using but 
} LITTLE FUEL. and will soon pay for themsel, es 
in the saving of fuel alone. 
If you want the Best Torches and Fire Pots on 
the American Market, ask ion jobber to supply 
ou with RED-HOT STOCK—and You wil! be 
No. 57 Red-Hot Fire Pot Pleased. 
Price each, $6.00 Net SEND FOR FREE CATALOG. 


ASHTON MFG. CO., {3 Alling Street, NEWARK, WN. J., U. S. A. 











Sim 
SOLDERING 
FURNACE 


is what you want for your 
SPRING WORK 


Write for latest catalog 
showing improvements. 
PARCEL POST will 
bring repairs to you. 
All new parts fit old 
furnaces. 


Burgess Soldering Furnace Co. 


Dept. A. COLUMBUS, OHIO 


price just 

because they 

are the high- 

est class brakes made. Oh, no. They are sold at a very reasonable 

cost. You will be surprised how low. 8-foot for 16-gauge and lighter. 
MADE IN ALL SIZES. 


DREIS & KRUMP MFG. CO., Halsted and 29th Streets, CHIGAGO 

















“Always Reliable” Fur- 
naces Are the Best 
in the Long Ran 


as they are manufactured from the 
best material obtainable and are 
fully guaranteed. 

Our No. 50 and 60 furnaces .are 
fitted with our patented ‘“‘NEVER 
LEAK’ pumps as are all of our 
other furnaces and torches. 

These furnaces are also fitted with 
our patented snail burners which 
prevent flame from flashing yellow. 

Reservoirs are made of heavy steel, 
and all joints are autogenously 
welded by the oxy-acetylene proc- 
ess which nee of vase strongest joint 
that can be 


OTTO BERNZ, Newark, N. J. 
ce Manufacturer of a full line of 
= furnaces, torches, and plumbers'’tools 


If yourjob- 

ber does 

not handle 4% 
our goods, 
write us. } 


Our latest catalogue sent on re- . 


quest. 


SKYLIGHT GEARING 


iy Oe 


Chain Lifts, Tinsmiths’, Plumbers’, =a Makers’ and Coppersmiths’ 
. Figo Te Threading Machines. Second Hand Tones Mens Machines 
Bought an 


H. WEISS & COMPANY, 20 Cliff St., New York 














No. 32 Torch 
Price Each, $4.00 Net 


WHAT IS IT 


that makes the difference between your 
Profit and your Loss? By using ‘*C. & L.’ 
FIRE POTS and TORCHES OU SAVE 
TIME and consequently money on the job, 
for **C.& L.”’ tools operate with such economy 
of fuel that they soon save the user their 
cost. It pays to purchase good. agua 
made FIRE POTS and TORCHES. Re- 
member—you buy fuel often, ley a FIRE 
POT or TORCH only occasionally. 


Your nearest jobber will supply at factory 


price, or we will ship direct if cash accom- 
panies theorder. Send for Catalog—it's free. 


Clayton & Lambert Mfg. Co. 


Detroit, Mich., U.S. A. 


YTON BLAM, 
eb. 6a, 147 


7 Ne 
—— acne tency. 
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TOOLS FOR SHEET METALS 


Combined Punch 
and Shears. 


INCLUDING 


Tinners’ and Roofers’ Tools, 
Shears, Punches, Presses 
and Dies, Can-Making 
Machinery. 


MADE BY 


NIAGARA MACHINE AND 
TOOL WORKS 
BUFFALO, N. Y. 














31-INCH FPFORMING ROLL 


This Forming Roll is built in 
all standard sizes, with our Pat- 
ented Opening Device. by means 
of which it is opened and closed in 
@ few seconds. 


We buiid a complete line of Shears 
and Punches, all sizes, for hand or 
deli power. 


Write for Catalog ‘‘F’’ 
BERTSCH & CO., Cambridge City, Ind 





“*RAPID’’ SLITTING SHEARS 


FOR ALL SHEET METAL WORKERS are now 
made in twelve sizes. 15 to 50 inches in throat, 
also gang shears with any number of cutters. 
Straight cutting, irregular shapes, circles and inte- 
rior circles. Send for prices and printed matter. 


OTIS L. FULLER Dept. A, GOSHEN, IND. 








Advertising Never Takes a Day Off 
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If your gas company gave you the privilege of a 40% 
discount, wouldn’t you take it? 
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(ie SENTINEL 
Automatic Gas Soldering Iron Heater 


saves 25% to 60% in gas. The largest 
concerns in the United States have proved 
by actual test that the Sentinel saves 40%. 
What is the difference between economy 
in gas consumption and a special discount from 
the gas company? If you would listen to the 
gas company’s 40% discount, why not to ours? 
It’s the same kind of cash money, isn’t it? 


15 Days’ Free Trial 


Test the Sentinel at ourexpense. Be convinced 
that it does what we say. In addition: It saves 150 
hours yearly of a workman’s time; won’t burn tip of 
copper—heats it uniformly from heel to tip; coppers 
will last longer—expensive re-tinning and re-shaping 
abolished; Less dressing of coppers; will keep cleaner, 
stay hot longer—more work with one heat! It’s all in the 
solid brass automatic ground ball seated valve, which can- 
not become overheated, cannot expand or contract—cannot 
leak, crack or break. 


HULUULUU re 

















The Sentinel Automatic Gas Appliance Co., New Haven, Conn. 


The Sentinel Automatic Blow Torch Equipment Saves 35% to 60% gas; used for brazing, tempering, soldering, case hard- 
ening, annealing, pipe bending, etc. Operates with city, natural or gasoline gas. Pamphlet on request 


“EVERY USER A SATISFIED USER” 


- That is why dealers selling LUNDY 
DOUBLE BLAST FIREPOFS have so 
many repeat orders. Irons will heat as 
fast as you can cool them. 


The volume of heat is doubled and the 
cost cut in half by the use of LUNDY 
DOUBLE BLAST FIREPOTS. Will 
save you enough money to pay for them- 
selves in very short time. 




















No. 25 Fire Pot No. 45 Gas Fire Pot 
An investigation of our claims will prove them. Send for our catalog, fully describing all of the DOUBLE 
BLAST features on our firepots. They are interesting and will show you the advantages of LUNDY 


DOUBLE BLAST FIRE POTS. 





Manufactured By 


DOUBLE BLAST MFG. CO., North Chicago, Illinois 
PLECKER’S CORRUGATED EXPANDING CONDUCTORS 


HAVE NO CROSS 
SEAMS. 


Will not burst 
MADE OF GAL-~ “ama 
VANIZED IRON IN when full of ice 
10 FT. LENGTHS. 


THE CLARK-SMITH HARDWARE CO. - - = = _ PEORIA, ILLINOIS 


























| Have you read the front cover advertisement carefully? 
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EARL'S imrnoves 
VENTILATOR 


Runs ina self lubrica- 
Me ting bearing that is not 

fm affected by . heat or 
cold, and never re- 
quires any oil or grease. 
The Fan revolves with- 
out any noise, produc- 
ing a current of air up- 
ward, which positively 
prevents any down- 
draft. 













Write for circular. 


BERGER BROS. COMPANY 


TIN PLATE, SHEET IRON, Etc. 
Office: 229-231 Arch Street Store: 237 Arch Street 
Warerooms and Factory; 100-114 Bread Street, PHILADELPHIA, PENNSYLVANIA. 












BI-CAL- Y 


VENTILATORS. 


FAN SUCTION 
Power Bills 2? 


Let the air that passes over your 
building furnish the power to ven- 
tilate it. The BICALKY does 
this regardless of weather condi- 
tions or temperature. 


We guarantee results. 


BICALKY FAN CO. 
BUFFALO, N. Y. 
New York Representative—D. T. LYON, 39 ) Cortienee t Street. 
Chicago Representative—F. W. BATTERM 32 W. Mak yo og Street. 


Rochester, N. Y. Representative—W. B. siren, 21 B ‘Ford Street 














ee s World Ventilators 













Made with either 
Metal Hood or 
Glass Top. 


Built on Scien- 
tific principles. 


Mechanically 
perfect. 





Made in a great variety of sizes suitable for 
private dwelling or the largest factory. 


Write for catalog. 


The Berger Mfg. Co., Canton, Ohio 


ROYAL VENTILATORS 


will exhaust more im- 
pure air than any other 
make. 

The Tapered Frus- 
trums and Double 
Cones provide a con- 
stant strong upward 
draft. 

Leak proof, no Down 
Draft, and only the 
best materialand work- 
manship employed. 


Write for prices and 
Catalog. 


ROYAL VENTILATOR COMPANY 
411 Locust St., Philadelphia, Pa 














A SURE CURE 













) a For That 
a One SMOKY CHIMNEY 
Wi That It Is The 
; Never NEW ROTABLE 
Sleeps Standard 
Ventilator 





Responds quickly to 

the slightest draft. 

Prevents down-draft. 

‘ual Tice always surprises 
its purchasers. . 

Ask for prices and 

particulars. 


STANDARD 
VENTILATOR CO. 
Lewisburg, Pa. 































Don’t fail to read our 





advertisement of 
GLOBE VENTILA- 
TORS, which appears 


on the Front Cover 







v4 






this week. 


GLOBE VENTILATOR COMPANY 


TROY, NEW YORK 









ADVERTISING is to-day the 
mightiest factor in the business 


world, It is an evolution of modern 
industrial competition. It isa business 
builder, with a potency that goes be- 
yond human desire. It is something 
more than a “drummer” knocking at 
the door of the consumer—something 
more than mere salesmanship-on- 
paper. It is a positive, creative force 
in business. It builds factories, sky- 
scrapers and railroads. It makes two 
blades of grass grow in the business 
world where only one grew before. 
It multiplies human wants and in- 
tensifies human desires. It furnishes 
excuse to timorous and hesitating 
ones for possessing the things which 
under former conditions they could 
easily get along without. 






























































































“Red Devil” 
Tools 


have proven them- 
selves to be the best 
under all conditions. . 
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Nisrall iv thewhul” 
Genuine “Hed Aevil” Glass Cutters 


have stood the test for years. Glaziers who haven’t used this wonderful tool don’t 
know what they’re missing. Once tried, the “RED DEVIL” Glass Cutter will never 
be discarded. The Hand-Honed wheel, which is a feature in all ‘‘RED DEVIL” Glass 


Cutters, is superior to any diamond, and will outlast several ordinary glass cutters. 
Your Stock is not Complete without the Genuine “RED DEVIL” Glass Cutter. 


WE ALSO CARRY A FULL LINE OF 
“RED DEVIL” ) 





Lineman Tools 


Pliers Nippers 
Clamps Connectors 
Grips Wrenches 
Climbers Tool Belts 
Screw Drivers Hack Saws 


“RED DEVIL” Tools are the best many years of experimenting can produce. 
Drop-forged from the best tool steel and highly tempered, no better tools can be 
produced for high tension work. 


Write for our “‘RED DEVIL’’ catalog TODAY 


SMITH & HEMENWAY CO. 


150 and 152 Chambers Street 
NEW YORK, U. S. A. 
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COLDWELL 
LAWN MOWERS 


OLDWELL LAWN 
MOWERS, hand, horse 
and motor, will be used 
exclusively on the grounds of 
the Panama-Pacific Exposition 
at San Francisco in 1915. 


COLDWELL LAWN MOW- 
ERS have been _ repeatedly 
chosen to represent the best 
that America can produce in 
this line. At Chicago in 1893, 
at Buffalo in 1901, and at the 
St. Louis Fair in 1904, COLD- 
WELL LAWN MOWERS 
were used exclusively; now the 
managers of the Panama- 
Pacific Exposition have proved 
by their choice that 


Coldwell Still Leads 


The public has been told these 
facts in extensive consumer 
advertising. “An increased 
demand for Coldwells will be 


the result. : 


It is worth’ your while to ‘carry 
the lawn mower your customers 
ask for. There are 150 styles 
and sizes of COLDWELL 
LAWN MOWERS for every 


customer and every purse. 





WRITE FOR 
A CATALOG 
TO-DAY 


IMPERIAL _ 


Coldwell Lawn Mower Company 
Newburgh, New York 


Philadelphia Chicago 


The Greatest 
Galvanizing Discovery 
of the Age 


HE American Steel & Wire Com- 

pany is the first to develop a PERFECTLY 

GALVANIZED WIRE. It has a thicker coat, 
a quality more refined, and a deeply adhesive contact 
of the zinc and the steel that solidly unites the two 
metals, highly flexible without injury, and having a 
finish and weather resistance unequaled—a thoroughly 
galvanized wire. 


This is put into 






























Banner Poultry Fence brings big and 
quick profits to dealers, and great satisfaction to 
customers. 


Banner Poultry Fence is a true woven 
wire fence and not a netting. Larger wires without in- 
creased cost. It is made of 15 and 17 gage wires instead 
of 19 or 20 gage wires as used in old style fabrics, and 
has 22 wires in 4-ft. height, 16 wires in 2-ft. height, 
making a poultry fence of minimum close space and 
ammense strength. 


Banner Poultry Fence Wire is hard, 
stiff and springy. It carries a coat of zinc put on by 
the latest method—a discovery, a real improvement 
in galvanizing—a zinc covering more lasting; 7t stays on. 


Banner Poultry Fence costs about the 
same as poultry netting in the principal selling sizes, 
despite the use of heavier wires. The close spaced 
wires are at the bottom where needed, with gradually 
increased space at the top where close spacing is not 
necessary. Graduated spacing means a saving which 
is put into larger wires without iucreased cost to dealer 
or consumer. 


Banner Poultry Fence saves 1n cost 
of erection, because it requires fewer posts, while top 
and bottom rails are not needed to keep the fence in 
shape. 


Banner Fence makes a neat construc- 
tion, and forever does away with the ragged, saggy 
appearance of old style fabrics. 

















FRANK BAACKES, Vice Pres. & Gen, Sales Agent 


American Steel & Wire Company 


Chicago, New York, Worcester, Cleveland, Pittsburgh, Denver. 
Export Representative: U. S. Steel Products Co.. New York. 
Pacific Coast Representative: U. S. Steel Products Co., San 





















Francisco, Los Angeles, Portland, Seattle. 
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SELL THE 


“TRON HORSE BRAND” 


Galvanized Metalware 


Ash Cans— 
16 styles 
10 sizes. 


Garbage Cans— 


9 styles 
14 sizes 





Cosanelal ‘Ash Can 
Street and Rubbish Cans—Oily Waste Cans— 
Pails—Buckets—Wash Tubs. 


Send for Catalogue 


ROCHESTER CAN CO. 


Rochester, New York 




















BUILDERS’ 
HARDWARE 


LIGHT GRAY 
IRON CASTINGS 


DAMPERS AND 
| DAMPER CLIPS 


OIL AND GAS STOVES 
FURNACE LAMPS 
MOLASSES GATES 
LETTER BOXES 

HARDWARE SPECIALTIES 





WRITE FOR OUR COMPLETE CATALOG 


The Taylor & Bog¢gis 
Foundry Co. 


Chicago Sales Office: Cleyela 
62 E. LAKE STREET nid 


For Thirty Years 
the Standard 


AGATE 
NICKEL-STEEL 
WARE 


lt hoi Mi 
rn a 





The superiority of Agate Nickel- 
Steel Ware over all other makes of 
culinary utensils consists largely in the 
fact that the enamel is so hard that the 
fusing point is not reached until the 
nickel-steel of which the articles are 
made is about ready to melt, thereby 
combining with the pure vitreous com- 
position and forming a clinch and per- 
fect union. No heat or acid can destroy 


. that joint. 


Agate Nickel=Steel Ware is double 
coated with a hard vitreous covering, 
presenting a smooth, highly polished and 
beautifully mottled gray surface. 


MR. DEALER:—Do you realize the 
prestige of handling wares that are the 
best? Every customer that buys Agate 
Ware from you is satisfied —he will 
come again. He knows you give Value. 


Send for catalogues and 
prices at once. 


Lalance & Grosjean 


Mfg. Co. 


1900 So. Clark St., CHICAGO, ILL. 
NEW YORK BOSTON . 
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OF KIN 








Our Tapes have an unequaled 
hence more of them are in use than 


There Always Will Be More Selling Argument In The Name 


[UFKIN 


Than You Need To Sell [UFKIN Tapes. 


THE LUFKIN fpULe C0. 


New York London, Eng. Windsor, Can. 


“CHALLENGE” AND “CHALLENGE JUNIOR” 
“RIVAL” AND “RIVAL JUNIOR” 


Measuring Tapes 


HAVE JUST BEEN MARKEDLY IMPROVED AND YET SELL AT THE OLD PRICE. 


All of these tapes now have a positive-action push button opener for the winding handle. ‘“*CHALLENGE” and ‘‘CHALLENGE 
JUNIOR” leather cases are now steel lined throughout. . ae 


reputation for accuracy. 
all ; 


other makes. 


SAGINAW, MICH. 








mentee 





N° more hot kitchens and laundries if the IDEAL 
SELF HEATING SAD IRON is used. Can be 
regulated for any amount of heat. Less than a cent’s 
worth of gasolene is sufficient for a day’s work. The 
combustion is perfect, giving no odor. A child can 
operate this wonderful iron with perfect safety. 


THE IDEAL SELF HEATING 
SAD IRON 


S constructed of the highest grade of material by 
expert workmen. Will outlast any other self heat- 
ing sad iron. Thoroughly tested before leaving our 
factory. A trial will convince the most, skeptical 
housekeeper that the IDEAL SELF HEATING 
SAD IRON is the best and cheapest. 


Write for our circular fully describing the IDEAL SELF HEAT- 
ING SAD IRON. It will pay you to investigate. It will mean 
a large increase in your profits if you carry them in your stock. 


THE IDEAL SAD IRON MFG. CO. 
Ceveland Ceyeland 








Above is shown one of the many 
difficult grips the Eagle Claw Wrench 
can get. They will hold firmly round, 
square, oblong, hexagon or other shaped objects, 


The PROGRESSIVE DEALER can not be without 
the Eagle Claw Wrench in his stock. SEND TRIAL 
ORDER TO-DAY. It will be given prompt attention. 


EAGLE CLAW WRENCH CO., Rockford, Ill. 








WILL NOT Absorb Grease 
or Flavors like cast iron skillets. 


The Avery Stamping Co, “ver REA ([oyolan 





“NEVER- BREAK” 


Steel Spiders, 
Griddles and Kettles 


WILL NOT Scale Of like cheap enamel. 


WILL NOT Scorch or Burn 
like light fry pans and 


CATALOG FOR 


No Tin Bangies to THE ASKING 


come o 








De Kalb Business Wagons 


To every business house that uses one or more wagons we would 
like to send a copy of our big catalog showing the best wagons for every 
trade. DeKalb wagons are built for service—better construction is not 
known. Catalog gives full details. Your request on a postalbringsit. 

Dealers Wanted in Unassigned Territory 

A mighty good proposition for the right hardware or implement 
dealer. Full protection—sincere and complete co-operation. Details 
are yours for the asking. 








DeKalb Wagon Co. (arty camer) 108 Garden St. 








Advertising 


that costs nothing 





is worth it 
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SEE THESE HAMMERS? 


VAN DOREN’S y eee ic 3) y 
Machinists Ball Pein ws 
HAMMERS | 


Are Guaranteed for Life 





Not the common kind— 
pressed steel, nickel plated, 
weak handles—but a ham- 
mer of distinctiveness .Drop 
forged from warranted 
crucible stock tool steel. 
Second. growth seasoned 
hickory handles. Perfect 
balance and grip. Blued 
temper finish. 


Guarantee — 


Every warranted hammer is sold under our 
“no question asked’’ guarantee. Hardware 
dealers the world over are hereby authorized to 
replace any hammer proving defective. 


VAN DOREN MANUFACTURING CO. 
CHICAGO HEIGHTS, ILLINOIS 
Distributors:—E. B. Sutton & Co., 356 Market St., San Franc sco, Cal. 


Edw. J. Consoer Co., Des Moines, Iowa. 
Keating Sales Co., St. Louis, Mo. 





Good Flashlights 


Good Profit for you Mr. Dealer 
Good Service for your Customer 
Satisfaction for Both 
FRANCO flashlights are standard 


articles of trade. Staple the whole 
year round. 


You can get full information with catalogue 
and price by writing. 


INTERSTATE ELECTRIC NOVELTY Co. 


NEW YORK 


CHICAGO 
506 S. Fifth Avenue 


SAN FRANCISCO 














“Hel Devil” Cools 


Drop 
Forged Steel 





END NIPPERS 





Various styles 
and sizes to 


“Red Devil” 


Brop Forged, Tool Steeb meet every 
requirement 
Ask any leading jobber 
SMITH & HEMENWAY CO. 
Manufacturers 
150-152 Chambers St. NEW YORK 











he 


STERLING LEATHER LACE CO., Inc. 


WRIST BANDS, SKATE STRAPS, AUTO STRAPS, 
BELT LACING, Book Straps, Shawl Straps, 
Thong Laces, Shoe Laces, Tire Laces, Etc. 
Special Lacesin all colors, lengths and widths. 


550 and 552 Genesee Street, Buffalo, N. Y. 














| Have You Read the Front Cover? | 





Over 10,000 Flashlights Were Sold 


During last 12 months by a St. Louis Hardware Store 





6 samples of that kind we will send you pre- 
paid to judge for yourself the High Qualit 
and Special Low Prices that sold them. 100% 
and more profit in for you. 


Standard “Radium” Batteries guaran- 
teed up to 10 month. 


Automobile Tungsten Lamps from 
$13 per 100 up. 


NICKEL FLASHLIGHT 30c Complete 


In quantities, sample 50c. 








Distributor Agents Wanted. 


Send your letterhead for No. 10 catalog with list 
of 35 flashlights. 


STANDARD ELECTRIC NOVELTY CO. 
Largest Western Flashlight Manufacturers 
187 N. Clark St., CHICAGO, ILL. 





Drop 
Forged 
from 
Crucible 
Carbon 
Steel. 





THE MARSHALLTOWN RATCHET WRENCH 











A Set 
Equal to 
Fate 
or 


28 Straight 


Wrenches. 


6 & 











Four Detachable Jaws are furnished for use 
on 3/8, 7/16, 1/2 and 9/16 nuts. 


Send for Prices and Trial Order 


C. & E. MANUFACTURING COMPANY 
MARSHALLTOWN, IOWA 


A Superior Wrench. 
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You Can Take Either 


GEM or LIGHTNING 
FREEZER 


Both bear the proud record of more than a 
quarter century of service which satisfies. 
The kind that helps to create confidence in the 
dealer who hands them out. 


Order now from your jobber for shipment when 
you like. Add the BLIZZARD as a good running 
mate to either style. 


North Bros. Mfg. Co. 


Philadelphia, Pa. 




















The Sign of 
Complete Service 


Is one’ Beacon 
Trade Mark. 
It. stands fora 
_s. line of high 

y standard FLASH- 
tRaps ma.» — LIGHTS, BATTERIES 
and BULBS embracing every- 
thing you need. 


Just write for detatls. 


Beacon Miniature 


Electric Co. 
110 ADuaneSt., NEW YORK 


DELTA FILE WORKS 
PHILADELPHIA, PA. 


a o Office, 62 E. Lake St. 
ork Office, 260 West St. 





THE HIGHEST GRADE FILE MADE 
HSN ATIVALNIAD THA NOA 31d AHL 
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The Genuine 


AIR-O-LITE 


Safest and brightest lamp 
4 onthe market. Everybody 
says so when they see and 
use it. 
Burns ganpline under air 
ressure, ves 300 candle 
yee Hag no odor. It's 
@ great seller and gives 
absolute satisfaction. Price 
reasonable and profit good. 
Most leading jobbers have 
it or write nearest house. 


The Coleman Lamp Co. 
Mfgrs. Gasoline Lamps 
and Lighting Systems 

Wichita, Kans. Toledo, Ohio 

St. Paul, Minn. 











ESTABLISHED 1836 INCORPORATED 1999 


























Elevators 





og CLIPPER 


There are three things that de- 
our Amy ry my 





Improved, Quick and Easy 
Rising, Steam, Electric and 
Hand Power. 


Send for Circular | 


Kimball Bros. Co. 
1031 Ninth Street, Council Bluffs, lowa 
ious City Office: 






C.N. HOOPER, "2:3" 
Boy, or drop us a line and we will VERAMELING TECHN OLOGIST 


d circulars and prices. 
Designs, builds and starts new plants, improves 
10. Dison I. ” quality and reduces cost, in those 
Sian already established . 




















717 Commerce Bidg Kansas City, Mo. j 
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DANIEL STERN, Publisher and Proprietor 


910 SOUTH MICHIGAN BOULEVARD, CHICAGO 


Please send us AMERICAN ARTISAN each week for three months. At the end of that time 
we will remit Two Dollars for one year’s subscription, or 50 cents in case we decide to discontinue. 
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SELF CENTERING 


SELF GUIDING 




















Two Big New Features 


For a great many years the Berger Line of Steel Ceil- 
ings has held the preference of both the public and the 
metal worker because of the wide range of patterns 
and beauty of design, but now we have added two 
features which will more than double their popularity 
with the metal worker because of the time and money 
saved in erection. 


By making the bead extra long in shape of half an 
oval, the ceiling plates are reinforced at the joints and 


fit snugly over the under-lapping bead, making a tight 
and perfect fitting joint. The top of Nailing button is 
counter-sunk, forming a self-centering, self-guiding, 
never-slip nailing point which positively prevents the 
nail from slipping while driving and assures a flawless 
and faultless job. 

There is a big profit in Berger’s Classik Steel Ceilings for 
the first man who takes them up in your vicinity, so get in 
touch with us right away while the field is open. 


THE BERGER MFG. CO., canton, ohio 


For Prompt Service Address Nearest Branch 


New York Philadelphia Boston 


St. Louis 


Minneapolis San Francisco 


We also manufacture Ferro-Lithic and Multiplex Reinforcing Plates, Metal Lath, Roofing, 
Eaves Trough and Conductor Pipe, and Sheet Metal Building Products of all kinds. 


Export Department, 11th and 22nd St., New York, N. Y. 
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THE CROWNING FEATURE 


RESIDENCES - SCHOOLS - CHU 


“TITEIOSKS 


METAL SHINGLES 

















HES-PUBLIC BUILDINGS 





“UITELSKS 


METAL SHINGLES 
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OKLET 


MILWAUKEE CORRUGATING COMPANY 


BRANCH AT KANSAS CITY: MO. - 


~~ MILWAUKEE: WIS. 
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| The Acid Test of Service 


IS THE ABILITY 
to place the Best Goods ata 
given place, in the Quickest Time. 


That is BULLARD & GORMLEY service. 


Mr. Hardware Dealer: 
Do YOU realize what this 


means to you in dollars and 
centsP How much a day do 
you lose by being unable to tell 
customers when you can have 
their goods for them? 


OUR SERVICE is so EFFICIENT that 


you will know exactly when your shipment 


will arrivee DOESN’T THIS FACT 
COUNT WITH YOU? 


NO ORDER TOO SMALL 
NO ORDER TOO LARGE 


FOR US TO HANDLE 


Send us a post card and we will send you a catalog of 


CUTLERY, GENERAL OR BUILDERS’ HARDWARE, 
TOOLS, SPORTING OR HOUSEHOLD GOODS 


BULLARD & GORMLEY CO. 


WHOLESALE HARDWARE 
173-175 N. State St. 8-10 Couch Place 7-9 E. Lake St. 
CHICAGO, ILLINOIS 





